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MaultiKo 


as the 
MODERN CARBON 


for modern methods 


VY ’IDE-AWAKE stationers everywhere are 
taking advantage of MultiKopy national 
advertising. This advertising sells the use of the 


NE of the advertisements 

of the series, showing how 
MultiKopy is being advertised 
in the Saturday Evening 
Post, Sunset Magazine, Gregg 
Writer, Rotarian and other mag- 
azines, as the modern carbon 
paper for modern methods. 























right carbon paper for each particular j 
modern method of using carbon. And 


PY 


PAPER 


ob—the 
then it 


sells MultiKopy as the modern carbon paper for 


use in the modern way. 


finish of MultiKopy Carbon Paper to 
simplifying their work. 


selling job — is done for you. Have Mu 
Carbon Paper in stock, and finish the 


bon paper business for you. 


338 CONGRESS STREET, BOSTON, 


TRADE 







Carbon Papers 
A kind for every purpo 


UL for 


Thousands of carbon paper customers are 
writing in for Webster's Litthke Handbook that 
tells them quickly just which kind, weight and 


use in 


The missionary work—the hardest part of the 


ltiKopy 
job by 


selling your customers the type they need. No 
time wasted, satisfied customers, and more car- 


F. S. WEBSTER COMPANY, Incorporated 


MASS. 





se 





——— F. S. Webster Company, Incorporated, 
— 4 338 Congress Street, Boston, Mass. 


Gentlemen: Kindly tell me about the 
and the Definite Selling Plan. 





Webster Way 
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§ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


§ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 


Diiins 





_WAppliances 


Published on 
of Every 





the First Day 
Month by 


THE OFFICE APPLIANCE Co. 


417 S. Dearborn St., 


EVAN JOHNSON, Presiden 


Chicago 


ec. MALHOIT, Treasurer 


HN A. GILBERT, he. 


jo 
C. H. EVERLY, V. President 


D. C. MILLER, V. President 





H.W. MARTIN, Assoc. Ed. OTTO KNEY, Asst. Ed. 
J. A. PALMER, Cir.Mgr. B.C. WALLSTEN, Mgr. Copy Dept. 


G.C. WHEELER, Manager Service Bureau 





C. H. EVERLY, Eastern Mgr. 


1701 Pershing Square Building, 
Phone As 


D. N. BRIGGS, Asst. Mgr. 
100 East 42nd Street, New York 
hliand 8319 








by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


* CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


© No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its to the 
best of its ability, and it 
asks its readers in all parts 
of Crm Se 
inquiries and 

wilds tn ea aiek coment 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products. 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ “‘Office Appliances” is reg- 
istered in the United States. 
Patent Office, Washington, 
D.C. 


§{ COPYRIGHT. Contents 
covered by Copyright, 1927, 
by The Office Appliance 
Company. 
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a 
Accounting Devices Co 195 
Acme Staple Co 201 
Add-A-Unit Partition Co. .208 
Addressograph Co 63 
Adjustable Table Co 236 
Aigner, G. J., & Co 214 
Ajax Time Stamp Co 215 
Allen & Co 220 
Allen-Wales Corp 173 
All-Steel-Equip. Co 239 
Alma Furniture Co 06 
American Clip Co 184 
American Electric Co 180 
American Embossing Co 239 


American Lead Pencil Co 25 
American Manf. Prod. Cp..234 
American Multigraph 8. Co.169 


American No. Machine Co. 656 


American Seal & Stp. Co..219 
Amer. Writ. Mach Co. .85, 186 
Ames Safety Envelope Co. .206 
Ames Supply Co 146 
Arlac Dry Stencil Corp 

Art Metal Construction Co.13! 
Art Steel Co 24 
Assoc. Stationers Sup. Co.196 
Ault & Wiborge Co., Th 142 
Aurora Metal Cabinet Wks.204 
Auto. File & Index Co 206 
Auto, Pencil Sharpener (o.115 
Autopoint Co 123 
Azora Rubber Co 44 

B 

Bachrach Spec. Cé 02 
Bankers Box Co 62 
Barbee Wire & Iron Wks. . 226 
Barr-Morse Corp 149 
Bates Mfe. Co 1590 
Beach Publishing C: 241 
teacon Steel Furniture Co. 221 
Bentley & Gerwig 09 
Bentson Mfg. Co 201 
Berger Mfe. Co 140. 1 
Bettcher Stp. & Mfe. Co...175 
Boorum & Pease Co 102 
Boyle Smoker (Co 2°6 
Bridgeport Pen Co., The. .224 
Bristow, Stanley R 221 
British Stationer 49 
Brown, L. L., Paper Co 177 


Browne-Morse Co 165 


Buckeye Rib. & Carb. Co.120 
Bump Paper Fastener Co. .229 
Buro-Bedarf-Rundschau 249 
Burroughs Add. Mach. Co. 252 
Bushnell, Alvah, Co 145 
Bushnell Mfg. Co 242 
BY-31 14 
Cc 
Canode Ink Co 244 
Carpenter, E. W., Mfg. Co.244 
Carter's Ink Co 178 
Central Paper Co 225 
Chicago Binder & Tile Co..218 
Clarotype Co... The 243 
Clemetsen Co,, The 71 
Collier-Keywert! Co 247 
Columbia Rib. & Carb. Co 74 
Columbia Steel Eqpt. Co 72 
‘olytt Laboratories, The. .243 
Conklin Pen Co., The 114 
tonrades Mf. Co 223 
Cook, C A.. Co 218 


Cook, H. C.. Co 232 


Cordley & Hayes 160 
Corona Typewriter Co 107 
Corry-Jamestown Mfe Co.228 
Crocker Chair Co 17 
Crown Ribbon & Carb. Co..228 
Currier Mfe. Co 212 
D 
Dandy Sealer Corp 179 
Davenport-Taylor Mfg. Co.233 
Davidson, M. M 222 
Defiance Sales Corp 17 
De Luxe Metal Furn. Co 212 
Derby, P., & Co., In 120 
Dick, A. B., Co 81 
Dictaphone Sales Corp 129 
Diebold Safe & Lock Co.155, 6 
Diemer, John F., Co 225 
Dietz, The J. F., Co 124 
Divine Bros 247 
Douglas Mfg. Co 188 
Downey, The C. L., Co 242 
Drytype Stencil Co 206 


Du Pont, E. I., de 
Dur-O-L ite 


Nemours 79 


Pencil Co 182 
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AS Advertisements 


These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. Because of the 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
advertisers and customers They do, 
however, offer their service in resolving 
any disagreements between advertisers 
and customers, which result from rela- 








tions established through the journal 




















E Johnson Chair Co 134 
Eau Claire Pad Co 23 Joslir A. D., Mfg. ¢ 20 
Keconomy Seat Co 221 K 
Elliott-Fisher Co 250 Kamargo Mills 96 
Emerson Electric Mfg. Co.217 Kay-Dee Co 230 
Empire Chair Co 231 Kihn Bros »12 
~~ eget agg eanggy Co i Knowlton Bros 46 
wrror-No ne 8 oble , (eo < , 
Waterbrook Stee! Pen Co..243 — Keninaas Col, Th = 
Sureka Blot fath Co 23 , 1. P 
Evansville Desk Co 168 a oS ‘ 
; L 
Lamb, Geo. L 237 
oe Rag 349 Lawrence, B. E., & Co 7 
raries Mfg. Co 230 nol - ‘© 
Featheredge Rubber Co 202 - = a Kev (C aa 
Featherwt. Eyeshade Co 244 yo ofa y "4 "1 - 2 “70 
Featherwt. Paper Co 218 Tray Seatenee o15 
he Equipment Bureau 100 Listo Pencil Corp 242 
“laven 239 . > , ” 
Force, Wm. A., & Co 161 ee — . 4 ~s 208 
Ox, Geo. B., & ~~ as8 Loose Leaf Metals Co 205 
Free Hand Binder Co 23 Luther Ink & Stp Pad Co.229 
tet gether - = Lyon Metallic Mfg. Co 91 
urnas Furniture Co 23 M 
Macey Co., The 110 
Gardner, P. A., Lthr. Wks.240 Manifold Supplies Co a5 
General Eclipse Co 224 Marble, B. L., Chair Co 68 
General Firepr. Co 112, 13 Marble & Shattuck 239 
General Office Equip. Corp.250 Markilo Co 213 
General Pencil Co 98 McGill Paper Prod., Inc. ..226 
George & Co 240 Meilicke Systems 222 
Globe-Wernicke Co 121, 2 Meilink Steel Safe Co ; 92 
Goes Lithographing Co 189 Metal! Office Furn. Co 181 
Graff-Underwood Co 227 Meyer & Wenthe 23! 
Great Northern Hote! 205 Miller Bros. Pen Co ».204 
Gunlocke, W. H., Chair Co.213 Milo Ribbon & Carb. Corp.226 
Gunn Furniture Co., The 171 Milwaukee Chair Co 132 
Guth, Henry L., Assoc 133 Mittag & Volger, In 53 
H Mohler, A 240 
Hahn. Arthur W 245 Mon Bureau ; 248 
Hanson Bros. Scale Co 245 Moore Push-Pin _ “s 
Harvey, Fred W.. Co 69 Multipost ‘ o 216 
Hedman Mfg. Co 99 Munson Supply ong = 
Hellesoe, Hans H 245  Mutschler Bros. Co _ 
Hevenor, Chas. D., Co 232 Myrtle Desk Co is 
Heywood-Wakefield 208 N 
Higgins, Chas. M., & Co 213 Nat!. Blank Book Co 60 
Hoffman. L 942 Natl. Business Show Co 176 
Hoge Mfg. Co 214 Natl. Cash Register Co 88 
Hoosier Desk Co 159 Natl. Fiberstok Env. Co 197 
Horn, W. C., Bro. & Co 245 Natl. Phone Holder Corp. .237 
Hotchkiss Sales Co 146 Natl. Vule. Fibre Co -101 
Hunt, C. Howard, Pen Co.187 Neidich Process Co 126 
Neva-Clog Products, In« 137 
' Norlipp Co., The 243 
Maa! . ae “— 202 Northern Corrugating Co. .194 
dea zinoleum op Co 238 
Ideal School Supply Co 214 O. K. Mfe C Oo 193 
Imperial Desk Co.... 144 1 Maron . . aa 
Imperial Methods Co 116 Old rown Rib. & . are — . + 
Imperial Steel Cabinet Co.209 bring meng — _ Ve an 
Impvd. Boehner Binder Co.242 Oeth wine. R ' 943 
Indiana Desk Co 128 “ Broa . ‘ —- 
Ink-Out Mfg. Co 238 Oxford Filing Supply Co. .15% 
Int'l Buro Ausstellung 205 a hy - : an 
Invincible Metal Furniture .174 ra me — be a Ce Fy 
Ireland & Matthews 207 ager one Fast’: Cc ag 
Irving-Pitt Mfg. Co 1s® Peerless Carb. & Rib. Co..223 


Peerless Key Co., Ince 

Peerless Wire Goods Co 
Pelouze Mfg. Co » ome 
Phillips Rib. & Carb. Co 
Pierce, S. K & Son Co 


Jamestown Metal Desk Co 
Jamestown Metal Eqpt. Co.246 
Jasper Chair Co.... 83 
Jasper Desk Co 


Pittsb'gh T. W. & Sup. Co.230 
Polar Mfg. Co... 197 
Portable Adding Mach. Co.127 
Premier Metal Products Co.183 


Quality Park Envelope Co.198 


Queen Ribbon & Carb. Co..222 
Quigley Furniture Co °16 
R 
Readeasy 242 
Regal Typewriter Co 37 


Reiner's 
Reliable Tpr. & A 


Rotaprint, In 
M. Co..241 


Remington Rand Bus. Svce. 56 
Remington Typewriter Co 56 
Roberts Num. Ma¢ Co 245 
Roberts, W., Rubber Co 61 
Rockwell-Barnes Co 186 
Royal Typewriter Co 162 
Ryan, J. F., & Co 241 
S 
Safe-guard Ck Writer Cy S4 
Sainberg & Co 241 
Sanford Mfg. C« 225 
Sanymetal Products Co 229 
Schollhorn, Wm., Co 90 
Schwab Safe So., The 251 
Searles Ele« Weld. Wks 234 
Sengbusch S-Cl. Inkstand.185 
Service Steel Prod. Corp 233 
Shaw-Walker Co 147 
Sheaffer, W 4... Pen Co.108, 9 
Sheppard, C. E Co 190 
Sherman-Manson Mfz. Co..211 
Shipman-Ward Mfe. Co 136 
Sikes Co 106 
Silverglo Lamps, In 86 
Simonson, RR. A., & Co 239 
Smith, L. C., & Corona 
Typewriters, In 107 
Smith Noise & Shock Elim.245 


Smith-Premier Tw. Co 166 
Smith Tw. Sales Corp 210 
Speedaumat Addr. Machry. 94 
Speed Key Mfg. Co 242 
Spencerian Pen Co 67 
Staedtler, J. S., In« 240 


Standard Mailing Mach. Co.199 
Stationers’ Loose Leaf Co. 89 
Staty. Export & Import Co.229 


Steel Bound Box Co 138 
Steel Equipment Corp 87 
Stewart, R iin & Co 167 
St. Johns Table Co 153 
Storms, H. M., Co 248 


strayer Coin Bag Co 227 


Sundstrand Add. Mac! 250 
Sun Rubber Co., The 200 
Y 
Terrell's Equip Co 170 


Thompson Time Stamp Co.243 
Todd Co., The 93 


Toledo Metal Furniture Co. 203 
Triner Sales Co 243 
Triner Scale & Mfe. Co 234 
Trussell Mfg. Co 64 
rurner & Harrison Pen Co.244 
Tvler Sales Fixture Co 243 
U 
Underwood Typewriter C« 
59, Back Cover 


nion Ribbon & Carb. Co. .211 


I 
U. S. Envelope Co 143 
Ul’. S. Pencil Co 226 
U. S. Tw. Ribbon Mfg. Co..238 
Universal Fixture Corp 237 
Vv 
Van Dorn Iron Works 95 
Van Valkenburg, L. D., Co.244 
Varityper, Inc 245 
Victor Adding Machine Co.117 
Vidaver Letter Opener Co.111 
w 
Wabash Cabinet Co 119 
Wagemaker Co 198 
Watson Mfze. Co 191 
Webster. F. S Co 2 
Weeks, Frank A Mfz. Co.240 
Weigel, E. O., & Sons 242 
Weis Mfe. Co 75. 6. 7. 8 
Western Furniture Co 219 
Weston, Byron, Co 241 
White River Chair Co 240 
Wholesale Typewriter Co. .164 
Wiggins, John B., Co.. 238 
Woodstock Typewriter Co..253 
Y 
Yankee Paper & Spec. Co..226 
Yawman & Erbe 151 
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Accounting System Machines 
National Cash Kegister Co SA 

Adding Machines. 
Allen-Wales Corp 
Burroughs Adding 
Elliott-Fisher Co. 
General Office Equip. Co 
Pittsburgh Tw. & Supply 


Mach. Co 


Y 
Co. . 230 


Portable Adding Machine Co..127 
Sundstrand Add. Mach 20 
Victor Add. Mach. Co 11; 
Adding Machine Rolls & Paper. 
Central Paper Co... 225 
Rockwell-Barnes Co.. Ist 
Yankee Paper & Spec. Co 226 
Adding Typewriters. 
Burroughs Adding Mach. Co...252 
Elliott-Fisher Co...... 2h 
Remington Tw. Co... nM 


Underwood Typewriter (« 
ceeseue ..598, Back Cover 
Addressing Machines. 
Addressograph Co 63 
Speedaumat Addr. Maclhry 4 
Adhesive Tape. 


uality Park Env. Co 198 
Adhesives. 
(See Inks, Adhesives, et.) 
Arch & Clipboards. 
Free Hand Binder Co 231 
Globe-Wernicke Co 121, 2 
Rockwell-Barnes Co 186 
Ballot xes. 
Douglas Mfg. Co 18s 
Bankers’ Note Cases. 
Art Steel Co. 241 
General Fireproofing Co...112, 18 
Globe-Wernicke Co 121, 2 
Van Dorn Iron Works Co 95 
Billing Machines. 
Burroughs Adding Mach. Co. .252 
Elliott-Fisher Co . . 200 
Remington Tw. Co.... 56 


Underwood Typewriter Co 
58, Back Cover 


Binders, Catalog and Periodical 


American Clip Co 184 
Blank Books. 
Boorum & Pease.. 102 
National Blank Book Co 6) 
Rock wel!l-Barnes Co 186 
Blanks for Bonds and Stocks. 
Goes Lithographing Co 189 
Kihn Bros 213 
Blue Print & Plan File Cabi nets. 
All-Steel Eq uij » Co 239 
Art Metal Construction Co 131 
General Fireproofing Co 112, 13 
Lyon Metallic Mfg. Co.. 91 
Yawman & Erbe 151 
Board Cutters, Paper and Ca:d. 
Ideal School Supply Co 214 
Bond Boxes. 
Art Steel Co 241 
Corry-Jamestown Mfg. Corp. .22S 
General Fireproofing Co 112, 13 
Globe Wernicke Co 121, 2 
Steel Equipment Corp 87 
Book Cases. 
All-Steel-Equip. Co 239 
Globe-Wernicke Co 11 : 


Gunn Furniture Co iv? 


Macey Co. 110 

Premier Metal Products (: 183 

Van Dorn Iron Works Co on 

Weis Mfg. Co... ~~ & ue 

Yawman & Erbe. 151 

k Ends. 

Ryan, J. F., & Co 241 
Bookholders. 

American Clip Co 184 

American Electric Co 180 

Lion Systems, In 215 
Book Rings. 

Carpenter, E. W., Mfz. Co 244 
Bookkeeping Machines. 

Burroughs Add. Machine Co...252 

Elliott-Fisher Co.. 2) 

Remington Typewriter Co ne 

Underwood Typewriter Co 

onneene 59, Back Cover 

Box Files. 

Art Steel Co 241 

General Fireproofing (: 112, 13 

Globe-Wernicke Co 123. 2 


Business Shows. 
Int'l Buro Ausstellung 205 
National Business Show Co 176 
Busses. 
General Fireproofing ( 13 
Macey Co., The 110 
Toledo Metal Furn. Co 205 
Calculating Devices. 
Meilicke Systems. 
Pittsburgh Tw. & Supply Co 
Calculating Machines. 
Allen-Wales Corp 173 
Burroughs Add. Machine (o...252 
Portable Adding Machine (Co. .127 
Reliable T. W. & A. M. ¢ 241 
Calendar Pads & Stands. 


112 


Associated Stationers Sup. Co. 106 
Defiance Sales Corp 217 
Lawrence, B. E., & Co 73 
Weeks, Frank A., Mfg. Co 240 


Carbon Papers. 
(See Ribbons and Carbons.) 
Card Cases, Pocket. 
Gardner, P. A., Leather Wks.240 


Improved Boehner Binder Co. .242 

Wiggins, The John B., Co 28 
Cash Registers. 

National Cash Register Co SS 
Casters, Office Tuas. 

Divine Bros.. ° 247 
Chair Irons. 

Bettcher Stp. & Mfg. Co 175 

Collier-Keyworth Co 247 
Chair Pads and Cushions. 

Eau Claire Pad Co 233 











IN Classifications 


Many of 


municate wi 
through whi 
be promptly and cheerfully furnished 








Economy Seat Co 
Featheredge Rubber Co 
Fox, Geo. E., & Co.... 
Polar Mfg. Co 4 


Sun Rubber Co. 
Chairs. 
Beacon Steel 


Furn. Co 
Conrades Mfg. Co " 
Gua, Ge. Mn. Gia otcer 
Crocker Chair Co.... 
Derby, P., & Co., Ine 
Empire Chair Co. 
Fritz-Cross Co. 
Gunlocke, W. H., 

Heywood. Wakefield 
Jasper Chair Co... 
Johnson Chair Co. ‘ 
Marble, B. L., Chair Co.. 
Marble & Shattuck. 
Milwaukee Chair Co 
Pierce, 8S. K., & Son 
Sikes Co. ° ° 
Toledo Metal Furniture Co 
White River Chair Co 
Check Protectors and Werteee, 
Flaven .... 
Hedman Mfg. Co. 
Safe Guard Check Writer Co 
Todd Co. , see 
Check Sorters. 
Kohlhaas Co., The 
Checks, Stamped Metal. 
Amer. Seal & Stamp Co 
Meyer & Wenthe . 
Stewart, R. A., & Co 
Cigarette Humidors. 
Norlipp Co., The... 
Clips, Paper. 
(See Paper Clips.) 
Coin Bags, Trays and Weagee 
Art Steel Co... 
Downey, C. L., Co. . The 
Strayer Coin Bag Co... 
Copyholders. 
American Clip Co. 
American Electric Co. 
Error-No, Inc....... 
Kobler & Co. 
Lion Systems, Ine. 
Premier Meta! 


Pn .ccotseans 
Copying Devices & Supplies. 

Eureka Blot. Bath Co. 

Yawman & Erbe.. 
Costumers. 


Conrades Mfg. Co... 

Furnas Furniture Co. 
Globe-Wernicke Co. 

Lamb, Geo. L.. 


Premier Metal Products Co... 


Sanymetal Products Co 
Cuspidors. 
Faries Mfg. Co. 
Ireland & Matthews 
Cutters, Paper & Card. 
Ideal School Supply Co 
Dating Stamps. 
Amer. Numbering Mach. Co 
Meyer & Wenthe.. 
Stewart, R. A... & Co 
Desk Bump Guards. 
Davidson, M. M... 
Desk Calendars. 
Associated Stationers Sup. ¢ 
Defiance Sales Corp.. 


Lawrence, B. E., & Co 
Desk Files. 
Weis Mfg. Co Th. 6, 


Desk — 
Faries fg. Co 
Silverglo Lamps, In« 


Desk Pads, Blotter. 
Boorum & Pease Co 
Fox, Geo. E.. & Co 
Hoffman, L - 
Sainberg & Co 
Sun Rubber Co 

—~ Pads, Glass. 

Fox, Geo. E., & (« 
Polar Mfg. Co. 
Sainberg & Co 

Desk Pads, Linoleum. 
Fox, Geo. E., & Co 

Top Ce 


Ideal Linoleum 
Polar Mfg. Co 


the 


by letter, 


Chair Co... 


Products Co... 


ch 





ow 

rp. 84 
-- & 
192 
219 

. .235 
167 


243 


rs. 


"349 


--227 


‘6.196 
217 


73 


For the benefit of the subscribers the 
lines advertised are here classified. 
requirements of 
modern business office are represented. 
Should subscribers be interested in any 
article of office equipment not listed 
here, they are cordially invited to com- 
th the 
the 


the 


service bureau, 
information will 


without obligation. 


Fo ea 241 
Wagemaker Co..... 
Desk Pending-Letters Holders. 
American Clip Co............. 
Desk Signs and Tablets. 


Davenport-Taylor ............ 233 
QOD B Gerocdecocccesecsse 240 
Desk Trays. 

Dmastenn Electric Co......... 180 
Bae. TEE :Divtenes codeweaciue 241 
Fox, Geo. E., & Co.........+.:. 1 

General Fireproofing Co...112, 13 
Globe-Wernicke ©o......... 121, 2 
Imperial Methods Co......... i16 
re | i, Gen casdk chdsged 110 
Metal Office Furniture Co.....181 
Northern Corrugating Co...... 194 


Weis Mfg. Co....... 75, 6, 7, 8 


Desk Work Distributors. 


Poa, Geo. B., @ Ger vivsiess 164 
Globe-Wernicke Co..... 21, 2 
Bern, W. C.. Bow. & Odisice 

Irving-Pitt Mfg. Co........... 1 

Northern Corrugating Co..... 194 
eben & Giiaicsnsvctsued 41 

8. 

Alma Furniture Co........... 206 
Art Metal Construction Co...181 
Bentley & Gerwig Furn. Co...200 
Browne-Morse Co............. 165 
oe i ee ee 71 
Corry-Jamestown Mfg. Corp...228 
Diets, The J. F., C@......ce0s 124 
Englewood Desk Co..........217 
Evansville Desk Co........... 168 
General Fireproofing Co...112, 18 
Globe-Wernicke Co.... >» 2 
Gunn Furniture Co., The..... 171 
Hoosier Desk Co. 159 
Imperial Desk Co............. 144 
Badeeee Dees Ob... vsscincoss 128 
Invincible Metal Furn. Co. 174 
Jamestown Metal Desk Co. 118 


Jamestown Metal Bquip. Co...246 
Saaper Wet Gi. .iskscuscvead 82 
Leopold Desk Co.............. 

Macey Co., 


Myrtle Desk Co.... 
Orpin Desk Co. 
Quigley Furniture Co. 
Shaw-Walker 
Steel Equipment Corp. 87 
Van Dorn Iron Works Co..... 95 





Wagemaker Co............ oon 
Weis Mfg. Co..... .75, 6, 7, 8 
Western Fusnttnse uinacessa 219 
Yawman & Erbe..... ocveueuee 

Dictation Machines 

Dictaphone Sales Corp........ 129 

irectory Boards. 

FI ny, Taylor Mfg. Co....233 
may | Fixtures. 

All-Steel-Equip. Co. ......... 239 
Onken, The Oscar, Co... 245 
Guewene, Biscscccnss : . -243 
Tyler Sales Fixture Co. - 242 


Universal Fixture Corp... se 
Duplicating Machines & Supplies. 
Amer. Multigraph Sales Co...1 


Arlac Dry Stencil Corp... 
Canode Ink Co.......... . 244 
Pee, Gs Ee Gm ade ns oneeenet 81 
Drytype Stencil Corp... soa 
Kamargo Mills.......... ... 
Knowlton Bros. ........ 96 
Pittsburgh Tw. & Supply Co. .230 
Reiner’s Rotaprint, Inc....... 158 
Election Booths. 
Douglas Mfg. Co..........0+. 188 
Electric Motors. 
2 — — i ——~7 Mfg. Co..... 217 
_e ° ners. 
Mie Dist taneuces shai 193 
Envelo; ‘Sealers. 
pony Sealer Corp. ee 
Standard Mailing Mach. Co...199 
Envelopes. 
Ames Safety Envelope Co. . 206 
Bushnell, Alvah, Oo.......... 145 
Diemer, John F., Co.......... ns 
Globe-Wernicke Co......... 121, 2 
McGill Paper Products, Inc...226 
Nat'l Fiberstok Env. Co...... 197 
eente Park Envelope Co..... 198 
U. %. Envelope Co..........+- 143 


En Cell 
Martie’ Ge 


bs a6 kn nite Od he So vation 213 
Erasers. 
Ink- ~_* jt, ainiale a 238 
hy ts eis Mis Vetaien tno one 198 
Roterte Weldon, Rubber Co.. 61 
Exhibitions. 
Int'l Buro Ausstellung. . .» 205 
National Business Show Co... 176 
ach Publi ORs cpucened 1 
Defiance Sales Corp.......... 217 
Harvey, Fred W., Oo......... 
D ER 
Featherweight Eyeshade Co...244 
File Boxes, Collapsible. 
Bankers’ Box nO daes + sen 62 
Mn Gh depavaécarvecen 230 
Steel Bound Box ©o.......... 1388 
Strayer Coin Bag Co......... 227 
File es, Metal. 
Art Steel Co..... writ. 241 
Kay-Dee yon pe Sbeobeetes 230 
Northern Corrugating Co...... 1M 
Rockwell- Soraee ae 186 
Filing Cabine Cloth Covered. 
mer, John F., Co.......... 
Globe-Wernicke Oo......... 121, 2 
RUG, Ecorse scarce s serced 
Imperial ee yr. “tat ait 116 
BERGOT GO... BeOccwescvcsecces 110 
Sainberg & Co..... sawes veces 241 
Filing Cabinets, Metal. 
All-Steel-Equip. Co. ......... 230 


Art Metal Construction Co... . 


Auto File & Index ass vcee 206 
Bentson Mfg. Co............. 201 
Berger Mfg. C0. eee henepe 140, 1 


65 
Columbia Steel fast ent Co.. 72 
Corry-Jamestown Mfg 





. Pras 
General Fireproofing 0. Lid, 18 
Globe-Wernicke Co......... = 2 
Imperial Steel Cabinet Co... ..209 
Invincible Metal Furn, Co....174 
Jamestown Metal Bquip. Co... .248 
Kay-Dee Co. — peubocwsased 230 
rae f T., TR writhees ccties 110 
Metal Office a 5 “aged zit 181 
Premier Metal Products Co...185 
Service Steel Products Corp.. .23% 
GRO WENED cvbgrscscceecers 147 
Steel Equipment Corp. dws oe bie 87 
Terrell's Equipment Co.. 170 
Van Dorn Iron Works Co...... 9% 
WORE Bh Wiebe ss 6asecse 191 
Yawman & Erbe............. 1h1 
Filing Cabinets, Wood. 
Auto File & Index Co....... 200 
Browne-Morse (©o........... 1a 
Globe-Wernicke Co......... 121, 2 
Imperial Methods Co.......... 116 
Macey Co., The......... ye 
OS were 147 
. fo eee 198 
Wels Mfg. Co......... 75, 6, 7, 8 
Yawman & Erbe............. m1 
Filing Supplies. 
Aigner, G. J., & Co 
American Clip Co... . 
Browne-Morse Co... hal 
Filing — Bureau..... 100 
General ~ ow Co...112, 18 
Globe- Wernte ands bays 121, 2 
Imperial Methods O©o......... 116 
—— Metal Furn. Co.. 174 
or oS cbs eee 00 gs tees 110 
McGill Paper Products, Inc... 226 
Oxford Filing Supply Access 157 
ality Park Env. Co......... 10s 
ockwell-Barnes Co...... 186 
Simonson, R. A., Co.......... 230 
Steel Equipment Corp bare ea ie | 
Wabash Cabinet Co....... 119 
Weis Mfg. Co....... 75, 6, 7, 8 
Yawman & Erbe............. 151 
Fountain Pens. 
eT 2 GR eee 178 
Conklin Pen Co., The......... 14 
Parker Pen Co......... .108, 4 
Sheaffer, W. A., Pen Co...108, 9 
Furniture Finish. 
DuPont, E. I., DeNemours 79 
Gold Pens. 
Weigel, FE. 0., & Sons 242 
Gold aed 
Aigner, G. J., & Co...... 214 
Gummed Cloth 


Aigner, &. Bu 
Gummed se Sealing Machines, 
Ryan, J .241 


Hotels. 
Great Northern Hotel......... 205 
Index Card 8 \. 
GG. le Gn Gao cdiie coe . 282 
Graff-Underwood Co........... 227 
Beneey Ge., TeOrcsivscesopecs 110 
Moore Push Pin Co........ 244 
Index Tabs. 
Aigner, G. < i Ga. ddvviedes 214 
oN SS | eee . 232 
Globs-Wernicke Ghatecvstte O 
BE Bacerscdéedncivccncavs 240 
Ink Eradicators. 
Se He, occ inscess 2 
. Adhesives, Etc. 
Camode Imk O0...........s00% 244 
Carter’s Ink Co........... ...178 
General Eclipse Co............ 224 
Higgins, Chas. M., & Co..... 218 
PRWEEE GOccccccccareeosces 240 
Luther Ink & Stamp Pad Co. .22" 
Sanford Mfg. CO........+05+: 225 
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The rate for 
Classified Advertisements 


aay 








is eight cents a word, 
Minimum charge, $1.60. 





SITUATIONS WANTED 








TYPEWRITER MECHANIC, young man eleven years’ practi- 
cal experience on all makes. Some adding and bookkeeping 
machine experience Am interested in permanent connection 








with a pees ene exchange or company only. Address 8-83, 
care Office Appliances, ( ‘hic ago 

TYP EW RITE R MECH. ANIC —Canadian, single, 9 years’ experi- 
ence on Underwood and familiar with all makes, desires per- 


manent position in South or Southwest Give full particulars 


to J-50. care Office Appliances, Chicago 


SALESMAN-MECHANIC wants position. Eight years’ experi- 
ence selling, buying and repairing all makes typewriters, hand- 
ling office supplies; seme knowledge of stationery Married, 
{1 years of age; employed at present. Will go anywhere. Ad- 
dress W-50, care Office Appliances, Chicago. 


STORE OR DEPARTMENT MANAGER open for profitable con- 
nection. Thoroughly experienced in office equipment, vertical 
and visible filing systems, loose leaf, accounting systems, gen- 
eral office supplies and machines. Well experienced in the 
modern method of selling office equipment by specialized serv- 
ice, systems and machines. Good salesman, manager and buyer. 
Address X-137, care Office Appliances, Chicago. 


SWEDISH BUSINESS MAN with years of successful experience 
representing prominent American manufacturer, has sold his 
business and is available for new representation. Will consider 
any important meritorious line of office equipment. Best of 
references. Headquarters in Stockholm. Address R-46, care 
Office Appliances, Chicago. 

FACTORY AND BUSINESS EXECUTIVE—Thoroughly experi- 
enced in manufacturing of metal furniture, card index cases, 
cabinets, cash, office, special boxes, files, shelving, etc. Expert 
in originating new sheet metal products and design for mass 
production, modern tools and dies. Would consider situation or 
business connection or build new organization. Address R-45, 

















care Office Appliances, 100 E. 42nd St., New York. 
MARRIED MAN, twenty vears’ experience in stationery, office 
supply and office furniture business, as buyer and manager. 


Desires connection as manager, buyer or salesmanager. 37 years 
of age, experienced in all branches of this business. Both inside 
and outside Very best of reference. Am free to relocate in 
iny progressive city with live responsible company. Address 
G-73. Office Appliances. Chicago. 
AVAILABLE JUNE 1—A 
twenty years’ experience in 
work. fourteen of which have 
and office equipment field. He 
is of good appearance and address. 
Chicago district but will consider other offers. For history and 
full information address C-48, care Office Appliances, Chicago. 
AGGRESSIVE SUCCESSFUL SALESMAN with a dozen years’ 
experience is prepared to handle the sales of some modern office 
ippliance in northern Ohio territory Knows how to sell spe- 
cialties and to produce results from salesmen. Can give the best 
of representation. Will consider mechanical equipment such as 
computing machines, typewriters, etc., filing devices or anything 
else that requires intensive direct selling Address S-—84, care 
Office Ap pliz ances, ¢ “*hicago 
SALES PROMOTION OR BRANCH MANAGER 





seasoned executive (age 41) with 
sales-promotion and advertising 
been in the commercial stationery 
has had a liberal education and 
Prefers connection in the 








CONNECTION DESIRED with reliable concern in the East 
manufacturing high-grade office appliances or equipment. Pre- 
fer connection in any phase of sales educational or promotion 


development work, or position as branch 
manager or assistant, or, manager of stationery store. Thorough- 
ly experienced in all phases of public and private accounting, 
1uditing. systematizing; broad commercial executive experience 
Well-versed in various phases of business, and office and factory 
paper work and records Possesses broad knowledge of appli- 
inces and equipment and their application; marked proficiency 
n their operation Expert in originating and designing practical 


work; will consider 


forms of all descriptions work papers, running records, sum- 
mary records Mechanically inclined. Loyal, reliable, indus- 
rious, studious, aggressive, even-tempered, knows his product. 
meets competition fairly upon competitive basis In early 
thirties married, children No objection to occasional travel 
At present branch manager. Available within reasonable time. 
\ddress V-48, care Office Appliances, Chicago. 








SALESMEN WANTED 














LIVE WIRE REPRESENTATIVE wanted in New England for 
progressive wholesale stationer with good following and splendid 
record \ddress T-52 . care Office Appliances, Chicago 
WE HAVE SPLENDID OPENING with a real future for com- 
petent salesman of Mimeographs and Royal Typewriters. Please 
give full experience first letter. Tulsa Typewriter Co., Tulsa 
Oklah« 
DETROIT MANAGER for leading office specialty company can 
ise good specialty salesm an. Opportunity for live wire to make 
rea ul money Address P eare Office Appliances, Chicago 
WANTED—Men who can sell carbon paper to handle direct 
factory distribution on terms most attractive to both customer 
ind salesman Addre ss P-57, care Office Appliances, Chicago 
STATE MANAGER—Marvelous invention seals 3.000 envelopes 
hourly Sells $4.50 only equals work expensive electric ma- 
hines Offices buy 1 to 100 Exclusive trial offer Write 
juick Rede 7 B. Winthrop BI dg.. Boston 
PENCIL MANUPACTURER wants a salesman covering New 
England States, either commission basis with another non-con- 
licting line or exclusive sale and salary basis. Write full par- 
culars to L-53. care Office Appliances, Chicago 








> TYPEWRITER SALESMAN wanted to sell Royal 
Royal town of thirty 
right 
which require all his 
Chicago 


HIGH GRAT 
Typewriters in a 
proposition for the 


thousand Exce ptional 
Present owner has other duties 
Write Y-49, Office Appliances, 


man. 
time 


TRAVELING POSITION open with one of the country’s largest 
steel furniture manufacturers in gulf states. Applicant must 
have had retail selling experience. Preferably of the south. 
Address N-70, care Office Appliances, Chicago. 


WANTED—Salesmen to sell the Transo (one-piece 





window) 


envelope. Some desirable territories now open. Full or rt 
time. Every business house a possible customer. Transo En- 


velope Co., 3520 No. Kimball Ave., Chicago, Ill. 


WONDERFUL NEW SIDE LINE—Big commission with order. 
Sell printing for every business at half price. Copyrighted illus- 
trations free. Just take order. We do the rest. Pocket outfit 
free. Salesmanager, 1522 Wells-Van Buren Bldg., Chicago. 


SALESMAN —Side line or full time, calling on banks, offices 
and factories. Brand new automatic all metal, self- inking 
Dater. Every call a prospect. Thousands being sold—Sample 
carried in vest pocket. Wonderful opportunity, very liberal 
commission. Factory, 200 Shepherd Avenue, Brooklyn, N. Y. 


WANTED — REPRESENTATIVES — by large — pm of 
Loose Leaf Accounting Forms, Manifolding } ne _ Sets, 
Lithographed Business and Bank Stationery ey en gy Ma- 
chine Cards, Sheets, ete. A complete line codtines di to user. 
Protected territory. Full commissions paid weekly. Real o 
portunity for men experienced in these or similar lines. Appli- 
oe held strictly confidential. R-43, care Office Appliances, 
Chicago. 


WANTED—In unoccupied territories, sales people to devote all 
or part time to handling high grade typewriter supplies, viz.. 
carbon paper and ribbons. is line goes well with other office 
supplies and consistent sales effort usually produces liberal 
commissions. We also have a very attractive proposition to 
offer established dealers in the line and to such we give liberal 
advertising assistance to help them extend their sales. Address 
A-45, care Office Appliances, Chicago. 


PAPER MANUFACTURER desires a salesman to call on con- 
sumers in the New York Metropolitan market. He must have 
experience in interviewing and selling stationery, office equip- 
ment or similar lines to important buyers. The work is promo- 
tional but requires real sales ability as calls must result in 
definitely traceable returns. Give complete information in your 
letter, and enclose a photograph of yourself if convenient. Re- 
plies will be held in strict confidence. Address F-70, care Office 




















Appliances, Chicago. 

DISTRICT MANAGERS 
Boston, Providence, Hartford, Springfield, Albany, Buffalo, New 
York. Philadelphia. Pittsburgh, Baltimore, Washington, Rich- 
mond, Atlanta, Tampa, Birmingham, New Orleans, Memphis, 
Tulsa, Kansas City, Omaha, DesMoines, Minneapolis, Chicago, 
Milwaukee, Indianapolis, Detroit, Louisville, Cincinnati, Dayton, 


Cleveland, Greenville. also salesmen to sell for a California 
Manufacturer. Every chain store, grocer, baker, butcher, the- 
atre. market, drug store, auto dealer or gas station a potential 
prospect. Exceptional opportunity for men who have sold or 
are selling cash registers, safes. scales or check writers. Some 
progressive chain store managers are buying 100 of our safes 
at a time replacing present equipment and discontinuing insur- 
ance for both holdup and safe burglary account more protection 
afforded by IN-A-FLOOR safes at considerable less cost. Quick, 
selling proposition, advertising support, cemmissions 
Apply or write Sales Mer., IN-A-WALL SAFE CoO., 
St. Louis, Mo. 


snappy 
promptly 
1044 Telephone Bldg., 








BUSINESS OPPORTUNITIES 
ACCOUNT HEALTH will sell only exclusive office furniture 





store: $30,000 clean stock, S. Calif. coast city 150,000 pop. 
now growing fast. National lines. Good lease central. Nets 
$17.000 annually average past 10 years. Z-S7, care Office 


Appliances, Chicago 


EXCELLENT OPPORTUNITY for Cash Register salesman to 
take charge of cash register department of leading typewriter 

exchange in city where at present no cash register exchange 
exists. Man with National Cash Register experience preferred. 

Write Diamond Typewriter Co., 434 Diamond 8St., Pittsburgh, 
a.. for further particulars. 


FOR SALE—Business averaging around $19,000 yearly. Office 
supplies, stationery, gifts, etc., for $8,500 quick cash sale; best 
reason for selling. College town, midwest location. Well stocked 
and equipped Represent known lines of equipment. Sixth 
vear. Several supply contracts. Rent only $55. Box E-193, 
care Office Appliances, Chicago. 


ASSOCIATE WANTED in California, preferably one with estab- 
lished business. Have long-time exclusive contract with eastern 
steel furniture manufacturer. Remarkable selling record. Will 
specialize on contract work and establishing agencies in other 
cities while associate participates in local sales and financing. 
\n opportunity for someone operating profitably to acquire live 
steei furniture connection. Address M-51, care Office Appliances, 
Chicago. 

















MECHANICS WANTED 
MECHANIC experienced with leading makes of large and port- 
able typewriters. Knowledge of other office machines desirable. 
Answer fully. O. D. Morrill, L. C. Smith and Corona dealer, 
Ann Arbor, Micnigan. 
‘Continued on page 8, following) 
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WANTS AND FOR SALE 
(Continued from page 7) 


DISTRIBUTORS WANTED 


SELL ON FREE TRIAL-—Live Office Necessity. sells for $1.00 
Karn $60 to $100 weekly Handle Salesmen, Stores, County Dis- 
tributors, Mail Order Business. Everything furnished—Sales 
Plans, Demonstrating Kits, Imprinted Literature, et< Possibili- 
tiles for progressive men unlimited Few dollars needed to 
handle. Correspondence with live-wire men in Canada, Cuba 
and Latin American countries solicited Address Commercial 
Equipment Co., Roi Davis Bidg., Toledo, Ohio 














OFFICE APPLIANCE agents wanted for new pencil sharpener 


Liberal commission. Exclusive territory arrangement Address 


D-49, care Office Appliances, Chicago 





INQUIRIES are invited from dealers in California and nearby 
territory seeking exclusive territory contracts for a first class 
line of metal furniture An inquiry will bring complete infor- 
mation including an interesting sales policy. Address O-83, care 
Office Appliances, Chicago 














FOR SALE AND WANTED TO BUY 








ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold. Maloney. Gilmore Co., 508 S. Dearborn, Chicago 

FOR A FRACTION of its inventory, the owner will sell and 
ship on approval to the “right’’ party a complete ‘plant’ con- 
sisting of machinery, tools and kits costing $350, and desirabl« 
rebuilding parts inventorying $650. Address Box 496, Columbus, 
Mississippi 


FOR SALE—Real bargain. Embosograph Model 14 just deliv- 
ered and never taken out of original package Cost $250.00 
Due to changes in my organization will have no use for this 
machine Will sacrifice for $150.00 E. H. Conklin, 31 Casino 





Floor, Ambassador Hotel, Los Angeles, Calif 
ELLIOTT-FISHER machines bought, sold and rebuilt 
Pilankinton 


Teeter- 


Warsh Co Arcade, Milwaukee, Wis 
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No. 1,658,689.—Novel construction of pockets or folders in a 
filing apparatus; patented February 7, 1928, by Leonard Clay- 
ton Ridge of Toronto, Ontario, Canada. 

No. 1, .891.—Telephone stand to attach to alarm box, with 
an attached tray to hold memorandum pad, etc.; patented Feb- 
ruary 14, 1928, by Robert Gauck of Chicago, Ili. 

No. 1,654,545.—Adjustable signal tab for letter files, index 
cards, etc., to be used in connection with a folder having a 
curved ques slot; patented January 3, 1928, by Homer J. Lind- 
say of Rochester, N. Y., assignor to Clark-Lindsay Corpora- 
tion of Rochester, N. Y. 

No. 1,662,337.—Supporting base and frame for visible index 
units; patented March 13, 1928, by William A. Ringler of Phil- 
adeiphia, Penna.; assignor to the Globe-Wernicke Company of 
Cincinnati, Ohio. 

No. 1,662,303.—Loose-leaf binder, object of which is to permit 


LINES WANTED, ABROAD 


ITALY—DAMIANI AND GIORGIO—VENICE—Special organiza- 
tion typewriters and supplies House established 1866 Par- 
ticular interest given to portable typewriters. 


LINES WANTED 
SALESMAN living in California, who has called on stationery 
and drug trade for past ten years in the territory from Denver 
west, is looking for a line needing representation in this terri- 
tory References furnished Address H-53, care Office Appli- 
ances, Chicago 


Distributor desires 
Has own loop office 
Office 


SUCCESSFUL high-grade office appliance 
to secure another line for Chicago territory 
with Sales and Service Departments. Address Y-48 
Appliances, Chicago 


care 


MAN WITH 15 YEARS’ successful dealer selling experience on 
Pacific Coast wants high grade office furniture and stationery 
lines for exclusive representation in California, Oregon, Wash- 
ington Address B-137, care Office Appliances, 100 E. 42nd St 
New York 


FOR NEW ENGLAND territory A high grade product salable 
to large establishments. Boston Sales and Service office with 
established distribution points throughout New England Write 
K-45, care Office Appliances, Chicago 


WANTED FOR IOWA representation—One or two lines, Equip- 
ment or Supplies, or Service, to be resold or used in Stores, 
Offices, Schools, Public Bldgs., Factories, or Industrial Plants. 
High class experience. References Dun or Bradstreet Handle 
on straight commission basis. DODDS, Cedar Rapids, lowa 


MANUFACTURER OF STEEL EQUIPMENT 
MANUFACTURER of Steel Equipment, fully equipped to mak« 


book cases 
production. Let us 
York City 


cabinets, in wood grain finishes, any style, quantity 
estimate Loewy, 200 5th Avenue, New 











tashait 


paper holding prongs to be firmly held in closed position and 
yet be easily opened; patented arch 13, 1928, by James C. 
Dawson of Webster Groves, Mo., assignor to Eima N. Dawson 
of Webster Groves, Mo. 

No. 1,662,530.—Sound-subduing cushion-support for typewrit- 
ing machines; patented March 13, 1928, by Thomas J. McMahon 
of Albany, N. Y., assignor to Underwood Ellictt-Fisher Com- 
pany of New York, N. Y., a corporation of Delaware. 

No. 1,662,474.—Adjustable magazine eraser holder; patented 
March 13, 1928, by Frank E. Randall of Los Angeles, Calif., 
assignor of two-thirds to Theodore Holmes and J. Edward 
Glenn, both of Los Angeles, Calif. ; ’ 

No. 1,655,417.—Magazine lead pencil, with centering and posi- 
tive holding device to prevent lead from getting out of register 
with the plunger; patented January 10, 1928, by William F. 
Haack of Oak Park, Ill. 








a) 
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Smith, 


obtained from the Commissioner of York 


Stamitord, 


Owens Manufacturi Com Hobo- 
ken, N. J., a cor ~~ on of New: Jersey). 
Filed May 21, 1927. No. 193,206. 


1,662,530. pee maphinn Thomas 
J. McMahon, Albany, (assignor to 
Underwood Elliott-Fisher | ny, New 
York, N. Y., a corporation of laware). 
Filed Jan. 2, 1923. Serial No. 610,560. 


1,662,534. Card indexing device. Don- 
ald A. Nevin, Waynesboro, A (as— 


Copies of patents herein listed can be A. B (assignor 
p f p to Underwood Typewriter Company, New 


Conn. 


: N. Y., a corporation of Delaware). 
Patents, Washington, D. C., for ten cents Filed Sept. 6, 1924 Seriai No. 736,216. mener te Autodex Com .° bs 
. . enna., a corporat % en 
each in cash, postoffice money orders or 1,661,315. Binding post for calendar vania). Filed Feb. 20, 1925. Serial 
certified check. Stamps and personal pads and the, like. William 7. Sullivan, 10,712. 
Cincinnati, Ohio. Filed March 1, 1927. - 
checks not accepted. jot. a , 1,662,535, Card indexing machine. Don- 


ald A. Nevin, Waynesboro, Penna. (as- 


1.661.174 Glue’ spreader Harry G 1,661,394. Stamp holder. Albert Ro- signor to Autodex Company, Waynesboro, 
Francis, Rushville. Ind Filed Feb. 14 maine Tallman, Nashville, Tenn. Filed Penna., a corporation of Penn nia). 
1997. Serial No. 167.989 Aug. 20, 1925. Serial No 51,415 Filed July 13, 1926. Serial No. 122,233. 

1.66 5 *hest } oon. ramen ai 1,662,303. Loose leaf binder. James C. 1,662,669. Container for separating 
oi — a "- Ee jae —_— romney Dawson, Webster Groves, Mo. (assignor’ slotted cards. Gooree H. Hallett, Jr., 
— — an A. SAneeey, sane to Elma N. Dawson, Webster Groves, Lansdowne, Penna. led July 31, 1919. 
l M Filed l 1926 Serial 
ols, Sinn uec July <0, i968. Seria Mo.). Filed Sept. 1925. Serial No. Serial No. 314,579. Renewed June 1 
No. 124,901. 54,940 1926. 

561.210 re " as vice. t 7 - yi , J 879. y F _ 

Pp Wood, Leonia, NJ. Pited July 22 1.063.537. Vemie inex. Wien - onset Cottceah sases City, Mo “es 

- ae ne ae oe & 7 /: Ringler, Philadelphia, Penna. (assignor to ° , ‘ - 

1926. Serial No. 124,199 The Globe-Wernicke Company, a corpor- ‘gnor to rving-Pitt | Manufacturing 

1,661,277 Computing machine. Lucie ation of Ohio). | Filed Nov. 29, 924. Gompeny, Renee oS *, e 211987. 
Thomas, Nowawes, near Potsdam, Ger Serial No 752,882. Serial No. 193, 245. , ‘ 

un sucie Mente ee ’ as as- - e 
nan —¥y , Denuzennen Berlin Ger _ 1,662,474. Adjustable eraser holder 1,662,906. Calendar. Hugh E. Shedd 
many). Filed Oct. 16, 1924. Serial No Frank E. Randall, Los Angeles, Calif. Minneapolis, Minn. Filed July 14, 1926. 
743.896, and in Germany Nov. 17, 1923 (assignor of two-thirds | to Theodore 1,662,957. Fountain pen. Nora Theresa 

. . Holmes and J Edward Glenn, Los An- Burke. New York, N Yy Filed Dec. 6, 

1,661,288 Combination desk calendar geles, Calif.). Filed Feb. 16, 1926. Serial 1926 ‘Serial No. 152, 862. 

Newton S. Hillyard. St. Joseph, Mo. Filed No. 88,539 . ° 
Aug. 1, 1927. Serial No. 209,734 Re 1,663,967. File and binder. Abraham 
1,662,491. Paper box. Alfred H. Crank- Ashkenas, Brookly N. Y. Filed Mar. 
1,661,311 Typewriting machine. Jesse shaw, Lyndhurst, J (assignor to 25, 1927. Serial No "i78, 259. 








Or the 





The detatied inquiries which follow have been received direct 
from readers o fice Appliances. They are tangible business 
opportunities which are well worth following. 


Wants Abroad 
Catania, Italy.—Napoleone Rosolia, Via Aloi No. 17, desires 
to act as agent for manufacturers of typewriting, accounting, 
calculating and adding machines. Manufacturers desiring rep- 
resentation here are invited to communicate. 


Grenoble, France.—Maison Nicollet, 12 Rue Ivory, is interested 
in loose leaf metals for small note books This house is an 
important manufacturer of filing devices Manufacturers of 
loose leaf metals are invited to send full intormation, includ 


ing samples and quotations, to this house 

Latin America.—Commerce Reports, the weekly journal of 
the United States Department of Commerce, states that one 
of the Latin American governments is receivine bids on stand 
ard typewriters of various sizes under a four-year contract 
Bids close May 21 The general conditions of the proposed 
contract and other information can be obtained from the spe- 
clalties division of the Bureau of Foreign and Domestic Com- 
merce, United States Department of Commerce, Washington, 
D. C., mentioning the file number 273,858 Local and district 
offices of the bureau can supply the informaticn on request 

West Didsbury, Manchester, England.—W. Topplewell, 5 War- 
wick avenue, is interested in obtaining comp'ete information 
on office systems of all kinds, especially methods and systems 
used in mail order houses It is suggested that office equip-— 
ment and systems concerns which have representation in Eng- 
land direct their local representatives to get in touch with Mr 
Topplewell without representation in England will 
find it worth send catalogues and available informa- 


tion 


Concerns 
while to 


Wanted Here at Home 
Asbury Park, N. J. sutler’s Office Equipment Company, 417-19 


Bond street, wishes to secure letter distributors or “Work Or- 
ganizers’’ with extra expansion for each pocket This concern 
is an established office equipment house. Please mark replies 
for the attention of L. lL. Parker, office manager 

Boston, Mass.—H. J. Atkinson, 260 Tremont sireet, seeks an 
additional line to go with his local agency for a mechanical 
pencil Mr. Atkinson is said to be an energetic representative 


His experience covers thirteen years. during which he was 


connected with two office machine manufacturers as an ex 
ecutive manager 

Cedar Rapids, towa.—The Lefebure Corporation seeks a 
source of supply for steel roll curtains for cabinets. These are 


a continuous curtain, to 
top desk. The 
devices, and 
Communica- 
general man- 


formed from corrugated steel to make 
a cabinet, similar to the roll of a roll 
corporation manufactures loose leaf bookkeeping 
steel office equipment, selling direct to the user 
tions should be addressed to the secretary and 
ager of the Lefebure Corporation 

Chicago, !ii.—Lion Systems, Inc., 330 South Wells street, de— 
sires to get in touch with inventors and manufacturers of office 
specialties who desire a wider market The corporation will 
either manufacture or sell through its large organization. Lion 
Systems, Inc is interested at all times in hearing from pro- 
ialty lines 


enclose 


ducers of office spec 








Duluth, Minn.—Garret, Weygant & Goodspeed, Inc., 24 North 
Fourth avenue, West, is interested in a source of supply of 
stenographers’ note books. 

Edmonton, Alta., Canada.—The Standard Typewriter Com- 
10231 Jasper avenue, wishes to make a connection with a 


pany, 
typewriter rebuilder or manufacturer of standard t writers. 
Fort Smith, Ark.—The Fort Smith Office Supply House, 22 


South Sixth street, wishes to purchase bronze desk plates. 
Please mark communications for the attention of Louis in. 

Fort Wayne, ind.—Finan & O'Reilly So ap me 1 
street, seek a source for telephone stands including both a 
drawer and a shelf. 

Gary, ind.—The Tribe of “‘K,"’ office outfitters, 832 Broadway, 
is interested in a line of narrow office desks for use in the 
——* Please mark reply for the attention of H. H. Klein- 
schmidt. 

Holyoke, Mass.—The Office Equipment Company, Inc., wishes 
the catalogues of manufacturers who can supply two-drawer 


6x9 steel cabinets. 
Craddock & Son, wholesale and retail 


Mexico, Mo.—W. L. 
stationers, seek a source of supply of files or compartments 
for railroad tariffs, which will permit flat filing. rop front 


similar is needed. 

Dak.—Hale Raber, of the Mitchell Publishing 
Company, has a customer interested in forms and blanks re- 
quired by canneries for their systems. He feels that some 
manufacturer of filing supplies or equipment has made a spe- 
cial study of this phase of office systems. 


or somethin 
Mitchell, 





San Francisco, Calif—J. H. McCabe was listed on page 9 of 
the April issue at 350 Jackson avenue. This is an error; the 
correct address is 350 Judson avenue. Mr. McCabe seeks lines 
additional to the desks now distributed, for the territory from 
Salt Lake City west, including the Pacific coast. 





Mass.—Narcus Brothers, office outfitters, 24-26 
are in the market for moderate priced safes. 


—— 
Commerce Department Trade Opportunities 


Worcester, 
Pleasant street, 


Appliances, office, Bombay, India.—No. 30,569; agency de- 
sired 

Appliances, office, Cordoba, Argentina.—No. 30,541; purchase 
and agency contemplated. 

Joeman, office, Rome, Italy.—No. 30,452; purchase con- 
templated. 

Binders, loose leaf, Bombay, India.—No. 30,567; purchase and 
agency contemplated. 

Devices, modern office, Dresden, Germany.—No. 30,636; pur- 
chase contemplated. 

Equipment, filing, including cabinets, indices, etc., Cardiff, 
Wales.—No. 30,454; purchase or agency contemplated. 

Equipment, filing, Cordoba, Argentina.—No. 30,541; purchase 


and agency contemplated. 
Equipment, filin Stockholm, Sweden.—No. 30,632; purchase 


or agency contemp ated. 
Equipment, office, Prague, Czechoslovakia.—No. 30,830; agency 


desired. 
office, Coburg, 


Furniture and equipment, 
30.464; agency contemplated. 

Machines, adding, Dresden, Germany.—No. 30,635; purchase 
or agency contemplated. 

Machines, adding and coigutating. Dresden, Germany.—No. 
30,636; purchase eeatemenass 

Machines, adding, rebuilt 30,329; 
purchase contemplated. 

Machines, adding, with small keyboard, Prague, Ceechoslova- 
kia.—No. 30,830; agency desired. 


Germany.—Ne. 


een France.—No. 
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Machines, adding and calculating, Rome, Italy No 
purchase contemplated 
Machines, automatk 


30.580: agency desired 


numbering Alexandria, Egy! 


30,452; 


t No. 


Machines, automatic pencil sharpener, Dresden, Germany 
No. 30,635; purchase or agency contemplated 

Machines, cash register, Dresden, Germany No. 30,635; pur 
chase or agency contemplated 

Machines, check writing, or protectors, Cardiff, Wales Ni 
30.578: amen desired 

Machine coin counting and changing, Cologne Germany) 
No. 30.583: agency desired 

Machines, labeling, for department tores Hamburg (ie 
many No. 30,716; agency desired 

Machinery, metal stamp, Copenhager Wer ar} No 


contemplated 
Stockholm 


vy contery plated 


purchase and agency 
Machines, office small 
hase or agen 


Sweder N 06 


Machines, pencil sharpening, Cordoba, Argentina Ne i! 
purchase and ager contemplated 
Machines, rotary duplicator, Roms Italy No. 30,452 ! 
chase contemplated 
Machines, typewriter, rebuilt and roue? Mareeille Frar 
NO, 30,529; purchase contemplated 
Machine typewriter, rebuilt, Dresden, Germany.—N 30,635 
purchase or ne contemplated 
Machir typewriter new and rebuiit Rome Italy N« 
452; purcha contemplated 
Paper, all kinds, Bombay, India Ne t agency desired 
Paper, bond, Bombay, India No. 30,5 purchase and agency 
ntemplated 
Paper tracing. Mont ] Uruguay N 0.468; purcha 
ntern ited 
Paper writ ‘ Habana, Cut 5 12 cer le re 
Part and fittir ur ture, for r lesks 4 ses a 
ibinet including lrawer rollers 
Pet founta ind penholders and holders, D l 
(ie! N f purchase or age ternplated 
Pens, four ! t penci (red pe 3 
der Germa Ne S31 gency des | 
Ribbons, typewrit ar irbon paper Alexandria, Egy 
N im. ize desired 
Ribbor typew! r and adding n ! ind cart | é 
Stock? ' Ww ler N p I igency ( 
plated 
Sa fe Col ge. Gert : No. 30,464: agen eesired 
Stat ner (‘ardifi Wa ‘ : I rchas r 
ntemplat 
Stationer Bor Ind No 0,569 gency desired 
Sut ff CariJif Wales N ‘ pur is 
ae ! 
Sup rt é er wer Der N 74 pul e 
ind ger mplated. 
Say ’ . i 
agency contemp 
Supt ta luding l I i 
No 0,831 ger desired 
Supplies, office, St } n Sw 2; purchase 
agency contemplat 
Supplies ' ( ¢ reo} 
contemplated 
aan 
Change in Peruvian Tariffs 
> a bet ne wel made y the government fl 
in the import dutk ! irge number f commoditi« ar 
products The div n of foreign tariff 1 States Depart 
ment ft Com ree ibstracted Vv iten nterest 
from the gener tariff, showing mar tures of the offi 
equipment and stationery flelds 
The rate of duty is expressed I S Kil nies 
indicated otherwise The se 100 centavos, is equivalent t 
$0.486. Weight units are on the metr system. Duty is stated 
in gold, converted to United States currency at par 
Item N <—Furr ire of common w i suck as oak da 
walnut and other similar kinds, veneered, varnished | 
ished 0.4 
Item N 19—Furniture as in Iter N 18. with lea r or 
cloth upholstery, 1.0 
Item N« 520-—Furniture of fine wwo« mbined rr witl 
other material, upholstered or not, 2 
Item No. 628—Furniture not therwis« ‘ ed fs 
iron 0.4 
Item N¢ —Furt i t } ‘ fied f ‘ 
and br iss I ) 
Item No. 126 Stamp ink pads [per lee kilo], 0.80 
Iten Né 128 Typewriter ribbor ind kinds f ked 
ribbons, 1.0 per legal kilo 
Iten N 1319—Small machines for p rating I f 
numbering and similar uses per cel i valoren 
Item No. 1321 Pencil sharpeners, 1 ) [per gal kilo 
Item Ne i Paper perforators t er exal kile 
iIten No ] Iror presses for tt ng per gross 
kilo] 
Item Ni = s for letter wood ! 
form, 0.25 (per gross k ] 
Item Ne ] ae | Se for tam} ns gross ki 
lten N 134 ‘ ' graphs ! eoL . i sin il 
paratus not otherw S] ified i i er 
Ite Ni 134 Ll) my r ry \ \ t i 
' wT D d 
N ‘ l IM i 
m N , ng : 
Iter N } l W 
& [De ' nh 
Item N s for ‘ r per cer 
d valorer 
| tal N ‘ ner 
y ’ ' ; 
| 








Item No. 14 Books for copy presses, 0.40 [per gross kilo] 
Item No. 145 Carbon paper, 1.50 [per legal! kilo] 
Item No. 1457—Official paper and envelopes 30 [per gross 


kilo} 
Iten 





No imeograph paper, 2.00 [per egal kilo] 











Iter Ne 1467—Ruled paper for accounts per gross 
kilo} 
Item No. 1471—Blotting paper, 0.25 [per er ki 
Item N 143 Gummed paper, 0.40 [per gross kilo] 
Iter Ni ‘ Printed paper for billing; i es, receipts 
memoranda, tickets and other forms, 2.00 [per gross kilo} 
Iter Ni 1479—Printed bills of exchange surance cer 
tificates, bonds and similar forms, 9.00 | ss kilo] 
Iter No i89—Paper envelopes with it r 0.50 
per ross kK 
Ad valoren s are levied on invoice atalog ninety 
‘ ‘ f insurance value if available, otherwise market 
va t rigi plu “ y per cent transporta- 
Cus s su xes ar levied as follows \ shipments at 
I Talar ‘ mbote and Paita 0 per cent; Callao, 19 per 
! th rt IS per cent f dut cw per cent ad 
! ist s rtaxes ar levied « reigt shipments 
ind five per ad va'orem on parcel post shipments, except 
r ¢ i foodstuffs Additior surcharge are evied or 
par os s pments two per ent of the nvoice Value 
| iT t Li ince v alu d t mr re tr ar te Peruviar 
is t par require no consular vi e fre I ‘ f origir 
it are bject t i fixed consular fee of 50 centa 4 
> 
Hungarian Imports of Erasers 
Reports While Hi gary has leve 
ber l I siderable 1 nufactured ru rodu 
. ted period January-Septemt 27, t 
y rY ed ‘ KOs I ras 
’ | ve i we | . r 
> 
Madagascar Consumption Tax Extended 
, Report (C“onsul t t } ‘ ‘ ‘ et 
by t ladagascar gover nt Ne 
] I u re ypewr I 2 


STATEMENT OF THE OWNERSHIP, MANAGEMENT, CIR 
CULATION, ETC., REQUIRED BY THE ACT OF 
CONGRESS OF AUGUST 24, 1912, 























oO 4 she I y 4 ig 
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STATE OF ILLINOIS, County Cook, ss 

Before me, a Notary Public in and for the sta i nt 
iforesaid, personally appeared C. F. Mall ee! 
duly sworn according to law, deposes and says i s the 
Treasurer of the Office Appliance Company and that the fol 

wing is, to the best of her knowledge and beli« a tr state 
ment of the ownership. management (and if a d pape the 
irculation), et of the aforesaid publicati h date 
shown in the above aption, required by the Act of August 24 
1912, embodied in Section 411, Postal Laws nd Reg a s 
printed on the reverse o form, t 

l That the names and editor 
managing editor and bt her—The 
Office Appliance Company, Chicago 
Il Editor—Evan Johnson nue, Oak 
Park, lll Managing Editor » Kenil 
worth avenue, Oak Park B A. Gil- 
bert 10 Forest a nue, Glen E 
2. That the owner is tl t i | y al 
ndividual his name and address r if owned by more than one 
individual the name and address of each, should be given below 
if the publication is owned by a oration the name of the 
and the names and addresses of stockholders own- 

i I ling one per cent or more fr Ut otal amount ot 
stock should be given.) The Office ; 
South Dearborn street, Chicago, Iil.; 
Kenilworth avenue, Oak Park, II > 

ck, Mounta Lakes, N. J Donald C.M 


Martin, 4041 N 
‘orest avenue tsler 
kahoe, N. ¥ ( I 


ago, ill Hobart W 


street ‘ icage il. 
; That the known bondholders 
urity holders owning or holding 
amount of bonds, mortgages, or other securities are (If 





there 








ire none. so state.) None 
4. That the two paragraphs next above, giving the names 0 
he owners, stockholders and security holders f ar contair 
not only the ist of stockholders 1 security |! lers as they 
appear upon the books of the com it also, iz ases where 
the stockholder or security holder appears upon the books of 
the company as trustee or in any otl iciary relation, the 
name f the person or corporation fi m such trustee is 
icting Ss giver also that the said rag s t 
statements embracing affiart’s full knowledg: nd belie as t& 
t mstances and conditions ler which s ‘ ers and 
irity holders who do not appear pon the |! s of tl m 
any as tr s es ld stock and sé rities her 
thar ha ona e owne 2 . easot 
‘ i ther pe SOT Ass at . has 
: es T airect the 
, s s so stated by 
Tr} he average nun f s ‘ ) 
! ition sold str ‘ through the mails w ise 
to Pp subscr s ring six hs g date 
show : ve is This forn s la 
F. MALHOT Tr 
Subs and sw s 26th day of Mar 1928 
S BESSIE K FERGUSON, N 
HE OFFICE APPLIANCE MPA) 
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MINTINGS 
/ 
: ) 
A Page Dedicated to Progress | 
| Principle is defined in the dictionary as the fundamental truth of all things. 

| True progress consists in getting these truths into consciousness, whereby 

¥ thoughts, words and acts are directed in accord with principle. 

“The spirit of contentment and of gratitude other elements, and each of their relations to | 

u helps a great deal in causing good to be estab- the perfect whole, are equally perfect. Granted | 

f lished in one’s life. If we are happy because the atoms and their spin, granted the pressure | 

of what we possess and appreciative of every of God's presence everywhere, and you can 

| evidence of good that comes into our lives, we predict the galaxy. Grant free motion of | 

"i enter into a consciousness through which more finite spirit within infinite Spirit, and you have 
of good comes to us. | free souls peopling that galaxy. 0 9 Keep | 

‘“Betng contented and appreciative causes one the laws of Kopel — + ily om = 

; to draw to him many blessings which would what moulds you please. Meekly it will un- 

| abe ene whe wnt decontanel ae te dergo all the blows wherewith you fashion it. 

f; a We a so ts aa ie pon leat te ae With fire-beat and hammer-beat, you weld it to 
l who is appreciative. We feel that he will de- your will. In every mighty workshop of the 
; rive good and more pleasure from our gift modern day there is many a Jacob who will 
whi: suddenly awake from his dream and say, “God 

“When we know the magnetic power of con- was in this place, and I knew it not.’ ”—Rev. | 

i, tentment we shall make more of an effort to be Samuel R. Calthrop. 

i" contented. When we see the confusion and * ¢ *@ 
disorder which the discontented one brings to 
himself we feel that we shall always be careful “So we have come to know that appearances 

4 to avoid the attitude of discontentment.”- exist for us only in our consciousness. Even 

nit} time and space become annihilated, time being 

a. 3 8 only the experience of succession, there being 

L a no past or future except as a thought relation 
“The old idea was that God made stars, suns, to the present. In the last analysis, therefgre, 

earths, plants, animals, and man out of noth- we know that one principle governs and con- 

ing, just as they are. This thought has van- trols all there is. Every atom is forever con- 

ie ished to return no more, but only to give place served ; whatever is parted with must inevitably 
to the thought of a plan immeasurably vaster, be received somewhere. It cannot perish and | 
more inc mceivably wonderful. You have to it only exists for use. It can go only where it 

conceive that, before ever the atoms were, the is attracted, and therefore required. We can | 

i thought of God planned out the whole crea- receive only what we give, and we may give 
tion; that, out of His own being, He willed only to those who can receive: and it remains | 
that the innumerable atoms which form the with us to determine our rate of growth and | 

ra visible universe should proceed, and that each the degree of harmony that we shall express. 
and all, in perfect proportions, should join to- * * * While a few seers have grasped the great | 
gether to build the mighty whole; * * * that, fact that mind is the universal substance, the 

L trom that infinitely remote jamant, no single basis of all things, never before has this vital 
atom has ever changed in size or in velocity truth penetrated the more general conscious- 
of interior motion; that the proportions of ness. Many minds are now striving to give 
each, thought out beforehand, have been abso- this wonderful truth definite utterance. Moa- 

z lutely kept; and that the result of this incon- ern science has taught us that light and sound 
cetvable dance of matter has been, and will are simply different intensities of motion, and 
forever be, good; and that each combination this may lead to discoveries of forces within | 

i, is the best possible, in order to reach the result man that could not have been conceived of until | 

f. aimed at. The thought of oxygen and hydro- this revelation was made.”—Charles F. Haanel, 
gen combining to form water is an absolutely “The Master Key.” | 
perfect thought, and will forever produce good. a | 

\. This is equally true of each one of the immense | 
series. Silicon, nitrogen, and carbon spring “Therefore I pray for a listening spirit, 
from a divinely perfect thought—a thought which is the mark of grace. The scornful ' 
that has resulted in divinely perfect action: nostril and the high head gather not the odors | 

p while each one of their combinations with the that lie in the path of truth.”—George Eliot. | 

\ ) 
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Hon. Herbert C. Hoover 


Secretary of Commerce 


President of the American Child Life Association 
Chairman of Better Homes in America. In the 
last ten years president or chairman of twenty- 
two organizations for better service. Holds 
honorary memberships in nine engineering 
societies and clubs. Recipient of gold 
medals from many leading institu- 
tions of all nations. Honorary citi- 
zen of Belgium, Finland, Poland 
and Esthonia. Recipient of hon- 
orary degrees from thirty-six 
universities and colleges 
Has been given the 
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EDITORIAL 





Why We Would Like to See Herbert Hoover President. 
N ONE respect we are like the redoubtable Andy Gump—we wear the collar 
of no party. We are not concerned with politics except as party policies 
and platforms affect the prosperity of the country and the well-being of the 
office equipment industry. 

Industry and commerce are the impelling forces of our national life. By 
them is created our material well-being, and by them is made possible the 
developments of the arts and sciences and all other cultural influences which 
promote intellectual and moral progress. 

The rapid development of our material wealth has brought complexities 
which call for readjustment and inventory of national values. The great 
office of the Presidency demands a leader who thinks in the terms of the 
times. The national problems of the day are to be solved and national prog- 
ress promoted, not by politics but by economics. In the present situation we 
perceive no party issues but instead, a demand for a national program which 
only a great executive and administrator can achieve. 

If there is a man in the United States who has been trained for the 
Presidency in such a time as this, that man is Herbert Hoover. We do not 
think of Mr. Hoover in terms of political parties. We would advocate his 
election on any ticket because it seems to us that he is the man best qualified 
to formulate and put into effect the national program. His attitude toward 
the business interests of the country comes from first-hand knowledge and 
is not tinged by prejudice or outworn class ideas of the secondary place of 
commerce in the social and political scale. 

In times when politicians seemed to think critically of business and to 
adopt an inimical attitude toward it as a way to popular favor, Herbert 
Hoover remained fair and firmly on his feet. His relations with business 
associations have always been correct. He believes in such associations which 
he knows can be operated strictly under the law and with inestimable advan- 
tage to the prosperity of the whole country. During the last seven years 
he has transformed the Department of Commerce from an expensive luxury 
maintained by Federal taxation into the most vital and effective public service 
ever created by any government. He has built up for the American people 
an organization unsurpassed in public or private enterprise. 

Mr. Hoover’s first emphatic presentation before the public occurred in 
1914 when he relinquished his mining business and devoted himself to Bel- 
gian war relief work, as a result of which millions of lives were saved. His 
next great work occurred three vears later when he was appointed- food 
administrator on the entry of the United States into the war, serving until 
June, 1919; he increased our food exports to twenty million tons per year 
and spent seven billion dollars from which activities not a single scandal has 
ever developed. After the Armistice, Mr. Hoover organized abroad the dis- 
posal of American surplus crops grown for war purposes, so as to maintain prices 
until the entire production of 1918 was taken care of. 

Congressman Burton lists in detail some forty great national achieve- 
ments for which Mr. Hoover has been responsible, twenty of which’ have 
been carried out during the last seven years. His fine work in Mississippi 
flood relief is fresh in the minds of all. 

Mr. Hoover is married and has two grown sons. They have a home on 
the campus of Stanford University and a house in Washington. 

He is fifty-three years old, a native of lowa. Orphaned at the age of 
seven, he was reared in Iowa and Oregon by Quaker relatives. He worked 
at truck gardening, as an office boy and clerk and went to school at night. 











Bae -- oe 


Page 14 OFFICE APPLIANCES For May, 1928 








He entered Stanford University at seventeen and graduated in mining and 
geology at twenty-one. He has worked hard practically all his life and has 
earned his way and his title to the respect, confidence and admiration of the 


(American people. His service from 1914 on is known to practically every 
citizen of the country. 


Mr. Hoover has no embarrassing alliances. There are no skeletons in his 


political closet 


\dded to his admirable equipment for the Presidency are 


native qualities of dignity and serenity which adorn the high office of chief 


magistrate of the country. 


A Typewriter Dealer Complains 

T WOULD appear that the stationers are not the 

only ones who are casting about for ways and means 
to improve their business. ‘The typewriter dealers seem 
to be confronted with some discouraging conditions of 
their own. In talking about the situation, one dealer 
asked’ what can be done where goods are bought at a 
discount of forty per cent and one’s overhead is thirty- 
five per cent, in which overhead account there is appar- 
ently not included such items as telegrams, express, 
freight and drayage, bookkeeping and collection ex- 
pense. ur correspondent does not make clear how 
there can be thirty-five per cent of overhead expense 
without these essential items. If any one’s business is 
as bad as that, we hardly see any hope for it. Even 
fifty per cent discount would barely furnish enough 
profit to get by. Manufacturers are themselves work- 
ing on close margin and it hardly seems possible that 
they can go much farther in the way of increased dis- 
counts. With a business such as the one outlined by 
our correspondent, it would seem that some readjust- 
ments would be possible to cut down the overhead and 
thus increase visible profit. Indeed, we hardly see how 
such a business can continue without a pretty thorough 
going over and lopping off of expenses. 

Almost simultaneously with our receipt of the letter 
from the typewriter dealer came a letter from a promi- 
nent stationer of Illinois written to several of the differ- 
ent trade papers concerning the annoying conditions of 


the stationery trade as disclosed by the Harvard Bureau 
Business Research Report. This is familiar to most of 
our readers. This report, showing the scant profits 
made by the few who responded to the questionnaire is 
being very widely discussed in the trade. ur corre- 
spondent said that it is breaking out like the measles 
and that he for one believes that a great deal of good 
will come from it. 

On the other hand, we reprint in this number an 
article from The Modern Stationer for April, by 
William Henry Brooks, president of William F. Mur- 
phy’s Sons Company of Philadelphia. Mr. Brooks’ 
company has successfully encountered the varying busi- 
ness conditions of more than a hundred years, and Mr. 
Brooks but read the article entitled “Getting 


Class Consciousness.” 


Says, 


<-> 
Influence of Regional Meetings Growing 

HE meetings of the Regional Districts of the 
National Association of Stationers, Office Out- 
fitters and Manufacturers present evidence of a 
growing interest in every district where meetings 
have been held since the Boston convention. The 
regional governors are all the average in 
their qualifications. Traveling men’s organizations 
are cooperating and attendance is increasing, and 
out of the rank and file are emerging men who are 
developing hitherto unsuspected qualities of leader- 


ship. 


abs ve 





of Intr oduction 


Lhe Lett , 


By BRIGGS 
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Uncle Sam Helps Small Equipment Dealers 
Written Expressly for Office Appliances by Waldon Fawcett 


N A MANNER quite unique 

Uncle Sam is making a pertinent 
application of the old-fashioned doc- 
trine that success may flame from 
the ashes of failure. The Depart- 
ment of Commerce has launched an 
ambitious project to assist the small 
business men of the country. That 
is to say, the type of retailer who is 
conducting a modest, independent 
business in contrast with the large 
department store, the far-flung 
chain, or the versatile mail-order 
house. The spur for this new effort 
in Federal paternalism is found in 
the recent record of failures in the 
field of small business. 
The Failures of Small Businesses 

No solicitous bystander, much less 
the Government with its delicately 
sensed responsibilities, can well re- 
main passive in the face of the latest 
statistics in chronicle of the troubles 
of small dealers. With last year’s 
business failures the second greatest 
in number in our business history, 
the broad outlook is one to arrest at- 
tention. The localized character of 
the difficulty became apparent upon 
analysis of the figures. With busi- 
ness failures, at the beginning of 
1928, running about 9 per cent more 
than a year ago, it is found that the 
number of failures is greatest, not 
only absolutely but relatively, among 
concerns of small capitalization. 

As one Federal specialist ex- 
pressed it: “The small merchant is 
caught between the upper and 
lower mill stones—between declining 
prices and slower collections on the 
one hand and the high cost of dis- 
tribution on the other hand. He is 
in much the same plight as the 
farmer.’ Given this recognition in 
Governmental circles of the mount- 
ing difficulties of the small mer- 
chant, something had to be done 
about it. What has been done, this 
spring, is to set up in the Division 
of Domestic Commerce a special sec- 
tion or office devoted to the prob- 
lems of the small. business man. 
Nothing like it has heretofore had 
place on the business map. Even 
the most intensive of the bureaus 
maintained by national trade asso- 
ciations of retailers serve the big 
fellows as well as the small. 
Results of Government Census of 

Distributors 

Remote as was the direct connec- 
tion, it was the Census of Distribu- 
tors, which was conducted piece- 


meal last year, that gave Uncle Sam 
the immediate inspiration for his 
latest venture. That “sampling” 
census was conducted in some dozen 
representative cities of various sizes 
rather than in the country at large 
but, by its cross-sectional view, it 
revealed the tremendous preponder- 
ance of small merchants and the spe- 
cial nature of the problems which 
plague them. The Distribution Cen- 
sus disclosed that in one city nearly 
33 per cent of the retailers were do- 
ing less than $5,000 worth of busi- 
ness a year. For all of the cities in 
the try-out, the totals of the Dis- 
tribution Census showed that more 
than 18 per cent of the retailers did 
from $5,000 to $10,000 business 
yearly, whereas over 28 per cent did 
from $10,000 to $25,000 annual 
business. A digest of the data from 
widely separated trade centers has 
led Dr. Frank M. Surface, Assistant 
Director of the Bureau of Foreign 
and Domestic Commerce, to the con- 
clusion that perhaps four-fifths of 
all the establishments in retail Amer- 
ica may be classed as “small.” 

The Knotty Problems of the 

Small Business 

What help do the small retailers 
want from Uncle Sam? What form 
of first aid will be of the greatest 
practical benefit to the so-called little 
fellow in business—the junior mer- 
chant, the newcomer, the proprietor 
of the neighborhood store, and all 
the rest? Well, an analysis of the 
13,000 letters of inquiry received 
last year at the Domestic Commerce 
Division indicates that scores of dif- 
ferent questions of policy are nag- 
ging the smaller business men, in- 
cluding many problems of highly in- 
dividualized character. The straw 
vote showed, though, that the anxi- 
ety was most general with respect 
to department store and chain store 
competition, the spread of install- 
ment selling, the rising curve of 
rents, the question of quantity dis- 
counts which has grown more acute 
since hand-to-mouth buying became 
general, the propensity of stores in 
one line to take on the specialties 
rightfully belonging to other lines, 
and the increasing number of brands 
which a retailer is called upon to 
carry if he shall afford ample stock 
selection. 

Given this wide range of needs, 
what is the bureau for small busi- 
ness men to do? More specifically, 


what can it do for modest dealers 
in the office equipment trade? First 
of all, it will set up as a bureau of 
information, or intelligence center, 
which will endeavor to answer the 
thousand and one miscellaneous in- 
quiries made by the rank and file. 
To qualify for that in the fullest 
degree, the new clearing house will 
marshall not only the resources of 
the Department of Commerce but 
the resources of all the other De- 
partments and institutions of the 
Government which can contribute 
anything to the knack or knowledge 
of small-dimension merchandising. 
Correspondence which the Domestic 
Commerce staff has had with small 
retailers indicates that there is avail- 
able at present, in the several 
branches of the Federal government, 
much of the information that deal- 
ers are seeking, but, owing to the 
complex structure of the organiza- 
tion at Washington they have not 
known where to apply for it. 


Its Second Function—Study and 
Research 

Having discharged its first duty, 
that of answering questions, no mat- 
ter how much trouble it requires, the 
small dealer annex of the Domestic 
Commerce unit will initiate investi- 
gations, on its own account, of 
dealer problems that hurt. In this 
original research work the aim, al- 
ways, will be to dodge subjects that 
have already been covered or are in 
process by trade associations or 
other private agencies. At the same 
time, it is the conviction at Wash- 
ington that the last word has not 
been obtained on certain controver- 
sial issues that have been privately 
probed, simply because no inquis- 
itor less authoritative than Uncle 
Sam can extract all the facts from 
secretive sources. 


Government Conception of Ideal 
Investigation 

This brings us to consideration of 
what the Domestic Commerce Divi- 
sion is seeking to develop as the 
ideal form of business survey ; viz., 
a joint project in which the Govern- 
ment cooperates with trade associa- 
tions or other groups of interested 
parties. Frankly, one reason that 
the Domestic Commerce directorate 
is so keen for this species of team 
work is that it serves to take care 
of operating expenses. Reckoned 


with reference to the tasks in do- 
mestic commerce research waiting 

















oe 


attention, the establishment at 
Washington is short of funds. To 
be sure, the Domestic Commerce 
Division will have available, for the 
fiscal year which starts July 1 next, 
an increase in annual expense ac- 
count amounting to $90,000. It is 
partly due to this extra allowance 
that the exploration of the pitfalls 
of small merchants has been under- 
taken. But, at that, the funds are 
insignificant in comparison with the 
sleuthing for facts which is asked 
by big and little business. 

While Congress will not allow the 
Commerce Department to accept 
money from private business inter 
ests to finance research programs, 
the end may be attained by an ar- 
rangement under which the trade 
associations, dealer clubs, etc., bear 
the expense of gathering data and 
drumming up their members to re- 
port, leaving it to the Government to 
tabulate the returns. This pattern 
in cooperation, insofar as it has been 
tried, seems to have the virtue of 
bringing out all the facts from non- 
members as well as trade associa- 
tions members, a response that is 
possible only because the reports go 
in confidence to the Government and 
the Government is under a strict 
pledge of secrecy covering all busi- 
That aspect of the 


ness secrets. 


situation has but just been empha- 
sized when leading credit men gave 
it as their conviction that only Uncle 
Sam could persuade rival merchants 
to make true confessions of the vol- 
ume of their installment sales. 

Che reference just made is a re- 
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minder that one of the early and 
prominent features on the program 
in behalf of small merchants will be 
a nation-wide survey of retail credit 
methods. This study will be made 
at the earnest request of the Na- 
tional Retail Credit Association and 
the most active cooperation has been 
bespoken from the 16,000 retail 
credit men who make up its mem- 
bership. No secret is made of the 
fact that this effort to completely 
chart for the first time the methods 
used by retailers in the extension of 
credit has been inspired mainly by 
the rapid spread of installment sell- 
ing. But credit sales on open ac- 
count have also soared swiftly in re- 
cent years and there is a feeling 
that it is high time to pause for an 
inventory of methods and conse- 
quences. 


Do Many Outstanding Accounts 
Mean Failure? 

What, more than anything else, 
has given rise to the suspicion in 
well-informed quarters that there is 
a shameful “waste” of retail credit 
is the revelation that in the vast ma- 
jority of recent small business fail- 
ures, the accounts receivable are out 
of all proportion to the capital in- 
vested and that these accounts re- 
ceivable shrink to as little as 20 per 
cent of their book value during the 
process of liquidation. Curious ex- 
ecutives are wondering, also, whether 
there may be some connection be- 
tween current retail credit condi- 
tions and the recent slowing down 
of collections which has proven such 


—#5 





a mystery, seeing that the country 
has not passed through any severe 
business depression. Lacking to 
date the credit information which 
alone might give the answers to 
these riddles, it has been arranged 
to stage a survey that will seek to 
obtain from every retailer compar- 
ative figures for the current period 
and previous years covering install- 
ment sales, charge sales on open ac- 
count, the outstanding receivables in 
the two classes of accounts, and the 
losses sustained from each class of 
accounts. 


Studies of Factors of Retailing 
Success 

As constructive a service as has 
been planned for the new cog in the 
Commerce machine is the series of 
studies, with particular attention to 
the small merchant, concerning the 
factors of success in retailing. These 
studies have been under way for 
some time past. Already this pro}- 
ect has yielded reports on measuring 
retail markets, locating retail stores, 
planning a store, introducing bud- 
getary control in the retail store, 
educating the sales force, advertis- 
ing cooperatively, leasing depart- 
ments in the retail store, and solv- 
ing the retailer’s problems growing 
out of vehicular traffic congestion. 
There are, however, certain ailments 
in store mismanagement that are 
particularly responsible for the re- 
cent heavy mortality among the 
smaller merchants and these are 
now slated for expert attention by 
the new Commerce subsidiary 
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“Get Class Consciousness” 


Reprinted from The Modern Stationer 


lg \ CLEAR and concise article 
in The Modern Stationer for 
\pril, William Henry Brooks, pres- 
ident of William F. Murphy’s Sons 


Company, Philadelphia (a _ going 
concern for more than a hundred 


years) urges stationers to get “class 
consciousness’; to get a_ broader 
understanding of the importance of 
the stationery business and to ad- 
vance its prestige by holding in 
higher regard its splendid service 
in the commercial and social fields. 
Mr. Brooks (in part) says: 

‘The stationery business as | see 
it is a happy kind of a business. It 
brings you in touch with every other 
line of business, and you meet a lot 
of very pleasant people and make 
a great many friends. There is 
nothing wrong with the stationery 
business, but there is something 
wrong with some of the stationers. 

“Lack of ‘Class Consciousness’ | 
think is where the stationer is so 
frequently at fault; for generations 
the stationer has lacked this very 
important attribute and has not re- 
alized his importance in the business 
world. 

“There has been a tendency to- 
ward timidity in the average sta- 
tioner in dealing with the public and 
too much of a tendency to yield too 
much of the profit that they are en- 
titled to the purchaser, with not 
enough nerve to ask what his mer- 
chandise and service are worth. 

“The stationer, in his dealings 
with the public has trained them to 
expect some shading of the price. 
After they have purchased the one 


By William Henry Brooks 


unit, he begins to figure on making 
some reduction on a quarter of a 
dozen, a further reduction on a half 
dozen and a still further reduction 
on a dozen and so on until he loses 
all the profit on his merchandise 
that he is entitled to, and suffers a 
loss. 

“The public, your customers, will 
soon forget your yielding attitude 
and will have more respect and con- 
hdence in you, your prices, and your 
merchandise. People do not like a 
sliding scale of price, nor do they 
want you to do business without a 
profit. Good merchandise, a fixed 
price, good service and fair treat- 
ment are all things that help to es- 
tablish confidence, and confidence 
once established on these lines is 
bound to last. 

“The opportunities for service in 
the stationery business are numer- 
ous and sometimes costly, but you 
must serve regardless of cost, and 
you must add to your merchandise 
a sufficient profit to cover this ex- 
pense. 

“Study your overhead and add 
that cost to your merchandise before 
making your prices, do not be afraid 
of losing a customer (or shopper ) 
who is not willing to pay you a fair 
price, have pride in your calling 
which is an ancient and honorable 
one, get ‘Class Consciousness’ and 
it will help you to succeed. 

“The National Association, the 
Regional Association, and the local 
association are meeting places 
which all progressive stationers at- 





tend, and if you are not affiliated 
with any or all of these, you are 
making a mistake, as there is where 
you learn and accomplish things by 
co-operation and association with 
experienced people, which are not 
possible for the individual. 

“I am proud to be a stationer and 
find nothing wrong with the sta- 
tionery business. It is the individ- 
ual stationer who is responsible for 
anything that may be wrong with 
his own business.” 

Office Appliances has long urged 
a better opinion of the fine business 
in which so many are engaged. 
There is no business of higher 
standard. There is none of wider 
range of usefulness. None of which 
is possible of a higher point of pres- 
tige. 

But no business rises above the 
concept of those who conduct it. An 
individual enterprise in the field 
may be without “standing” in its 
community. The reason will be 
found within the doors of the estab- 
lishment. 

A stationery business may be con- 
fined to small volume because of 
community conditions, but it need 
not be “small” in prestige nor “‘lit- 
tle’’ in principle. 

The stationery business is one in 
which one may feel justifiable pride 
and satisfaction with being con- 
nected. 

“As a man thinketh, so is she,” 
said Elbert Hubbard. We _ para- 
phrase again for the stationery busi- 
ness—‘‘As a man thinketh, so is it.” 


TWO VIEWS OF THE INTERIOR OF THE NEW BRANCH STORE OF F. F. HANSELL & BRO., LIMITED, AT 
128 BARONNE STREET. NEW ORLEANS, LA.—The views here shown were taken on the opening day of the new store, 
mention of which was made in the Apri: issue of Office Appliances. The store is well arranged and beautifully appointed 
ind is situated in the heart of the New Orleans business district Books, social stationery and commercial stationery will be 
andled. There will be a special greeting card department and a well equipped office furniture department where Globe— 
Wernicke filing equipment and other lines will be featured. R. R. Day is manager of the branch store. He will be assisted by 
the Misses Dorothy Oeschner, Esther Lustig and Letitia Wood The main store of the Hansell organization is at 404-412 

Carondelet stre« The establishment was organized fifty-five years ago. 

















Page 18 OFFICE APPLIANCES For May, 1928 


Display Is Everything 


Reprinted from Business, a Magazine 
Published by the Burroughs Adding 
Machine Company. (Copyright) 











HER} re times when evet retailer wonders if | t the proper attentior \ canvasser once started out, in 
eally has a triend ilwayvs there's someone trying our town, to sell sets of sign-writing pens at $3.00 a set 
to take , lvantage of hin He and thousands He sold a good many of them, too, because he took time 
of others feel as did the exasperated tire dealer who hung to demonstrate them and show each buyer just how to 
over his “free air tatic i sign that read, “If you bu ise the outlit. But when he came to Crobaugh’s hardware 
your tires fro mail-order house, get your air at the store, across the street, my friend Crobaugh kept him wait- 
postoftice ong enough to hike over and ask me if we sold sign- 
Conducting a retail store is not becoming any easier. its writing pens 
Ine 
2B i) oe 
i me iene ws 
JM 2k 
cs ke 
= — 
Pe 
: 
ILLUSTRATING STORE DISPLAYS OF = OFFICE SUPPLY COMPANY, TIFFIN, 
( ©) 
a problen Competition is keen, and rents are high \ “Sure,” I said; ‘a dollar fifty a set, and I showed him 
customer comes into your store perhaps once a week, or 1 set identical to the one for which the canvasser wanted 
possibly only once in a year. To get him into your estab three dollars. This episode set me to thinking. It struck 
lishment has cost real money; and your problem is to sell me that if a man could peddle articles from door to door 
that customer a little more than he asks for. “Increasing it a higher price than we asked, then surely we ought to 
the average sale say the salesmanship experts. When sell more of that article if we kept it where it would be 
grocers try t sell you three cans of something at an seen 
attractive price, or when haberdashers set out attractive “We devoted considerable counter space to sturdy three- 
cravat displays to tempt your silent dollar, or when the level display racks, pitched at an angle that makes every 
accessory store features a flock of trick gadgets for your article thereon easily visible.” 
car, every one of these stores is trying to increase its If a customer wants to examine something he has seen 
average sale advertised, to find out if it really will work, he is per- 
When I found that The Good Office Supply Company mitted to inspect it as carefully as he desires. He may 
of Tiffin, Ohio, had removed most of its old-style counters’ tinker with any one of a dozen makes of muzzle-loading 
and installed trim metal display racks, I knew there was a pencils and discover for himself their respective advan- 
definite reaso1 tages. He may jab his finger into the sponge-rubber de- 
“Several factors influenced vs to change,” explained vice that wets stamps and envelopes, and then look on the 
Eugene A. Good. “First of all, we tried to apply some bottom for an easily-read price mark. If he wants a greet- 
of the ideas so successful in the five-and-ten-cent stores ing card to send to someone in the hospital, or a dozen 
There you find every article in the store prominently dis announcements of the arrival of a new infant, he may 
played. The clerk isn’t expected to sell you a single article choose from a convenient file of samples without any help, 
Instead you sell vourself and the clerk merely takes your and he has no difficulty in determining the price 
money and wraps vour parcel. We came to realize finally, “We used to keep only fifteen per cent of our stock on 
that if we could display a larger portion of our own mer display,” says Good, “but now we have forty per cent 
chandise our sales would increase Chat in itself is a profitable increase, but we really have 
“Then, too, we realized that almost any article in our gained more than the figures indicate. For example, we 
ing long enough to hike over and ask me if we sold sign put out on display a few samples of such articles as photo 


stock could be sold in larger quantities if we could give graph albums, guest books, diaries and so on, to attract 
] 
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customers that might be interested. Crepe paper, of course, 


can remain under the counter, because people buy that for 
[ypewriter paper, typewriter ribbons, 


<1 - 
pecs 


purposes 


carbon paper and other supplies of that kind we feel safe 


n placing on the shelves back of the counter; but observe 


at we have scratch pads of several different kinds here 
ithin reach. We reason that a business man will not for- 
get typewriter paper, but we can’t be so sure of 


selling scratch pads to housewives or school children unless 


we display them.” 

Of course, with most of the stock put on parade there's 
1 lot of dusting to do every morning, but this task, as Good 
explains, is part of the price he pays for displaying his 
goods 

With the new arrangement, even the goods that are not 
ut « the display racks receive more attention than 
former! When the shelves against the wall were blocked 
off by ounters, no customer ever thought of walking 


back there to examine an article. But now the diagonally- 


racks invite the casual shopper to closer 
ustomer who abruptly tells the clerk 
wants and that there’s nothing 
book she 


, : , 
KNOWS What she 


tascinating long has 


neeaqas tI i’ See i 


aSACC 


\ phrase, ‘black horse,” do you?” 


“No,” Good replied Putting prices in code form doesn’t 
mean anything, and there’s much to be gained by pricing 
everything clearly and unmistakably. I even believe in 

itting price tags in a window. Some retailers don’t, but 
ve have found that before our customers display much 
interest in an article they want to know the price.” 

Phe ] hrase, black horse “ms of course, 18 a much-used 


basis for code-pricing. The two words, each made up of 
five letters with no letter repeated, represent the figures 
from 1 to 10. Any price can be set down in two or three 
mysterious letters that are supposed to baffle a too-curious 
visitor and prevent a store’s prices from becoming known 
to a competitor. Thus “NSE” would mean $1.09; “KO” 
would represent seventy-five cents, and so on. “Black horse” 
is only one of many such code phrases, but being the sim- 
plest and easiest to remember, it has held its vogue longer 
than have any of the others. 

The job of retailing today calls for frankness and hon- 
esty, rather than the sort of black magic found in drug- 
store prescriptions. The public has many places to buy, 
and if the Bingtown doesn't give the customer 
what he wants in the way he wants it, he'll drive twenty 
miles to Hooperville. Retailers of every kind are giving 
considerable thought to the problem of making a customer 
feel at home in their If a customer comes in to 
spend a dollar but actually spends $1.25, that increase, if 
carried throughout the year, would represent a gain of 
twenty-five per cent over the sales of the year before. 

But of course you can't force sales. One of the cardinal 
principles set forth by John Wanamaker to his sales force 
this: “The public shall not be importuned to buy.” 
Too much pressure by an over-ambitious clerk sometimes 


store in 


stores. 


was 


drives the customer out, never to return. 

Even the most enthusiastic psychologists agree that it is 
good business to allow the customer to sell himself. There 
seems to be no doubt that a 100 per cent display has been 
profitable for the ten-cent stores. 

Already the results in the establishment of 
(fice Supply Company are encouraging. 
says Eugene Good, “display is everything.” 


Good 


The 


“In these days,” 











Monument to Horder Merchandising Methods 
When 


general office building at 


Horder’s Inc., Chicago, sold its warehouse and 
Lake and Franklin streets, there 
was much speculation as to the location of the new build- 
In April 
build 


parcel 


ing the company would erect for its occupancy 
that the 
streets, opposite the U. S. 


announcement made would 


at Jefferson 


was company 


and Quincy 
station 


post office It is near the union railroad 


building 


and convenient of access to the surface car, elevated and 
tus transportation lackson boulevard is a scant half 
block away 

The new site is on the southwest corner of Jefferson and 


a plot 82%x160 feet. Within another 
begun in the new eight-story reinforced 


streets, on 


Quincy 


nonth work will be 


concrete building. The foundations will carry an additional 
three stories when expansion requires more space. The 
ground floor will house a Horder stationery store on the 


orner, with space for the wholesale department, and a 


long loading platiorm under cover. 


mail order department and ware- 


The upper floors will 
contain the general offices, 
buildis 
Architects, and will be an important addi- 
neighborhood. This improvement represents 
approximately $600,000. The 


f the best equipped mercantile buildings in 


house space. The g was designed by S. N. Crowen 
& Associates, 
tion to the 

¢ 


in investmen or 


structure 


will be one 


the city 

The building site was acquired from two different 
sources The corner plot, with 106 feet on Quincy street 
and &2'. feet on Jefferson, was bought from Grace Neahr 
Veeder The remaining frontage of fifty-four feet on 


Quincy street was acquired from W. P. Landon, Rochelle, 
Ilinoi 
While the location of the 


its convenience in receiving and shipping mer- 


new building was determined 


largely by 
chandise, the new retail stationery store has a large radius 


of influence. Nearby is the modern Chicago, Burlington 














ARCHITECT'S PERSPECTIVE NEW WARE- 


OF THE 
HOUSE AND GENERAL OFFICES OF HORDER’S, INC., TO 


BE BUILT AT JEFFERSON AND QUINCY STREETS, CHI- 


CAGO, ILL. 


& Quincy Railroad building, and in the vicinity are count- 
less manufacturing and jobbing establishments, large and 


small 
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Some Thoughts on Trade in Latin America 





A Few Ideas and Suggestions Regarding Business Conditions in Mexico, Cuba, 
and South America; Trade Customs in Those Lands and the Reasons Which Lie 
Behind Them—As Related by C. E. Thorne, Secretary, Addressograph Company 





Note [he article which tollows is the re- | interesting data relative to the proportion of 
sult ‘of notes taken by a representative of the buying population to the whole population 


Othce Appliances during a conversation over and arrived at certain interesting and useful 


the luncheon table with Mr. Thorne shortly conclusions. 
after the return of himself and Mrs. Thorne An American manufacturer who expects to 


succeed in Latin-American countries said 
Mr. Thorne, “should have a factory repre 
sentative on the ground able to speak the lan 


guages of the countries he visits and having 


from a trip to Latin-American countries 
Their itinerary included the greater number 
of the countries in the Latin-American group 


and the route taken is recommended by Mr. 


rhorne as being very interesting and satisiac knowlege of the business sufficient to keep the 


tory, giving the traveler in a comparatively dealers informed of exactly what the com 


short time the best possible survey of our pany’s product will do, as well as informing 
them of the possibilities of the device which 
they are asked to sell. There are plenty of 


good salesmen in Latin-American countries 


neighbors to the South. 
We present the itinerary with the sugges 
tion that it be given careful consideration by 


others who may contemplate a South Ameri but like salesmen anywhere else, they them 


can trip: Mr. and Mrs. Thorne left Chicago C. EB. THORNE selves must be sold on the goods, that is to 
on January 15, stopped at St. Louis on the say, they must understand thoroughly what 
16th and left that night via the Southern Pacific Sunshine venefits the goods will give to the customers to whom they 
Special to Mexico City, arriving on January 19 and retain are sold. It is well occasionally to arrange contests or hang 
ing in Mexico City until January 26, leaving on that day for up prizes for the best records in sales because the Latin 
Vera Cruz and arriving at that port in the evening. On temperament is perhaps rather more susceptible to sucl 
the 28th they left Vera Cruz on the Holland-American things than the colder temperaments of the North. One 
Line steamship “Spaarndon,” arriving in Havana January handicap under which American office machines must labor 


31. Here they remained five days and sailed on February 5 is the fact that they must be sold at a much greater price 
on the Pacific Steam Navigation Company's steamship in Latin-American countries than the price which they bring 


‘Oropesa,” arriving in Cristobal on the morning of Feb here. This is on account of the many expenses which ars 
ruary 9, spending the day in Cristobal and in Colon. Pass encountered in getting the machines into the hands of the 
ing through the Canal and out on the Western side, they dealers. The unit of purchase is considerably smaller 1 
sailed on the Pacific to Callao, arriving there on February those countries than it is here because wages and salaries 
14 Chey went thence by bus to Lima and on the follow are much lower This means that merchants’ returns 


, ‘ 


ing day came back to Callao and boarded the steamer for are proportionately less. In consequence of this fact, 
Mollendo, Peru, on February 17. At Mollendo they went chants and others purchasing office equipment machines 


mer 


ashore again, but sailed the same night for Arica, arriving are obliged to consider the transaction longer than they 
on the 18th. They then visited successively Iquique, Anto are in the United States because they have less money 
fagasta and Valparaiso, where they arrived on February 22 to do with and it takes longer to accumulate the sum requi 
From Santiago they crossed the Andes, leaving on the site for even a purchase which will in the end result 
morning of the 26th of February and arriving at Buenos considerable economies, but in no way do I wish to :mpiy 
Aires on the night of the 27th They left Buenos Aires that South American and Latin-American countries get 
on the evening of March 1 and arrived at Montevideo ot erally are not good markets, for quite the opposite 1s the 
the morning of the second They left Montevideo ot case. The market is a very promising one and is abundanth) 
March 4 and returned to Buenos Aires, whence they left o1 worth cultivating, but above all things the seller should 

. +} } ’ 


March 7 on.the steamship “Conte Verde,” stopping at understand the conditions with which 


Santos on-the 9th, whence they sailed five hours before the these countries are confronted and must 1 e with patie 
hill above the city slid down and caused so much loss ind always with tact and courtesy Che lea that one 
They reached Rio de Janeiro on the night of March 10 must become socially acquainted and must take the cus 
Here they remained four days and left on March 14 on the tomer to dinner and entertain him I eks_ betore 
American steamship “Southern Cross” for New York, sto; broaching the subject of a sale is nonsense One may 
ping on their way at Bahia and at Trinidad and arriving approach a business matter as directly in the Southern hen 
at New York on the night of Marc} 28 isphere as one does here but the peo le in that part 
- the world are particular about the courtesies and amen: 

ROM the toregomng itinerary the reader will note that ties of life ind once offended are very likely t be lost 

there were frequent trips ashore and no little oppor is customers. Another thing which is of absolute 

tunity for visiting dealers and becoming acquainted portance is that the word of the manufacturer must be mad 
with people and conditions in the countries thev visited good to the smallest detail Latin-Americans will not 
On this trip Mr. Thorne observed the stores, took note of tolerate anything less than absolute performance of a1 
the dress of the people, the number of people buying goods undertaking A manufacturer who falls short in this 
character of merchandise bought and the number of tele respect will lose trade which he will find it exceedingly hard 
phones in each tow: He did this with a view to getting to regain 
some idea as t the average unit of purchase as compared Care should be exercised it appointing dealers to see 
with like units in the United States He obtained much that thev ar the most suitable men the . init'es 
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ind they do not handle competing lines. Inasmuch as 
here is a tendency among certain local agents who repre- 
sent manufacturers to take all the traffic will bear, the 
manufacturers should insist on fixing the selling price of 


their goods on a reasonable basis with fair discounts to 
dealers The manufacturer must keep in mind, too, that 
he must control the advertising expense and pay the adver- 
tising bills. He must act, too, in consultation with the agent 


general representative of the company as well as with 
the dealers as to the character of advertising which will 
acceptable The dealers themselves balk at paying 
the cost of advertising because they regard it as an added 
expense and not as an investment. The company man 
representing the factory cooperates with the dealers and 
interprets to them the sales helps, bulletin books, etc., 
sent out by the manufacturer from time to time. General 
representatives of the company reaching dealers should 
be properly educated along service lines and should be 
able to instruct salesmen in matters which they should 


know in order to present the possibilities of the machine 


in the best way The manufacturer should insist that 


Sacramento Place of International Typewriting 
Contest 

The twenty-third International Typewriting Contest is to 

be held in California this year—the first time in history that 

the event has been held outside of Gotham—on September 











MASSEY HALL IN TORONTO, CANADA, ON THE OCCA- 
SION OF THE SEVENTH ANNUAL TYPEWRITING CON 
TEST FOR THE CHAMPIONSHIP OF CANADA HELD 


MARCH 24, 1928 This picture shows the audience gathered 
for the Toronto section of the contest. This was said to be the 
rgest idience ever assembled to witness a typewriting con- 


It is stated that more than two thousand people were 
irned away The contest was conducted simultaneously in 


Vancouver Victoria Edmonton, Calgary, Regina, Winnipeg, 
London and Brockville In all, there were 750 contestants in 
t me ce intermediate senior and open classes, as well as 
i racy hampionships. The contest was uncer the control 


Canadian Contest Committee and under the direct man- 








agement of Fred Jarrett, Canadian contest judge operating 
! nd with the sanction of the International Contest Manager 
I N. Kimball 

Miss Irma Wright successfully defended her title as Cana- 

in champion Miss Louise Marchese won the senior cham- 
pionship. Mics Evelyn Neate the intermediate, and Miss Ber 
nice Smith the novice. The senior accuracy contest was won 
by W im Brenson; intermediate accuracy by Frank Cohen, 
nd 1 \ ‘ accuracy by Doreen Cooper 

In addition to the usual championship medals and trophies, 
the contestants in the novice class strove for the Underwood 
Company's invitation to participate in the California contest 
at Sacramento, September 29, the novice class winners in each 
province being entitled to the trip with all expenses paid 
These winners are fernice Smith, Ontario; Lottie Rosenblat, 
Manitot Ruby G. Bourne, Saskatchewan; Wilma McBride, 
Albert and Marjery Gillette, British Columbia 
29. in Sacramento Memorial Auditorium, Sacramento. This 


announcement comes from J. N. Kimball, manager of con 
tests, 150 Nassau street, New York, N. Y The competi 


dealers make creditable and adequate displays of the ma- 
chines they carry, because the Latin-American prefers to 
see what he buys. It is exceedingly difficult to sell from a 
catalogue. 

“Credit terms by the manufacturer to his dealers in these 
countries should be reasonable but not extravagantly lib- 
eral. Ninety days is almost always sufficient. Manufac- 
turers should require their dealers to send them copies of 
their sales orders and information as to what they are 
selling, to whom and for what purpose. The dealer should 
also keep the manufacturer informed as to the names and 
number of individual salesmen who are selling the goods 
and the manufacturer should offer prizes for the best rec- 
ords. As suggested heretofore, the dealer should select 
the advertising applicable to his community and should 
reprint it in the language and terms of the country with 
illustrations to conform to the requirements of the different 
localities. This the manufacturer must pay for. In his 
house organs the manufacturer should show plenty of indi- 
vidual pictures, store fronts, give news of big users, etc. 
All these things are helpful and are keenly appreciated. 





tion, judging from past experience, will attract the best tal- 
ent—professional, amateur, and school novice. 

“There is no branch in the curriculum of commercial 
education that has progressed more rapidly than typewrit- 
ing,” says Mr. Kimball. “Much of this progress is due to 
the enthusiasm created by the contests that are now held 
everywhere.......In no part of the country has this enthu- 
siasm been shown more strongly than in the West. I feel 
that it is but right and proper that I listen to the sugges- 
tion of hundreds of western teachers and pupils that they 
be given an opportunity to ‘look in’.” 

Local and state contests are now being held throughout 
this country and Canada. The Canadian Seventh Annual 
Typewriting Contest was held March 24 at Toronto, Can- 
ada. Greater enthusiasm for an event of this kind has never 
been shown, states Mr. Kimball. Massey Hall, in Toronto, 
was packed to capacity and more than two thousand peo- 
ple were turned away. Champions who won in the Cana- 
dian Contest will have the opportunity to compete for 
higher honors at Sacramento in September. 

Governor C. C. Young of California has donated a 
trophy for the amateur championship, to be known as the 
Governor Young Cup. This, in addition to the Governor 
Smith Trophy, given by Al. Smith of New York, for the 
school novice championship, gives to the contest the 
endorsement of the leaders of two important states. 

Professional operators expected to participate in the com- 
petition include those who have broken all world’s records 
for one hour’s writing and who are now making ready to 
set the mark still higher 


State champion typists who win on Underwood machines 
will be invited to the contest, as was done in 1926 and 1927, 
as guests of the Underwood Typewriter Company. 

> 


W. C. Brower Denver Manager for “Elsie” 

W. C. Brower, until recently assistant manager at Minne- 
apolis for the L. C. Smith & Corona Typewriters Inc., has been 
appointed manager at Denver. He was born in northern Indi- 
ana in 1892, and received his common school education there. 
He tock up normal and business school work in Oklahoma. 
Mr. Brower joined the L. C. Smith company in 1911, working 
for Ed Eylar at Minneapolis. After several years in this 
connection he entered business for himself. Later he rejoined 
the L. C. Smith organization. In recent years he was in charge 
of dealer and country salesmen at Minneapolis. 

Mr. Brower has made an excellent record as a salesman, 
revealing a high average and consistent production. 




















Chairs Are Tools 





Not Necessary Evils 


A Discussion Concerned With the Utilitarian and Merchandising 
Values Inhering in Office Chairs 


HAIRS are 


every ofhce, store, shop and tactory—not to mention 


always with us They are required in 


their multitudinous non-commercial uses. Since there 
is little indication of chairs becoming obsolete, there seems 
to be 
problem 


good reason for the continuation with us of the chair 


What Was a Chair in the Past? 
Although we are 


coming to recognize and to tace the 


chair problem today as being an important one in commerce 


and industry, ‘twas not always thus lime was—and it 
does not require one even of Civil War recollections to 
recall the time—when anything which constituted a seat 


supporting the 
Che 


at best, solely a convenience for per 


quite adequately served the purpose of 


human frame in_ the chair wt 


that day 


upright position 


repres¢ nted 


forming certain work 


Comfort was avoided as tending to laziness The rude 


log devices, the hard benches the backless stools, of a very 


short time ago, permitted no relaxing, no one's 


tasks 


repose at 


An interesting psychology prevailed—one which was 


in keeping with the rigors of pioneering, under which con 


ditions indiligence is always one of the cardinal sins Che 


psychological theory, as popularly expressed, was some 


thing like this; if you make seats comfortable, the mind ot 


the worker will wander from the thing in hand Perhaps 


of a dozing churchman gave added argu 
that 


the rare spectac le 


ment to this general attitude At anv rate, we know 


even in schools and churches, the mind was supposed to be 


stimulated by bodily discomfort—while comfort was 
thought to induce somnolence 
Contemporary Psychology of Comfort 
loday, however, psychologists have exploded the older 
notion, through their laboratory tests, which give much 


more accurate results than a person’s subjective report ot 
how he feels” under certain conditions. They learn that 
the more crude seating equipment which was universal a 
very short time ago requires greater muscular tension for 


proper support of the body, and that increasing muscular 


tension means the quicker using up of one’s store of en 


means, in turn, the pro 
blood 


This fact does 


ergy The energy thus consumed 


duction of more fatigue toxins, which enter the 


one s general efthcrency 


and re duc 
take into 


come trom poor pe ture 


streams 
consideration the other results which may 


likely 


not even 


habits, into which one is very 


to tall—these also constitute a serious indictment against 


the psychology and chair usage of former days 


Can Dealers Merely “Carry” Chairs? 


In the present state of our greater knowledge and more 
effi- 


the retailer who deals in chairs is under 


accurate psychology of comfort and its relation to the 


ciency of workers, 


compulsion to sell chairs, instead of merely “carrying” 


them. There are too many dealers who stock staple items 

in this field, and then wait for customers to come and 

carry them away (at a price, of course And, in the course 
" 


of time, he Such sales 


buying one 


makes a certain number of sales 


are usually to customers already decided upon 
or more of these ever-necessary articles known as chairs 
And in this 
chance dispose of a nominal number of 


method of 


fashion dealers in office equipment may per 


But this 


increasingly 


chairs 
going to be 
viewpoint 


“carrying” chairs is 


precarious from the sales Real creative selling 


will reap the substantial rewards in this field 


Creative Selling of Office Chairs 


Real selling of chairs involves at least three things: Con 


scientious study of the utilitarian values of chairs: definite 


study of merchandising values involved; and careful con- 


sideration of scientific methods of stock control 
he utilitarian value of chairs is something which cannot 


The 


manutacture of the 


be treated at length here dealer should learn, in the 


rst place, the details of line he carries, 


so that he can poimt out to the customer the high points 


%t construction and material, in which the manufacturer 
learn the 
should know 
He will thus be able to 


a tool, designated for a 


isually takes much pride. Secondly, he should 


ise and function of each chair he sells—and 


why it is made tor that purpose 


stress the value of a given chair as 
isidered by the 


narket 


" 
given purpose which has been caretully c 


manufacturer before the chair was ever put on the 


t is the salesman’'s task to prove to the purchaser how a 


given chatt will be a beneficial tool in his ince or his 
factory In the third place, he should be able to analyze 
the customer’s needs and tell him what to buy that will 
give him the maximum in efficiency and esthetic appeal 


Merchandising Values of Chairs 


Chairs are a commodity on which there is practically no 


chairs of good construc Their 


today 


upkeep especially 


value is not determined by the price wh is paid 














GF 
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but by the constant service which they render over a long 
period of time. If the salesman can get this point across 
to his prospect, it will go far to combat the bugaboo of 
price competition and to concentrate attention on “long 
time” values—of which a well-known economist has for 
some time had a good deal to say. 

It is not giving people merely what they call for today 
that counts in building up business—at least not in an es- 
tablishment which does real creative selling. It is what 
the company can do for the buyer—the service it can render 
the The dealer who has a chair 


means most. 


to 


him—that 
better suited a customer’s purpose than is the one he 
asks for—even though the price be higher than that cus- 
tomer had expected to pay—is doing that customer an 
injustice by not selling him the better article. He thus 
sells his own specialized knowledge to the customer and 
renders him a service which the formal transaction of giv- 
ing him what he asks for does not involve. 

The value of selling a comfortable and scientifically con- 
structed chair does not lie in the single sale of that article. 
Chairs are one of the most important opening wedges in the 
The satisfaction derived 
from a good chair more constantly calls itself to the user’s 
The establish- 


whole gamut of office equipment. 


attention than almost any other office tool. 
ing of customers on other lines of office equipment, by 
the 
And the value of such sales is quite too often 


selling them most suitable chairs, cannot be over- 
stressed. 


overlooked by the retail dealer in this field. 


Some Problems Involved in Selling Chairs 
One problem, of course, is how to know what is the right 
purpose. this the manufacturer is 
the dealer to the fullest extent 
One point might well be emphasized— 


Mr. Collins Gets the 


Office Appliances is glad to print the following communi- 
cation received from D. W. Collins, Perrine building, Okla- 
homa City, Oklahoma, in which he discusses a statement 
made in an article upon furniture conditions in Oklahoma 
City in the March number: 


for a In 
to 


to educate 


chair given 


willing cooperate with 


him. 


“IT have read with interest in the March number of Office 
Appliances the account of your interview with a dealer in 
this city. 

“It is, I 


other fellow 


trust, the policy of your journal to give the 
a chance to ‘bat in turn.’ 

“I do not propose to question the gentleman’s statement 
that the majority of his business comes without the effort 


of his sales force. Possibly he is correct, but if so, his 


complaint concerning competitive difficulties is hardly 
justified 
“But upon the following statement which you have 


quoted, [ am impelled to comment. The gentleman says: 
‘One of the largest manufacturers of office furniture in the 
United States is selling furniture in our city through an 
agent who carries no stock, but has a display room of 
furniture which is consigned to him. He will sell at any 
price he can get so long as it is one per cent or more than 
the We do not know how meet this kind 
of competition. It is up to the manufacturer to assist.’ 
“Now, ‘those thorns should not go barefoot.’ 
If the gentleman you quoted will check up a few of his 
own transactions, notably one concerned with a recent state 
purchase the 


cost. we Can 


who sow 


order for filing equipment, he will get 
application of the adage 

“The fact of the matter is that the business of the con- 
cern of which your contributor is the head, was built upon 
and through the efforts of a sound selling organization with 
And my 


present business is being conducted by identical methods. 


the policies of which I had something to do. 


to wit, that, since there are dozens of positions in which 
the work of an office is done, it is obviously impossible to 
straight-jacket the office worker by making one chair to 
fit all needs or by making one chair which will be suited 
to only one thing. 

Perhaps a more serious problem is to see the right man— 
the man who is really interested in the efficiency of the 
equipment of the office. In a large corporation this man is 
usually the office manager. But when a few chairs are to 
be purchased, he usually delegates some subordinate to “go 
out and get some chairs.” Selling proper chairs as tools 
is enough of a task anyway, without wasting one’s breath 
on the wrong man. 

A third problem is how to convince the prospective buyer 
that certain chairs are really better tools than those which 
that buyer already has in use. In this connection the 
manufacturers of chairs of scientific construction are con- 
ducting surveys, life insurance companies are making 
studies, and everywhere educational propaganda is being 
distributed stressing better posture for workers—especially 
for sedentary workers. 


Specialty Selling of Chairs 

“How can I know all of this that you suggest and still 
keep up with developments in the rest of the articles which 
I carry?” asks the embattled dealer. The answer is, he 
Selling chairs should be a specialty, just as the 
selling of filing devices and supplies has become. For bet- 
ter or worse, this is an age of specialty selling. The profit 
in chairs is going to go to the concerns who have special- 
ists that “know their stuff” and who will go out and dig 
after business—for any concern which has “just chairs” in 
its equipment is a live prospect for the energetic chair 
salesman. 


can’t. 


Privilege of the Floor 


“But I have no inclination to indulge in recrimination. 
I am interested in developing a business, not a controversy. 
Things are lively out this way. Competition is keen but it 


need not be sharp. It is a great little world we are in.” 
eS 


Metal Equipment Interests Merged 

Lyon Metal Products, Incorporated, is a consolidation 
taking in the Durand Steel Locker Company, Chicago 
Heights, IIL, and the Lyon Metallic Manufacturing Com- 
pany, Aurora, III. 

This brings together the two oldest companies in the 
field, with a capitalization under the new charter of $5,000,- 
000. The present annual sales volume is $8,000,000. The 
companies manufacture steel shelving, lockers, cabinets, 
general steel equipment and furniture. Plans are under 
way for the erection for additional buildings to afford 
increased output. Manufacturing plants are operated at 
Chicago Heights and Aurora, IIL, with assembly plants at 
Jersey City, N. J., and Los Angeles. 

The officers of Lyon Metal Products, Incorporated, are: 
F. S. Waters, president; Keith Spalding, Walter Vance and 
C. E. Gerberich, vice presidents; W. B. Brown, treasurer; 
B. L. Waters, secretary. The board of directors consists 
of H. A. Gardner, chairman; F. S. Waters, B. L. Waters, 
R. T. Waters, G. E. Bales, G. B. O’Connor, Keith Spald- 
ing, W. B. Brown, Walter Vance. 

—_—_—— 
Paul Gosiger on European Trip 

Paul A. Gosiger, treasurer of the Loose Leaf Metals 
Company, 6616-6624 Arsenal street, St. Louis, Mo., left for 
a trip through European countries on April 13. Mr. Gosi- 
ger will visit European dealers and producers of loose leaf 
devices and will arrange additional outlets abroad for the 
products of his company. 

















Page 24 OFFICE APPLIANCES For May, 1928 




















NEW MACHINES 
ond DEVIC 





New Nine-Bank Standard Corona Adding Machine 

The Portable Adding Machine 
ington street, N. Y., announce the new 
Adding Machine 


machine is to 


Company, 703 East Was! 
Syracuse, Standard 
automatic subtraction 


this 


Corona “10 with 


distribution of which start month It 


is equipped with a full-size keyboard and full-size key tops 
It is entirely a right hand operated machine, having total 
sub-total, non-add. and subtraction keys on the right-hand 
left-hand side 


ke VS are 


peat and error lever is at the 


key board. 
bottom 


side The re 


just above the Column correction 


placed at the Che keyboard is provided with com 


plement figures for subtraction These figures are used 


putting in the minuend—the subtraction key com 
This makes the 


only in 


ple tes the operation number ot operations 


required for subtraction the same, it is said, as in direct 
subtraction machines 
The machine gives a “clear” signal appearing opposite 


the rst adding item after the machine has been cleared 


It can be made to non-print by lifting two small levers o1 


the platen roll As in the case of the Corona Portable 


Adding Machine, the printing is done by pulling the plate: 


forward to the type, which are mounted on the adding 


sector and are, therefore, stationary. The governor opera 


tion is. performed by a fly wheel and clutch mechanism, 
which functions only to cushion the back stroke of the 
handle Automatic ribbon reverse also is provided 





STANDARD CORONA l ADDING LACHINI 


| ‘ , 


Che machine is fully enclosed, except tor a small slot a 


the back where the 
the mechanism from dust and dirt 


tape comes up, with a view to protecting 


All working parts ar 
; | 


of stee while the case is of cast aluminum, giving a tota 


veight of twenty-five pounds. Construction has been sin 


pified by the elimination of more than five hundred parts 


heretofore onsidered essential To service the machine 


the case can be easily taken off, permitting convenient acces 
sibility for adjustments 
keys 


s*% 


banks of 
it accumulates ten columns in the total, giving a capac 
up to $99 999 999 99 


While the machine is provided with nine 


retails in 
De ale I 


The Standard Corona “10” Adding Machine 


the East at $100, and is distributed through the 


Division of L. C. Smith & Corona Typewriters, Inc 


N. Y¥., has 
tellers in banks 
or two tellers, with the coin and currency of the 
clerks kept in 


keys 


F. & E. Key-Button Operated Check Writer 


The Hedman Manufacturing Company, 1158 Center 
street, Chicago, IIL, through its secretary and general man- 
ger, Bernard G. Henn, announce for May 1 their new 
Key-Button operated check writer, operated on the same 
principle as a typewriter or adding machine. It affords 


protection tor both amount and payee lines \ repeat-key 
features are claimed to give unusually 


The 


medium size and design, 


and rapid clearing 


speedy operation numerals in the amount line are 


in a new arrived at after consul- 


tation with business men and bankers They are said to 





CHECKWRITER 


TTON OPERATED F. & E 


legible, while shredding deeply and evenly into 


be incorporated in the 
key-button 


Individual names may 


imprint, where desired. The new 


& E. comes in both hand and power models 
This check-writer, it is said, has required some three 
ears for its preparation. A considerable sum was spent 
designing, in dies, in testing and assembling, retesting, 
te Factory space has been increased and a number of 
new machines has been installed The metal which goes 
to its ¢ struction is said to be the best obtainable for 
e purpose [This new device 1s made by the same me- 
nics wl ave made the F. & E. Lightning check writer, 
1 is turne tin the Hedman Manufacturing Company's 
wn modern factory Both the sales f e and the office 
e hav ee! ncreased of late 
I the present,” says Mr. Henn we shall continue 
he manufacture of our Series 500 Models, ir improved 
design here is evidence of demand for this type of opera- 
on—the leve nding styk 
- 


“Y and E” Money Truck for Cash Tellers 


Manufacturing Company, Rochester, 


truck for the use of cash 


The Yawman and Erbe 
devised a new money 


This provides storage and transfer facilities 


1 respective 


separate compartments, controlled by individual 


Four double wheeled cushion casters are provided, oper- 


ating on roller progressive slides 

















or a 
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New Pitney-Bowes Postage Meter Machine 
Che Pitney-Bowes Postage Meter Company of Stamford, 


Conn., has just announced a new postage meter machine. 


This machine is known as the model “F” and is priced 


at $385.00. 


The model “F”’ operates both the postage meter for im- 





MODEL F PITNEY-BOWES MACHINE HERE DESCRIBED 


printing “metered mail’ and special printing attachments 
for imprinting permit mail, postmarking Government pre- 
cancelled stamped envelopes and other first-class mail bear- 
ing pre-cancelled stamps, as well as back-stamping date on 
incoming mail, etc. 

The Model “F” 


simultaneously seals, prints, counts and stacks mail at the 


mailing machine is electrically driven; it 


rate of 125 pieces per minute, handling all regular size com 
mercial envelopes. 

It has 
moderate mailings, as well as branch and departmental mail 


been designed for use in organizations with 


rooms of large mailers 
i 


The “Dandy” Sealer—A New Machine 


The Dandy Sealer Corporation, 319 Third avenue, Pitts- 


burgh, Penn., is introducing an envelope sealer named the 


“Dandy” for which interesting claims are made. Its fea- 


tures include simplicity, ease and rapidity of operation; 
minimum of desk or table space, five by eight inches being 
the base era; portability, the machine weighing only four 
pounds; and durability. 

It is stated that the machine is so simple in operation 
well made that it 


that no instruction is required and so 


makers assert that their machine 


should last a lifetime. The 


| 
h 
Ss 
e 
1 
HI .¥, } NVELOPL SEALER 
‘ equire ser £ ause there s itt yr ot gy 








Ball Bearing Slides in “Y and E” Files 
rhe Yawman and Erbe Manufacturing Company, Roches- 
ter, New York, is substituting ball bearing slides in its 
“5800” and “5840” line files for the roller bearings used 
New production of these lines will include the 
The change applies only to the two lines 


heretofore. 
ball bearings. 
mentioned. 

It has been found advantageous to employ ball bearings, 
as many users have adopted card trays equipped for side 
filing. A side thrust results from this use, which is met 
better by ball bearings than by the roller bearings used 
heretofore 

siiieeda 
Computing Device of Low Price 

The Ad-Rite Manufacturing Company, 1523 East Sixty- 
third street, Chicago, Ill, is producing a new device which 
adding, subtracting and multiplying functions. 
It is of seven column capacity, operates easily, and retails 
at $10.00. Problems are set up by means of a stylus, and 


combines 





AD-RITE COMPUTING DEVICE 

when the computation is completed, the machine is cleared 
through the turning of a knurled knob. Dials above the 
set up indicate the figures in the machine. This 
device is light and compact, requires but little space on the 
desk, and is guaranteed for a term of five years against 
defects in materials or construction. 

The field for this device is extensive, as many business 
men whose arithmetical operations are modest can afford 
It is convenient to supplement the larger 
in handling calculations away from the 


board 


to purchase one 
othee machines 
office, such as inventory figuring, because of its portability 
and simplicity. A variety of color options is offered: black, 
Chinese red, dark green, Flemish blue and topaz tan 
8 

“Compact” Drawing Kit for Field and Home 

Che Superior Type Company, 3940 Ravenswood avenue, 
Chicago, Ill, 
This 


for “home” 


drawing kit. 
field, 


“Compact” 
work in the 


manufactures the 


was designed for convenience in 
work and as the regular drawing equipment of 
individuals who are not provided with the usual facilities 
enameled metal box, 


Within is space for 


at office or shop. It consists of an 


which also forms the drawing board. 
the architect's or engineer’s working tools, drawing paper, 
te The manufacturer provides the following standard 
essentials: Metal pad board, compass board, drawing pad, 
“ ps to fasten drawing paper to the board, one 
ink pad for the by the user, 
triangle, To these may 


e 


rubber employed 


triangle. 


stamps 


| square, 45 30°-60° 
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DRAWING KIT 


“COMPACT” 


DRAWING 





MODEL “A” 
FASTENER 


KIT OPEN EVEREADY 


DRAWING 


READY FOR WORK DRAW 

ING PAPER AND LOOSE SUPERIOR “COMPACT” 
RECORDS HELD IN PLACE SHOWING ACCESSIBILITY OF 
RY CLIPS INSTRUMENTS 


be added instruments as required by the individual 


space for practically all the instruments 


The container? has | 


used by the average engineer or architect 

As carried to the work the “Compact” kit is a shallow 
rectangular x, capable of taking a 9x12 inch sheet ot 
drawing paper Pressure on a button releases the tray in 
which the ents are carried This tray is laid o1 
the table or clsewhere as convenient, and the user supports 


the weight the cover only In case the user employs 
tabbed drawing iper, the pad is placed on the cover ot! 
the kit Should he use individual sheets, two clips are 
provided to hold the sheet in place. Thus when used out 


doors in a wind the drawing paper is always in position, flat 


When compass is 


plac ed 


used on individual sheets, the compass 


underneath to give the point of the com 


The 
paper 


by the clips 


board 
writing field 


he Id S¢ 


pass a erip board is useful also in 


reports, as the with necessary carbons is 


cure ly 


The addition of the stamp pad to the standard equipment 


of the “Compact” drawing kit is assurance that when the 
owner requires rubber stamps for identifying the projects 
on which he is working he will return to the dealer who 
sold the kit The retail price is $5.00 


+ = 
Novel Dividers for File Drawers 





The Shaw-Walker Company, Muskegon, Mich., has de 
vised “wobble blocks” as accessory dividers for the draw 
ers of its “Speed” files. These supplement the follower 


block, and add greatly to the facility of reference to the 
contents of the drawer 
. wobble blocks” 


They engage in slots spaced three inches 
adjustment is 


These are enameled steel plates, shaped 
like the followers 
apart in the bottom of the 
readily made as the contents of the file expand, or the intro 
blocks.” The blocks 


forward to the convenient angle of approxi 


drawer. Thus 


duction of additiona!l “wobble swing 


backward or 


mately thirty degrees, permitting easy reference to the 


papers. The blocks project just above the folders, making 
them easily usable and available 
outstanding advantages emphasized by the 


“wobble block” design for 


Among the 
manufacturer by the improved 


“Speed” files are ] and finding are speeded up 
is broken up 

Reduced wear on guides 
4—It is 


fresh 


Filing 


because each group of records into flexible, 
instantly accessible divisions. 2 
There is no “slumping” of papers. 


block for 


and folders. 3 


adjust the follower each 


Neater 


unnecessary to 


accession of letters. 5 drawers are assured. 6 


New snap and efficiency are put into “current transfer” files, 


which commonly have no guides 
———— 
Eastern Mechanical Pencil 
rhe Eastern Manufacturing Company, 409 Pine street, 


line of mechanical 


sizes are made—regular 


Providence,. R. 1., is manufacturing a 


pencils, retailing at $2.00 Three 


and oversize with clip for men, and regular size with ring 


for women The mechanism affords three actions 


Eveready Model “A” Paper Fastener 
rhe Eveready Manufacturing Company, 50 Church street, 
New York, N. Y., announce Model “A” .Paper 
Fastener, which is guaranteed to make its own staples up 


their new 
without a stop if 
construction is that the 
It automatically makes a flat wire staple. 


to 5,000 with one “loading,” necessary. 


rhe said to be such machine will 
not clog or jam 
guarantee goes with each machine 


Finish is in 


\ vears 


It is made of high grade steel. nickel and 


enamel, with the option of olive green, mahogany, or wal- 
nut. Weight is slightly over two pounds. Rubber silence 
posts are furnished, with a view to preventing noise and 


marring ot desk surfaces 
The Model “A” 


staple s sell at $1.50 


retails for $5.00, while refills of 5,000 


En 


Currier Manufacturing Co. Improves Sorting Tray 

At the dealers, the Currier 
Manufacturing Company of Minneapolis, Minn., has made 
adaptable for 
been on the 


suggestion of a number of 


in its sorting tray, making it more 


Chis 


i change 


posting machine us¢ sorting tray has 





BASE. 


WITH 


“URRIER SORTING TRAY RROADENED 
and while 
found 


On the recommendation of a 


market in its original form for a number of vears, 


it had many practical and valuable features, dealers 


that it was slightly top-heavy 
number of leading stationers, the company has therefore 
changed the base from six to eight inches. 

Z index, busi- 


the tray under the alphabetical guides until it 


Used as a current sorting tray with A to 


ness is left in 


1 
} 


has been taken care of and is ready for the transfer to 


permanent vertical files. This is a simple operation inas- 
much as the correspondence is already sorted alphabetically 
in the sorting tray. 

Using the 1 to 31 index, this sorting tray is used in the 
billing and ordering departments where a daily index is neces- 
Where a tab 


manufacturers’ 


is used, salesmen’s mail can be 
be kept 


sary. index 


separated or correspondence can 
under different tabs. 


Where the tray is used with the posting machine, it is 


most practical for the posting of ledger sheets 
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Improvements on Dexter Model Pencil 
Pointer 


Pencil Sharpener Company of Chicago 


Recent 


The Automatic 
has recently made improvements on its Dexter pencil sharp- 


ener. A disc with accurately machined openings has been 


provided for the reception of pencils and crayons of various 


sizes. These openings act as guides to introduce the pencil 


accurately into the cutting mechanism, insuring perfect 


pointing without uneven cutting of the wood 
[The company has recently installed a battery of milling 


machines designed and built in their own factory for the 


accurate milling of the twin milling cutters used in their 


cutters are the most 


These 


pencil sharpeners important 





NEW MODEL DEXTER PENCIL POINTER.—Note the new 
milled dise with various sized openings to guide pencils of dif- 
fering diameters accurately into the macnine 
part of their pencil p ers and are capital examples of 
fine and accurate machine work. 

All tters in the Apsco automatic line are milled with a 
deep undercut nab w ossible to grind them to a keen 
edge 

The \ Dexter machines and cutters are now being 
shipped all orders 

—— 
De Luxe Sheaffer Pens and Pencils 

Che W. A. Sheaffer Pen Company, Fort Madison, lowa, 
has amplified its “Lifetime” line with a de luxe series of 
mottled jet black and lustrous pearl unbreakable “Radite.” 
There are three attractive models of pens, and four styles 
of pencils, including the oversize “Titian.’ The company 
emphasizes the fact that the new items do not replace the 


lines. Rather, 


The de 


regular jet black and jade green “Lifetime’ 


they are running mates the staple numbers 


ixe e appeals to that class of customer who demands the 

best in merchandise, and the most economical in the long 
run. Certain novel features distinguish the new pens and 
pencils from previous production. 

Che jet black and pear! fountain pens in the Sheaffer line 
are K8C, a “Lifetime” product with gold filled band, lever 
and clip, retailing at $10.00; K74SC, similar to K8C except 
that it has a shorter a thinner holder, priced at $8.50; 


K74SR, same as K74SC except that it has a lever and ring 
instead of clip and lever, price, $8.50. 

The pencil line includes the following in mottled jet black 
and pearl: SKC, oversize pencil with clip, tip and gold 
filled cap, price $5.00; KC, same as SKC except it is not 
oversize, price, $4.00; KSC, short with clip, gold filled tip, 
cap and clip, price $4.00; KSR, short with ring, gold filled 
mountings, priced $4.00. 

The de luxe pens are provided with “Lifetime” nibs, with 
needle, extra fine, fine, medium, coarse, stub, oblique or T. 
UL. points. The barrel material, according to the pen man- 
ufacturer, is unbreakable, is not susceptible to stain and 


will not fade or deteriorate. 


——_ 
Improvement Announced in Kobler Copyholders 

Kobler and Company, Inc., 11 West Forty-second street, 
New York City, announce the invention of a new attach- 
ment for their Kobler copyholder. By means of this at- 
tachment, which is simple in construction and application, 
the copyist is enabled to read each line at the lower end 
of the plate directly above the typewriting machine. The 
eyes do not have to change focus with every line. The 
eye muscles are thus kept from undue fatigue. 

The new attachments come in three sizes and can be used 
by anyone possessing a Kobler copyholder to which they 
are readily attachable. Prices range from one to two dol- 
lars for the attachment alone, according to the size desired. 

EO 
Addac Calculating Cash Register 

[he Addac Company, 82 Cottage Grove avenue, S. W. 
Grand Rapids, Michigan, announce the introduction to the 
trade of their new calculating cash register, which will di- 
vide the day’s business into any classification of sales or 
expenses that the user may desire, provide separate totals 
for each, and give the grand total or balance. It is claimed 
to be adaptable to a large variety of businesses, being 
changed almost instantly from the requirements of one to 
those of another. 

A new feature is the automatic registering of items of a 
given class in separate columns—thus obviating the neces- 
sity of auditing a single columnar record at the end of the 
day. Different classifications thus appear in a number of 
adjoining columns. At the end of the day the columns are 
mechanically totaled and deductions are direct-subtracted. 

A companion development is the Day-by-Day Business 
Record—a permanent and comparative system for entry 
of the column totals provided daily on the register detail 
strip. The arrangement of the pages, it is said, constitutes 
a new departure in simplified record keeping. It is designed 
the proprietor’s confidential day by day record. A 
distinct innovation self-compiling 
monthly statements of actual profit or loss, overhead costs 
and percentages, and the change in net worth. Probably 
not more than five minutes are required to make entries 


to be 
claimed for it is the 


at the end of the day. 
This register is calculated to protect the business man 
Unless a transaction 


against dishonesty and carelessness. 


is recorded before the cash drawer opens, a tell-tale record 
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that cannot be changed or tampered with, it is said, is left 
record locked within the machine. Clerks 
register their name or initials with thus 
making it possible to check up and compare total sales for 
Che machine also was de- 
either the 


on the sheet 


each transaction, 


each person on the sales force 


signed to protect charge accounts, registering 


number along with the amount of the 


account 


name or 





ADDAC CALACULATING CASH REGISTER 


received on account similarly 


Mone y 


The total of charges appears at the end of the day 


transactior appears 


Money 
paid out may be itemized and separated according to the 
nature of the expenditure, while the machine will provide 
individual totals of each class of expenses. 

The and 


detached and used for calculating purposes without disturb 


adding direct-subtracting mechanism may be 
ing the register transaction record or preventing the unin- 


terrupted use of the register. The equipment is furnished 
for decimal or Sterling currency 

Che company will be glad to receive inquiries from those 
Addac adding-sub- 


registers 


line of 
tracting They 
liberal sales policy, with two optional plans the dealer can 


interested in representing the 


machines and cash announce a 


follow—agency representation or no-investment commission 
selling 
he retail price of the cash register is $79.50 complete 


> 
New Electrically Operated Postal Scale 


A German manufacturer is about to place on the market 


than mechan 


postal scale of a new type. It ts electrical rather 
ical in operator and is actuated by the current delivered by the 
ordinary house wiring The manufacturer of the new scale is 


the Sartorius-Werke-Aktiengesellschaft, Goetting Germany 
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New Padlock by Hoge Manufacturing Co. 

The Hoge Manufacturing Company, 215-217 Fulton street, 
New York, N. Y., have recently placed on the market the 
padlock illustrated herewith 
small cabinets, etc., in 
locking 


new all brass heart-shaped 


The lock is useful for cash boxes, 


addition to many household uses, such as 


, 
iavVinwW 





PADLOCK 


HOGE 


articles 
locks come 
can also be 


dozen 


’ , , 
collars ind other 


lock | hese 


individual glassine envelopes, and 


smal trunks, cedar boxes, dog 


using a small but substantial 
wrappe d 
cards holding one 


furnished on attractive display 


The retail price is twenty-five cents. 


> 


New German Machine Aids Bookkeepers 
Che Bilanzograph is the name of a new German machine 
which is designed to be of particular value when used with 
systems which require a number of entries of the same item 
[he machine has a board on which may be set 
word and sign desig- 


or figures 
up any figures and a large number of 
nations 
on 
New Pencil Series Announced by Dur-O-Lite 


The Dur-O-Lite Pencil Chicago announces 
a new series of pencils that embody several new and unique 


Company of 


The designers of these pencils had in mind trou- 
ble-free simplicity and durability in con- 
struction. An examination of the new Dur-O-Lites leads 
one to believe that they have achieved these desirable ends. 

Che entire mechanism of the new Dur-O-Lite is contained 
in the tip which may be easily and quickly removed. The 
The push-and- 


features 


operation with 


lead may be loaded at either end of the tip 
pull arrangement which propels or repels the lead is also 
contained in the tip. 

The makers of the new 
features of improvement in pencil design 

1. Push-N-Pull by turning tip; lead is protected when 
from either end of the tip. 3. Un- 
Drop it on a cement floor— 


Dur-O-Lite claim the following 


not in use. 2. Loads 
vreakable Dur-O-Lite barrel 
it won't break. 4. Simplicity of propel and repel mechan- 
All metal to metal contact; no binding. 6. Locked 
user can't spill the 


ism. 5 
} | . ’ 
ead chamber, another exclusive feature 


leads when he pulls off the cap to erase. The lead chamber 


is locked 7 Dur-O-Lite colors and designs; 


Exclusive 
’ 


octagon and decagon (eight and ten side 
\ variety of colors and shapes are available in the new 
Dur-O-Lite with plain or figured bakelite barrels 


(Continued on page 179) 
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Baltimore Business Show 

The Baltimore Office Appliance Managers’ Association 
put on an interesting and successful business appliances ex- 
position on April 9 to 14 in collaboration with the commer- 
cial department of the Board of Education, the various 
business colleges, the members of the American Institute 
of Banking, Retail Credit Men’s Association, certified pub- 
lic accountants and other organizations of a civic nature. 

This was the first business show ever attempted in Balti- 
more and in view of the large attendance and the class and 
quality of the visitors it will no doubt be repeated. The 
show was purely cooperative, all the exhibitors working to 
make it a success 

The show was held in the Court Square building. There 




















stand, electrical control, Typease, etc. The Ediphone is now 
installed with correspondence engineer’s service. A. A. Brat- 
ton was in charge. 

BURROUGHS ADDING MACHINE COMPANY, Detroit, 
Michigan, displayed their line of accounting machines, includ- 
ing full line accounts receivable machines; accounts payable 
machines; automatic calculating billing machines; pay roll 
machines; stock record machines; distribution machines; bank 
commercial account machines; savings bank machines; hotel 
bookkeeping machines; loan and discount machines, as well as 
a full line of adding and calculating machines. Thomas F. 
Ellis, Jr., factory representative, was in charge. 

COLSON COMPANY OF BALTIMORE, Baltimore, Maryland, 
displayed portable equipment, including rubber tired ball-bear- 
ing casters, and rubber furniture bumpers. Walter R. Magness 
was in charge. 


DICTAPHONE SALES CORPORATION, New York, N. Y., 


 .. 
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cod 
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NINE EXHIBITS AT THE BALTIMORE BUSINESS SHOW.—Booths shown are of the Bilis Adding Typewriter 
Company The American Multigraph Saies Company, Acme Card System Company, Addressograph Company, 
Office Equipment Company, Burroughs Adding Machine Company, Dictaphone Sales Company, Ditto, Inc., and 


Elliott Addressing 


were twenty exhibits. We append brief paragraphic de 
scriptions of the several exhibits 
EXHIBITS AT THE BALTIMORE BUSINESS SHOW 

ACME CARD SYSTEM COMPANY, Chicago, Illinois, had on 
display a complete line of visible card record equipment, in- 
cluding Acme tray cabinets and card books, as well as single 
line index systems with stands and frames to meet every 
business need E. H. Davis was in charge 

ADDRESSOGRAPH COMPANY, Chicago, Ilinois, demon- 
strated their various machines, including Cardograph, Grapho- 
type, Addressograph, Dupligraph, keyboard Graphotypes and 
automatic Addressographs. LeRoy Murrill was in charge 

AMERICAN MULTIGRAPH SALES COMPANY, THE, Cleve- 
land, Ohio, featured the addressing Multigraph, printing Multi- 
graph, keyboard Compotypes, No. 5 folding machines, junior 
Multigraphs, et Division Manager Benjamin B. Silesky was 
in charge 

AMERICAN SALES BOOK COMPANY, LTD., Elmira, New 
York, exhibited sales books and registers as well as manifold 
books, Wiz Flatpakit registers, continuous forms with or with- 
out carbons for use on all automatic billing machines. Charles 
Coale and F. A. Ballman were in charge. 

AUTOGRAPHIC REGISTER COMPANY, Hoboken, N. J., had 
on display their line of autographic registers and auto-roll 
attachment for Underwood billing machine. Featured especially 
was the Shoupaligner register with flat pack stationery Dis- 
trict Manager B. A. Wagaman was in charge 

BRATTON COMPANY, THE A. A., Baltimore, Maryland, ex- 
hibited the new Ediphone, the special features of which are 
amplified speaking. safety signal. automatic indexing. efficiency 


Machine Company. 
exhibited the Dictaphone transcribing and dictating machines 
in colors. E. 8S. Holloway was in charge. 

DITTO, INC., Chicago, Illinois, demonstrated Ditto machines 
and supplies, especially featuring the X-Ray machine for stock 
transfer and finance transfer card system. H. T. Worthington 
was in charge 

ELLIOTT ADDRESSING MACHINE COMPANY, Cambridge, 
Mass., exhibited Elliott addressing equipment, including auto- 
matic feed electric and hand operated addressers, and mail 
order recording addressers. Division Manager W. A. Wheeler 
was in charge. 

ELLIS ADDING TYPEWRITER COMPANY, Newark, N. J., 
exhibited automatic bookkeeping machines, billing machines, 
bank posting machines; bank proof machines and duplex add- 
ing machines. W. P. Wittelsberger was in charge. 

FELT & TARRANT MANUFACTURING COMPANY, Chi- 
cago, lllinois, demonstrated the Comptometer adding and cal- 
culating machine. C. F. Witkowski was in charge. 

FRIGIDAIRE CORPORATION, Dayton, Ohio, exhibited the 
Frigidaire water cooler and office type cooler. In charge of the 
display, W. A. Roberts. 

HESS TYPEWRITER COMPANY, INC., Baltimore, Mary- 
land, displayed A. B. Dick Mimeographs, Woodstock type- 
writers, Speedaumat addressing machinery, Marchant calculat- 
ing machines and Barrett adding machines. Willlam J. 
Zimmisch was in charge. 

MACEY COMPANY, THE, Grand Rapids, Mich., displayed 
office furniture, including matched office suites, steel desks, 
steel files, sectional bookcases, filing supplies, steel waste 
baskets and desk lamps. H. V. Boswell was in charge. 

OFFICE EQUIPMENT COMPANY, Baltimore, Maryland, 














Gr 





) 


Page 30 OFFICE APPLIANCES For May, 1928 





showed office equipment, including Macey matched suites, steel 
desks, steel files and sectional bookcases; Silverglo lamps and 
Macey filing supplies. C. M. Rodgers was in charge 

ROYAL TYPEWRITER COMPANY, New York, N. Y., dis- 
played all models of the Royal typewriter, featuring the No. 10 
standard and portable machines. Manager W. F. Teer was in 
charge 

TODD SALES COMPANY, THE, Baltimore, Maryland, dis- 
played check protecting devices, including check 
SuperSpeed Protectograph, Century Protectograph, double quick 
Protectograp! Thorobred Protectograph, Exactly Protecto- 
graph, Peerless, Jr. Protectograph, De Luxe Personal Protecto- 
graph; Todd Greenbac forgery Todd crestmark 
stationery Louis Belle was in charge 

WALBECK & McCURN, Baltimore, Maryland, exhibited office 
equipment and featuring Standard 
Do/More health chairs; products of the Filing Equipment Bu- 
reau; steel desks and furniture and Postindex visible records. 
N. O. Walbeck was in charge. 

The Court Square building, where the exposition was 
held, is a new structure in the heart of the downtown dis- 
trict of While the show was not a large one 
in comparison to the big shows, it was well diversified. The 
decorations were attractive and were put in by the office 
deserve much credit for 


signer, 


proof checks 


service mailing machines 


Baltimore 


appliance men themselves, who 
the excellence of the exposition. 
Several interesting events were put on, including a beauty 
contest, a committee of artists being selected to judge the 
handsomest girl from among those in the various stands 
The winner was the guest of honor on Friday evening of 
show week 
an address by Mayor Broen- 


rhe show was opened by 


ing, who was presented with a portable typewriter on the 
opening: night. 

A section of the 
devoted to 


exhibit that drew a large crowd was 


the one ancient machines, among them being 


first was awarded to the 


This 


was large 


phonograph \ 
oldest 


Edison . prize 


office entering the machine created much 


interest and the number of entries 


Che general commiteee in charge of arrangements tor 


the show included ( B. Edgeworth, chairman; W. G 


Ewald, secretary; Wallace J. Bryan, George J. Clautice, 
Harry Hahn, Charles ©. Hall, Richard Hewitt, W. N 
Kirkman, Theodore R. McKeldin, E. Lester Muller, John 
W. Mehling, E. H. Norman, Raymond E. North, Meyric 


Wilbur F. Smith, Charles W. 
Wheeler and Ernest E. Wooden. 
sation 
Samuel Hobbs Honored 
Hobbs. 


Association and one of its 


R. Rogers, Dr Sylvester, 


Joseph | 


Because Samuel past president of the Boston 


Stationers’ founders, had com 


pleted fifty years of active service as a “stationer, a 
“diploma” testifying to the high regard in which his fellow 
hold him, 
Hobbs at the recent dinner of the 
Stafford Hobbs, 


appropriate response accepted the tokens of esteem for his 


members of the Boston Stationers’ Association 


was presented to Mr. 
association son, who in an 


through his 
father Samuel Hobbs was unable to attend the dinner 
“Bill Greene il oT The ( artet ~*~ Ir k 


presentation spee } 


Company made the 


_ ll -_ —_ 


Individual Agencies for Sales to Scandinavia 


Researches of American cousuls in Denmark, Norway 


and Sweden indicate that the best procedure for American 
is to establish individual agencies in each of 
Scan 


manutacturers 


these three countries, rather than trving to sell all 


dinavia from a single agency or branch. The individual 


countries aim for independence in commercial transactions 


The progress of sales is impeded when, for instance, a 


dealer or user in Sweden is obliged to buy imported prod 


ucts from a_ distributor in Norway or Denmark. There is 


a strong national feeling which expresses itself in a re 


luctance t imports through any one of the other 


Scandinavian count: ‘+s 


Erie Art Metal Handles New Boyle Smoker 


The Erie Art Metal Company, Erie, Penna., has recently 


added to its line a convenient non-spillable smoker. It is 
manufactured by the Boyle Smoker Company, Indianapolis, 
Indiana, and can be furnished in five lacquer colors: Chi- 


nese red, Jade green, Japanese blue, Walnut brown, and 
It has a solid cast iron base, giving 
A new improved quarterturn release 
for the base adds a feature of convenience. Each smoker 
is packed in an individual fiber carton. The retail price is 
moderate, and the discount is liberal. 


Mahogany maroon. 
rigidity and balance 


[The Boyle smoker has been described and illustrated in 
Office Appliances heretofore. 
— 5 
General Fireproofing Company’s New Boston Office 
The Fireproofing 
Palmer and Associates—recently sent out a cordial invita- 
tion to many friends and the people of Boston generally 


General Company—Lionel G. H. 


to be present at the opening of their new larger and finer 
display rooms at 74 Franklin street, Boston, on April 2, 
3 and 4 

The new home of The General Fireproofing Company in 
Boston is one of the most beautiful steel furniture sales- 
rooms which the representative of Office Appliances ever 
visited. Two bay windows in the front and one on the 
Arch give an The 
granite effect which is secured above the bay windows adds 


street side impressive appearance 


dignity to the building. 

As one enters the front door a reception room fitted out 
as a model office about forty by forty feet appears immedi 
There are also steps leading to the upper 


ately in front. 


and lower levels. The name of the corporation under which 
Mr. Palmer operates in New England is The General Fire- 
proofing Corporation and the name, Lionel G. H. Palmer 
adopted as an additional 


and Associates, has just been 


incorporated under the 
Massachusetts. The three associates 
Carl J. Baatz, Harold H. Smith 
and William S. In addition there are three sales- 
Dwight L. Woodbury, 


pany; John Lee, fifteen years, and Thomas Lowden, nine 


designation. The corporation is 
laws of the state of 
of Mr. Palmer include 
Osborne 
men: eight years with the com- 
years. The entire stock of furniture in the store is made 
of steel with the exception of a few wooden chairs which 
harmonize with the different desks 

On the upper level there are several model offices ar- 
a buyer may come in and see at once just 


first booth, 


ranged so that 
how any particular office set will look. In the 
is placed, with side walls and floor coverings to 
looks outside the 


olive green 
match that color. As one booth, he is 


greeted by an olive green panel To preserve the effect 


one is asked not to look higher than the panel 


finished furniture is on dis- 


walls and the rugs used are 


In the next booth mahogany 
play and the painting on the 


harmony with the furniture. 


rhe third booth employs walnut finish. In all these dif- 
ferent sections the prices of the several articles are directly 
in front of the buyer in frames which match the furniture 
exhibited. 

Directly across from these booths 


desks, 


is large enough tor any executive 


are the offices of the 


1 


fiftv-inch demonstrating that this 


associates, with 
size ot desk 
booth an executive's office is set up with an 
immediately in front, having a 


in the pedestal 


executive secretary's desk 
typewriter installed 

At the rear of the show room is Mr. Palmer's office in 
walnut finish with aluminum side chairs and steel desk and 
tables. As in other cases, walls and coverings match the 


furniture. 


The order department is immediately to the right of Mr. 
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\ striking brick 
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effect on 
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After the 
opening was over two truckloads of flowers were sent to 
the hospitals of the city. 


1928 





The General Fireproofing Company appears. 


During the formal opening, all of the agents connected 
with The General Fireproofing Corporation were present to 
aid in the work. 

rhe following agents have their pictures in the new dis- 
room: E. §. Pierce, Inc., Hartford, Conn., 
agent for eighteen years; George Merrill of George Merrill 
Augusta, Maine, eighteen years; James J. Feeley, 
Springfield Office Supply Company, agent fifteen years; 
Leo Kavanaugh, Keystone Office Appliance Company, New 


play Pierce of 


Company, 


Bedford, Mass., agent for fifteen years; T. Cooney, Jr., of 
Pittsfield, Mass., agent for eighteen years; James J. Shee- 
han of the Office Appliance Company, Providence, R. L., 


Ss 


ee 


R. 
A. 


twelve F. Floyd Soule of 


agent for ten years; 


years; 


Mass., 


Bauer Company, 


Lynn Johnson of John- 


son Office Supply Company, Worcester, Mass., eight years; 
Horton and Kimball of Roberts Frisbie Office Supply Com- 
ym pany, Portland, eight years; E. C. Fulton of Lawrence, 
Mass., agent for six years; Edmund Little of Edmund 
Little Company, Haverhill, Mass., agent for three years; 
1. H. Forster of J. H. Forster Company, Concord, H.., 




















PROOFING CORPORATION, BOSTON, OFFICE VIEWS.—Left, the olive green booth; right, associate 
offices, showing different c« ~~ widths available. 
é ppears a complete commodity dis- At the rear of one of the booths a picture of the officers 
re including files, safes and their agent for six years; Albert Chase of Spaulter Book Com- 
ilso is the drafting room and samples’ pany, Keene, N. H., agent for six years. 
ety: erg Mee, Ge arrengene Whenever a new agent reaches a point where he has con- 
™ sistently made his quota all the other agents are called 
g Corporation of Boston is an and his picture is placed on the wall with an impressive 
: ng served this territory for ceremony. 
e date of the new store, the : 
is é ass of flowers sent by friends 
ssociates 
competitors sent a tremen 
Luncheon to Competitors 
g, April 5, Mr. Palmer gave a buffet 
t s i Boston, then showed 
m start to finist He said it 
é esire for more and better furni 
that unless the siness of 
is result o the step he had 
ld hardly be 5 ss He 
: othce irnitur ‘ If othce 
the amount g ls sold in 
ifacturers will t with 
( oratt 
M : er states the ‘ Ts ave \bove is a reproduction of a Window Display of KWIKSTIK, 
é rive the pe installed by Gregory, Mayer & Thom Company of Detroit 
= ' making use of the new Metal and Cardboard Display Signs, 
furnished gratis, by the Kwikstik Company, Chicago 




















Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of this 
journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 
branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 
New York, will be happy to be of any possible service. While the facilities at New York are not 
so many as at Chicago, there will be found the same desire to serve. United States manu- 
facturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 

18 Templars Avenue, Golders Green, London, N. W. 11, England. 

Mr. Shore’s knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 
valuable to those desiring to cultivate 
the British Market 


LONDON NOTES AND NEWS 


By W. T. Shore, Caxton House, Westminster S. W. 1, London. 


Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE 
APPLIANCES in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders should be 
sent to OrFice APPLIANCES’ home address, 417 South Dearborn street, Chicago, /llinois. 


London, April 5, 1928 ible to beat the band; but there are rival bands now, who 

are playing vigorously and tunefully! Not the user only 

HE Easter holiday-time atmosphere is more than of office appliances, but also the manufacturers of then 
usually cheerful because the business atmosphere, too, is here are now wide awake. There was a moral to the 
bright and growing brighter. The recent Business Eft fact that at the recent exhibition the British exhibits were 
ciency Exhibition of the Office Appliance Trades Asso as numerous as the American, and as worthy I believe 


ciation was significantly successful, both from the point ¢hat the U. S. A. will for many years hold the front place 
of view of the exhibitors and of those who visited it. I jn typewriters and some of the other more intricate and 
have already sent you a full account of it, so need say no expensive office machines; their huge home market will 


more as to details. One point I may, however, refer to enable them to do so. But even in these directions efficient 


is that Lord Riddell in his “opening” speech seemed not to competition will increase. In many other directions, and 
have grasped one matter of great importance, namely, that particularly in matters of office organization, the British- 
the office appliance trade here, and indeed in most coun and others in Europe—are coming along fast. and with 
tries, is International, in the fullest sense of the term the passage of months only the speed will increas The 
That this is so is of supreme advantage to those users home manufacturer has alwavs more than on pull over 
of office appliances, who are keen to have the latest and the importer He known the market better: and every 
the best. Whatever may be the general result of “free day the desire to purchase home goods and to give the 
trade” here, there is one undeniable profit, which is that go-by to those from other countries grows stronger. The 
we do secure the best results of the workings of the best past few verv lean vears have made us hunerv and we 
brains in invention and manufacture. All the best of every intend as far as possible to satisfy our appetites by the 
thing comes to this market. There is a further benefit; consumption of “home grown” products 

free trade stimulates us to make our strongest efforts, for Why am I saying all this? Because you must not rest 
if we did not do so we should soon be hopelessly behind oy “your oars.” as we say over here. You must pull for 
in the competitive race for efficiency. You may take it ali you are worth if you are going to maintain your place 
for sure that the British office man never was a fool, but on the office appliance market here; and more than you 
absence of stern competition in manufacture and commerce are worth (!) if you are determined to strengthen it. There 
until recent years did make him drift into a slight lethargy: will always be room for some of vou, the keenest and the 


he was not quite so wide awake as he needed to be. He is most efficient; but for those only who remember that Eng- 
wide-eyed now, and no mistake. He is out to make his jand is not America, that business conditions and the busi 
office and his organization of it the most efficient that he ness atmosphere and the business man’s mentality here 
can make it, and, as I am pointing out, it is a great aid to are not the same exactly as they are on your side. I say 
him that all the world is asking him for “orders for office again—“Adaptation” of selling methods espec ially is essen- 
appliances” and in their efforts to secure them is bringing tial to success here “Adaptation” should be the slogan of 


their best to him the American firm doing or anxious to do good business 


So far, in the office appliance line, America has been here, and—it is not always s 
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My ow! that trade for office appliances is 


be good and be better is fully confirmed by what 


impression 


going 


Sidney ( Downes, managing director of The Accounting 


and Tabulating Corporation of Great Britain and chairman 


of the Office Appliance Trades Association of Great Brit 
1in and Ireland, tells me—‘“I find from meeting my col- 
eagues in the office appliance world that business is good. 
annot help being struck by the frequency with which 
ear previous records being smashed by the last 
s business or the last three months’ business, etc., as 
the case may be \ll this sounds pretty good and I believe 
that the expectations of most of those with whom I| come 
n ct are that 1928 is going to provide another record 
Ss is “ if 
Supporting this, Sydney R. Price, director and sales man 
auger L. C. Smith and Corona Typewriters, tells me that 
the st ee months of this year are the best quarter his 
ompa has ever had, the turnover being very much in 
reased Being unusually modest, he does not seem to 
ealize that this is greatly due to his astuteness and energy! 
fe has been busy recently fixing up new and strong agen 
ies al ver England, and when rightly and cautiously 
worke igency-selling does pay. But emphasis must be 
laid on “cautiously,” as many American firms, I fear, know 
to their sorrow Agency selling is NOT the same here as 
it is with you, and it requires intimate knowing if the best 
s to be got out of it; indeed, if it is to pay at all and not 
lead t ire disappointment 


en 
Merkham Trading Company, Ltd., to Sell Monroe 
in Britain 
that, from 
the 
the 
head 


the date of March 1, 
Monroe calculating ma- 
Merkham 


Bush 


\; nceement is made 


1928, the sale and service of 


British hands of the 


offices 


Isles 1s in 
Company, Ltd., with 
London, W. C. 2 
Merkham Trading 


} 


chine in the 
Trading a. 
Aldwy« 

The 
organization with a hig 


1 "1 
years i w ¢ established 


Ltd.., 
and has 


Company, is a very reliable 
had for some 


office 


reputation 


business as distributor of 


equipment in the British Isles. 


[hey are admirably equipped to continue rendering to 
Monroe users the high type of service which has been ren 
dered the past by the Monroe Calculating Machine Com- 
any, Ltd., which conee had previously conducted Monroe 

siness the territory named 

The pers el of the former Monroe organization in the 
Britis! s has been taken over by the Merkham Trading 


/ 





DINNER CONFERENCE MERKHAM TRADING 


TAKING 


OF THE 
OVER OF THE MONROE 





COMPANY, 
INTERESTS FOR BRITAIN 


Company, Ltd., as a part of their organization and in addi- 
tion the Monroe Calculating Machine Company of Orange, 
New Jersey, U. S. A., will, as manufacturers, keep in close 
touch with their distributors and give them the benefit of 
world-wide experience in the marketing and servicing of 
the Monroe. 

On March 1, at the Waldorf hotel in London, a luncheon 
conference was held by the new organization. A spirit of 
fine enthusiasm and cooperation marked that event and all 
indications point to an outstanding success by the Merkham 
rrading Company, Ltd., in their new undertaking. 

The conference was presided over by G. M. Cassatt, 
chairman of the Merkham Trading Company, Ltd., E. B. 
Lane, managing director of that company, also being pres- 
ent. Representing the Monroe Calculating Machine Com- 
pany were W. P. Breeding, vice-president and secretary; 
W. R. Cummings, vice-president in charge of sales, both of 
Orange, New Jersey, and G. J. Schmucki, European sales 
director, of London. 


Cologne to Open Press Exhibition May 1 


Special Correspondence to Office Appliances 


Exhibition is to be held at Co- 
logne, Germany, ctarting May 1. France, Belgium, Esth- 
onia, Latvia, Lithuania, Luxemburg, Norway, Poland, 
Portugal, Russia, Sweden, Switzerland, Spain, Turkey, and 
Hungary have already formed committees to study their 
exhibition sections and arrange for suitable exhibits. Egypt, 
Bulgaria, Denmark, Finland, Holland, Jugo-Slavia, Ru- 
mania, and Czecho-Slovakia have already arranged to show 
exhibits. Argentina and Mexico will also have large sec- 
tions. Great Britain, with her somewhat advanced methods, 
will have a large section, with a big show of newspapers, 
technical papers, etc. The South American countries are 
thinking of joining in a section devoted to Spanish-speaking 


An International Press 


nations. 

The exhibition will be, among other things, a history of 
printing from earliest ages down to the present. Records 
in stone made 6,000 years before the Christian era, cut with 
flints, will be seen side by side with the results of modern 
printing. Ballads, sung by the troubadours, legends handed 
down from generation to generation by word of mouth, and 
then preserved for posterity—being carefully written out on 
parchment with some kind of stylo, a quite different thing 


LONDON, ON THE OCCASION OF THE 


BY THAT COMPANY. 


LTD., 
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from our modern fountain pen (the fountain pen existed, The furniture must fit the machine, not the machine the 
however, in Ancient Egypt)—all of these will be available desk, et It soon becomes apparent to the visitor to the 
for this occasion. Various museums are sending portions Fair that “fancy” keyboards on typewriters alculating 
of their collections relating to printing machines and allied machines, etc., must go by the board hey never existed 
subjects for long in Great Britain or Germany Su models as 
It should not be overlooked that all the various interna ad elaborate but unstandardized key! rds were soo! 
tional associations in Europe, growing up everywhere lik« swept into oblivion by the keyboard so well-known 1 
mushrooms, require typewriting and calculating machines, America Ribbons, too. are resolving themselves into twe 
office turniture, and more modern filing equipment None olors, black and dark blue, and two forms pying and 
can make in international appeal without typewriting its record The increasing use of car " ea the 
communications [hese associations, making group invest creasing use of copying ribbons and press 
ments in appliances and equipment with a view to the The Leipzig Messe and the Cologne |] re t events 
ontit ed se? ‘ . ire ( é se the est aichines at \ gre it! tac litate the itual re ? t t the 
the best q t aper, ets vaves standardizatiot the gir 1 Ue 
I} | ! t sti \ i! ‘ st cle 1 the ther trom ti State ~ s will over 
eq | t be newlecte y concerns ‘ hel: d and Belg ¢ Teute , 
é mmercia tacts abroad temper this respect—Hollane ts elgiun 
. . . . ‘ ‘ tio I taly Spa Portugal 
Post-War Standardization in Europe ; vill x + , 7 
. ~ s Ba Lt Ss \A r r tly AQT 
Special Correspondence to Office Appliances : ; 
tural in the past an t tions 
l t all take ove the Sta S nt 
( g Germany, Februa 21 
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‘ | type rit ¢ rest ne ‘ + , 
‘ ‘ x vs qaome | k 
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g at a row of parked Cars outside a ways Berlin’s Sixth International Office Equipment 
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Exposition 
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‘ t ‘ ‘ if . ‘ ] ré ° : 7 
on , - ‘USEAR , By Our Special Berlin Correspondent 
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hod ! ' e eleventh annual Swedish fair will be held Mav 12-20 
American methods The Belgian grumbles while doing it : ; ry 
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Evan Hansard in Europe for Victor Adding 
Machine Co. 

Evan Hansard, export manager of the Victor Adding Ma- 
chine Company, 3900 North Rockwell street, Chicago, IIli- 
nois, has been making a very interesting and profitable 
trip through Europe 

He first England, shortly after New 
where he appointed the Woodstock Typewriter Company, 


829 Newgate street, 21 Warwick Lane, London, as agents 


landed in Year's, 


for the Victor Portable Typewriter in the British Isles. 

Mr. Hansard impressed with the intelligence and 
the “Bobbies” in London, who say “Sir” when 
“Kew” (thank they 
hinds their information is always right. 


was 
courtesy ot 
asked a 
answer it! And he 
He speaks of the labyri 


question and you) when 


thine subways, spread cut like nets 





= 





THOMPSON. 


fering a cigar to each of the trio. His offense was that of 
walking in the wrong direction on a “one way” sidewalk! 

Everywhere one sees neat apartment houses, and “Dutch 
Colonial style” homes. Windmills and cheese factories are 
ubiquitous. One sees bicycles—droves of them—pedaled 
by stripling and adult, by matron and maid—especially dur- 
ing rush hours, when one can see thousands scurrying 
along almost silently. 

Canals are almost as frequent as streets in Holland, says 
Mr. Hansard. Along them one sees many boats running 
under their own power, being tugged, being poled, or being 
pulled by men. The canals run out into the country 
through leafy arches of trees, giving a restful, peaceful air 
of beauty. Out of the cities, the boats generally run under 
sails—and it is no mean feat to guide the wind-propelled 





OCTAVE VAN HOECKE. 


ARTHUR WEIL, Mr Thompson, managing director of the , - ‘ 

Manager and partner in the Woodstock Typewriter Company, Limited, Lon- ‘ a bsg * agent 
Deutsche Roneo Gesell- don, was for many years prominent in the ti ‘. “Fel ‘ ading ith 
schaft, Berlin,- which con typewriter industry of Great Britain. It is the caine h ~ eth Ww 
corn secentiy tack over the largest independent typewriter agency in the agents. roug our kage 
wencey for the Victor Ad- British Isles. He is also Lord Mayor of Cam- it A hy S, - | hi os 
ding Markie. berwell borough of London. He says that he Cor CUFING The War GnG nas 

is not related to another mayor of the same a number of decorations 

name in another city 

or cobwebs, and miraculously describing the shortest dis boats along a narrow, sometimes winding, strip oi canal. 


} In + 


ny two points. London transporta- 


ince veetween almos 
tion is excellent, with thousands of buses—and no trams— 
plying through the business district. 


An impressive sight is that of a good many persons 


on the streets selling trivial items of many varieties, and 


masks on their 


that 


with 


number of begging, 
The 


posited to 


persons 


aces to conceal their identity. war universal 


unemployment, can be account in 


large measure for this. 


pleasure to visit in. One is ushered 


into a cosy room, with an open fireplace, and sits and chats 
with his host If percl ince he be there about four o'clock 
in the afternoon, the stenographer will bring in tea for two 
Mr insa vas very much pleased with the courteous 


reception offered by the Britishers 


the next point on his itinerary, where Mr 
Vinca, 6 Rue d’Assaut, 
Victor typewriter 


Marche au Charban, also of 


. . 

Brussels was 
] - 1 
I Castell 
yointed as agent 


‘an Haecke, 45 


was newly 
Etablessements 


Brussels, 


della ap- 


lor the 


continues to handle the adding machine. The bi-lingual 
feature of the city attracted Mr Hansard’s attention 
French and Flemish signs, etc., are in very common evi 
] . 
aence 

In Holland, Messrs. Kaller and Van Os, Wynhaven 73 
Rotterdam, the previous agents for the adding machine, 


have now added the Victor Portable Typewriter 


The sidewalks in Rotterdam have traffic rules which are 
igorously enforced—Mr. Hansard learned this from per 
sonal experience, for tw cops” followed him for two 
blocks, after which a third stopped him He claims to 
have convinced them of his ignorance of the law by prof 


Germany comes next geographically and chronologically. 
The established German agent for the adding machine is 
the Deutsche Roneo Gesellschaft of Berlin. 

Berlin is a city with wide, clean streets; nice shops, well 
displayed; and well-dressed cops, competently controlling 
They also have pretty parks, filled with statues of 
notables. Berlin also can boast a subway. One will also 
see “Exchange Buffets”—self-service, stand up cafeterias— 


traffic. 


and chain tobacconists. 

A new connection in Czecho-Slovakia is reported—Vilim 
and Company, Prag II, Dlazdena Ulice 5. This company 
will handle both the typewriter and the adding machine. 

In Austria, Leopold Steinhart, Wein 1, Beherstrasse 9, 
(Vienna), is adding the typewriter to his agency, which 
already included the adding machine. 
the Victor Adding Machine Company 
as agents for 


In Poland has 
newly appointed Vilin i S-ka of Warsaw 
both the typewriter and adding machine. 

At the time of writing, Mr. Hansard was in Italy. He 
plans also to visit Spain, Portugal, and the Scandinavian 
countries. 

Mr. Hansard is a man of wide experience in office ma- 
chine exporting, having been active in the industry for some 


eighteen years. He has been especially influential in devel- 


oping the market for typewriters in South America. He 
joined the Victor force recently to take charge of their 
foreign sales. It has been his intention to study local 
trade conditions wherever local representatives have been 
appointed or where it is contemplated having such. His 
first-hand contacts should be of greater value than such 


relations as can be established through correspondence. 
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Typewriters and Office Equipment in Southern 
Europe 


Special Correspondence of Office Appliances 


Antwerp, March 25, 1928. 


A well-known dealer in typewriters and calculating ma- 
chines states that business continues to be good, with the 
demand for standard machines and portables about equal 
The trade is turning to the consideration of electric attach- 
ments, in view of the advantages which this power feature 
offers in regularity in appearance of product despite irregu- 
larity in touch of operator, lightness of touch, improved 
manifolding, etc. German endeavor has always been directed 
toward easy manipulation. Regularity, too, is much esteemed 
in Germanic countries. For these reasons it seems probable 
that the electric innovations in typewriters will “take” in 
Northern Europe. 

This dealer thinks highly of the proposed scheme for 
sending itinerant exhibitions of all classes of office ap- 
pliances, including machines, to the various shows being 
held. Permanent exhibits of samples of machines, etc., are 
no more visited than is a museum. They involve permanent 
costs, however. But the story is quite different at itinerant 
shows. Big international sample shows, such as at Leipzig, 
Milan, Marseilles, Bordeaux and other places, attract large 
numbers of the public, eager to be informed on the latest 
developments in divers lines. All trouble over customs is 
automatically avoided, since goods for these shows are 
allowed to enter duty-free. Furthermore, advertising and a 
dozen other matters are all taken care of by the local organ- 
ization promoting the show. 

Vessels carrying samples, such as the Belgian training 
ship “Avenir,” which has recently returned from a cruise to 
America, are likely to increase in numbers. They are even 
less costly than the itinerant sample show. 

All this is putting an end to the commercial traveler of 
the old type, just as the cinema with its advertising is re 
placing the old posters which defaced walls. Such innova- 
tions as these should be carefully watched by the trade, for 


they are of considerable significance 


Ornamental Office Furniture 

Che inherent love for combining business and the other 
departments of life, seen in all Latin countries, is increasing 
the demand for ornamental office furniture. If offices are 
to be thrown open of evenings as reception rooms, security 
against theft as well as attractiveness are factors tc be con 
sidered in furnishing offices. For example, roll top desks, 
once somewhat obsolete, are coming into fashion again— 
they protect papers and present a tidy appearance when 
closed. Sate filing cabinets, or those with swinging doors 
that close and lock, seem to be coming more and more into 
vogue Record books with locks find a ready market. The 
most popular locking device in loose-leaf ledgers is that 
ornamental but secure lock which forms part of the steel 
binding of the books 

Along with the above articles, large flat top tables with 
no adornment are seen. During the day, a bookcase or case 
for keeping odd documents and papers is formed of two 
uprights which fit into grooves on a long piece of casing. 
These uprights can be pushed apart or extended, closed up 
Of an evening they are placed in one 
Some of the 


or laid flat, at will 
of the ornamental bookcases against the wall 
desks and tables are made of ornamental woods, highly 
polished; sometimes they are inlaid with wood of lighter or 
darker shades. Bookcases have the new interior tinted 
glass, quite thick and nearly opaque, which acts as a barrier 
to prying eyes This furniture is intended especially for 
Typewriters and 


the quarters of legal officers (solicitors) 


calculating machines are carefully concealed in desks, or 
stowed beneath them. Handsome leather chairs also form 
part of the ensemble. Olive and jade green are very fash- 
ionable colors, while imitation crocodile is also much seen. 


An entirely new note in office furniture is struck by the 
wickerwork chairs and tables which one sees often in places 
which aim to give an impression of daintiness and neatness 
rather than of dignity and grandeur. This furniture is quite 
inexpensive, and combines harmoniously with the light 
wood typewriter table and long white deal table for laying 
out documents, etc. One seldom sees wickerwork stenog- 
raphic chairs, probably because of their lesser stability. 
Wickerwork furniture is seen especially in reception rooms, 
such as those of milliners and dressmakers, where a small 
amount of typing, filing, etc., are done. The effect is pretty 
rather than imposing. A typewriter, partially concealed by 
palms, may seem somewhat quaint, but the precedure is 
“being done,” as visitors to Europe this summer will un- 
doubtedly observe. 

Machines and bookkeepers are being employed in many 
varieties of small businesses, such as confectionery estab- 
lishments, since the cost of raw materials often mounts so 
high as to necessitate strict stock control. All of this 
apparatus is more or less concealed—for it must be available 
and at the same time unapparent. Portables are in demand 
for this type of work, since on a minute’s warning they are 
quickly stowed away in their very presentable cases.—L. R. 

—_—_—— 


The Spring Fair at Leipzig, March 6-12 
By Our Special Berlin Correspondent 


The Spring Fair at Leipzig March 6 to 12, went through 
under a lucky star, undoubtedly satisfying to all of the 
exhibitors. The favorable results were probably due in 
large part to the general economic improvement which Ger- 
many has experienced of late. Then, too, the Spring sea- 
son seems to be preferred by exhibitors and purchasers 
alike 

A large attendance from Germany and from a number of 
other countries was present. More important than numbers 
is the fact that the majority of visitors were serious pur- 
chasers, not mere curiosity-seekers. In addition to repre- 
sentatives from other European countries—especially the 
northern countries and England—were to be seen also those 
from overseas. Furthermore, the reappearance of French 
and Belgian purchasers was gratifying to see, after the long 
interval in which they have been absent. Their attitude 
was agreeably indicative of the early re-establishment of 
serious business relations with these countries. 

Among distinguished visitors was King Amanullah of 
Afghanistan, who bought a large number of calculating 
machines and other devices and appliances. 

The number of visitors to the office appliances fair-house 
“Jagerhof” was consistently high during the whole period 

indeed, the first few days saw enough business transacted 
to constitute an almost unanimous record of successes for 
the exhibitors 

Recognition of the economic value of labor-saving office 
machinery has been reflected in the recently increased activ- 
itv in the sale of those machines, as well as in the trade in 
the numerous “accessories” which they require. The ribbon 
business has been improving rapidly, now that companies 
are able to guarantee deliveries. In other office appliances, 
business has generally been satisfactory. Foreign countries 
showed considerable interest in a number of new machines 
and devices exhibited at the Fair. The absence of certain 
office appliances from the Fair did not seem to detract 
from the interest which it inspired. 

Good rotary duplicators have been regarded with con- 
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siderable favor, especially since a number of innovations in 
this line are being placed on the market. A similar interest 
is exhibited in the various calculating machines now avail- 
able. Office furniture continues to be in demand, despite 
the fact that it has recently come in for a ten per cent 
price increase, decided upon jointly by the German office 
furniture manufacturers. The general recognition of the 
justification of this price increase serves to prevent loss 
of business in the office furniture field. 

Among new machines shown is a letter-folder for one, 
two and three kinds of folding. It is said to fold about 
1500 forms, letters, etc., in an hour, when hand driven, and 
about 4000 when electrically driven. Duplicators of new 
design attracted attention, as did also new calculators— 
especially one performing the four fundamental arithmetical 
processes, which is to be used in combination with the Hol- 
lerith system. New printing, addressing, typewriting, and 
bookkeeping machines were shown, including those elec- 
trically driven; and, for the first time, the automatic type- 
writer known as “Hooven.” 

ee 
Typewriter—Mightier Than Pen and Sword 

L. C. Smith and Corona Typewriters, Ltd., of London, 
England, are the publishers of a novel little advertising 
booklet entitled “There's a Story in You,” subtitled “Writ- 
ing as a profession or hobby,” by Andrew Soutar, the 
well-known English novelist. 

It's a booklet of twelve pages, excluding covers, and is 
about four by six and a quarter inches in size. There is 
no hint of advertising matter on the front cover, or on the 
back cover (which is blank)—nor anywhere else in the 
booklet, in fact, until one reaches the next to the last 
page, when the name of Corona inoffensively appears in 
the text. Only on the last page does a frank but brief ad- 
vertisement of the Corona typewriter appear. 

The booklet contains a very human story of Andrew 
Soutar’s experience as a writer, in addition to some valu- 
able hints in remunerative writing. He first launches out 
with a story which tells of a time when he was selling 
some sixty short stories a year, keeping pretty busy at it. 
One day he questioned his editor as te whether many un- 
solicited manuscripts were not returned unread, and that 
worthy gentleman insisted positively that all were given 
careful consideration before being returned. Soutar bet 
him that he could send a manuscript not identified with his 
name and have it returned unread. The editor “took him 
up.” Soutar then had his secretary copy a story in long- 
hand into a copy book and submit it under her name and 
address. It was promptly returned. He subsequently sent 
it in typed and under his name. “Best story I have read 
during the last ten vears!” came back the editor's enthusi- 
astic reply 

This incident convinced Andrew Soutar of the extreme 
humanity of editors—and of the necessity for dressing up 
manuscripts in the best possible fashion. The initial appeal, 
when a writer is little known, must be a forceful and strik- 
ing one. He adds numerous suggestions on writing, as 
well as encouragement to those who think they are too 
“uneducated.” “Just write from the heart and don't trouble 
too much about the head,” counsels this well-known nov- 
elist 

One comes to the last pages of this innocent-appearing 
little booklet before seeing the publicity for Corona which 
has been carefully injected into the text. 

This booklet leaves a distinctly pleasant impression. We 
may be permitted to venture the opinion that it represents 
not unimportant principles of advertising and selling—to 
sell the idea first before offering the product; and, creating 
a piece of sales literature having intrinsic merit apart from 


its advertising function 


Progress in Liquidation of South African Company 

F. B. Gibbins, liquidator of Office Appliances (South 
Africa) (Proprietary) Limited on February 14 filed with 
the company’s creditors and contributors at Johannesburg 
a detailed report of the condition and situation of the com- 
pany. His conclusions may be stated briefly without going 
into the figures: 

The consolidated company, composed of the Typewriter 
Exchange, carried on at Cape Town by C. P. Maynard, 
and A. Tunley and Company, Johannesburg and Port 
Elizabeth, were taken over, the purchase price being based 
on the excess of assets over liabilities. “A” and “B” shares 
were issued in respect of good will, The new company 
took over the liabilities, outstanding debts being reserved 
to the sellers. Other parties to the agreement included 
A. Cinamon, who received “A” and “B” shares for certain 
assets and business connections, and Lee C. Solomon, who 
was to receive 2,000 “B” shares for transferring to the 
company certain agencies he held from American manufac- 
turing concerns. The amount of cash in possession of the 
company for current expenses, the payment of bills, etc., 
was in somewhat inverse proportion to the work which had 
to be done, and the entirely sincere expectation of the 
members of the company that the remaining necessary 
capital could be made up from the sale of stock was un- 
happily not realized, so that the company found itself short 
of capital and under the necessity of attempting to make 
current receipts cover much more than the current expenses 
of a newly organized concern. 

The company was under the immediate management of 
L. C. Solomon, secretary and organizer, and the directors 
were located at widely separated points in charge of the 
respective units of the business. There was thus an un- 
fortunate lack of cohesion. 

The liquidator also found that salaries were too high, 
being doubtless based upon the capacity of an old estab- 
lished house, rather than upon that of a new concern. 
Certain purchases of goods were also made which ap- 
peared unfortunate in view of the fact that the company 
was practically without liquid capital. 

The liquidator, under order of the creditors, had been 
carrying on the business as a going concern in the hope 
that it could be sold as such and more be thus realized 
than would come from a forced sale of the assets. Mr. 
Solomon, former chairman of the company, was engaged 
on a plan for the acquisition of the business, while Messrs. 
Tunley, Maynard and Cinamon were still making strong 
efforts to form a new company on a sound financial basis. 
Up to the time the liquidator’s report was submitted to the 
creditors the efforts by former owners to reestablish the 
business had not been successful, and the liquidator, finding 
that the business was in no immediate prospect of being 
taken out of the hands of the creditors, asked permission 
to sell the assets within a short time unless better arrange- 
ments should come about. 

The liquidator’s report was approved by the creditors on 
February 15, and in the event of no reasonable offer being 
received for the business as a going concern by March 10, 
he was authorized to cease carrying it on as a going bus- 
iness on March 31, 1928, and thereafter to offer the stocks 
for sale by public tender or auction. 

——. 


French Trade with United States in 1927 
Export and import figures for France indicate that that 
country buys from the United States more than from any 
other country in the world—a total of 7,051,257 francs, as 
against 6,463,989 from our nearest competitor for this 
market—Great Britain. Germany comes next with some- 
thing over four million and Belgium-Luxembourg with 
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CONFERENCE.—Portrait of 
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, the Conference, appears in 


Raphael 
he inset 


BARCELONA 
Bori, President of 


about three and three-quarters million. From these four 


countries, France receives slightly over 40 per cent of her 


total imports 
’ 


Records of exports from France, however, indicate that 
the United States ranks not first but fourth in its buying 
from that country Great Britain buys goods valued at 
10,707,399 francs, while littl Belgium and Luxembourg 


combined spend 9,406,061 francs 
4.446.776 


Germany ranks third with 


while we trail a poor fourth with only 3,912,784 


France sells practically as much to Switzerland as 


to’ the United States [hese five countries absorb over 


58 per cent of France's exported goods 


In foreign trade France has an unfavorable balance ot 
ipproximately $138,000,000 

Figures of | nited States imports trom | rance are almost 
unbelievably low, when one considers our vast territory 


in comparison with that of little Belgium, and our popula 


tion more than fifteen times that of Belgium The United 
States might well use more French goods than at present, 
helping to reduce France's unfavorable trade balance and 
enabling her to establish a sound economic basis again At 
the same time American merchants would find French in 

porters more receptive to merchandise stamped “Made in 


i¢ United States.” 


> 
Improvements Made in the Gestetner Duplicator 


Several important improvements have been announced 
W the Gestetner rotary duplicator, as follows Two 
counting devices are now parts of the duplicator—a total 
zer, which counts all impressions up to one million; and 
4 run counter, which registers up to 100,000 impressions, is 
set tor each run and prevents overruns or short runs. The 
new paper table accommodates a ream, 500 sheets of paper 
Just as the machine automatically stops imprinting when 
the required number of impressions has been run off, s 
lso does it automatically stop when the paper stock runs 
ow means of the dropping of the paper table The 
paper teed roll has been greatly improved. When the 
machine is run without being fed with a sheet of paper, 
the pressure roll and the printing surface are automatically 
set away trom each other so that no impression from the 
pressure roll may smudge the next sheet fed to the dupli 
‘ ate T 

> i 
English City Buys American Typewriters 

News dispatches last month from England report that 

the city council of Sheffield standardized on American 


A five 
This proposal met 
the 


typewriters for the corporation offices. year contract 


was awarded to an American concern 


with strong opposition, but the socialist majority in 
, 
i 


council carried it 


COMMERCIAL 


EXHIBITION AND CONVENTION OF 
ORGANIZATION IN SPAIN.—Organized by Prof. 
Bori and under the patronage of the Commercial 
Reus 


Raphael 


School at 


Exposition and Conference of Commercial Organi- 
zation in Spain 


the 15th to the 23rd of February 


Exposition and Conference of 


From there was held 
the First Or 
ganization, in Barcelona, Spain, organized under the direc- 


Commercial 


tion of one of the leaders in organization and publicity 


in Spain, Rafael Bori, and under the patronage of the 
School of Commerce of Reus 

The exposition was opened by the authorities on the 
15th Many leading office machines were shown, includ- 
ing Roneo, Wa-L-Imp, Rubio, Allsteel, Brunsviga, Safe 


Cabinet, Kardex, Remington, L. C. Smith & Corona Type 
Madas, Dapag, Adrema, Corona, Library Bu- 


others 


writers, Inc., 


reau, and 
The conference listened to an address by Professor Rafael 


Bori under the title, “Filing as Applied to the Organiza 


tion of the Departments of a Printing Establishment,” pre 


senting with much detail the systems of filing according to 


the American school as exemplified by Yawman and Erbe 
Library Bureau, Globe Wernicke, Wabash, Shaw-Walker 
ete the English Roneo and Automatic Rule systems 


French systems, Italian systems, and finally explaining the 
German systems and those of the Catalan school created 
by Mr. Bori. There were conducted in this connection a 
series of experiments in making an organization function 
in which there were presented such auxiliaries as cards 


geort iphical maps, loose leaf books, etc 


During the exposition the press reproduced articles by 
Mr. Bori in which were given the history of organization, 
und the various exhibitions and conventions of the United 
States, England, and Germany, closing with -those of 
| rance 

[he exhibitors achieved much success in this exposition 


hold in the 


International 


At present there is a plan to grand halls 


Hotel 


gress of Commercial 


of the Ritz the Exposition and Con 


Organization, under the auspices of 


the Publi Club, an association under the direction of Rafael 


Bori for the study of organization and publicity 


Exposition of Books and Magazines of Organization and 


Publicity 
In the historic halls of the Chamber otf Commerce otf 
Barcelona the Publi Club has organized for the dates from 
the 19th of May to the 3rd of June, an Exposition of Books, 


Magazines, and House Organs of commercial and industrial 


organization and publicity Editors, authors and associa 


tions are invited to send samples to the secretary and they 


will be exhibited without charge [They may also send 


which will be distributed free of 


There are five gold medals and 


advertising material 


diplomas for prizes 


( har ge 
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McMahon Gets Patent on Sound Deadener 

Thomas J. McMahon, manager of the Underwood Type- 
writer Company's office at Albany, N. Y., after five years 
was finally granted a patent, Number 1,662,530, on March 
13, 1928, on his sound deadener block to be used for type- 
writers. The device is constructed of wire mesh, with a 
cap into which the foot of the typewriter fits to prevent its 
slipping laterally. The original application was filed on 
January 4, 1928, and was rejected by the Examiners-in- 
Chief on the ground that a device for a similar purpose had 
already been patented and that a device of similar construc- 
tion had also received a patent some four years previous. 

Mr. McMahon appealed the decision to the Commissioner 
of Patents, who reversed the lower decision. The patent 
granted in 1919 to Ross was on a device to absorb vibra- 
tions of electric lamps. This device, while somewhat 
similar in construction to Mr. McMahon's inven- 
tion, differs in function, in that it absorbs mechanical vibra- 
tions, with no thought of deadening noise or sound; and— 
perhaps more important—it was found to belong to a non- 
analogous art. 

Pe ee 
Impressive San Francisco Branch of “G-F” 

Practically everyone who enters the new San Francisco 
branch office and display room of The General Fireproofing 
Company, 534 Fourth street, seems to react favorably to 
the bright, light and airy appearance of the place. The 
interior finish is soft gray picked out with a cheerful shade 
of green. There are eighteen windows, approximately each 
3x9 feet, and while the coping shades the salesroom from 
being in the glare, it is at the sunny corner of Fourth and 
Welch streets. The salesroom is very large and affords 
ample space for displaying the company’s “Allsteel” lines. 
Electric heating is used throughout. 

Edmund R. Dungan, San Francisco branch manager, has 
received many congratulations, both on the new San Fran- 
cisco headquarters of the branch and also on its location. 
It is in the manufacturing district, literally within a stone’s 
throw of some of the largest concerns in the city. Only 
a block and one-half from the Southern Pacific depot used 
for all traffic coming by rail to San Francisco, it is also 
less than five minutes from Market and Fourth streets, the 
busiest corner in the city’s retail shopping district. Mr. 
Dungan also pointed out that in a few years Fourth street, 
busy as it is now, will be the main entrance to the city 
when the new highway from the south is completed. 

New signs, 50x5 feet, have been installed outside the 
building. They read: “The General Fireproofing Com- 
pany. G-F ‘ALLSTEEL.’” The colors, white and green 
and the letters framed in black, all stand out prominently 
and attract the attention of many of the thousands of 
people who pass the building every hour. 

The shop and warehouse, in the rear of the salesrooms, 
tace Welch street and are all flooded with daylight through- 
out the working day. The shop is equipped to take care of 
the many special orders that are received by the branch. 
he spray booth is all metal-lined and has wide opening 
windows. There are no exposed motors indoors. A large 
amount of stock is carried in the warehouse. Mr. Dungan 
says that as far as possible this is kept crated. The com- 
pany had the warehouse before the storeroom facing 
Fourth street was taken over for salesrooms. Growing 
business made added space necessary, and Mr. Dungan, 
with the approval of Youngstown, arranged to move from 
the quarters on California street which had grown cramped, 
to salesrooms adjoining the warehouse. The customers 
seem to be as much pleased with the new location as Mr. 
Dungan and his office and sales force are. Companies 
within a stone’s throw include the American Tobacco Com- 
pany, The Paraffine Companies, Inc., and others. 


Parker Acquires German Fountain Pen Plant 

The Parker Pen Company, Janesville, Wisconsin, recently 
made arrangements with Messrs. Bohler & Company of 
Heidelberg, Germany, to take over two-thirds interest in 
their plant, giving Parker complete control of the new com- 
pany, to be known as Parker-Osmia A. G. The former 
company made the Osmia line of pens and pencils, and was 
one of the leading manufacturers of such lines in Germany. 
The plant is located in a suburb of Heidelberg, famous in 
history and well-known to tourists for its venerable uni- 
versity and Heidelberg Castle. 

Complete plans for advertising and merchandising the 
Parker Dufold pen have been made, the campaign to start 
in May. Distribution has already been effected, not only 
in Germany but in Central Europe generally. Personnel 
from the home office and factory have been at work in 
this factory to synchronize the German and American 
manufacturing methods, to assure uniformity of the prod- 
uct. 

This new acquisition provides a further medium for 
effecting a uniform and world-wide distribution of Parker 
products. The company already has a factory in Canada, 
and their London office has in the past serviced the coun- 
tries of Europe easily accessible to Great Britain. The 
Canadian trade and that of certain British possessions has 
been taken care of by the Canadian factory. All other 
parts of the world have been taken care of by the home 
office, along with the Canadian and London branches, ex- 
cept for the countries of Central and Eastern Europe— 
Germany, Austria, Hungary, Czecho-Slovakia, the Balkan 
states, etc. 

The new arrangement was made with Messrs. Bohler & 
Company after a complete survey of the German fountain 
pen industry had been made. The taking over of the man- 
agement of a concern with a good product, a good name, 
a good organization, and a good plant, was decided upon 
as the most practicable way of working to the fullest ex- 
tent the markets in Central and Eastern Europe. The 
alternative suggestion of selecting local distributors was dis- 
carded in favor of the present arrangement. 

The Parker Pen Company is of the belief that “one of 
the best forms of business insurance is to develop a sizable 
foreign business.” A twenty-five per cent foreign busi- 
ness acts as a ballast when business conditions in the United 
States show violent fluctuations—as they sometimes do. 
Most exporting manufacturers, it is said, who have developed 
sound foreign business have found that its volume is more 
stable and steady than domestic volume can be said to be. 

—_—_———— 
“Qualified” Paper Rolls Now Identified 

A new departure in the merchandising of “Qualified” 
adding machine rolls has just been announced by the Cen- 
tral Paper Company of Menasha, Wisconsin. The com- 
pany is now branding every roll on one end with the name 
“Qualified,” while on the other end is branded the phrase, 
“Guaranteed 250 feet.” The lettering is in so-called 
“reverse” style, the ends of the core being stamped in blue, 
with the lettering in white relief. 

This is claimed to be the first and so far the only adding 
machine paper to be thus identified. The makers feel that 
this will aid dealers in selling a specific brand by getting a 
definite name impressed upon the minds of users of adding 
machines. It also, so they believe, will aid consumers and 
dealers in recognizing certain features which are claimed for 
this company’s product. 

This company, it is said, has been an innovator in selling 
adding machine rolls, being the first to introduce the dozen- 
roll carton, to be followed by others about a year later. 
It is also said to have become one of the first to make a 
guarantee of a full 250 foot length in every roll. 
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GENERAL VIEW OF A PORTION OF THE RECENT BOSTON BUSINESS SHOW. BRINGING OUT THE ATTRACTIVE AND 
OhIGINAL ARRANGEMENTS OF THE SEVERAL BOOTHS 


New England Office Equipment Expo a Success 


irst Exposition Under Management of James F. Tate Close; 


the Week at 


Vechanics’ 


Building, Boston, 


Leaving a Capital Impression 


HE week of April 8 to 14, 1928, will be pleasantly 
remembered by many of the visitors and exhibitors 
in New England as a real “efficiency week.” The 
slogan of the State Exposition Company (James F. Tate, 
president) tor this exposition was “Where Merit Meets Its 
Market” and that slogan was many times seconded by the 
exhibitors during the week 
This was the first exposition of its kind to be held in 
Boston in five years. Every state in New England was rep 
resented by many visitors during the week It was also 
noted that the percentage of dealers attending was unusu 
ally large These dealers were interested in the products 
ot the different manufacturers who discovered that it 
was possible to display their full lines to the visiting 
dealers in such a way as to leave a lasting impression 
The result was satisfactory to both manufacturers and 
dealers Che weather during the week was favorable, there 
being only one rainy day and that on Saturday 
On Monday commercial students came to the show and 
ett with the knowledge that business today is on a much 
more scientinc basis than it has ever been heretofore. It 
was also noted by the exhibitors that the booths after 
these representatives of “young America” had visited at 
them were left in a most orderly state 
On Tuesday and Friday the executive sessions were held 
with admittance by the white ticket only between the hours 
l and 6 p. m Many representatives of the progressive 
nanufacturing companies located in New England flocked 
to the exposition on these particular days. 
It was noted that the quality of the attendance at these 
sessions was of a high order This same statement can 
be made as well of the attendance of the entire week. The 


people attending included 


usiness men who had come for 


instructive purposes and who wanted to know why the 
different machines and methods would fit into their office 
routine. In most cases the exhibitors took advantage of 
this opportunity and emphasized the salient points of their 


several products 
Tuesday night was Ladies’ Night and carnations were 


} 


given away by the management to every lady who attended 


A bouquet of flowers was presented to each the women 


demonstrators on the last day of the week 
A fine spirit of cooperation had been generated by the 
exposition company prior to exposition week bringing 
together several of the different managers at lunches ar 
ranged at convenient times These men he! enthusi 
astically in making the exposition a success 
Front page newspaper advertising, a radio presentation 
daily preceding and during the week of the exposition over 
Station WNAC, street car cards on the front 


? 


and special invitations to a selected list of thousands ot 


of street cars 


New England executives, made up the publicity progran 
which aided so much in the success of the week 

As one entered the hall the attractiveness of the display 
was forcibly apparent. The Grand Hall was beautitully 
decorated with light green and white hangings and that 
color scheme was followed throughout The stage was 
appropriately decorated and American flags were inter- 
spersed to make a most attractive appeal to the eye. The 
new arrangement of paneled booths was unique and proved 
satisfactory to all the exhibitors. It made for more privacy 
in the demonstration of the different products and the 
psychology of having each exhibit inclosed on two sides 
with a panel four feet high and yet open in the tront was 
well conceived 


The impressiveness of the wide aisles was brought home 
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to the visitor and the value of this arrangement was dem- 
onstrated by the fact that the exhibitors were able to secure 
practically the maximum interest from the visitors. 

Andrew J]. Hezlitt deserves praise for the manner in 
which the exposition was laid out and the equipment which 
was used to bring about such a pleasing ensemble. The 
signs were painted in green on a white background and 
were mounted on pillars extending from the front to the 
rear of the auditorium The lights also were of a soft and 
pleasing green, eliminating glare entirely 

Throughout the hall many different slogans greeted the 
visitor, such as Knowledge Is the Author of Achievement 

Take Your Time to Look Around—Think—New England 
Office Equipment Exposition “Where Merit Meets the 
Market”—Get Organized—Make It Snappy—Plan Your 
Work, Work Your Plan—Study the Ways and Means of 
Modern Business—Boost New England—Take Stock of 
Men and Methods—The New New England Is Progressive 

Have You Seen Every Exhibit?—This Is Snappy Work 
Week—Are My Office Costs Too High?—Efficiency Week, 
April 9 to 14, Make the Most of It. 

Many new products were shown for the first time. Among 
the companies exhibiting these new products were 

Acme Card System Company; Add-Index Corporation; 
Allen-Wales Corporation; Aluminum Company of America; 


American Multigraph Sales Company; Thomas A. Edison, 
Inc.; Do/More Health Chair Company; A. B. Dick Com- 
pany; Dictaphone Sales Corporation; General Office Equip- 
ment Corporation; Thomas Groom & Company; Inserting 
and Mailing Machine Corporation; Marchant Calculating 
Machine Company; Monroe Calculating Machine Com- 
pany; Multipost Company; Office Appliance Company, 
Boston; Polar Manufacturing Company. 

As one entered the hall the booths of the General Office 
Equipment Corporation were directly in front of him and 
the Monroe Calculating Machine Company and Multigraph 
Company gvere at the heads of the other two aisles. To 
the right the Mun-Kee Products Corporation had its booth 
under the balcony, and other well appointed booths were 
the Dictaphone; Aluminum Company of America; Edi- 
phone; Acme Card System; Marchant; Elliott Addressing 
Machine; Carter’s Ink Company, and many others. 


The exhibit of the Aluminum Company of America was 
unique. Aluminum foil had been arranged in long strips 
which were hung from the top of the booth with colored 
lights playing on it and an electric fan behind to keep the 
foil in motion. The effect was an imitation of the Rainbow 
Falls. 

The advertising done during the week had for its head- 
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TWELVE VIEWS TAKEN OF INDIVIDUAL BOOTHS AT THE RECENT BOSTON BUSINESS SHOW. 


Beginning at the top and reading from left to right, 
graphs, Mimeoscopes, et« Multipost Company's mailing 
I 
| 


eft, second row from the top: Display of the letter ops 


we observe the following displays: A. B. Dick Mimeo- 


machines; Polar Manufacturing Company's equipment 
ners and sealing machines of The Bircher Company, 


ne exhibit of the Aluminum Company of America; interesting display of The American Multigraph Sales 


Company Third row from the top, left: The Carter’s Ink Company exhibit; display of the Inserting & Mailing 
Machine Corporation; interesting showing of The Mosler Safe Company, emphasizing A and B Isbell filing safes 
nd bank vault equipment The filing safe that went through a Fall River fire and preserved its contents was 


among the things shown Bottom row, left Attractive 
interesting display of ribbons and carbons and other 
display of the Mun—-Kee Products Corporatior 


exhibit of the Dictaphone Sales Corporation; small but 


supplies by the Phillips Ribbon & Carbon Company; 
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lines the following three slogans—“Are Your Office Costs 
Too High?” “Study the Ways and Means of Modern Busi- 
ness,” “Do Today’s Work Today’s Way.” 

To P. E. Generoux, 310 Chatham street, East Lynn, 
Mass., goes the credit for the splendid photographs which 
were taken of the different booths at the exposition. 

A two-page newspaper called “Quips,” edited by Bennett 
H. Fishler, who had charge of the advertising for Mr. 
Tate, was issued daily. This was enthusiastically received 


Office Appliances expresses its appreciation to Mr. Moul- 
ton of the Shaw-Walker Company for the fine display of 
walnut furniture which he supplied for our use during the 
week; to Office Appliance Company of Boston for the 
use of the Royal portable typewriter, and to The Carter's 
Ink Company for the beautiful fountain pen desk set which 
they loaned us to harmonize with the splendid display of 


furniture. 


For the attractive arrangement of the exposition—the 











by the exhibitors, demonstrators and salesmen in each capital planning of the events of the week and the splen- 
booth. The first issue was run off on the Multigraph on did way in which everything was conducted, Mr. Tate 
one side and on the Mimeograph on the reverse side was highly praised by the exhibitors 
, “ a . 
; 
| | 
SOME WELL KNOWN FACES PICTURED BY OFFICE APPLIANCES’ CAMERA AT THE RECENT 
BOSTON BUSINESS SHOW.—(1) D. M. Hay, regional director, The Brooks Company. (2) C. C. Harper, Error-— 
No, Ine. (3) Edward Barry, Boston office Aluminum Company of America. (4) Deane S. Patton, assistant sales 
menager, Marchant Calculating Machine Company. (5) B. McGrath, Boston district manager. Monroe Calcu- 
lating Machine Company. (6) E. H. Bromley, Bromley Company, Boston, Mass. (7) T. McCormick, Thorp 
& Martin Company (8) C. G. Tollefson, New York manager. Sengbusch Self-Closing Inkstand Company. (9) H 
C. Osborn, president, American Multigraph Sales Company 
Stratton and E. G. Barry of the Boston office and W. E. O'Brien 


BOSTON BUSINESS EXPOSITION EXHIBITS 
ACME CARD SYSTEM COMPANY, Chicago, Illinois, ex- 
bited metal back hinged card books using the Acme Visible 
pocket cards for prospect follow up and their regular 
cabinet and wall 


System: 
line of steel visible equipment in the-tubular 
types 

J. G. Deming, New England division manager, was in charge 
of the booth, assisted by J. B. Sullivan and H. C. Hargrave. 
E. C. Norrington, Eastern divisién manager, was a visitor. 

ADD-INDEX CORPORATION, Grand Rapids, Michigan, pres- 
ented the Add-Index adding machine in six different models 
two in connection with the eash register; two electrically oper- 
ated adding machines, and two hand machines Narrow and 
wide carriages were als® shown and the new automatic stop 
and start motor on the cash drawer was particularly featured 

H. H. Saunders and O. E. Bergstrom of the New England 
Adding Machine Company, New England representatives for 
the Add-Index Corporation, had charge of the booth. They 
were assisted by Raymond Drysdale, George Sellers, Leo Gins- 
burg and Wm. J. Lewis. 

ALLEN-WALES CORPORATION, New York, N. Y., demon 
strated a new line of adding machines, including the statement 
machine and the new eight-column machine with direct sub- 
traction, as well as the new Allen calculator, which is a straight 
line calculator with improved carriage shift and individual dial 
set-up 


The booth was in charge of John D. Haughey, New England 


manager, assisted by A. L. Anderson and B, M. Sparkes. Free- 
born Johnson, Providence manager, and P. C. Decker, Wor- 
cester manager, were visitors at the show. 

\LUMINUM COMPANY OF AMERICA, Pittsburgh, Pennsy!- 


Vania At this booth there was a very interesting exhibit of 
the different products in the office equipment field which are 
manufactured of aluminum Office chairs were featured in- 
cluding side chairs, executive chairs, directors’ chairs and the 
Aluminum desk protectors: as well were 
of the Aluminum Index Company, a 
America, also formed 
a complete line 


new posture chair 
on display. The products 
subsidiary of the Aluminum Company of 
part of the exhibit, including filing guides and 
of filing systems arranged in the usual set-ups 

\ prominent part of the display was the background whic! 
had been developed by E. W. Davis of the engineering depart- 
ment of the Aluminum Index Company, composed of aluminum 
foil in long strips fastened to the rear of the booth and with 
colored lights thrown on it and a fan in the rear blowing the 
strips to make a very striking effect similar to that of the 
Rainbow Falls 

E. W. Davis of the engineering department of the Aluminum 
Index Company and Walter Hill, in charge of the office furni- 
toston office of the Aluminum Company 
Ralph 


ture department in the 


charge of the exhibit assisted by 


were n 


of America 


York office Robert McKee, president of the 
Aluminum Index Company, visited the exposition 

AMERICAN MULTIGRAPH SALES COMPANY, 
Ohio.—Besides their regular line of addressing, printing, type- 
writing and folding machines this booth exhibited prominently 
the keyboard Compotype and the addressing Multigraph. The 
printing Multigraph and the hand addresser, the Davidson 
feeds, both friction and suction, the Multigraph letter folder, 
and many other machines made up the display. 

The new No. 91 hand addresser is used for addressing envel- 
opes, broadsides and other material which cannot be addressed 
on the regular Multigraph addressing machine The lever 
Compotype, another new departure, is sold for about half the 
price of the regular Compotype and is particularly applicable 
to those who do not require large capacity 

A. R. Spillers, division manager, had charge of the booth and 
was assisted by Ross E. Dennison, Paul Sampson, P. M. Kelle- 
her and George Ryder. Visitors to the booth during the week 
Osborn, president; Ray Winger, sales 
T. Hagelin, manager of mechanical service depart- 
president of the Davidson Manufac- 
Delehanty of the keyboard 


of the New 


Cleveland, 


were H. C. assistant 
director: W 
ment; W. W. 
turing Company, and 
Compotype department. 

ARLAC DRY STENCIL CORPORATION, Pittsburgh, Penna. 

Here were demonstrated the Arlac dry stencils for use on 
duplicating machines, The uses of the stencils were explained 
and a splendid demonstration was conducted showing the ap- 
practically every requirement Herman Garden- 
Zimmerman, 

Werner of 


Davidson, 
Robert J. 


plication to 
stein was in charge of the booth assisted by M 
Harry Gardenstein and Miss R. F. MacDonald B 
the home office was present during the week 
ATWELL COMPANY, THE, Boston, 
was shown the executive model Ediphone which is now 
pletely equipped electrically both for dictating and transcribing 
Full and complete control is now at the fingertips of the 
modern secretary. The present model is a much more attrac- 
tive and a much more comfortable machine to use Another 
new feature is the safety signal which warns the dictator if 
the machine is not in the right position to proceed with the 
The exhibit was most attractively laid out and new 
Eight different 


Massachusetts Here 


come 


dictation 
Ediphones in colors were prominently displayed 
blends are now available to the purchaser 
Andrew Y. Atwell and Thomas E. Atwell were in charge of 
the booth, assisted by Ralph Leach, James Hayes, John Irwin, 
S. Archer Sibley, Murray Farnsworth, William 
Clarence Jones. 
Nelson C, Durand, vice-president of Thomas A 
was a visitor during the week 
BANCROFT, H. W., & COMPANY 
(See Error-No, Incorporated.) 


Overless and 


Edison, Inc 


Rostor Massachusetts 
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BECK DUPLICATOR COMPANY, New York, N. Y 

See Wensell & Company.) 

BIRCHER COMPANY INCORPORATED, Rochester New 
York Exhibited here were two models of the Lightning letter 


pener, one hand and one electric, and two models of the 
Lightning mail sealer hand and electric all finished in a 
ystal lacquer R \ Reed, general manager, and H. A 
Cosgrove Boston sales manager had charge of the booth 
E. Ss Aller New Haven representative visited the exhibit 


iring the Weer, 
BOSTON EVENING TRANSCRIPT, Boston, Massachusetts 


hown a photostat reproduction of the front page of 
Boston Transcript The different features of the publica- 
ressed 1 S. Grosby, and a copy of the Daily Eve« 
fig Ju 24 1830, was distributed, giving a 
pal n of the d advertisements which had been su 
e modern advertising. 
-ROMLEY & COMPANY Boston, Massachusetts This cor 
exclusive Boston dealer for the Phillips products, in- 
ling the Carbograph binder, typewriter ribbons, humidors 
for ribbons. ete They were operating a carbon and ribbon 





SOMETHING OVER A SCORE Of MEN WHOSE 


CANODE INK COMPANY, Boston, Massachusetts. 

(See The Office Appliance Company.) 

CARDINELL SALES COMPANY, Montclair, New Jersey. 

(See Ink-Out Manufacturing Company.) 

CARTER'S INK COMPANY, THE, Cambridge, Massachusetts, 
exhibited their full line of pens, pencils and desk stands with 
an illuminated showcase to demonstrate the application in the 
dealer store. A complete line of ribbons, carbons, inks and 
adhesives were also part of the exhibit. Special emphasis was 
laid upon the correct manner in which a fountain pen should 
be filled, Fletcher W. Taft and BE. H. Clement were in charge 
of the booth, assisted by Miss Rhoda Wright, James Inman, 
Wallace Taylor, William J. Driscoll, William Ingram, Goeffrey 
Pippette, and 8S. W. Tyler, sales manager, ink and adhesive 
division. 

COSGROVE, H. A., Boston, Massachusetts. 

(See Bircher Company.) 

DANDY ENVELOPE SEALER COMPANY, Pittsburgh, 
Pennsylvania. 

(See The Office Appliance Company.) 

DO-MORE CHAIR COMPANY, Elkhart, Indiana.-The Do- 


FACES ARE WELL KNOWN TO THE OFFICE 


EQUIPMENT INDUSTRY AND WHO WERE PROMINENT AT THE RECENT BOSTON SHOW.—(1) Russell 
P. Faulkner, Thorp & Martin Company, and W. N. Hunter, Mun-Kee Products Corporation, looking for signs 
f the most recent daring aviator. (2) S. Q. A. McClure, New England manager of the Dictaphone, searching the 
skies for the Bremen (3) A Carter’s ink group in which we observe Fletcher W. Taft, the gentleman on the 
left partially obscured by a black shadow; E. H. Clement in the center, and Daniel Paris, all searching the 
skies above The Hub. (4) Nelson C. Durand, vice-president of Thomas A. Edison, Inc., and Andrew Y. Atwelli 


of The Atwell Company, Boston agents for the Ediphone. (5) James F. Tate. (6) W. W. Davidson, president, 
Davidson Manufacturing Company (7) Ralph U. Reed, general manager, The Bircher Company. (8) R. B 


McKee, president, and E. W. Davis of the engineering department of the Aluminum Index Company. (9) A 
Multigraph group: Left to right, Paul W. Sampson, Boston; Robert J. Dellahanty, Cleveland. hio; A R 


“pillers, division manager, Boston: Ross E. Denison, 


Boston, and William T. Hagelin, Cleveland. (10) M. R 


Landes, manager, and Adolph Fleischhauer, New England manager, holding a friendly contest over the last 


lesk pad in the exhibit. (11) MceCaskey Register group: 
=. Donoghoe, New York representative 


nanager, industrial division, and C. E 
department separate from their supply business with salesmen 
elling onl arbons and ribbons E. H. Bromley was in charge 


f the boot} 


BROOKS COMPANY, Cleveland, Ohio.—The Brooks Visua 


zers as well as accessories and specimens of record forms were 
n exhibitior Samples of steel back transfer binders. orgar 

zers and other accessories were also displayed D. M. Hay, 
regional director, was ir harge assisted by John M. Bentley 


of the New Haven office, and O. L. Seaver, A. J. Shinners, Jr.. 
and C. L. Rohde of the Boston office. Visitors during the week 
were H. M. Bates of the Springfield office and C. C. Akeley of 


the Worcester office 


Roy W. Price, New England manager; C. Swoboda, 


More health chair in many different styles was exhibited at this 
booth. The office chair, stenographer’s chair, as well as indus- 
trial chair and the new executive chair comprised the display. 
Harry W. Merrill, district manager, had charge of the booth 
ind was assisted by Richard Merrill and Charles A. Peck. 

DEFIANCE CHECK WRITER CORPORATION, Orange, New 
Jersey 

(See Monroe Calculating Machine Company.) 

DICK COMPANY, A. B., Chicago, Illinois, exhibited the port- 
able Edison-Dick rotary Mimeograph, the Autoslip Interleaver, 
and the regular line of Mimeographs and Mimeoscopes. J. Frank 

(Continued on Page 167) 
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European Claims Invention of Phonetic Writer 

More than once we have mentioned what has been re- 
garded as an Utopian dream—namely, a typewriter that 
would receive and transcribe dictation and print it all out 
nicely without the intervention of a human typist. Now 
comes a story from Vienna stating that some European 
wizard has actually accomplished this feat. But here's 
what our correspondent says: 

“Some time ago there was invented for use in offices 
and homes a new machine which represents the ultimate 
in point of time and labor-saving so far as typewriting is 
concerned. The writer hereof recently had an extended 
conference with the inventor of the machine, who was good 
enough to explain its use, which, surprisingly enough, is 
characterized by simplicity and ease of operation. 

“Being bound by promise not to reveal details of the 
invention, | can only give a general sketch of this wonder 
ful idea on which patents have been applied for. Generally 
speaking the machine is a device which enables the user 
to produce the spoken word as a letter, which is ready for 
posting immediately; it produces living words as a letter 
or any other communication, so that in future nobody need 
typewrite his letters unless he so desires. 

“The inventor believes that his machine will effect enor- 
mous savings of time and money and will become an indis- 
pensable part of the equipment of up-to-date offices. It is 
said that the cost of manufacturing the machine will be 
extremely low, thus bringing it within the reach of almost 
anyone who may care to possess it.—F. H. R., Vienna. 

In this age of apparent miracles nobody is quite justified 
in being a skeptic 

- 


L. C. Smith-Corona Shows Good Earnings 

The financial report of the L. C. Smith and Corona Type 
writers, Inc., of Syracuse, N. Y., as of December 31, 1927, 
was issued on March 31. A foreword to the stockholders 
by President Frank R. Ford outlines some of the outstand 
ing features in the construction and marketing of the two 
machines during the period covered by the report. Mr 
Ford mentioned the advent of the Coronas in colors; im- 
proved tabulator key set for L. C. Smith machines; devel- 
opment of ten-key key-set tabulator for all widths of L. C. 
Smith machines; improvements in appearance and con- 
venience of operation of both machines, with strengthening 
of construction; establishment of the company’s own plant 
for the manufacture of ribbons and carbons; better and 


more comprehensive advertising program; establishment of 


e Activ fies 
in Every Section of the Field. 


exceptionally beautiful new Fifth avenue store in New York 
City. 

Mr. Ford said that 1927 had been a good year for the 
company and that he expected to record a still better one 
in 1928. 

The consolidated income account for 1927 was as follows: 
Net earnings from operations—$1,079,594.82; less deprecia- 
tion of $202,212.96, and provision for Federal income tax 
of $105,000, left a net income for the year carried to sur- 
plus account of $772,381.86. 

The consolidated surplus account started with a balance 
on January 1, 1927, of $430,503.86, to which was added $20,- 
063.39 for excess of provision for 1926 Federal tax over 
amount paid. Net 1927 income added to these sums pro- 
duced a surplus of $1,222,949.11. Out of this the following 
was paid: Dividends on preferred stock—$154,000, and on 
common stock—$410,852.75, leaving a balance on December 
31, 1927, of $658,096.36. 

The changes in financial position for the year ending 
December 31, 1927, included: 

Net income, $772,381.86; increased reserves, $159,732.79, 
and miscellaneous recoveries, reduction in payments, etc., 
of $66,186.26, totalling $998,300.91. This sum was balanced 
by the following items: Increased plant and equipment, 
$95,227.00; increased investments, $75,058.35; increased cur- 
rent assets, $210,186.66; decreased current liabilities, $28,- 
776.15; retirement of funded debt, $24,200; dividends on 
preferred and common stock, $564,852.75. Total, $998,300.91. 

The consolidated balance sheet as of December 31, 1927, 
gave assets of $11,756,513.83, balanced by liabilities in a like 
sum, as is the accustomed method. 

The report shows the business to be in excellent condi- 
tion, with a fine outlook for 1928 

- ss 
N. C. R. Breaks Former Sales Records 

Report of the first quarterly business of the National 
Cash Register Company, Dayton, Ohio, shows a gain of 
half a million dollars over the same period for 1927. 
February and March set new high sales records, according 
to the statement of Vice-President J. H. Barringer. The 
largest single month’s sales to department stores in the 
company’s history was recorded during March. According 
to the reports from abroad, March was the largest month 
in business volume in the company’s history, showing an 
increase of 16 per cent over March, 1927. Overseas bus- 
iness so far this vear shows an increase of about 20 per 


cent over last year 


—— 








: 
E 
- 








or 


>) 





Page 45 OFFICE APPLIANCES For May, 1928 





Gustave Erbe, Jr., Joins “Y and E” 


Gustave Erbe, Jr., has joined the organization of the 
Yawman and Erbe Manufacturing Company and has as- 
sumed the duties of assistant treasurer at Rochester, N. > 9 
He had been vice president of Kohler & Campbeli, Inc., 
and Hazleton Bros., Inc., manufacturers of pianos. Mr. 
Erbe is the youngest son of Gustave Erbe, Sr., president 





GUSTAVE ERBE, JR 


of the Yawman and Erbe Manufacturing Company. He 
graduated from Cornell University in 1918, with a B. A. 
He enlisted in the American ambulance corps and saw 
service in France. Thereafter he enlisted in the A. E. F. 
air service, and was commissioned as a lieutenant, and 
attached to a British night bombing squadron. Following 
the armistice he received an honorable discharge. Later 
he entered the piano manufacturing business and made 
good progress in his promotion. 
eae 

Promotions and Changes in the G.-F. Co. Staff 

Walter Bender, who was recently named general super- 
intendent for The General Fireproofing Company has been 
employed by the company for the last ten years in various 








WALTER BENDER 


positions. He was production manager for the past six 
years. 

George R. Farrell, who succeeds Mr. Bender as produc- 
tion manager, has been identified with the company for the 
past sixteen years and was formerly traffic manager and, 
later foreman of the shipping department 

J. P. Eustis succeeds Mr. Farrell as foreman of the ship- 
ping department. 

D. B. Morrow, assistant secretary of The General Fire- 
proofing Company, has resigned and is succeeded by W. D. 
Skinner, assistant treasurer; the positions of assistant sec- 


} 


retary and treasurer being combined. 


D. E. Percival, formerly cashier, has been appointed 
PI 


Block Seeks to Dispose of Patent Rights on German 
Device 

W. E. Block, general manager of Brunsviga Calculator 
Company, 4 St Paul’s Churchyard, London, E. C., 4, Eng- 
land, arrived in New York City on April 16 on the S.S. 
“America” of the United States line. Mr. Block has been 
connected with this company for the past six years, and 
prior to that time he was associated with the firm of J. 
Block Company in Russia. He was forced out of business 
by the Bolshevists about six years ago. Some fifteen 
years ago he spent two years in this country, getting his 
first business training. 

Mr. Block is in this country mainly for the purpose of 
disposing of the patent rights on a royalty basis, or selling 
the patents outright, of the “Plan Clip,” a description of 
which was carried on page 149 of Office Appliances for 
April, 1928. This device is intended to facilitate the filing 
of large maps, blue prints, plans, etc. 

Mr. Block is also interested in securing a line of Amer- 
ican machines to handle along with the Brunsviga cal- 
culator. 





The Guest Book 


E. I. BURGET, treasurer of the Dandy Sealer Corpora- 
tion, Pittsburgh, Penna., paid a visit to this office late in 
April. 

EVERETT S. CALHOUN, The Calhoun Office Supply 
Store, Benton Harbor, Mich., was a caller at this office on 
April 22. 

GEORGE RUCK, president of the Columbia Steel 
Equipment Company, Philadelphia, was a visitor to our 
office early in April. Mr. Ruck was en route to the east 
from a four-weeks trip to the Pacific coast where he went 
as far north as Vancouver and as far south as Los Angeles 

Mr. Ruck was much impressed with the fine stores all! 
along the coast and the capital business practice under 
which they are conducted. He encountered a varying 
condition in trading activity, but considers the outlook for 
general business in every way encouraging. 

W. G. CHAMBERLAIN, general manager of the Whole- 
sale Typewriter Company, Inc., 528 Market street, San 
Francisco, California, visited us in Chicago on March 30. 
He had made a trip across the continent, going the southern 
route, stopping to visit branches and dealers in various 
cities including Los Angeles, San Diego, Phoenix and El 
Paso, tarrying in New Orleans, and remaining in New 
York City on business for a week. He visited Office Appli- 
ances on his return trip to the Golden West, afterwards 
calling on branches and dealers in British Columbia, and 
in Spokane, Seattle, Portland, and other more northerly 
points. The whole trip occupied about six weeks. 

HORACE WALMSLEY of Sacramento was another 
Californian who favored this office with a visit. He called 
on April 19. 


New York Office 
E. R. MOLLER of Anning & Moller, Chicago, visited 
this office on March 31. 
S. SUSSMAN of Vienna, connected with the Underwood 
organization, paid us a visit on April 2. 
E. H. BROMLEY of Bromley & Company, Boston, in- 
scribed his name in the Guest Book on April 16. 


W. E. BLOCK of London, connected with the Brunsviga 
Company, spent a short time in this office on April 18. 

DEANE S. PATTON, Marchant Calculating Machine 
Company, was also a visitor on April 18. 
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Important Appointments in Underwood-Elliott- ufacturing pharmaceutical products. During this work Mr. 


Fisher Organization Jackson was abroad for a time. 


Philip D. Wagoner, president of the Underwood Elliott On completion of the consolidation work for the Odol 


Fisher Company, New York, N. Y., recently announced Corporation in 1924, Mr. Jacksen resigned the presidency, 


the appointment of M. S. Eylar, vice-president of the but.continued as a member of the board of directors. He 
became associated with the Elliott-Fisher Company as as- 
sistant to the president, P. D. Wagoner. He conducted a 


great deal of research work relative to the business in the 


General Office Equipment Corporation, as export director 
in charge of the export department of the Underwood 


Elliott-Fisher Company. Mr. Eylar retains his position as ie ‘ 
vice-president in charge of sales for the General Office othce appliance field and acted as a business negotiator. 
* . Ine ac( . »¢ . ing achi 7 4 
Equipment Corporation He helped to ac juire the $ undstrand Adding Machine Com 
: pany as a part of the organization. Mr. Jackson is an 

Mr. Eylar’s career in the industry, in which he has been eae ai : 

. executive of high caliber and his associates look forward 

active continuously since 1889, is well known. In the type ; 2 : 
to greater sales achievements than ever by the General 

writer division he has been dealer, branch manager at . ' ; 
Office Equipment Corporation under his direction 


important points, salesman, sales manager, export repr oe a 
sentative and vice-president in charge of sales for leading Collins C. Shee Gets Promotion 
companies in this held. In every position he has been su The Oakville-American Pin Division of the Scoville 


Manufacturing Company, Waterbury, Conn., announced on 





April 25 the promotion of Collins C. Shee to the position 
of sales manager. Mr. Shee for the past seven years has 
been manager of the stationery department. Prior to his 
making that connection he acted for five years as sales mat 


ager for the Enlow Company, and before that time he was 
tor eight years sales manager of the Lippincott Pencil Com 


pany, Philadelphia, Penna 





Mr. Shee is president of the Stationers’ Square Club of 


New York City, and has done some excellent work in that 





position. He has been instrumental in introducing severa 


educational features into the stationers’ monthly meetings 


in the past year, which have proved, it is said, to be both 
interesting and instructive. He is also a director of the 
Stationers’ Golf Association and chairman of the member 
ship committee, as well as chairman of the membership 





ommittee of the Stationers’ Association of New York 
M. 8S. EYLAR kK. D. JACKSON 


esstul. He is an executive of high order and his selecti 
for the new post is an augury of still greater achievements 
in the foreign feld \ sketch of Mr. Eylar’s activities 
the typewriter feld appeared in Office Appliances a few 
nonths ago 

Jackson Becomes Sales Manager of G. O. E. C. 

M. S. Eylar, vice-president of the General Office Equi 

ment Corporation and export director of the Underwood 


Elhott-Fisher Company, recently announced the appoint 


ment of R. D. Jackson as sales manager of the Genera 
Office Equipment Corporation. Mr. Jackson will direct the 
activities of both Elliott-Fisher and the Sundstrand in this 
country. By virtue of his experience, training and unco! 


mon executive ability, Mr. Jackson is particularly well quali 





hed to assume this position He has had a broad exper 

ence in sales and administrative work in the office app! 

ance field and has held positions of responsibility with 

tionally known organizations At the 12:30 Luncheon Club, Mr. Shee gave a farewell 
After graduation at the Kentucky State College, Mr: address to all his friends in New York wl id gathered 

lackson became junior salesman for the National Cas! there He was enthusiastically applauded at the clos« 

Register Company and within eight years he was sales [The stationery department of the Oak le-American Pir 

man, sales agent, branch manager, field instructor, sales Division of the Scoville Manufa o | ' 

school instructor, and finally, assistant to the general sales after April 30, will be conducted from the me fice at 

nanager \\ ite r} ’ ( nn.. al d will ntinive ena \f; Shee’ p 
As vice-president and general sales manager, also director tio 

he later joined the Safe-Cabinet Company of Mariett > 

Ohio. Within six years he developed the sales organiza Sales Campaign Behind Sheaffer De Luxe Line 

tion t ts greatest efhiciency with a resultant six-fold in Advertising plans by the W A. S. Sheaffer Pen Com- 

rease in the company’s business pany to prepare the consume t cti the 
In 1922 Mr. Jackson resigned from the Safe-Cabinet Con ew de luxe fountain pens a pe s complete 

pany to engage in consolidation work with his headquarters campaign in national magazines and daily newspapers. The 
New York City. He first organized the company know: latter will reach 70,000,000 readers. National publications 

is Odol Corporation, of which he was made president and luding the Saturday Evening Post, Liberty, Life, Lit- 

hairman of the board. This concern acquired properties erary Digest and American Magazine. will tell the story 


- ‘ ‘ ‘ ‘ > 
maty ané we esta lished I ur pean companies mart ‘ Z3 000 OK rea lers 
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Success Line Inc. Attorney Complains of 
“Defiance” Notice 

Office Appliances for April carried a notice to the effect 
that the Defiance Sales Company of New York complained 
of the infringement of their patent by “certain other manu- 
facturers,” and expressed their regret over the necessity 
of defending their rights in such cases. 

Attorney for Success Line Incorporated, Chicago, takes 
exception to the notice which he says resulted in the loss 
of “a number of substantial orders from customers who 
had been led to believe that the Defiance company’s charge 
of infringement included the calendar stand manufactured 
by Success Line, Inc.” 

The Success Line Inc. was not mentioned in the item 
and is not involved in the patent controversy. Attorney has 
furnished us with a copy of the Success Line Inc. patent 
No. 1,509,269 which was filed December 18, 1922, and issued 
September 23, 1924. This patent antedates patent No. 1,- 
661,083 owned by the Defiance company by two years and 
six months. 

Office Appliances will be obliged for the names of any 
readers who withheld “substantial orders” from Success 
Line, Inc., in fear of litigation because of the above men- 
tioned notice. Any such orders can be reinstated with cer- 
tainty of the articles being free from patent controversy 
with the Defhance company 

; ee ae 
Elliott and Rapid Branches Merge at Chicago 

Due to the merger of the Elliott Addressing Machine 
Company and the Rapid Addressing Machine Company, it 
has been necessary to secure increased space at Chicago 
Joseph Taxis, manager for these interests there, has secured 
space in the new Parke-Davis building at 130 North 
Franklin street. There is ample space to display both lines 
and a stock sufficient to satisfy all Elliott and Rapid users 

rhe new location is on the edge of the Chicago loop 
district, in convenient reach of customers. The building 
is sprinklered and rates well as a fire risk. This is one 
assurance to users of uninterrupted supplies and service 
The branch affords factory service on both Elliott and 
Rapid types of machines. 

The new offices afford twice the space occupied by the 
Elliott branch formerly on Madison street. Steel and glass 
partitions were used to divide the space, securing privacy 
and freedom from interruption and disturbance. The dem- 
onstration and salesmen’s space affords ease for the sales- 
men in meeting customers and showing the operating 
features of the many types of addressing machines on the 


floor All other divisions are segregated, into accounting, 
stencil cutting for customers, service and stock. Ample 
space has been provided for the future expansion of the 
siness 
i. ———— 


Columbian Desk Art Calendar Patent Allowed 
[he Associated Stationers’ Supply Company of Chicago 
ave just been informed that all claims made at the time 
application for a patent on the Columbian Desk Art 
ilendar have been allowed. Less than a year ago a de- 
signer was employed to evolve an advantageous locking 
ism tor a desk calendar. The first model to be pro- 
ed embodied the desired features, viz., an arch that will 
pen at a touch of the fingers, and an arch that will lock, 
when referring to the leaves at the bottom of the 
l, or in the event of dropping the stand on the 

he leaves of the pad will not become detached 


hed after the modern way in art colors 


1 , = 
Substantial rubber feet are provided to protect fine glass 
+} . 1 1 nan Oe > * 
( desk t ps The calendar pads have red edges 
uch of color which completes the ensemble 


i 


McCarthy Heads Philadelphia Office of General 
Fireproofing 

Thomas T. McCarthy, for eight years associated with 

The General Fireproofing Company of Boston, Mass., has 

recently been appointed manager of the company’s office 

in Philadelphia. Mr. McCarthy is an able man who has 





cL 


THOMAS T. MC CARTHY 





made the most of his several years’ experience in the 
handling of The General Fireproofing Company lines. 

Lionel G. H. Palmer, the Boston manager, while regret- 
ting that he must lose the assistance of Mr. McCarthy, 
nevertheless rejoices in his advancement, as will Mr. Mc- 
Carthy’s many other friends. 

—— 
Specialties Business of “Northern” Growing 

F. M. Shotwell, sales director of the Northern Cor- 
rugating Company, Inc., of Green Bay, Wis., visited Chi 
cago early in April. 

He spoke with enthusiasm of the fine growth of his 
company’s business, and it was of special interest to Office 
Appliances to note that particularly remarkable progress 
has been made in the office equipment specialties which 
are comparatively new features of the company’s line. 
Starting their office specialties department with a small 
steel recipe cabinet, they have developed the line to include 
steel files, desk accessories, etc. Business in these special- 
ties has become an important factor in the company’s 
operations 

a 
Chicago Concern Desires to Get in Touch with 
Office Specialties Inventors 

Lion Systems, Inc., 330 South Wells street, Chicago, de- 
sire to get in touch with inventors and manufacturers of 
office specialties who desire a wider market. Lion Systems, 
Inc., will either manufacture or sell through their large 
organization. They are interested in hearing at all times 
from producers of office specialty lines. 

———— 

W. E. Pierce Heads Varityper Chicago Branch 

William E. Pierce has been appointed manager for Vari- 
typer, Inc., at Chicago, in charge of the north middle west 
states. The past three or four years he had been man- 
ager of the Philadelphia branch of the Underwood Com- 
puting Machine Company. Mr. Pierce was a salesman for 
the computing machine company one and one-half years 
previous to becoming manager at Philadelphia. Before 
that he was a salesman in the same territory for the Under- 
wood Typewriter Company. Mr. Pierce served in the 
world war, resigning as salesman for the Underwood Type- 
writer Company at San Antonio, Texas, before enlisting. 


No man has a right to be a cynic until the evidence is all in; 
say, at the age of 151 Faultless Loose Leaf Bulletin, The 
Stationers Loose Leaf Company) 
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Meetings--Conventions--Dinners 
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STORE.—The Convention Was Held 


Ninth District Convention of March 29-30 


at 





CONVENTION GROUP OF NINTH DISTRICT STATIONERS IN FRONT OF PROMINENT WACO, TEX., 


the Raleigh Hotel, Waco, March 23-70 


he second day’s session was launched with “Jim” Camp- 
bell’s address on “Opportunities in Visible and Loose Leaf 


District Number 9 of the National Association of Sta 
tioners, Office Outfitters and Manufacturers, met on March Systems.” The speaker is from Holyoke, Massachusetts, 
29 and 3O at the Hotel Raleigh in Waco, Texas. Governor and is a specialist on loose leaf systems for mechanical ac- 
fe Clifton Wilson presided at the regular sessions The counting tor the National Blank Book Company of 
attendance recorded on Thursday, March 29, was 160, with that city Neill Stewart of Dallas continued with a talk 
an even larger group in evidence on the second day on “Stock Control and System Buying.” Several round 
Che Thursday morning session was opened with a short table discussions were subsequently held “Making the 
welcoming address by Leslie B. Gardner of Waco, after Furniture Department Profitable—Does Used Furniture 
which Woodson P. Waddy, president of the National Asso Pay?” led by L. E. Askew of Dallas; “The Value of Co- 
ciation. was heard on the activities of operative Effort,” led by L. B. Clegg 
the national organization He told ot San Antonio; ‘Advertising,” led 
what its research and standardiza by Allen Pearce of San Antonio; 
tion are doing for the small dealer “Retail Store Arrangement”; “Na- 
W. W. Woodson, president, First tional Index”; and “On to West 
National Bank of Waco. followed taden”; led by Edward L. Little of 
with a talk on “Financing the Small the Wabash Cabinet Company, Wa- 
Business Che credit situation of bash, Indiana 
the entire country, he said, is bright The annual golf tournament was 
He urged all individuals borrowing held in the afternoon at Spring Lake 
from banks to be absolutely sincers Country Club. The stationers tri- 
mm epresenting their conditior - umphed over the travelers, and 
t} “ly oe * ¥ > . 
iat aid may be fairly given awards were made as_ follows 
n the ternoon " » () : ' 
In the afternoon, Herbert H ren High gross, Henry Hamlen, Hous- 
s ‘tar lanag ) ston-G: ‘ . . 
ecretary-manager of Houston-Gal ton; low gross, E. Clifton Wil- 
vesto pothetae . M: 
' n Typothe a spoke on “Mat son, Houston; ugliest golfer, John 
agement and Financing Charles : , 
uM , Mel Ss Tobin, Austin; loudest dresser, 
arshall ot tlanta, Georgia , . : 
; ; Charles Marshall, Atlanta, Georgia: 
talked Salesman Compensation : . 
loudest cusser, Jimmie Sites, Camden, 
followed by Carl Schutz, Muskegon : : ; 
' New Jersey Representing the Sta 
Michigan, governor of District Nun ee ny ; 
, - : , “ont tioners in the tournament were E 
er 2 wiht spoke on »alesmat 
“Lif ile ALF - 
Traiaiag.’ ‘The Responsibility of Clifton Wilson, William Clegg, Lee 
Employer t Emolovee” ‘was thé Coleman, and Neill Stewart. Repre- 
: , 5 a . a> ! . 
subiect of an address bv P. T. Pearce senting the Travelers were William 
f Houst Discussion followed Riley, Jack Autrey, J. B. Stites, and 
lic 
each address WOODSON P. WADDY.—Here we Dick Lanham 
t th : we ' » observe the president of the N. A "he Ctatinnar toad an o sing 
At the luncheon there were Ss. O. O. M. with the two-~-gallon hat The Stationer aged an evening 
138 present a record attendance. so which was presented to him at the banquet at the Raleigh to top off the 
. regional convention in Waco, Texas . mere 
President Wilson announced VW recently It is said that Mr. Waddy convention (sovernor | Chifton 
xT. . oh alt Tiel ae a appeared in Waco wearing a derby — a tte a ee 
Neill Stewart of Dallas, ex-presids i; Cheese tite Gt Geek mek and Wilson presided, while Lon Storey 
f the National Association. was a raised a fund to provide the presi- made a good toastmaster. Woodson 
: dent with the proper headgear of an : : ; : 
guest ( gressman Tom Connally idopted Texan P. Waddy, national president, was 
made some brief remarks the principal speaker 
In the evening the Texas Stationers were guests of the E. Clifton Wilson, Houston, was re-elected governor 
Travelers at a banquet-entertainment, cabaret style, held Fort Worth was named as the place of the next annual dis- 
on the roof of the Hotel Raleigh trict convention 
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Texas Travelers in Annual Meeting at Waco 

The Texas Travelers’ Association, a division of the Na- 
tional Association of Stationers, Office Outfitters and Manu- 
facturers, met in convention simultaneously with Ninth 
District Stationers March 29 and 30, at the Hotel 
Raleigh, Waco, Texas. The Travelers were hosts to the 
Stationers at a banquet-entertainment, cabaret style, held 
on the roof of the Hotel Raleigh on Thursday evening, 
March 29. Music was furnished by Guy Draper. A score 
of girls gave dances of a number of nations. Special 
lighting effects added to the appeal of the entertainment. 
Each guest received a favor. The menu of the banquet 
was specially prepared for the occasion, and was excellent. 
Phil Webster, president, presided. Horace Hamilton, Wil- 
liam Elliott, and Leslie Gardner were responsible for the 
evening's entertainment. 

Honor guests of the occasion included George Cunning- 
ham, secretary of the association; Tom Riley, vice-presi- 
dent; Roy Simpson, Chicago, Illinois, fourth vice-president 
of the National Association; W. Neill Stewart of Dallas; 
E. Clifton Wilson, governor of the Ninth District; Woodson 
P. Waddy, Richmond, Virginia, president of the National 
Association Mr. Waddy was presented with a large west 
ern style hat as a token from the Texas division 


The following officers were elected to serve during the 
coming year: Phil F. Webster, San Antonio, re-elected 
president; Horace Hamilton, Dallas, vice-president; Tom 
Riley, Houston, vice-president; George Cunningham, Dallas 
secretary; Herbert Beckman, Houston, corresponding sec 
retary; William Pickering, Dallas, treasurer 

_ 


Toronto Stationers Hear Interesting Talks 

At the regular weekly meeting of the Stationers’ Asso 
ciation of Toronto held at the King Edward hotel, Toronto, 
Ontario, Canada, on March 15, Malcolm Smith, of Smith 
Bros., Toronto printers, gave an interesting talk on line 
ruling. Mr. Smith pointed out that this was one of the 
most difficult ends of the stationery business to learn, and 
that good line-ruling men were always in demand, and 
earned good wages. He thought the reason why so few 
young men went in for this branch of the stationery trade 
today was that it required an apprenticeship, and a lot of 
patience and care to learn 

Passing round some intricate specimens of the line- 
rulers’ art, Mr. Smith demonstrated that it sometimes took 
as much as six hours to set and run 200 sheets of an in- 


tricate design. Some larger sheets and others took longer. 
Mr. Smith was speaking only of pen-ruling, and did not 
touch on disc-ruling, which was briefly alluded to by Mr. 
Wilson, of the Canadian Pad and Paper Company, Toronto. 
An interesting and educational hour was spent by those 
members present.—Bookseller and Stationer. 

—_—_ 

Annual Banquet of Mohawk Valley Stationers 

The Mohawk Valley Stationers’ Association, whose head- 
quarters are in Utica, New York, held their annual banquet 
on Thursday, February 23. Approximately fifty stationers 
and manufacturers’ representatives attended. The main 
speakers were Richard B. Lockwood, regional governor of 
District Number 2 of the National Association of Station- 
ers, Office Outfitters and Manufacturers, and John L. Train 
of the Utica Life Insurance Company. 

Last year’s officers were re-elected. 

— —>- — 

Berger Manufacturing Company’s Sales School 

Fifty salesmen from all sections of the United States 
were in session at the main offices of the Berger Manu- 
facturing Company, Canton, Ohio, receiving a schooling 
in the sales, production and distribution of steel office and 
store equipment during the week of April 2. 

The classes in session were conducted under the super- 
vision of George P. Galvin, general manager of sales, with 
experts in production efficiency, general advertising and 
publicity methods making addresses on a scheduled pro- 
gram every day. 

Novel entertainment was given the salesmen by the 
company during the week. A large party was entertained 
Monday night at the Congress Lake Club, and a farewell 
party was given Thursday night with leather letter folds as 
place cards, at the Canton Club 

The Berger company has more than 350 salesmen dis- 
tributing their products in this country, with branch offices 
in every large city and many representatives in the smaller 
communities Export offices are maintained at several 
ports from which the steel equipment of the company is 
sent to foreign lands. 

In steel, the company manufactures office and store fur- 
niture, display tables, counters, racks, shelving and general 
display equipment for retail stores. 

Wider distribution of the products of the company is 
sought in these salesmen conferences, and a thorough un- 
derstanding of manufacturing processes, as well as selling 
methods, is given. 





“BERLOY” SALES SCHOOL OF THE BERGER MANUFACTURING COMPANY, HELD AT CANTON, O., THE 
WEBK BEGINNING APRIL 2 
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STRIKING GROUP PICTURE OF THE ANNUAL CONVENTION OF THE FOURTH DISTRICT STATIONERS 


Fourth District Regional Convention a Big Event 

Che Southland has ever been known as a most amiable 
country and the hospitality extended during the regional 
meeting at Jacksonville, Florida, gave abundant evidence 
of the traditional warm-heartedness of Southerners The 
progressive tendencies of dealers in the Southern territory 
and their energy from the early days of association work up 
to the present are well known. Many of the leaders in the 
stationery held belong to the South and the magnitude and 
excellence of many of the stationery stores in the Southern 
states constitute a fine example of what stationery stores 
can be. The regional meeting in Jacksonville gave capital 
evidence of the capacity, energy and business ability of 
fourth district stationers. 

The conference was called to order on Thursday, April 
12 at 10:30 A. M. by Governor A. W. McClure. After brief 
remarks he introduced the Hon. John T. Alsop, Jr., mayor 
of Jacksonville, who extended the official welcome to the 


visiting delegates [The mayor mentioned that on that day 


they were opening a new hospital, that the H. & W. B. 
Drew Company were opening a fine new plant of which 
Jacksonville people are proud, and that they were also 
proud to have as guests the business men representing the 
fourth district. He said that he was once a stenographer 
himself and introduced to Jacksonville the first book type 
writer and put in operation the first loose leaf records in 
that city [The mayor compared advertising to the engine 
that pulls the train. He believed in Jacksonville and in 
association work. He spoke of the advertising -done by the 
city, the results of which had made optimists of its citizens 
He urged cooperation instead of competition. He urged the 
development of personality and team work and expressed 
the hope that the visitors would have a profitable and 
enjoyable time 

Governor McClure called upon all present to stand up 
and individually introduce themselves. He said that the 
success of the meeting was dependent on those who attend 
ed and that each one should recognize it as a duty to be 
active 

He then presented Woodson P. Waddy, president of the 
National Association, who gave a forceful speech in an 
optimistic vein. He said that the prospects for the future 
of the National Association are exceptionally bright. The 
Federal Trade Commission had given them a clean bill of 
health and regional meetings have so far surpassed all 
expectations. He urged Southern members to make greater 
use of the information bureau in the Chicago office and 
spoke of the profound impression made by the Harvard 
Bureau Research Report which had caused serious discus 


sion and investigation The results had shown that there 


is nothing the matter with the stationery trade as such, 
either the business or the men in it, except that too many 
would sell a five-cent article and make a profit; sell a dozen 
of the same article for fifty cents and hardly break even 
and sell a gross for $5.00 and lose money, clearly showing 
that the fault lies in giving away profits to the large buyers. 
He warned the meeting that chain stores will undoubtedly 
come and that the stationery field must prepare to meet 
them and must learn to refuse unattractive business. Mr. 
Waddy concluded by paying a compliment to the traveling 
men and the work they have done in the association. He 
gave a resume of the plans for the National convention in 
October at West Baden and presented a special and urgent 
plea for dealer attendance. 

J. E. Neary of Geyer’s Stationer read a review of answers 
sent in by dealers in different parts of the country to the 
question, “What is the Matter with the Stationery Busi 
ness,” showing that there is nothing the matter with the 
business, but that some of those in it should change their 
methods 

\ resolution was passed to the effect that the fourth dis 
trict officially approved the action of the executive commit 
tee of the National Association in providing for exhibits at 
the coming convention in West Baden, Indiana, in October 

At the 2:00 P. M. meeting following luncheon, Charles 
M. Marshall of Ivan Allen-Marshall Company of Atlanta 
was the first speaker. His subject was Stock Control 
[he substance of Mr. Marshall's remarks has been re 
peatediy referred to and given in some length in previous 
issues. He added certain interesting figures, however, fur 
ther emphasizing the conclusions which he had presénted 
at previous meetings. He used a surveyor’s transit to illus 
trate one part of his remarks. This transit stands on three 
legs as a stationery business must do, one leg being the 
control of merchandise, the other selling and sales orgami 
zation and the third, accounting and financing. This transit 
if it would operate properly, must be in true balance, with 
the support of every one of the three legs evenly placed 
No one salesman can be familiar with over three thousand 
items. The store must be departmentized. Lines must be 


’ 


selected and salesmen trained to know the lines. A sta 
tionery business is not one involving large capital, hence 
the stationer must watch and check his business closely 
and do a better job than he has done in the past, being 
particular to save more than he has saved under old meth 
ods of operation. 

Following Mr. Marshall's remarks, there was a general 
discussion of the work he has done nationally as well as at 
the meeting then in session. As a result of this discussion, 
David Parmer of the Parmer Office Equipment Company, 


ont 
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THEIR WIVES AND WOMEN RELATIVES TAKEN LAST 


Columbus, Georgia, presented the following resolution 
which was carried unanimously: 

“Resolved: That this organization embody in the record 
of this meeting an appreciation of the work in connection 
‘Stock Charles M. 


and that not only the work done 


with the presentation of Control’ by 
Marshall of Atlanta, Ga., 
at this meeting be recognized, but also full recognition of 
a nation-wide distribution of information on the subject 
National 


press and 


through his with the Association, 
National 


channels.” 


cooperation 


Government, the trade other such 


Next on the program was an address on Better Selling 
by Jack Johnstone of the National Blank Book Company, 
who spoke from the dealer’s standpoint and .not from that 
of the manufacturer. He said that standards are now at a 
much higher level than formerly and that these meetings 
are more and more needed for the exchange of ideas. Busi- 
ness is in the throes of a change in merchandising methods 
Sales schools have been organized to develop sales ideas 
Better more than the exchange of 


selling is something 


goods for money, because it involves knowledge of the 
product sold not only as to construction but as to applica 
tion. Our organizations must be better educated in the 
things that count. The dealer must convince his organiza- 
tion that every one of them is a part of a complete whole 
as a selling body. It is not the cost of selling that is wrong. 
It is the kind of selling that is wrong. The dealer must 
give his salesmen special training and follow the example 
of the 


trained men whom the 


great direct selling organizations who send out 
dealer must meet in active competi- 
ois 

Governor McClure then appointed the following nominat- 
ing committee to select a new governor and name the meet- 
ing place for 1929: B. F. McGinty, 
H. B. Sanford, Jacksonville, and J. L 
Palm Beach, Fla 

W. H Che Carter’s Ink Company spoke on 
the subject, Business on He said that 


when the Harvard Bureau report left the printers’ hands, 


sirmingham, chairman; 


Waugh of West 


Greenleaf of 
a Narrow Margin 


the stationery business was born again and that stationers 
for the first time began to know where they stood. He 
suggested that it is lack of pride in the industry that is 
responsible for some of the unfortunate conditions and that 
salesmanship affords room for There are 
lots of good men in the field which needs most of all not 
to accept conditions as they are. We cannot work out our 
plans and purposes alone, but must work together. The 


only way possible to gain better ends is through coopera- 


improvement 


Statistics themselves do not cure but statistics 
There are no trifles in the 


tive work 


put to work, frequently do so 


MONTH AT JACKSONVILLE, FLA 


stationery stock because every item is a dead weight if not 
found out and made light through knowledge gained. He 
particularly urged the study of details in the business for 
they are the narrow margin upon which stationers work. 
We must direct and not be driven by these details or the 
future will be dark. 

Following the afternoon discussion there was a general 
discussion of local problems brought up by the various 
addresses after which an adjournment was taken until Fri- 
day, April 13. 

Following the close of the afternoon session, the South- 
ern Travelers’ Club at 7:00 P. M. took charge of the enter- 
tainment of the visitors and presented a most interesting 
program of vocal and instrumental selections, specialties 
and other features, with dancing for the visitors. 

The Southern Travelers’ Club is headed by Harry L. 
Frater of Gulfport, Miss. The entertainment committee 
was headed by Charles Small of New York City and the 
other members included Ben McGinty of Birmingham, 
Ala., Ralph Fischer of Cincinnati, Jess Heralson of Kansas 
City, Mo., and William Holt of Birmingham, Ala. 

At noon on Thursday a bridge luncheon for the ladies 
was held at the San Jose hotel. 


Friday's Session 

This session opened with an address on Creative Selling 
by C. A. Wilger, assistant sales manager of The General 
Fireproofing Company, Youngstown, Ohio. In his remarks 
he made a special application to office furniture. He said 
that those who would succeed today must line up with the 
industry of which they are a part. The closest possible 
between retailers, wholesalers and manufac- 
Gross profit margins have been declin- 


cooperation 
turers is necessary. 
ing for several years owing to several causes. Over-produc- 
tion in many lines has contributed; expenses have been too 
high; uneconomic buying has been a factor; development 
of lines; faulty application of sales effort; unwise credits; 
unpreparedness to meet new conditions, etc., have all had 
a part. Among the remedies being studied are the subject 
of stock control and the study of creative selling. The Har- 
vard Bureau Research report is being intensely studied by 
the trade. 

Mr. Wilger spoke interestingly about sales development 
and what the manufacturer does to assist the dealer, in 
holding sales schools and furnishing sales'manuals. The 
speaker advised that dealers pick their men and make them 
specialists. He urged watchfulness of little details, recom- 
mended the attractive display of goods and said that the 
weakness of the dealer is in not directing and helping his 
salesman. 

Governor McClure then called upon Ed. L. Little of the 
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Wabash Cabinet Company to say something about the 
National convention in October. Mr. Little is chairman of 
the program committee. He said that the coming meeting 
will be a big house party and that there is at West Baden 
a wonderful opportunity for a convention as well as for an 
exhibition in what is said to be the largest room in the 
He advised everyone who can come to do so and 


world. 
The program will be one of exceptional 


bring the ladies 
value, covering modern methods of equipment 

Rockwell of the Erbe Manu 
facturing Company called upon The 
Traveler of the Future. He described him as a man who 
will call upon the dealer and help him merchandise the 
goods he is to sell. He will help the dealer with ideas, 
suggestions and methods of promoting sales. He will help 
him create floor displays, shelf displays, arrange his store 
and give concrete suggestions on window display. He will 
pass on ideas which he has gathered from place to place 


Yawman and 
to speak on 


Harvey P 
was 


supplementing this by educational work among the sales 


men of the dealer 


W. H. 


was invited to 


Ink Company, who 
said that the 


Carter's 


The 
speak on the 


Greenleaf of 
same subject, 


build 


however, has 


traveler of the future must himself along the lines 


of service. The dealer, a responsibility as 


manufacturer's representative, for the latter 


The traveler of the future must be pre- 


well as the 
cannot do it all 
pared to show the use of the merchandise; he must under 


community in which the dealer 
Dividing the “sales.” Mr 


S stands for service; A for attention; L for 


stand the needs of the 


operates. word Greenleaf said 


that the letter 
labor; E for enthusiasm and S for smiles. On this basis 
the traveling man will fulfill his destiny 

The nominating committee reported, presenting the name 
Buckley Company of 
They also 


of John D. Hanson of the Perry & 


New Orleans for 
recommended the city of New Orleans as the place for the 
The recommendations 
Mr. Hanson 


extended a cordial invitation to every one present to come 


governor for the next year. 
the fourth district 


next meeting o! 
of the committee were unanimously accepted. 


to New Orleans and bring others and promised to do every- 
thing in his power to carry on the work already under way 


in the fourth district 


; 


The meeting then adjourned and a number of varied 
attractions were offered the visitors, including a tour of 
the city, a visit to Jacksonville beach, with a shore dinner 


at the Casa Marina hotel, surf bathing, cards and dancing, 


a luncheon and golf tournament at Hyde Park Country 


Club. The dinner at the Casa Marina hotel was served out 





SIDNEY E. COLLINS, Gov- 
erner, Sixth Regional 
District 





STERLEY F. JERUE, Gov- 
ernor, Seventh Regional 
District. 


of doors and cooked by the hotel chefs on an outdoor 
stove. 

The banquet was held on Friday evening, and among the 
speakers were Fred H. Davis of Tallahassee, attorney gen- 
eral of Florida; Woodson P. Waddy, president of the 
National Association, Richmond, Va., and Francis P. 
Fleming, a prominent attorney of Jacksonville. The ban- 
quet was held at the Hotel George Washington. 


The Golf Game 

E. O. Joyner of the Marshall & Bruce Company, Nash- 
ville, Tenn., won the magnificent silver cup presented for 
competition by the Windsor hotel at Jacksonville, and his 
will be the first name to be engraved on the cup. A. L. 
Marschall of The Carter's Ink Company; Fred Benford 
of the Benford Stationery Company, Lakeland, Fla.; J. W. 
Dupree of Tampa; A. W. McClure of the McClure Office 
Equipment Company, Macon, Georgia, and C. H. Everly 
of Office Appliances, were the other prize winners 

H. B. Sanford of the H. & W. B. Drew Company, chair- 
man of the arrangements committee for the Fourth Dis- 
trict convention, and the members of his committee are to 
be heartily congratulated upon their work Everything 
proceeded smoothly, without a hitch during the entire time 


of the convention. 

> 
Districts 6 and 7 to Meet at Des Moines June 5-6 
; National 
Manufac- 


Districts 6 and 7 of the 
Office Outfitters and 


A joint meeting of 
Association of Stationers, 
turers, will be held in Des Moines, Iowa, on June 5 and 6. 
These districts include the states of Illinois, Iowa, Minne- 
sota, Nebraska, North Dakota, South Dakota, Upper Penin- 
Sterley F. Jerue of St. 
is governor of the seventh district, and Sidney 
Pencil Sharpener Company, 


sula of Michigan and Wisconsin 
Paul, Minn., 
E. Collins of the 
Chicago, is at the head of number six 

Frank Koch of Koch Des Moines, 


chairman of the convention, and is devoting his time and 


Automatic 


Brothers, is general 
energy to insure the success of this meeting 

C. A. Netzhammer of the Northwestern Furniture Com- 
pany, Milwaukee, Wisc., will be in office 
furniture program, which will occupy the morning of the 


charge of the 


second day. A valuable meeting is assured 


Che Northwestern Travelers Club is to entertain the con- 
vention attendants with a golf game during the afternoon 
of the second day and will provide other entertainment for 
those who don't play golf. A surprise stunt party will be 
given by the traveling men in the evening 

Speakers already engaged include W. J. Goodman of the 
Associated Stationers Supply Company, Chicago, who will 





CONRAD A NETZHAM- 
MER, In charge of the 
Office Furniture Program 
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Above 
the Price 


explains why ‘‘our line”’ 

Typewriter Ribbons and 

Carbon Papers are the 
Best in the World 
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UR brands Typewriter 

Ribbons and Carbon 

Papers are the most 
prominent today. 


The progressive stationer 
today selects the most stand- 
ard goods of the various lines. 
Prominent among these 
are the goods we make, 
therefore he selects “our line” 
as being the most standard 
on the market, the best and 
most favorably known and 
adopted by the most partic- 
ular users. 


The reason you should se- 
lect “our line” is because it 
can be depended on always 
and is always “it to the 
minute.” 


MITTAG & VOLGER, Inc. | 


Principal Office and Factory: PARK RIDGE, N. J.,U.S.A. 


Branches 


New York Boston Chicago 
261 Broadway 115 Federal Street 205 W. Monroe Street 


St. Louis Los 
Merchants Laclede Bldg. 102 San Fernando 
(406 S. Main St.) 


Cleveland San Francisco Minn 
326 Erie Bidg. 591 Mission Street 1040 McKnight Bidg 


Agencies all over the world 
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talk on “How Stock Control Stimulates Sales and Builds 
Business”; J. J. Moshofsky of the Adam Decker Hard- 
ware Company, St. Paul, Minn., to talk on “Store Fix 
tures and Display,” and Mr. Felton of the Curtis Publish- 


ing Company is expected to speak on the subject of “The 
Resale Value of Nationally Presi 
dent Woodson P. Waddy 
address the meeting 

At 
Chicago 


Advertised Products.” 


will, of course, be there to 


Smith of 
Har 


“Bill” 


while ex-Governor 


the first 


toastmaster, 


the banquet on evening 


will serve as 
ding of lowa will be the principal speaker 

The ladies to attend the convention. A 
cial program is being planned for them and they will be 
made the 
effort will 


are invited spe 


Arrangements are being for 


the 


entertained 
the 


well 


attendance of ladies at yanquet. Every 


be ake their stay in Des Moines agreeable. 


made 


DINNER OF THE AMERICAN MULTIGRAP 
CHICAGO, APRIL, 20-21 THIKTEEN DIVIS 
Zone Conventions of Multigraph Organization 
\ series zone conventions has been held in recent 
weeks y The American Multigraph Sales Company 


Cleveland and Chicago. The far west 
held at Sar 


was held at the Hotel Penn 


at New York 
be 


T hese 
convention will Francisco 


Che eastern zone convention 


sylvania, New York, N. Y., March 30-31. W. C. Dunlap 
vice-president reinforced his remarks with explanatory 
charts. Other speakers were Ray Winger, W. T. Hagelin, 
Roy Jarrett and “Bob” Delehanty Managers of branches 
within the zone narrated speci instances of applications 
f machines and unusual services rendered 
The central zone convention at Cleveland was held at 
the Cleveland Athletic club April 6-7. Mr. Dunlap sounded 
the keynote of the gathering and presented a graphic analy 
sis of the comy s business in 1927. Other speakers wer 
tay Winger, Wn lagelin, Clifton Chisholm, D. M. Evans 
David Milk Hugh Kline Harry Bower ind D M 
\\ rd 
Men the onventi and | ( nee departm«e t 
heads atte et i dinner at which the presentation of the 
president's watch was made to E. L. Elliott, division maz 
wwer at Me ~ \ visit t the ict vy gave the salesmen 
pres t t t t Ser ~ new de ces det 
nst ted 
The ( re e conve vas held Ay 20-21 at 
Hot shet i Chirtees visio! ‘ ces were repre 
sented Dallas Milwaukee Des Moines, O iha, Hous 
Nansas City W niper Mir eapolis New Orleans 
Peoria, ( St. Louis and Oklahoma Cit Cher 
were sixty-! ai resent ncludi re the fe lowing tre 
the ome thee W. C. Dunlap, vice-president; R. M 
Winger tvertising nage CHte Chishols | H 
lar \ ve] 
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E. Faber Heads Committee Cooperating with N. Y. 


University 
As the result of a luncheon given to New York members 
of the stationery trade on November 22, 1927, by Percy M. 


Straus, in the executive offices of R. H. Macy & Company, 
for the purpose of strengthening the relations between the 
trade and New York University, Eberhard Faber, 200 Fifth 


avenue, was unanimously elected to the chairmanship of a 


committee to represent the trade in carrying out such 
purposes 
Che following are serving on the committee with Mr. 


H. Whittemore, American News Company, 131 
W. ¢ 
Fifth 


Blakeman, Spencerian Pen Company 


W 
street, vice-chairman; 
200 


Faber 
Varick 
Brothers & 
F. T. 


W. C. Horn 
vice-chairman; 


349 Broadway; 


Hort 


Company, avenue, 








SALES COMPANY AT HOTEL SHERMAN 
OFFICES WERE REPRESENTED 
Harry Gould, American News Company, I: 131 Varick 


Park 
Fifth 


ham, Boorum 


Davis, Eaton, Crane & Pike Company, 1 


Arthur 


street; C. ( 
Arthur 


Twenty 


Brentano, 


avenue; 1 
seventh street; T. C. Bing 


avenue and 
& Pease Company, 348 Broadway; A. ( 
Kimpton & Haupt, Inc 


Waterman 


Bainbridge, Bain- 
eet: F. D 


Broadway; A. 


, 218 Greenwich str 


19] 


bridge, 


Waterman, L. E. 


Company 


G. Auchu, The Carter's Ink Company, 74 Duane street; 
\. Burger, Art Steel Company, Inc., 401 East Twenty-third 
street; William Webster, Gibson Art Company, 200 Fifth 
avenue; Tracy Higgins, Charles M. Higgins & Company, 
271 Ninth street, Brooklyn; R. Orthwine, Chirty- 


344 West 
tourth street; Clarence M. Smith, Smith & Thomson, 21 


Beave r street 


> 
Fourth Annual Convention, Fifth Regional District 


Th Ss ¢ nvention met it the Des! ler Walli K I tel, (ol 
us, UO April 26-27 Che first day’s meeting started 
shortly after 10 a. n William R. Diehl, general chairman 
f the convent commiuttec called the meeting t« order 
and ed | H. Sell, past president f the Nat il 
Ass i sStatione a Soe ce {Jut c _ i M 1 i< 
turers \ < ( ed vis ng delegates Atte i esponse 
y Carl M. Schutz, governor of the Fifth Reg | District, 
ere was 11 call in which everyone present introduced 
hims« Governor Schut the | sident 
W oods | Waddy of the National Asso vho 
spoke on “Association Aims and Activities e said that 
o event st the iSse at e¢ S 
ite S recent < ttal t the ore bw the 
re le } Ir ( << 
N tl “ s W ne with the Statione S M W y 
He isa le r n his com ty ut ickKS vy to 
isk i r c whe the lantit é r S 
Singit t sale 
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CARBON PAPE N PAPERS 
TYPEWRITER 


“The Line that can’t be matched” 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN, «stationt2 N. Y., U.S. A. 
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we... 


The Business Office 
of the Future 


T will be Quiet: Typewriter noise, that great 

nuisance of modern business life, will be ban- 
ished forever. 

It will be Oren. The stuffy partitions with their 
bad ventilation, built in the effort to confine 
typewriter noise, will go the way of the noisy type- 
writers. The future business office will be a place 
of fresh air, sunlight and broad open spaces. 

It will be Screntiric IN Its ARRANGEMENT and 
the economical utilization of space. No need any 
longer to segregate the typists — away from the 
other workers. The executive will have his sec- 
retary beside him and there will be the same 
close association of all related tasks. 

It will be Errictent—beyond the highest stand- 
ards of the past. Pure air, sunlight and quiet, 
that health preserving trio, will insure the highest 
productive capacity of every office worker. 

No imagination is needed to picture the busi- 
ness office of the future — For It HAs ALrEapy 
BeGun To ArRIVE. 




















Remington Typewriter Division 
REMINGTON RAND BUSINESS SERVICE INC. 
374 Broadway, New York, N. Y. 


The Only QUIET Typewriter 





Improved 


Remington Noiseless 
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Profoundly as he believes in the National Association, 
President Waddy said he believes more in local associ- 
ations, which are the very backbone of the National. As- 
sociation affairs can be conducted without price collusion 
and yet stationers can make money if they will give proper 
study to right principles 

Mr. Waddy concluded with an appeal for a record turn- 
out of dealers at West Baden in October and paid high 
tribute to the capital work of E. H. Sell and Ed Little 
who are laboring hard and effectively to make the next Na- 
tional Convention the best yet. 

Ed. Little, next introduced, told of the work the Central 
Travelers Association is doing to promote a large attend- 
ance at the West Baden convention. He referred to the 
Exposition of Modern Methods and Merchandising to be 
held in connection with the convention. 

Telegrams were read expressing good wishes from The 
Conklin Pen Company and Nelson Bushnell, of the Alvah 
Bushnell Company. 

\ resolution was passed approving the action of the Na- 
tional executive committee in putting on an exhibition of 
merchandise at the next National convention. 

E. H. Sell outlined the reasons of the executive commit- 
tee of the National Association in bringing forward the 
exposition idea again, viz., the Association's need of funds 
and the exceptional facilities offered at West Baden, where 
the Atrium is immediately connected with the headquarters 
hotel! 

The meeting then adjourned for luncheon \ conven- 
tion photograph was taken on the steps of the capitol and 
the stationers and ladies visited the executive offices of the 
state, where they were received and welcomed by Gover 
nor Donahey 

[he afternoon session included preliminary remarks by 
District Governor Schutz. An address on “The Value of 
Cooperative Effort” was presented by C. A. Netzhammer 


sales manager, Northwestern Furniture Company, Mil- 


waukee, who said good, clean competition is quite con 
sistent with co-operative action; that we have co-operation 
in nature as well as among men throughout the ages; that 
without it any line of business will inevitably sink into de- 
pression and decay Distribution is today the big thing 
Stationers must cooperate with each other and teach co- 
operation to employees so that sales may increase in vol- 
ume and in individual profit. B. A. Tuttle, Ed. Baer and 
Harry L. Nichols (Weis) joined in the discussion which 
ensued 

Followed next a round-table discussion led by T. C 
Smith, Columbus; Hubert Pratt, Lansing; Milo Schuitema, 
Grand Rapids and J. J. Hanlon, Indianapolis 

A resolution was passed expressing the sorrow of the 
Convention over the recent tragic death of Mr. Dixon, rep- 
resentative of the F. S. Webster Company and extending 
sympathy to Mrs. Dixor 

The final event of the day was a stag smoker in the ball 
room of the Deshler-Wallick, given by the Central Trav- 
elers, a new and very useful organization headed by Harry 
L. Nichols of The Weis Manufacturing Company. The 
ladies were entertained at a theatre party by the travelers 

The business of the last day included an address by C. 
\. Nachtigal on “Can the Stationer Handle Furniture 
Protitably ?” 

The banquet—Oscar A. Moll of Detroit, toastmaster— 
took place in the banquet hall of the Deshler-Wallick, and 


was followed by a dance oncluding an informative, valu- 
able and delightful convention. Thanks and credit are due 
to all the Columbus stationers, who gave so generously otf 
time one 1 ' 

Registration at the close of the first day indicated an 
attendance of over 150. rather evenly divided between deal- 


Philadelphia Stationers Meet 

This association held its regular monthly meeting on 
April 16 at the Bellevue Stratford hotel, featuring the sec- 
ond successful sales force educational meeting of Walter 
Crap’s committee. Sixty-seven local stationers were pres- 
ent, also Mr. Zercher and Mr. Jeffries of York and Har- 
risburg, respectively. A. D. Petersen of the Oxford Filing 
Supply Company, was unanimously elected an auxiliary 
member. Applications for active membership were re- 
ceived from the Marx-Lyons and Williams Companies re- 
spectively. 

Walter Crap, chairman of the educational committee, 
announced the program for the evening and for some of the 
coming meetings. Dr. Malcolm P. McNair of the Harvard 
Bureau of Business Research is scheduled for an address 
on the further work of the bureau at the May meeting. 

In June it is planned to have the sales manager of the 
Columbia Ribbon and Carbon Company talk to the open 
meeting. 


President Irwin complimented Mr. Crap and his commit- 
tee for their successful educational work and presented 
thanks to Ed. Eisenstein for the dinner. He then intro- 
duced Edward L. Little of the Wabash Cabinet Company, 
chairman of the office furniture division of the National 
\ssociation of Stationers, Office Outfitters and Manufac- 
turers. Mr. Little spoke briefly on the subject of filing sup- 
plies, telling of several retailers who are making an out- 
standing success in these lines and noting the similarity of 
the policies followed by each one of these successful firms. 
He said that the efforts of these successful dealers are con- 
centrated on one line; adequate stocks are carried; matter 
displayed had been given careful consideration; the realiza- 
tion that their keenest competition is always the low priced 
goods and that competition decreases in proportion to the 
ratio of the rise in standards; that their own files were 
properly indexed and used for display purposes and that 
filing supplies are given a prominent place in their sales 
mectings. 

Successful concerns have emphasized the fact to their 
salesmen that in selling filing supplies they are not selling 
merchandise but the application of the material to a given 
use; that they must be familiar with the uses of the various 
items and that outside and inside salesmen must cooperate 
with a view to turning store prospects into sales. Salesmen 
should have a record of the transfer date and should realize 
that study is necessary. 

In conclusion, the following statement was offered: Sell- 
ing offers a good living to many people, but it presents 
opportunities only to the man who is willing to pay the 
price in study, self denial and hard work. 

Mr. Snyder inquired if there could be more simplification 
in filing supplies, especially in tabs. Mr. Little replied that 
nothing would please manufacturers more than to cut down 
the different styles a third, but everyone wants the other 
fellow to change to his own way. The United States Bu- 
reau of Simplification is considering this and will have a 
representative at the next National convention to urge it. 
Filing supplies have four distinct advantages for the sta- 
tioner, namely: They are profitable; they create a demand 
for other things; they get the dealers’ salesmen on the 
inside of the office of the customer, and they are the means 
of repeat orders. The dealer should find out what his cus- 
tomer needs and then suggest given supplies for a given 
purpose 

Mr. McClelland of The Globe-Wernicke Company en- 
dorsed Mr. Little’s remarks and emphasized the necessity 
of the proper supply of files fully equipped with the proper 
supplies. He said that only about five per cent of dealers 
showed any acumen in this respect—C. H. 
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Tables 


STAND THE TEST 
OF TIME 


The approval that is accorded 
only those products which 
stand the rigorous test of time 
has set its seal on SAMSON 
Office Tables. Strenuous, even 
rough use, does not loosen the 
rigidity of the legs or rails. It 
is practically impossible to 
judge the age of a SAMSON 
Table by its appearance. The 
excellence of design, construc- 
tion, and finish tend to make 
SAMSON Tables retain, in 
fact, as well as in appearance, 
the original condition of ‘‘new- 
ness indefinitely 


Your request for a catalog 
and complete details on the 
SAMSON Line of OfficeTables 
will get immediate attention. 
Write us today 





MuTSCHLER BROTHERS COMPANY 


HUNDRED FIVE MADISON STREET 


NAPPANEE, IND. 





‘ 
—S (SS L 








OFFICE AND DIRECTORS’ TA 

















APPLIANCES May, 1928 


J. L. Hanson Company Effects Sales Reorganization 

On page 120 is an item concerning the death of J. 1. 
Hanson, late president and treasurer of the J. L. Hanson 
Company, Chicago, makers of the “Ideal” albums, scrap 
books, invoice books, prescription files, memo books, etc. 
After the election of new officers, made necessary by the 
passing of Mr. Hanson, steps were taken to reorganize 
the sales force in the United States, also in Canada and 
other foreign countries. All of the new men appointed are 
experienced road men well known to the trade, with a 
thorough understanding of the possibilities and prestige of 
the “Ideal” line. 

F. S. Orth, the new president—formerly vice-president— 
has charge of the sales promotion work, qualifying with 
twenty years of factory and selling experience. Other offi- 
cers include Frank Kern, vice-president, a business man 
and bank director of Sparta, Wis., and M. E. Walters, se« 
retary and treasurer. 

-_  S  —— 

Stamp Men Hold Combined District Meeting 

rhe first combined meeting of Districts No. 3, 4, 10 and 
11 of the International Stamp Manufacturers’ Association 
was held at the Hotel Mayfair, St. Louis, April 20 and 
21, 1928. S. S. Adams of St. Louis, governor of District 
No. 4, called the meeting to order. Ed. Mellgren of St 
Paul, governor of District No. 3, and Wilson Southwell of 
San Antonio, Texas, governor of District No. 10, presided 
at intervals. 

J. H. Grosse, personal representative of the Hon. Victor 
J. Miller, mayor of St. Louis, welcomed the delegates to 
the city. Harry Schweizer, president of the St. Louis 
Stamp Club, presented the business and entertainment 
program Fifty-one delegates, representing firms from 
Chicago, St. Paul, Minneapolis, Omaha, Des Moines, Kan- 
sas City, Evansville, Belleville, St. Iouis, Tulsa, Houston, 
San Antonio and Nashville registered. Visitors were pres- 
ent from New York, Cincinnati, Dayton and Washington, 
D. C. Present also were Field Secretary James Corbett 
from Pittsburgh, and Arthur Fales of the board of direc 
tors of the national organization, Omaha 

C. A. Herbig of the St. Louis Institute of Photo Engrav- 
ing addressed the meeting on the subject of Trade Organi 
zations 

Interesting papers were read regarding methods of manu 
facture of seals, checks, badges, steel stamps, brass dies, 
stencils, sundries and rubber stamps Susiness conditions 
and trade practices were discussed and much benefit was 
derived from the interchange of ideas and experiences 

The idea of combined district meetings was approved 
and Kansas City was chosen as the next meeting place, the 
time to be set by the board of directors, preferably next 
spring 

Harry Schweizer of St. Louis was nominated for gover- 
nor and Theodore W. Kisker of St. Louis as secretary of 
District No. 4. Ed. Mellgren of St. Paul was nominated 
as governor and Henry Hoff of Minneapolis as secretary 
of District No. 3. District Nos. 10 and 11 will nominate 
officers in their own districts later. All the nominations 
will be ratified at the annual convention in Chicago in 
October. 

A banquet followed the business session on Saturday 
evening and on Sunday morning the delegates who re- 
mained over visited the Jefferson Memorial at Forest Park 
to view the Colonel Charles A. Lindbergh trophies 


ES Se 
Ideas for Shippers 
The Marsh Stencil Machine Company, Belleville, IIL, are 
distributing their new file of “Ideas for the Shipping Depart- 
ment” free to those who request a copy. 
The new file is said to contain a number of suggestions 
to help eliminate the worries of the shipping clerk 
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Portable 
with 4.BANK 


STANDARD KEYBOARD 


UNDERWOOD TYPEWRITER COMPANY 


UNDERWOOD BUILDING 
NEW YORK CITY 
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This part, that 
looks like « 
piane key- 
board, is the | 
Nations! Un 
breakable 


Metal Hinge. 







HE moment consumers 
they'll want it. 


Unbreakable hinge of nic 


solid leather cover—steel rings. 


Ball bearings, operated by 
these 
lock 


Rings are flatted on 


booster levers, make 


rings open wider and 
tighter. 
and less apt to 


than the 


the inside 


tear sheets round 


kind. 


Two colore d celluloid 
tabbed index, adds the final 
smart touch to National 
Metal Hinge Ring Books. 


Available in 


New York 





The Hin 


of this ring 


52 Duane Street 
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ge 


is metal..and unbreaka 


What this dealer says: 
“In 15 out of 20 cases, when a cus- 
tomer walked into our store looking 
for a leather ring book, he would im- 





boo 


see this book 
keled steel-— 


mediately accept a Mon- 
Metal 
Book at a higher price.” 
(Which of 


more profit for the dealer). 


arch Hinge Ring 


course, means 

This dealer’s experience is 
only one of many who have 
found that National Ring 
Books with exclusive metal 
hinge and ball-bearing fea- 
tures 


mean more profit to 





them. 


Three Bindines: No. 4720 Brown Leather, No. 4620 Black Leather, 


and No. 4820M Imitation Black Leather 


National Blank Book Company 


HOLYOKE, MASS. 


Boston 
70 Franklin Street 


Chicago 
618 W. Jackson Blvd. 


Philadelphia 
1001 Market Street 
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Steel Bound Box Organization Increases Space 

The Steel Bound Box Company (Not Inc.), 5039 Cottage 
Grove avenue, Chicago, Ill., manufacturers of corrugated 
folding filing boxes, have increased their room by the addi- 
tion of a thousand feet of floor space and have added new 
machinery his additional space was made necessary by 
the recent increase of the business 

ee 
Lion Systems, Inc., in New Offices 

Lion Systems, Inc., formerly at 178 West Jackson street, 
Chicago, is now located in Suite 1100, 330 South Wells 
street. This is at the northwest corner of Wells and Van 
Buren streets, with excellent transportation, and access to 
nearly all railroad stations. The company occupies more 
convenient space than at the former location, and has 
ample facilities for storage 

> 

New Members National Typewriter Dealers 

The National Association of Typewriter Dealers added, 
during the month of March, the following firms to their 
list of members 


Martin Typewriter Company (L. L. Martir 562 


Con- 
gress street, Portland, Me.; Model [ypewriter Company 
J. Paul Finn), Little building, Boston, Mass.; American 
Typewriter Company, 909 Third street, San Diego, Calif.; 
San Diego Typewriter Supply Company (C. B. Gleason), 
301 East street, San Diego, Calif 


New York Stationers’ Annual Meeting 

The annual meeting of the Stationers’ Association of 
New York was held at 6:30 Monday evening, April 16, at 
the Drug and Chemical Club, 85 John street, New York, 
N. Y. Approximately seventy-five persons attended. The 
treasurer reported a satisfactory financial condition for the 
association. The secretary reported a loss of twelve mem- 
bers with a gain of two. Five directors were elected, to 
serve for a period of three years: Edward Gash, William 
C. Siegart, Louis C. Giels, Samuel Libien, and Harry H. 
Meyers. 

Edward Gash announced that May 21 would be Amateur 
Night, at which time ladies would be invited. The talent 


} 


will be recruited entirely from the trade 

President Hill turned the meeting over to C. C. Shee, 
who led the discussion on the subject, “Is the Hard Boiled 
Manufacturer the Dealer's Best Friend?” A manufacturers’ 
committee to discuss this subject had been previously ap- 
pointed, consisting of G. H. Hice, chairman, of the Roberts 
Numbering Machine Company; E. W. Acton, Irving-Pitt 
Manufacturing Company; Edward Kastner, L. E. Water 
man Company 4 dealers’ committee had also been se 
lected: Louis C. Geils, chairman, Corlies, Macy and Com- 
pany; Henry Frank Clarence M. Smith, Smith and 
Thompson 

Edwin Acton was of the opinion that the manufacturer 
with high standards was helping to build the whole indus 
try. Henry Frank concurred in this view, emphasizing in 
addition the need of capital for one entering the stationery 
business today. He also thought that manufacturers should 
refuse to sell to the price cutter 

Richard P. Towne, National Blank Book Company, 
brought out five points on this subject: First, that the hard 
boiled manufacturer should have a definite credit policy; 
second, that he should refuse to give full price for returned 
goods; third, that he should have a strict pol'cy on small 


orders; fourth, that he should have a definite policy on dis- 


counts; fifth, that his refusal to sell should not be based on 
price cutting cor siderations alone It a large ( hicago 
othce, Mr. Towne stated, an analysis of sales showed that 


81 per cent had been 1 de through a direct sales organiZa- 


“88 STY 


It doesn’t matter for what pur- 
pose an eraser is desired, the 
right one—right in quality, tex- 
ture and size—will be found in 
this unsurpassed— we might 
say, unsurpassable-line — the 
“World’s Quality Standard.” 


Weldon Roberts Rubber Co. Newark,N 
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tion, 10 per cent had been sold by a dealer with a reputable 





























store, and nine per cent had been sold by a man with his : 
‘ 't office under his hat. : 
Mr. Towne received considerable applause at the conclu- : 
sion of his discussion. Robert Jonas, Oxford Filing Supply 
Company, President Hill, and Samuel Libien of The Libien 
; Press, also contributed to the discussion, which awakened 
considerable interest on the part of those present. 
——— 
National Typewriter Association President Heads . 
Sealer Company 
Deane S. Reynolds, president of the National Associa- 
tion of Typewriter Dealers, is president of the Dandy Sealer 
- —~ Corporation of 319 Third avenue, Pittsburgh, Penna. He 
3904 LIBERTY Boxes sold in March by a New York dealer. is also the founder and general manager of the Office 
12,924 Boxes sold by an Illinois dealer since January. _ . . 
Last month 12 dealers sold more than 1500 boxes each. Appliance Company of Boston, Mass., which has the sell- 
Scores of other dealers find the LIBERTY line means $$$$. ing rights of the Dandy sealer for the six New England 
states. He has had a wide experience in the sale of office 
e equipment and possesses a practical knowledge of market- 
Why Not Your Firm Also ing machines and devices in this field 
Elmer E. Gray, the Dandy Sealer Corporation’s vice- 
HERE isn’t any question about it, president in charge of manufacturing, is a mechanical engi- 
LIBERTY Boxes are leaders in their neer of long and varied experience. He is one of the pio- 
field. They are better made, they give better neers in the sealing machine industry. His latest product, 
service, they are used by more banks and busi- the Dandy sealer, embodies speed, simplicity, compactness, 
ness Organizations, they win out where tests portability and efficiency of operation Mr. Gray is in 
are made by customers. Therefore you can charge of the factory at 113 Monroe street, Lynn, Mass., 
sell them easier and faster and you will con- where the Dandy sealer is being produced with the most - 
sequently realize more profit. Ask leading sta- modern equipment. 
tioners which line of filing equipment they Elvin I. Burget, treasurer and general manager in charge 
handle. of finance, sales and advertising, has been associated with 
COLI A PSIBLE~ the office equipment industry for many years. For almost 
two score years he served as demonstrator, sales agent 
4 Storage Filing Boxes and agency manager for one of the leading calculating 
- machines. His later efforts have been directed along the 
These boxes are made of the highest quality, line of financing new enterprises. He brings to the new 
water-proofed, corrugated fibre board. They are organization a wealth of experience and knowledge in the 
strongly reinforced. Labels are attached. Free handling of sales and financial problems 
gummed labelling strips are furnished. Patented The corporation’s sales plans as at present outlined con- 
advantages make these boxes more rugged and : , 
lasting. Nineteen standard sizes are available and template operating through stationers, typewriter dealers 
special sizes are made to order in lots of 100 or more. and office supply dealers. It is probable that distributors 
We have a very interesting proposition to make to will be established in the more thickly populated centers 
rated stationers, including effective sales coopera- to assist the dealers in obtaining maximum distribution in 
tion. Write for full information ' , , ; 
their respective territories It is expected through plans 
already formulated, to secure the maximum of dealer 
a” , 
cooperation 
—E— 
Boston Typewriter Dealers’ Association Elects 
Officers 
The annual meeting for election of officers the Bos 
ton Typewriter Dealers’ Association was held Tuesday 
evening, April 17, at the Parker house, having been post- 
poned one week from the regular date because of the 
business show 
The nominating committee appointed at the March meet 
ing brought in their slate for the ensuing year, and after 
y 4 thorough discussion of the report, the following officers 
Sine No. 11-—-12210%4x24, fer Letter Sterage were elected for 1928-29: President, O. E. Bergstrom, New 
SKS England Adding Machine Company; vice-president, Ben 
BANKERS BOX CO., INC., jamin Burnim, Framingham Typewriter Exchange: secre 
Rand McNally Building, Chicago tary, W. S. Davison, The Office Appliance Company; treas 
Plense send me full information regarding LIBERTY Boxes urer, George T. Byrnes, General Typewriter Exchange; 
bee your cesperation plane fer rated stationers board of governors: Joseph Ash. Ash & Herbert; E. A 
Raphael, E. A. Raphael Company; L. F. Perkins 
ss Following the election of officers the matter of an out 
ing was taken up and plans were initiated for an enter 
tainment of this kind in July 
SBAcces A vote of thanks was tendered to the secretary, W. S 
6 a.a0e Davison of The Office Appliance Company, for his careful 
work in handling affairs of the association 
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5.000 Classes 


of Users contribute 
to this man’s knowledée 
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PRINTS FROM TYPE 


* More than an Addressing Machine 

























Addressograph representative brings to you 
methods of cutting expense, securing more business 
and increasing profits. The experiences of thou- 

sands of Addressograph users, engaged in more than 
3,000 lines of activities, are at his command. 


Back of him stands the Addressograph Research Bureau, 
combing the nation for detailed information regarding 
profitable ways of using Addressograph equipment. 


He is a specialist in the huge work of increasing net 
profits by reducing costs of imprinting, listing and ad- 
dressing modern business forms — whether they be 
direct mail campaigns, record forms, payroll checks, 
shipping tags, factory production forms or any of the 
multitude of Addressograph applications outlined on 
the Profit Analysis Sheet. 


The Addressograph representative is qualified by reason 
of his own years of training in an organization built 
during the past 35 years to render a service that helps 
business make more money. He is equipped to lay be- 
fore you, without obligation, a story of Addressograph 
service that has been an important part in building prof- 
its in thousands of large and small business institutions. 


It will be to your advantage to have the Profit 
Analysis Sheet checked in every department of your 
business. Koop tn auhed diet teousends aA Gee 
ry ee and address 165 distinct 
business forms wi ressograph equipment 10 
=. 50 duns east enane . This 
gives you a conception of the many profitable ways 
in which the Addressograph is being used. Our 
representative will explain the methods adaptable 
to your particular business. 


A request from you will receive the prompt attention 
of our Research Bureau. 


Sales and service agencies im the prince pail cities of tae werd 


Appressocrarnx Company, go1 W. Van Buren Str. 
CHICAGO 
Canada: Toronto, Vancouver, Montreal. Eurepean head «fice 
and factery: London, England. 
Manufacturers of 
Graphotype Addressograph Dupligraph Cardograph 





Sup tT 
speed 
automatic 


models 


Electric 
Is 






Machines for every 
size and kind of business 
Prices from $20 to $4400. 
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LOOSE LEAF BOOKS 


Did you ever examine the metal parts of Trussell Ring Books 
critically, and compare their details with other makes? 


The Levers are made of nickel- 
silver, which is a very tough metal 
that will withstand the strains of 
frequent use; will not bend out of 
shape nor rust. They aresodesigned 
as to multiply power; opening the 
rings requires only a slight pressure. 


Under the ring plate, parts which 
carry rings are milled to reduce 
friction. 


Rings and ring plates are made of 
heavy brass, which will not rust; 
rings are solid metal, not tubular. 
At the joints, rings are carefully 
milled to insure accurate fitting to- 
gether of the two parts; pass your 
finger over the joints and note how 
perfectly the two halves meet. 


Rings are closed and held together 
tightly by a spring plate with con- 
siderable tension. They do not open 
up a little bit, nor stay open, when 
supposed to be tightly joined 
together. 


All metal parts except the back 
plate, which is entirely covered by 


the binding material, are made of 
rust-proof metals (brass and nickel- 
silver) and heavily nickel plated. 


You already know the superior 
quality of leather used for Trussell 
one-piece, all leather covers; the finely 
finished, rounded edges; and the im- 
proved, patented method of attach- 
ing metal parts without sewing. Per- 
fect hinge-joints have been made in a 
simple way for many years; they do 
not break, and there is no metal on 
the outside of covers. 


Hold one of the Trussell books in 
your hand—for example the 62x32 
Half Inch Memo—noting the 
rounded back and the compactness of 
the book. Its entire appearance 
gives an impression of value, of skill 
in designing, of meticulous attention 
to all details in manufacturing. 


Selling this kind of merchandise 
helps to build up and maintain a repu- 
tation for supplying your customers 
with the best it is possible to 
offer them. 


TRUSSELL MANUFACTURING CO. 


23 to 29 Cottage Street 


Poughkeepsie, New York 
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Advantages of and Necessity for Meetings Among 
Stationers 


By Howell D. Melvin, Governor, District No. 12, 
N. A. S. O. O. M. 


Methods of merchandising stationery and office furni- 
ture are changing so rapidly that it has been predicted by 
excellent authority that stationers doing business five years 
from today under the same method that they are pursuing 
at the present time will be either out of business or will 
find their volume of sales greatly reduced 

It would seem that this prediction has considerable merit 
from the rapidity with which the outstanding big retail 
concerns of the country are adapting their methods to 
these changing conditions and it is high time that the sta- 
tioner does likewise if he hopes to keep his business a 
profitable one 

At the second regional meeting to be held in San Fran- 
cisco this year topics of most intense interest and impor- 
tance will be discussed. The entire two days of the conven- 
tion will be given over to addresses, discussions and round- 
table meetings with nearly a score of nationally known 
speakers on the program 

The California Stationers’ Association has united with 
the National Association of Stationers, Manufacturers and 
Office Outfitters in extending a cordial invitation to all 
those interested in the manufacture or sale of stationery 
and office furniture products to be present. There are no 
restrictions upon owner or employee and all, regardless of 
whether they belong to the National, the California or any 
stationery organization, if they are interested and desire 
to learn of better and more profitable methods of con- 
ducting business, will be welcome 

At the close of the Friday meeting a banquet will be 
held in one of the finest hotels in the city to which all are 
invited, and particularly the wives and other feminine rela- 
tives and friends of those who attend the meetings. The 
entertainment will be on the same versatile, high plane as 
that of last year which everyone admitted was one of the 
banquet programs they had ever experienced 

Dates of Pacific Coast Meetings 
Eastern visitors, who are in any way connected with the 


finest 


manutacturing or selling of stationery, ofhce furniture or 


kindred products, are urged to arrange their time, if pos- 
sible, so that they may attend one or more of the coast 
regional conventions Che dates are Portland, June 10- 
11-12; San Francisco, June 14-15; Los Angeles, June 18. A 
cordial welcome will be extended to all 

Progressive stationers realize that it takes a closer appli 
cation t usiness, a greater insight into details, more un- 


derstanding of economic conditions and a broader knowl- 


edge into the underlying principles governing merchandis 
ing methods and financing to insure a profitable business 
[he man who stays inside of his own business day in and 
day out loses the proper perspective of his business. Meet 
ing in conventions with his fellowmen broadens and enlight- 
ens hi -Kxchanging ideas gives him a greater vision of 
the possibilities of his business 
Subjects to Be Discussed 

Che follow ng are some ot the subjects that have been 
assigned to speakers of practical, successful merchandising 
expe nce 


\ Broader Program for the National Associa 
What's the Matter with the Stationery Business 
Radical Changes in Merchandising Methods 
Are We (siving Toe Muc! Pervice 

g, Window Displays 


Store Arrangement 


Advertisit 


Overbuving and Sto k ( ntrol 








A BRIGHT SPOT 


IN SUMMER SELLING 












Chinese 
Red 
Handle 


The 

VISIBLE 
Feature 

Lifts it Right 
Out of 
Competition 


Lustre-Black 
Frame 






654321 


Impression of Figures 


Novel, colorful finish plus the Visible Feature make 

Americans” the customer's choice. Made in 3-move- 

ment and 9-movement models. Popular — big profit 
margin and full guarantee make it pay to sell 


AMERICAN VISIBLE 


NUMBERING MACHINES 


By the Makers o, 


‘‘AMCODATER”’ 


The great little desk compenion with the sharp metal 


figures and the long life All-metal con- * 95 
struction—dates run for 12 years—bril- ° 


liant colors; Chinese Red or Jade Green — 
Retail 


American Numbering Machine Co. 
224 Shepherd Ave., Brooklyn, New York 
CHICAGO LONDON PARIS 








Canadian Agents 
S. S. STAFFORD CO., Ltd., 146 King St., W., Toronto, Canada 
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nN widen 


Who's to Blame for Poor Salesmanship? 
Are Sales Costs Too High 
Are Office Furniture Departments Profitable? 


e 
Munson ualit Rapid Changes in Designs of Office Furniture 
Selling Fire Protection 


e Floor Space and High Rentals 
in Demand Departmentizing and Department Costs 
Delivery and Billing Systems 
Do Conventions Really Pay? 
How to Obtain Women’s Trade 
Do Outside Salesmen Drive Away Trade? 
Are Fine Stationery and Greeting Card Departments 


HERE are many rea- Desirable in Commercial Stationery Stores? 


———_=<— 





sons why Munson Boston Stationers’ Association Elects Officers 
International Rubber The agra engerger'sl nacmnaton held me are meet 
2 A ing and election of officers at the Architectural Club, 14 
[ ypewriter Kevs have Somerset street, Boston, on Monday evening, March 26, 
. is . 1928 
always held their place ol Che officers who had conducted the affairs of the associa 
leadership. Here are afew: tion so successfully throughout 1927 were re-elected by 
unanimous vote Che list of officers is as follows: Presi- 
dent, Waldo H. Rice; vice-president, William J. Chaplin; 
auditor, Barry L. Chandler; secretary-treasurer, Harry 
Bennett 
First in the field. Che members of the executive committee who will act 


with the officers in the conduct of association affairs were 


First in favor with elected as follows Executive committee, Charles P. Gar- 


typists. vin, George L. Davis, James T. Towhill, H. B. Crosby 

First. choice of office William H. Greenleaf, S. B. Groom. Membership com 
managers. mittee, Guy Hart, Bill Driscoll, Frank J Merrill 

A number of important changes in the by-laws of the 

Highest grade rubber. association were made, chiefly with the idea of bringing the 

Superior workmanship. by-laws in closer accord with present methods and prac 

tice. Of some importance was the change in the offices 

No free offers — but of secretary and treasurer, these two offices being combined 

highest quality keys in into one and the selection of the secretary-treasurer being 

an attractive package. left to the executive committee which should determine 


whether in a given case the office was to carry remunera 


Easiest to sell. 


thon or not 


Recognized interna- At a subsequent meeting of the executive committee, 
tionally for Quality. Harry Bennett was elected secretary and treasurer 
ih a 
Seattle Typewriter Dealers Meet 
Ihe Seattle (Wash.) Typewriter Dealers’ Association, at 


its meeting Tuesday, April 24, listened to the report on a 
questionnaire sent to members concerning closing on Sat 
urdays at 1 p. m. during the months of June, July, and 
August. J. D. Burke, secretary, who is also affiliated wit! 


the Retail Trade Bureau and the Seattle Chamber of Com 


merce, conducted the inquiry and made the report. The 
ONE GRADE results of the questionnaire had not been learned at the 
KEY ONLY- time of writing. It may be recalled, however, that the 
THE BEST members followed the practice of 1 o'clock closing last 


j | 


summer, with some of the members desirous even of in 


cluding May. 
\ suggested rental rate of $1.50 on all machines rented 





for the purpose of taking civil service examination was 
approved by the association 

An Underwood No. 5, serial 776096, was reported stolen 
from a Seattle realtor’s office 

The Filipino club of the University of Washington has 


MUNSON Supp._y ComPANY consented to cooperate with the association in locating miss 
ing Filipinos who are delinquent in payments on machines 
The matter of trade-in allowances on used machines was 


The Largest Rubber Key discussed, but not finally settled. It was suggested that 


Factory in the World the same price be put on a machine for resale as is allowed 
on it when taken in—especially in view of the fact that an 


350 Hudson Street, NEW YORK increasing number of new machine companies are crediting 


their branches with only a set amount on trade-ins 
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A PERFECT POINT FOR 83922. 2 2 




















THESE 1928 WINDOW DISPLAY CARDS 
WILL HELP YOU SELL MORE GOODS 


T is said that over 80% of all window and counter displays sent 

free to retailers is never used. This is not the retailer’s fault, but 
hecan help toprevent such waste so that the manufacturer’s money 
will be spent in ways that will actually speed up retail sales. 


He can do this by telling the manufacturer just what he needs in 
his store to help move his goods. 
The manufacturer deserves your cooperation. 


In addition to these attractive new window displays we offer free 
counter cards,imprinted blotters,and electrotypes of individual pens. 


Each of these types of dealer helps has been used profitably by 
retailers. But we want to send you only the material that will help 
you in your store. 


Please tell us which you can use to advantage. 











NATIONALLY ADVERTISED PENS MOVE FASTER 








O A-5-78 
v, 349 Broadway, New York Ciry 
se send, free, for use in my store 


8S Wi vy Dusptay CaRDs Couwrter Disptary Caans Evectroryres or Pens 


12 cross Reapy Saves Cases Biortrer [menin~reo Wrrn Your Name 


NAME ADDRESS 1877 
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Desk Swivel Chair 2407% 


Side Arm Chair 2407 
Occasional Chair 2708 























HARMONY 


HE ever-growing tendency toward 

a more “human” atmosphere in the 
executive office has created a demand for 
business chairs that harmonize with other 
suite items. B. L. Marble designers have 
sensed this trend from the very beginning. 
As a result, the B. L. Marble line includes 
many different chair designs that match 

the various treatments of the desk 
manufacturers, as well as newer 
designs in occasional chairs 
that offer unlimited 


sales possibilities. 


THE B. L. MARBLE CHAIR COMPANY 
BEDFORD, OHIO 


BL: MARBLE 


BUSINESS CHAIRS 














128 
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Chicago Dealers to Identify Typewriters 

At the meeting of the Chicago Typewriter Dealers’ Asso- 
ciation, Inc., held on April 10 in the Hamilton Club, it was 
announced that dealer machine identification numbers had 
been distributed to all dealers, with the suggestion that 
the dealers use these numbers on all their machines. “The 
use of them will permit the easy determination of owner- 
ship of stray or lost machines, either when seized by the 
courts in bankruptcy proceedings or whenever efforts are 
being made to dispose of stolen machines or of any other 
machines offered dealers for sale or trade-in. Whenever a 
machine not belonging to or sold by the dealer is offered 
in any transaction, the dealer should call the secretary, 
P. B. Kinnisten, to determine the real ownership of the 
machine and the state of the title.” 

[his service rendered by the Chicago Association to its 
members is one which should save considerable annoyance, 
inconvenience and money. Other dealers’ associations might 
well follow a similar plar 

[The meeting concluded with popular and classical musi- 


by an orchestra employed for the occasion 


cal selections 
by Art. Froehlich of the Reliable Typewriter and Adding 
Machine Corporation. This was an innovation much appre- 
ciated by the members of the association present 
penis 

Indiana Stationers Entertain President Waddy 

Approximately thirty stationers of Indiana and a number 
of representatives of manufacturers covering the state met 
at a good will get-together luncheon on Saturday, March 
24, at the Hotel Claypool, Indianapolis, to entertain Presi- 
dent Woodson P. Waddy of the National Association. It 
gave an opportunity for those in Indianapolis and other 
cities of the state to establish personal contact with Presi 
dent Waddy and to assure him of their cooperation with 
him and with the National Association. President Waddy 
made an interesting address. The meeting was presided 
over by Mr. Danner of the William B. Burford Printing 
Company, Indianapolis. Jack Hanlon of the W. K. Stewart 


Company, Indianapolis, was in charge of the luncheon 


Plans were made, after conference of Mr. Waddy with 
Mr. Hiller, president of the Indianapolis association, to 


improve the local organization 
All of those in attendance declared their intention of 
attending the regional meeting at Columbus, Ohio, April 


26-27, as well as the National Convention at West Baden 


eo 

Pittsburgh Office Appliance Managers Meet Weekly 

The Office Appliance Managers’ Association of Pitts 

rgh held regular meetings on February 3, 10 and 17 
hese were held at noon at the Chamber of Commerce 

At the February 10 meeting W. D. Caton, district man 
iger, Autographic Division of the American Sales Book 
Company, Ltd., was admitted to the membership roll 

At the February 17 meeting Ed. Jones, of L. C. Smith & 
“Whether 


Corona Typewriters, Inc., led the discussion on 
r Not It Is Good to Supply Automobiles for Your Sales 
mi 


nen.”” A committee consisting of Fred Barteaux, chairman, 
Ed jones at d ({ Verne Shoup was appotl ted the re 
I tin col ts 

The regular monthly meeting was held in the evening, 
February 24 t the Pittsburgh Athletic Association rhe 
speaker of the evening was Frank Campbell, of the United 
States Chain and Forging Company Mr. Lawton, execu 

é sales ure 1) r Sales Cor itior ilse 
gave a ess 

The March meetings were held on the second, ninth 
sixteenth and twenty-third, all at the Chamber of Commerce 

At the March 2 meeting A. Fred Bertram, district man 
inet Ellis Adding Type writer Company, gave a talk on 
“How Office Appliance Met ind Prospects.” 
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PUBLISHED BY 
FRED W. HARVEY CO., 
Syracuse, N. Y. 





Check up with the HARVEY 
Auto Expense Book 


For men who travel by automobile, the 
Harvey expense books give a complete, 
detailed record of automobile costs. 
Entries are quickly made and the book 
prevents the chance of forgetting im- 
portant items. 


Display the Harvey Cost Book where 
your drop-in customers can see it. Bring 
it to the attention of firms who employ 
many men using automobiles. You'll be 
surprised at the response for this useful 
record. Ask for sample and prices today. 


FRED W. HARVEY COMPANY 
214 West Genesee Street, Syracuse, N. Y. gag 
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To install the Lin-May simply 
up-end the machine, place the 
Lin-May in position and insert 
two screws. The job is done 
No damage or disfigurement 
to the desk then or after- 
wards. The typewriter may 
*be moved—permanently or 
for cleaning—at any time 
without bother. 


Slip It On or Slip It Off 


Two insulated clamps hold 
the typewriter rigidly in po- 
sition, but no adjustments 
are needed. The machine may 
be slipped on or off the desk 
at will. All parts instantly 
available for the repair man 
or for cleaning. An_ ideal 
sanitary arrangement. 


She works at ease with 


the Lin-May 


The Lin-May equipped 
typewriter can be turned 
in a considerable angle and 
still be firmly held toe the 
desk. It may be just a 
slight move for better 
light—or to get her legs 
from under the desk—but 
she'll be comfortable, any- 
way. 


The Lin-May is simple in 

design, sturdy in con- 
struction, easy to install 
and surprising in its 
many advan 
tages. 













tent No. 1660648 


has a definite 

ace wherever 
typewriters 
what the make 


o matter 


An intelligent demonstration of this device is 
a sure sale. It takes two minutes to install. 


THE LIN-MAY COMPANY, 


W. Jackson Bivd., Chicago, Ill., U. 8. A. 


Gentlemen 


ers 


ane 


Na 


Ad 


NOTE If you wish a sample set 
send you 


Cc 


ol 
Ww 


Send me complete details about your proposition to dea! 
as well as information concerning the Lin-May fastener 
| the profit opportunities it holds for me 


me e* ee eeeeeeeseces 


lress 


check below and we wil 


complete Lin-May fastener (retail price $4.00 


O. D.) (or send check) 
Remington ff) L. cc 


L 0 Smith 0 Underwood 
Woodntock [— Noiseless 


Royal 
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At the March 9 meeting the general discussion was led 
by George Cooper on Increasing Sales. 

At the March 16 meeting C. Verne Shoup of Tim Cal- 
culating Machine Company led the discussion on Combina 
tions. Mr. Shoup also reported progress made by his com- 
An employment bureau 


Arthurs. 


mittee for securing new accounts. 
committee was appointed by the president, Jos. P 
Complete rosters were furnished the members by the sec 
retary, Philip S. Beese, Jr. 

\t the 
Keeling, sales manager of the Art Metal Construction Com 
oraneous talk 


March 23 meeting, one of the visitors, E. A 
gave an extem| 
R. G. Foster, district 
Machine 
was received into the membership of the association 
—— 

Harrigan Now Heads National Apelana 
recently first 
vice-president of the National Apela Clubs 
has assumed the duties of the presidency of that organiza 
Parks on March 


Harrigan’s term extends to the time of the next 


pany, of Jamestown, N. \ 
which was enthusiastically received 
Calculating Company, 


manager of the Monroe 


J. L. Harrigan, of Peoria, Illinois, until 


Association of 


tion, following the death of President S. E 
15. Mr. 
national convention, which will be held in Oklahoma City, 
Oklahoma, in September, 1928. 


Ofhce Appliances carried in the April issue an item on 


the death of Mr. Parks 


_— 

Recent Meetings of Chicago Stamp Men 
Che Chicago Stamp Manufacturers’ Club Inc., held its 
March K night Hotel La 


Salle, the twelfth of that month. Sixteen firms were rep 


meeting in the Templars club, 


resented by twenty-three members. Following a good din 


ner the president, Jos. Pardi, pledged four new members 
Plans were made for the annual convention of the Inter 
national Stamp Manufacturers’ Association at the Edge 
Beach hotel, Chicago, October 16-18 


cussions and miscellaneous business followed 


water General dis 


John Meyer, secretary of the club, distributed copies of 


The 


printed attractively in 


the new by-laws of Chicago Stamp Manufacturers’ 


club, which have been convenient 
form 

April 9 the club met as usual in the 
at the La Salle, with eighteen members present. An 


Mr. Stone, 


Knight Templars 
club 
interesting and instructive address was made by 
a Chicago insurance man. Following the regular order of 
business the meeting discussed plans for attending the St 
Louis district meeting of the I. S. M. A., Nos. 3, 4, 10, 11 
\bout Chicago 


attend 


twelve or fourteen of the members will 


> 
Cleveland Typewriter and Adding Machine Dealers 
Adding Machine Dealers 
evening, 


The Cleveland Typewriter and 


held their regular monthly meeting on Tuesday 
April 17 
were the arrangement 
Peacock, Standard Typewriter Company, Fifth 


Schott of the 


Present at the meeting in addition to local mem 


bers following guests by special 
(reorge S. 
and Liberty avenue, Pittsburgh; Charles H 
Schott Typewriter Company, 612 Grand avenue, Pittsburgh, 
Allen-Wales Corporation, 238 


These three men have taken a 


and J. Eggenberger of the 
Fourth street, Pittsburgh. 

keen interest in the national organization since its begin 
ning and have been interested likewise in the welfare of the 
Adding Machine Dealers Asso 


expense, 


Pittsburgh Typewriter and 
ciation. They came to Cleveland at their own 
motoring over on Tuesday afternoon from Pittsburgh and 
arriving in time for the meeting on Tuesday evening. Spe 
cial arrangements were made to entertain them at a dinner 
of the local association. 

At this meeting definite steps in the advancement of the 
Three new 


from 


forthcoming national convention were taken 


members to the National organization were elected 
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The Haddon—Another New ‘““CLEMCO”’ Suite. 


Executives Are ‘‘CLEMCO”’ 
Conscious 





ck IROUGH our broad National Advertising and Selling 
Policy, executives throughout the country know that 
“CLEMCO" stands for the Finest in Matched Office Suites. 





Their national response made manifest by requests to see and 
their ultimate purchase of ““CLEMCO"” Fine Office Suites from 
our Representatives registers their preference for better offices. 


The most progressive office furniture dealers know that the 
day of the ‘““CLEMCO” Fine Office Suite is here. They planned 
to meet this ‘““CLEMCO” Preference and now are profiting by 
their foresight. 


Ask us to tell you about our Advertising and 
Selling Policy and how it will profit you. 


THE CLEMETSEN CO. 


Makers of a Complete and an Exceptional Line of Desks and 
Fine Office Suites for Business, Bank and Professional Use 






3403 West Division Street Chicago, Lllinois 
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of Three Large Lines 








Chicago Salesrooms and Warehouse: 133-135 W. Lake Street 


Representatives 


Here are three popular representatives from 
the Columbia standard, counter and desk 
height lines. 


Besides regular letter and legal cabinets, these 
three lines include numerous files for cards of 
stock sizes, documents, legal blanks, checks, 
ledger sheets, and storage purposes. 


Then as many ways as eleven letter and eleven 
legal size substitute drawer inserts can be ar- 
ranged, just so many combination cabinets can 
be made in standard, counter and desk heights. 


With these extensive lines, not to mention other 
Columbia equipment, you can offer a wide 
range of filing facilities. At the same time 
sturdy, attractive and economical, you have 
equipment that quickly appeals to users large 
and small. 


Would you like us to tell you more about 
Columbia steel equipment? 


Columbia Steel Equipment Company 


P. O. Box 2244 
Philadelphia, Pa. 


Office and Showroom 
1735 Chestnut Street 


COLUMBIA 


A QUALITY LINE OF STEEL OFFICE EQUIPMENT 





Telephone: Central 0645 
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the membership of the Cleveland Association. These are 
Albert W. Schlect, secretary, proprietor of the Typewriter 
and Supply Company, 620 St. Clair avenue, East; L. W. 
Adler, proprietor of the Cleveland Calculating Company, 
Old Arcade, and Harry Katz, proprietor of the Cleveland 
Typewriter Company, 1907 East Seventeenth street. Mr. 
Katz is local dealer for the Smith Premier Typewriter 
Company and is meeting with considerable success in the 
handling of that machine. 

The delegates from Pittsburgh, who were present, took 
an active part in the discussion and planning of arrange- 
ments for the 1928 National convention. The spirit and in- 
terest of these Pittsburgh delegates showed good fellow- 
ship and interest that are going to put the National Asso- 
ciation over and that will make the 1928 convention bigger 
and better than ever Letters received from President 
Deane S. Reynolds of Boston indicate that the 1928 con- 
vention in Cleveland will have the largest attendance of 
typewriter men of any convention ever held. The conven- 
tion is to be held August 20, 21 and 22, 1928 

= - 
Eighth District Meeting at Kansas City 

The annual regional meeting of District number eight 
of the National Association of Stationers, Office Outfitters, 
and Manufacturers, was held at the Baltimore Hotel, Kan- 
sas City, Missouri, March 26 and 27. Sixty-two members, 
representing stationery organizations of Missouri, Kansas, 
nd Oklahoma, attended the convention. A very interesting 
and informational program characterized the convention 
during both days 

\t the morning meeting, Regional, Governor S. B. Hud- 
son of Muskogee, Oklahoma, presided as chairman; Arthur 
M. Schooley, Schooley Stationery Company, Kansas City, 
Missouri, welcomed the members, and Mr. Attaway, Tulsa 
Stationery Company, Tulsa, Oklahoma, responded. P. F. 
McLaughlin of the F. S. Webster Company, St. Joseph, 
Missouri, president of the Mid-West Travelers’ Club, told 
of what that club was doing for the stationer. It is an 
organization of traveling men who cover the Middle West- 
ern states for stationery and office equipment companies. 
Che club gave a dinner dance in the evening at the Hotel 
President, for the benefit of all convention attendants. 

Monday afternoon William Dalton of Geyer’s Stationer 
spoke on “What's the Matter with Stationers”? President 
Woodson P. Waddy of the National Association spoke on 
the work of that organization. Edward L. Little, Wabash 
Cabinet Company, Wabash, Indiana, spoke on means of 
developing sales in filing supplies. Mr. Castle of the Wil- 
son-Jones Company, Chicago, Illinois, spoke on coopera- 
tion between manufacturer and dealer. “Bill” Hoge, The 
General Fireproofing Company, Youngstown, Ohio, spoke 

the development and sale of filing appliances. Fred Val- 
eau, Commercial Furniture Company, Chicago, Illinois, 
spoke on creating demand for better office furniture. 

he Tuesday meeting was opened with a talk by J. T. 
Bradley, vice-president of the Commerce Trust Company, 
Kansas City, Missouri, on the business outlook for 1928, 

rnor Hudson gave his report following a talk by Presi- 
dent Wadd William Schmiederer, Buxton-Skinner Print- 
ng and Stationery Company, Saint Louis, Missouri, talked 
the chain store problem, and was followed by H. Dorsey 
Douglas, Western Bank and Office Supply Company, Okla- 
homa City, Oklahoma, on organizing a sales force. 
In the afternoon, an open forum meeting led by William 
Schmiederer aroused considerable interest and brought out 


an interchange of ideas In addition Wesley H. Loomis, 
president, Loomis-Potts Advertising Company, Kansas 


City, Missouri, gave a talk on the general subject of adver- 
tising R.7.M 












EXE Bx pao 
A DeLuxe Reminder 


Harmonizing with Other 
Fine Desk Accessories 


Past Memos Easily Referred to 


The cover of this ring-binder cal- ful about the appearance of their 
endar pad closes automatically desks. The heavy supporting 
when the 4in-! is not. in use. ornaments are of brass to har- 
Confidential notations are there- monize with other desk acces- 
by shielded from the eyes of callers sories. Rubber buttons on the 
—a protection which will be ap- base protect the desk 


eciated by every executive 
— ’ ’ The pad contains one sheet for 


In addition to its original patent- each day. Daily memos, turned 
ed features, the 4-in-1 boasts a under at the end of the day, are 


beauty of design and excellence preserved for convenient future 
of workmanship which will win reference. Refills are obtainable. 
the approval of men who are care- Size is 74” x 54” x 19” high 


Sample the 4-in-1—show it to a'few of your 
best customers—and see how instantly, 
how forcefully it appeals to the man with 
a finely furnished office. . . The 4-in-1 will 
sell at all times of the year, at a $6.00 
figure on which you make a liberal profit. 
... Write us today for a sample of this 
unique and fast-selling item. 


B. E. LAWRENCE & CO., Inc. 
402 East Ohio Street Chicago 
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THE WORLD IS RIGHT 
AS LONG AS IT WRITES 
WITH 
COLUMBIA PRODUCTS 


KNOWN THE WORLD 
OVER FOR THE BEST 
RESULTS WITH ANY 
WRITING OR DUPLICATING 
MACHINE 


No Matter What Your Requirements, Some Kind 
of Columbia Ribbon or Carbon Will Meet Them 


Samples and Prices on Request 


COLUMBIA 


Ribbon & Carbon Mfg. Co., Inc. 
Street. || NEW YORK 


69-71 Wooster Street 
1305 Arch St., FOREIGN--Viale Abruzzi No. 20, 
Milano 119 


Philadelphia, Pa. 
Dwight Building, 22 Bush Lane, London, 
E. C. 4, England 


Kansas City, Mo. 
And Agencies in all other Principal Cities 
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Dictaphone Meeting at Chicago 
L. C. Stowell, president of the Dictaphone Sales Corpora- 
April 4, 


Stowell’s 


tion, visited the Chicago branch while on his way 


to the Pacific coast This was Mr hirst trip to 


the tar west since he took charge 
While in Chicago Mr 


attended by 


Stowell conducted a sales meeting 
representatives in the Chicago 


in April on 


which was 
district Mr 


his way back to headquarters at New 


Stowell returned to Chicago late 
York 


great pleasure at the volume of March business, 


Hle expressed 
which was 
the greatest the domestic organization has developed since 
business 

> 

Mr. McClellan Gives Some Typewriter History 

At the 
Managers 


( ,eorwe \\ 


Cypewriter ( 


the establishment of the 


Office Appliance 
Club, 


McClellan, Chicago manager for the Underwood 


regular meeting of the Chicago 


Association, \pril 13 at the Hamilton 


ompany, gave the members interest- 


ig typewriter history 


Mr. McClellan 


iT 


entered the typewriter business in 1894 





as a dealer in Yost, Densmore and Caligraph typewriters 
in the city of Albany He sketched brietiv the progress 
the industry from the first model Remington down to 
the present 
In referring to the early struggles to introduce type 
, ers he mentioned that during the first nine vears during 
GEORGE W MeCLELLAN 
which the business was being pioneered by the eminget 
company, just 1,500 machines were sold. \When a machine 
was turned out every five minutes it was thought the sat 
uration had been reached Today the { nderwood 


factory alone turns out a complete machine every torty-hve 


seconds The records show some 209 distinct makes ot 
typewriters invented, patented and sold to some extent during 
the past sixty years 

Mr. McClellan completed his story by showing a long list 


of machines, some formerly well know: 


, 
lave a trac nm Value 


>) - 
Ness Heads New Stamp Organization in Gotham 
G. M. Ness 


ganizations 


is the new president of the consolidated stamp 
New York 


New York City 


Manufacturers’ Club The amalgamatior t T 


known as the 
stamp 
three clubs was referred to in our last issue 
\ regular meeting, the first, was held on April 25 
> 
Sheaffer Sales Meeting at Fort Worth 
\ meeting f the W. A. 
Sheaffer Pen Company was conducted at Fort Worth, Tex, 
in April, by H. E I l 


Waldron, vice-president and general 
sales managet 


While south Mr 


of southern sales representatives « 


Waldron visited at his tamily home 


Nine ral \\ Ils. ‘| ex 
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Summertime 


Transter 


See 
Did You Read 
“Just—As—Soon—As—” Next 
Ellis P; tler 
In the March American Magazine? Three 
eres a kick in it for every 
Stationer Pages 
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Card Trays with Follow Blocks 


Are often’required to maintain and have accessible indexed records that 
must be transferred to make room in regular record files for new informa- 
tion. Weis Nos. 35, 46, 58, 69 and 49 for 3x5, 4x6, 5x8, 6x9 and 4x9 check 
sizes have met these requirements for many years. Equipped with metal 
label holders and pull combined. Made to last, yet low in price. 


The 
Giant 
Letter 

File 


Has nearly double the capacity of the’ ordinary box 
letter file, is extra strong, dust-proof, with. flanged 
cover, wood back, front and ends; heavy binder board 
sides; covered with green agate paper. Equipped with 





compressor spring under cover an tented automatic . 

cea ah teens, ‘Letter ces fe 103" x 118" x 43" inside, Card Transfers in Shells 
with cloth faced 24 sheet A-Z index. Cap Giant is 103" 

x _ x 43", with A-Z index. Backs of either size Can be stacked one on another, but card¥drawers are al- 
marked ‘‘Letters’’, ‘‘Daily’’ or ‘‘Monthly’’ as required. ways removable without disturbing other cases. Both shells 


and drawers are strongly constructed of heavy binders 
board, all edges reinforced. Often more preferable than 
eard transfers with covers. Made for 3x5, 4x6 and 5x8 
ecards, Weis numbers 3551, 4651, 5851. No follow blocks in — 
these trays. Capacity about 1500 cards and high enough © 
to take guide cards with tabs. Fourteen and a half inches 
deep. Equipped with metal label holder and pu!l combined. 
They're good sellers. 









Document Size 
Transfers 


Removable tray with outside 
shell, to hold folded papers up 


Fibre Board Letter Files Slade of tench Lites bee: 


covered with black and white 





Not designed especially for transfers but mighty. handy for holdin 

special correspondence, orders, etc. Dust proof and have dro lid yt ate ek of 
and open side for easy reference. Three depths in the Letter tray tapers down so contents 
size, one in the Cap. Each equipped with set of 25 A-Z folders. may be easily referred to 
Display these and you will find them quick sellers. -Weis num- Weis No. 475. 


bers 194, 195, 196, 294. 
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ifs Fibre Board’ Transfers 


Are Reasonably Priced for Your Customer— 


and Carry a Liberal ‘Profit for You. : oe 





Full Sized Letter Cap and Invoice Fibre Transfers 


Deep enough to take all the’ correspondence from a tegulation letter file drawer. Shi in cartons, : 
flat, but easily and quickly set up ready for use as shown in illustration. Made extra vy and extra 
strong to withstand hard usage. Have leather pull for easy handling. All edges reinforced. Covered 

with black and white marble paper. Weis Numbers 920, 930, 940, 950, 915. ; 


a 
- 


The a 





Is a perfect dust proof file; has flanged cover, wood 
back and front; binder board sides and ow 1 eta : 
with green agate paper. The ‘‘Easy Clasp’’ fastener "i 

securely locks file and is of sufficient size to make 

opening and closing an easy matter. Made in Letter Low Priced 16 Inch Card Transfers 


size only, equipped with 16 sheet, A-Z index. Made of binders board, covered With salmon color paper. No follow blocks 


in these trays. Recommended for use where they can be ’ on 
shelves or in pigeon holes for quick unhampered reference. sizes 
3x5, 4x6, 5x8--Weis Numbers 3516, 4616, 5816. aed 


> s 





Weis 
225 
Vertical 
Letter 
File 


Made of heavy binders board, corners reinforced; covered 
with black and white marble paper. Each file equipped ‘ 
with set of A-Z indexes. Hand it to your customer flat— 

easily set up in a minute ready for use. And it’s strong . V . T 

and durable. Ten inches high, 12)" wide, 11g" deep. Weis Fibre Board ertical ransfers 


Number 225. 





Often special correspondence or orders are required to be trans- 
. ferred separately from regular cor ndence. These transfers 
The Weis Manufacturing Company meet the requirements. Durably made of heavy binders board, 
. covered with green agate paper. Dust proof, and have lid 
162 Union Street and open side for easy reference. All edges reinforced. ery 

Monroe - Michigan compact and bento... ‘ton inches high, 124" wide and three de 

New York—A.H.Deany,Inc. Chicago—Associated Stationers Supply Co in the Letter size—4*, 54", 6". Cap size is 54". Weis num 
386 Broadway Franklin Street 491, 501, 691, 492. 

















Young in Age, But a Sure-fire Selier 


px Fconomy Line 


Fibre Storage Cases 





SA ARIE PRL LM 


Packed in | 
Used by Banks, Stores, Rail :oads, Gas, Electric, 


Cartons 
Flat Telephone Con. panies, tusurance Companies, 
Like This Trust Compani2zc, City, County and 


State Offices 


A Size for Every Need 





Set Up in 
Half a Minute 
Ready ‘for Use 

Like This 





Strong 
and 


Durable 
No Strings, No Flaps, No Clamps, No Bands—Just Fill 


’Em, Put the Covers On and File 'Em. 





Transfer Time Means New Filing Supplies 


When annual or semi-annual transfers of correspondence and records are made, new supplies are necessary. 
Solicit this transfer business early, and don’t overlook the necessary guides and folders that are required. 
Little effort is required to make these sales—the requirements are nec- 
essa j s siness. what is more satisfyi to . 

ry adjunct to every business And at at sfying the The Wels Manulecturing. Connell 
dealer is the fact that Weis transfer supplies carry a liberal profit. Re a Monroe, Michigan 
These every-day, over-the-counter goods are the bread and butter of , y iia its eile = oipeien olyCol 
your business. We can help, if you say you’re interested. New York City Chicero . 
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For everyone knows Duco. 
buyer is one of the six million motorists 
who has seen Duco superiority demon- 
strated on his Duco-finished car. Even 
if he has had no experience with 
Duco, he knows Duco's reputa- 
tion. For Duco is nationally 
famous 
\nd much of its prestige has : 
been built up on its lasting ser- aE Wy 
vice—its durable beauty —the = 7e’hy wrens ie 
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UYERS know that almost any finish 
looks good in a showroom. They 


want to know whether it will keepits good 
appearance 
last? And the best answer to that ques- 
tion is to tell them that the furniture and 
other equipment you sell is Duco-finished 


[hey ask: ‘‘How long will it 


Perhaps the 


universally recognized 


) 





it 
DUCO 


Made only by du Pont 





‘‘How long will it last?”’ 
a question that Duco answers 


very points which most interest the 
buyer of today. 


Progressive dealers everywhere are fea- 
turing Duco-finished business furniture, 
dictating machines, typewriters and other 
office appliances. Office equipment with 
Duco-finish comes to them in such excel- 
lent condition that the usual ‘‘touching- 
up is virtually eliminated. Inkspots are 
easily washed off—floor mopping does not 
stain the legs—wear and tear which 
- would be disastrous to ordinary 
| finishes leave Duco still bright 
} and lustrous. And the Duco 
\ finish builds good-will and repeat 
{ sales. For complete information 
» on Duco, fill out the coupon 


Satins ioe below and let us have it today. 


E. 1. DU PONT DE NEMOURS & CO., INC, 
Parlin, N. J. 


Gentlemen: Without obligation on my part, please let me have 


information on Duco and du Pont merchandising cooperation 
Name 

Executive Position. 

Firm Name 

Address 


Ciry 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS : 
Woodson P. Waddy, President, Richmond, Va.; Richard B. Carter, First Vice-President, Boston, Mass; Arthur C. Moench, 
Second Vice-President, San Francisco, Calif.; Charles M. Marshall, Third Vice-President, Atlanta, Ga.; Roy J. Simpson, Fourth 
Vice-President, Chicago, /ll.; Harry G. Horder, Treasurer, Chicago, /Il. 


REGIONAL GOVERNORS 


District No. 6 Carl M 
Schutz, Browne - Morse 
Company, Muskegon, 
Michigan 


District Ne. 1. J. F. Mol- 
loy, Meriden, Connecticut 


District No. 3. Richard B 
Lockwood, Millington 
Lockwood, Buffalo, N. Y 


District No. 8 Francis B 
Irwin, James Hogan Co., 
Ltd., Philadelphia, Penn- 
syivania. 


District No. 6 Sidney E. 
Collins, Automatic Pencil! 
Sharpener Company, Chi- 
cago, Illinois. 


District No. 7. Sterley F. 

District No. 4 A. W. Me- Jerue., McClain & Hed- 
clure, The McClure Office man Co., St. Paul, Minn 
Equipment Co., Macon, Ga. esota. 





REGIONAL GOVERNORS 


District No. & 8S. B. Hud- District No. 11 James 8. 
son, The Star Printery, Ball, Kilham Stationery 
Muskogee, Oklahoma. & Printing Co., Portland, 


Oregon. 


District No. 9 E. Clifton 
Wilson, Wilson Stationery District No. 12 Howell D 
& Printing Co., Houston, Melvin, Melvin, Roberts & 
Texas Horwarth, San Jose, Cali- 
fornia. 


District No. 10. cS. 8 
Hoffhine, Hoffhine Print- 
ing & Stationery Co., 
Casper, Wyoming. 


District No. 13. William F 
Dawson, Chas. F. Dawson, 
Ltd., Montreal, Canada. 


SECRETARY'S OFFICE—4! Park Row, New York, GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 
Twenty-Third Annual Convention Will be Held October 8 to 11, Inclusive, at West Baden Springs Hotel, West Baden, Indiana. 


General Features of the Convention Program 

[The convention committee, consisting of Edward L. 
Little, Frank D. Waterman and Charles P. Garvin, and a 
large number of sub-committees are already hard at work 
on the program. 

Monday, October 8 

The morning will be devoted to registration and a gen 
eral reception. At noon, gentlemen and ladies will join in 
a get-together luncheon with music, community singing 
and addresses. In the afternoon will be held the opening 
session of the annual meeting, while the ladies are being 
entertained at the Country club with bridge and tea 


Tuesday, October 9 
During the morning will occur the divisional conferences 
the retailers and furniture dealers; the manufacturers; 
the field members; the wholesalers—each conference in a 
separate hall. In the afternoon, following a brief session 
of the annual meeting, a program will be presented to the 
Commercial Furniture Division. The ladies will be enter- 
tained in different ways during the morning and in the 


afternoon taken on a trip to Marengo Cave 


Wednesday, October 10 


Che entire day will be given up to the round table meet- 
ings—four of them—each in a separate hall. During the 


afternoon the ladies will be taken for a drive to Jug Rock 
Thursday, October 11. 

Che final session of the annual meeting will occupy the 
morning, while the afternoon will be given up to the golf 
tournament for men, the details of which are in charge of 
a committee headed by James R. Armington, Framingham, 
Mass., with various entertainment features in the hotel 
grounds for the ladies and for those men who do not 
play goli 

At all of the regular sessions, nationally known speakers 
will deliver addresses on the subjects of interest to the 
industry 

The Office Equipment Exposition 

Che leading educational feature of the convention will 
be the “Office Equipment Exposition” in charge of Edwin 
H. Sell, Columbus, Ohio. This will be displayed in 154 
booths, all of uniform design arranged in a circle around 
the outside floor area of the Pompeian Court or Atrium, a 
location in the center of all activities that will make the 


exhibits accessible at all hours of the day and evening 
The 14928 Convention a Great House Party 


Because of the exceptional conditions created by reason 


of the isolated situation of the hotel and grounds, the 1928 
convention gives promise of going down in history as the 
great house party of the association. It will be the effort 
of the management and committees to make every minute 
of the time either instructive or entertaining. An orchestra 
will be at the command of the convention committee and 
some entertaining feature will be provided for each and 
every evening 
The Annual Banquet 

The final festivity of the convention will be the annual 
banquet, which has been placed in charge of Charles P. 
Garvin, Boston, Mass. This will be held on the floor of 
the Pompeian Court and the programme will include a 
number of surprise features 

Marked Interest in the Event 

At no time in the history of the association has so much 
interest been shown in an approaching convention at so 
early a date. Because of the opportunities offered for an 
unusual number of educational and entertaining features, this 
convention promises to be not only a business event of 
great moment but an outstanding social affair, as well 
National Association News 

———— 
Floor Plan Now Available for Exposition at 
National Convention 

\ descriptive circular of the stationery and ofhce equip 
ment exposition to be held in connection with the annual 
convention of the National Association of Stationers, Office 
Outfitters and Manufacturers, at West Baden, Ind., October 
8 to 11, is now available. It contains a floor plan, showing 
location and price of all the booths, as well as description 
of the booths and rules for the exposition. It can be had 
from Edwin H. Sell, chairman of the Merchandise Expo 
Booths will 


be engaged in order of receipt of reservations accompanied 


sition, 54 East Gay street, Columbus, Ohio 


by check for one-half the contract amount 
— — <—__ — 


Sixth and Seventh Districts, N. A. S. O. O. M. to 


Combine Meetings 
The sixth and seventh districts of the National Asso 
ciation of Stationers, Office Outfitters and Manufacturers 
will join hands and hold a combined meeting in the city of 
Des Moines, lowa, on June 5 and 6. The Northwest Trav- 
elers Club will hold their meeting on June 4. These meet 

ings will be at the Fort Des Moines hotel 
It previously had been intended by District No. 6 to 
meet in Milwaukee. This decision, however, to hold the 


two meetings together will prove advantageous to those 





RNR Pe a Fae) ee 














vel Ile ageae, Fe 


™ 




















May, 1928 OFFICE APPLIANCES 


























BLOOMING 


A successful manufacturer recently remarked that it 


was a red-letter day in his business when he acquired 






his first Mimeograph. “It was an event I shall never 
forget. A great day, for it marked the beginning of 


blossoming time in our business. It seemed to turn our 






mode of thinking into new channels. Our trade was 
brought nearer to us. Our organization was pepped up, 
for we had a new outlet. From that day our business 
bloomed. And now we have several Mimeographs!” The 
exact duplication of form letters, bulletins, all kinds of typed 
and handwritten sheets, as well as charts, maps, etc., is the 
Mimeograph’s easily achieved task. But its greater importance 
lies in the fact that it is a real stimulator of both the business 
and the organization. Get particulars today from A. B. Dick 


Company, Chicago—with branches in all the larger cities. 


MIMEOGRAPH 
f ots 
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No. 478 Pedestal Typewriter Desk- 
32x60 inches. Covered by our 
new 400 semi-quartered line, 
quarter -sawed tops and 
fronts. Also made in 
walnut and mahog- 
any finishes. Lac- 
quer finish. 


THE JASPER DESK COiA 


Desks and chairs can be purchased from us in pool cars, at 
arrive in first class condition, with@dam 


Jasper Desk Company 
Jasper, Indiana 
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No. 150 No. 151 


Quartered Oak Quartered Oak 
No. 250 No. 251 
Imitation Imitation 
Mahogany or Mahogany or 
Imitation Imitation 


Walnut Walnut 





These chairs are lacquer finished in light 
oak, dark oak, fumed oak, standard brown, 
mahogany finish and walnut finish, 
and are constructed with the same 
rigidity that characterizes the 
entire Jasper Chair Co. lines. 

Our suggestion to you is: 

Look at ours and the 
other fellows--and may 
the best chair win. 


0. AND JASPER CHAIR CO. 


, at@oad discounts, lower freight rates and the assurance that goods 
vith@damage. We solicit your inquiries. 





Jasper Chair Company 
Jasper, Indiana 
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SAMPLE CHECK 


S THE PAYEES NAME 








You KNOW 
it’s a 
SAFE-GUARD 


because 


Oversized handie, 
pitched for light, 
silent action and 
slung low on ma- 
chine. 


Check Shelf in same 
no other line of vision as the 
keyboard 
check writer 


can protect 

> ’ T Check feeds to exact 
the I ayee S Name — position by 
AUTOMATICALLY 


while writing 


the amount. SATTL 
— @a- - 


te ole. ~~ 


Keys center posi 
tively on amount de 
sired, assuring per 
fect alignment 


Width, 5 inches 
Length, 11 inches. 
Height, 6 inches. 


Banks Like the BIG Figures 
Users Like the urrne Effort 


his latest Sate-guard was created And further—like the famous Sate 
guard wordwriting model—it auto- 
matically protects the payee’s name, 
Ee : a patented feature that can be copied 
more legible figures than any other , 

’ yy no other machine. 


lor one purpose—to write checks more 
quickly, with less effort, and in larger 


nachine iat - : 
The Instant is beautifully designed 

Chis has been emphatically accom-  ¢4 harmonize in appearance with the 
plished, as a comparative test in your modern trend in office equipment, 6 in. 
own office will quickly prove. high; 11 in. long and 5 in. wide. 


The NEW 


Instant Safe-guard 


Full Details on Request. Some 
territory still open for the right men. 





SAFE-GUARD CHECK WRITER COMPANY - LANSDALE, PA. 
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who had planned to attend the Milwaukee and Des Moines 
meetings. It will be necessary now to go to Des Moines 
only 

Sterley F. Jerue, governor of District No. 7, says that 
they have been working on the program for some time and 
present indications are that it will prove an exceptionally 
good one [The Northwest Travelers’ club will have charge 
of the entertainment features These will be conducted 
about as they were at the last meeting in St. Paul 

snniocmialiiliaialiandds 
Illinois Booksellers and Stationers Association 
At the annual convention to be held on the eighth and 


NEW 





ninth of this month in Jolhet, many live topics will come 


up for discussion The committee on office supplies and 
equipment, consisting of T. S. Bolstad, Miles Fuller and 
Dan Hansen, has sent out to the Illinois trade a searching 
questionnaire Che replies received will be among the mat- 


ters discussed at the meeting All Illinois stationers are 







TRY OUR 
INVINCIBLE 


Non- Hardening 


urged to attend Stationers from elsewhere are cordially 
invited 
The questionnaire is as follows 


1. Do you carry filing equipment and office furniture? 
2. Do you departmentize the office supply and furniture 
business 


. | 
Is it practical t ( 


Answer, yes or no 
4. Do “peddlers and brokers” carrying no stocks, sell 


7 ¥ ? y 
fron ital 


5. What percentage of your business is office supplies 


I . . 
nd furniturs Give 1S 
6. What is your turn-over on office supplies and 
turniture INCOMPARABLE 
7. What is your overhead percentage of sales in the 
ffice supply and business furniture department 
8 Do you consider national contracts by our manu 
rers with large users, detrimental to your business L k fi h T. d M k 
9 Do you find jobbers of office supplies selling cor oe or t e rade ar 
sumers at wholesale prices At retail prices 


aie achines ste? isn ve sour bes com oss A Each Platen is Branded 
cin = = te vag: “INVINCIBLE” 
i rf 
nee, . 


7 von id wad eto oi AMERICAN 
calor “> WRITING MACHINE 
ib | re profitabl ane COMPANY 
plage Sone a m 449-455 Central Ave., Newark, N. J. 
, subject t and 21 Principal Cities 
i ; by Established 1880 


centrate on one or two lines They Cost No More 
of the following Inks? Pencils? Blank books? Loose . 
eal? Filing a oe and ) abinets? rj fice furniture? than Ordinary Platens 


ng fom conlogee, nteriere with your ofien feekers TG 
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" caipallindiin’ aaa | Typewriter Dealers’ Association Plans 


+ The National Association of Typewriter Dealers, in a 
4 EYE EASE at the SNAP 
; of the SWITCH 


recent bulletin, announced their plans for the near future, 


including four specific projects of considerable interest 


1. Publishing a monthly bulletin to carry news and help 


ful information, and to incorporate a “Member's Market” 


for free advertising of anything to sell, buy, or exchange 


2 Adoption of national standards for grading type 
writers Ihe formula adopted by the Pittsburgh conven 


tion is before the Federal Trade Commission tor ther 


approval and will be promulgated as soon as released. 
3 ( reating oft standard associatiol busi ess torms, to 





help dealers to place their records o1 i bas 


nd enabling them to 


efthcient operation of the business a1 


is permitting 
+} 


know the state ot their business at any given time 


4 De velopment of a cooperative cat ilogwue omposed ( 
sheets to be furnished largely by manufacturers and bound 


mto covers bearing name and address or met! 


is expected that cost for members can be kept 


vers partici 


pating. It 


1 talogues, unless 


down to twenty dollars per thousand catalog 


0 EE ch MERWE LoPe er Ie 


sper ial 1 ages entail addition al « xpense 


There are local associations of typewriter and adding ; 

ichine dealers in Boston, Pittsburgh, Cleveland, Chicago 
Seattle, San Francisco, and San Diego Che National As 
sociation recommends locals wherever three or more deal 
ers are located in the same commu 

> 
“Stenotype Luncheon” to Fifty Members of 
E. C. T. Association 
LaSalle Extension University, which has taken over the t 


manufacture and sale of the Stenotype, “the machine way 1 


shorthand,” gave a luncheon on April 5 to fifty of the 


leading private school men of the East during the conve 





tion of the Eastern Commercial Teachers’ Association 


School men who contributed very interesting discussions 


a ‘ =r 





' 

SIVE, 250 concerning their satistactory experience with Stenotypy 
) Nae Le. Jersey; A. E. Tull of the Business Institute, Detroit, Mich 
- igan; T. G. O’Brien of the Drake School, New York City; 





W. M. Bayliss of the Booth & Bayliss School, Bridgeport, 

And Still Another Better Lamp!! Connecticut; S. C. Estey of the Merchants’ and Bankers’ 

School, New York City, and W. J. McCoach of Browne's 
Business College, Brooklyn, N. Y 

rhe principal address for LaSalle Extension University 

was given by M. H. Wright, director of the Stenotype Di 


n ot the University, who announced that a national 


With some of the old and much of the 
new, adapted from the Student Lamp 
of our bovhood davs 


VISIO 


i in the interest of Stenotypy would | 


advertising Campaign 
started by LaSalle on June 1 with full pages in the Satur 


Sell them in pairs 


day Evening Post, Literary Digest, etc.. and with similar 


\t the Baltimore Business Show they 
were used in pairs with a matched 
office suite, making a most effective 
setting 


advertisements in other publications to follow through the 
summer months. 

Mr. Wright dwelt at length on the thorough investiga 
tion which LaSalle made before it took over the stenotype 
and stated that he had been highly gratitied with the re 


-inished in Colonial Brass, they are a 
delight to the eve 


sponse of schools to Stenotypy 
Dick Carlson, director of Stenotype Education for La 

, Salle, contributed to the discussion and told of the high 

nad for om plete calaiog with prices 


and di scounts 


standards set for graduation in Stenotypy 
[The chairman at the luncheon was Berrv H. Horne, 


} T 
terr representative ot the Stenotvpe Diviston ot La 


Silverglo Lamps, Inc. 


300 East Federal St. Baltimore, Md. 


> 
Cooperation Saves Boston Typewriter Dealers 
Large 1 


“The Modern Genii of the Lamp”’ 
It Bost n lass 1¢ Saving ue to standardization ‘ 
Pacific Coast Distributor ma 7 . 
Schubert Office Specialty Co 
1405 South Hill Street 


Los Angeles, Calif. 


lassined space in the telephone directory amounts to about 
$5,000 vearly for the members of the local Association 

[Typewriter Dealers, according to a report appearing in 
the Februarv Bulletin of the National Association of Dv 
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The Equipment That Never Wears Out 


“SECURITY” Steel Office Furniture meets every office need. 
Each piece of furniture possesses those cardinal qualities de- 
manded by the practical business man and exacting user 

Beauty, Permanence, Economy, Fire Protection and Utility. 


The selling privilege of “SECURITY” Steel Furniture means 


new accounts, larger volume and increased profits for the 
dealer. 


Write our Sales Department for an Agency Proposition 
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Results like 


these would 
cut costs in 


APPLIANCES 


In this glimpse of results accom- 
plished by the National Accounting 
Machine only a few instances can be 
cited. There are hundreds of others, 
many of them parallelling your own 
particular accounting problem. 


A wholesale drug supply house, Smith, 
Kline & French, of Philadelphia, saved 
the salaries of four employees on 
analysis work by installing three ma- 
chines for sales analysis work. 


An installment jewelry house, Sallan, 
Inc., Detroit, reports that one machine 
is saving more than double its cost in 
clerk hire every year and at the same 
time providing promptly the essential 
factors of control accuracy. 


A laundry, Burkhart’s Laundry and 
Dye Works, Inc., Houston, Texas, has 
found that “this machine gives ac- 





any accounting department 


curate records in the simplest manner 
and at lower cost. Salaries of two 
clerks are saved.” 


A motor car manufacturer, Reo Motor 
Car Company, Lansing, Mich., uses 
these machines in the home office and 
in branches. Sales and purchases are 
distributed at the home office and on 
this work the machines are accurate, 
economical and easily operated. In one 
of the branches saving in stationery 
alone will pay for the machine. 


Wherever analysis and classification 
of figures, posting of accounts, or dis- 
tribution of figures enter into the 
accounting problem, there is an oppor- 
tunity to save money and improve re- 
sults with National Accounting Ma- 
chines. Manufacturers, retail stores, 
wholesalers, hotels, banks, laundries, 
are among the users. 


National Accounting Machines 


The National Cash Register Company 
Dayton, Ohio 
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Widened Service to Dealers by “Smithtype” 
Enhanced service to dealers follows the introduction of 
a new plan offered by the Smith Typewriter Sales Corpora- 


tion, 360 East Grand avenue, Chicago, III The company 
rebuilds L. C. Smith typewriters exclusively These have 
distribution through trade channels in the usual way. In 


addition to marketing these rebuilt machines, the company 
now furnished machines for rental stock to dealers These 
are selected machines, thoroughly cleaned, overhauled, 


touched up, adjusted and aligned, provided with a new 


platen, and keyboard. They are shipped ready to deliver 
to rental customers, or to users who are not disposed to 
buy the best grade of rebuilts 

Selected rough machines are furnished to dealers who 
wish to do their own rebuilding. On the other hand, dealers 


having Smith machines and lacking time to overhaul or 


rebuild them, can ship them to Chicago. A “Smithtype 
Rebuilt.” of approximately the same _ serial number, is 
shipped in exchange for a slight rebuilding cost. The Smith 


[Typewriter Sales Company now furnishes parts made by 
the original manufacturer of L. C. Smith typewriters. This 
feature rounds out its comprehensive plan to enable dealers 
to rebuild or sell L. C. Smith machines at an advantageous 
pront 

The company has a new spot cash commission arrange 


ment whereby dealers can sell “Smithtype” rebuilts without 





a cent of investment, receiving the commission as soon as 
the order has been approved by the credit department 
an 


Twins of Modern Communication 
\ group of sales managers of Milwaukee, Wis., frater 


nized with their fellows of Chicago April 9 \ fleet of 
airplanes brought the Milwaukee contingent to Chicago, and | 
returned them to their home city. A. J. Farnham, man- | 
ager at Milwaukee for The “Ediphone,” took along a re- 


cording machine, and dictated a number of letters while 

on the flight to Chicago. The cylinders were dispatched 

to the Chicago representative, Edwin Barnes Company, 

for transcription, and the letters written in the air were 

delivered to the addressees that evening during a dinner at 

the Stevens hotel 

Mr. Farnham took advantage of local interest in this 
flight to dictate letters to Milwaukee users and prospects on 
the return trip. These were transcribed and mailed on his 
return to Milwaukee, and the recipients got a real “kick” 
from the letter, dictated at airplane speed while en route 


_ 
Smith Twenty-five Years with “Office Specialty” 


In April Robert F. Smith celebrated the twenty-fifth 
anniversary joining the Office Specialty Manufacturing 
Company, Ltd., Newmarket, Ontario, Canada. He entered 
the office furniture industry 1880, the first emplovee of 


the Yawman and Erbe Manufacturing Company at Roches 


ter, N. } He became works manager of the Newmarket 
plant in 1903, and has seen the Office Specialty industry 
grow, so that additions were required to the plant in 1906 


1909 and 1912 respectively 
( 1. Halford, salesman with the Toronto branch of the 
Othee Specialty Manufacturing Company, also celebrated 


recentiy the twe t\ | anniversary or yomnineg the 


> 


Stationer Serves Des Plaines in Illinois 
rank A. Bremer & Sons have established a commer 


Clal stationery store in the Masonic Temple Building, 624 


Lee street, Des Plaines, III This is within the suburban 
district of Chicag: John and Charles Bremer are asso 
ciated with their father in this business [Typewriters and 


; ’ . 11. 3 
adding T if mes are nandied, mn addition to stations 












EALERS find that Fiex1-Post builds 

repeat orders and a bigger binder 
business. Because of its efficiency and 
economy in record-keeping, FLex1-Post 
is the binder that “stays sold”’. 


FLEXI-PosT 


REG. U.S. PAT. OFF. 


Auxiliary Post Sections provide unlimited 
capacity. Two Inches of Working Space al- 
low ample room for the insertion and re- 
moval of sheets. Direct Screw Compression 
holds sheets with a vise-like grip — in 
perfect alignment. Non-Protruding Posts 


save storage space, 


Fext-Post is backed with national advertis- 
ing and attractive direct literature. Write 
for dealer’s arrangement on Ftexi-Post 
Binders, Faultless Visible Records and other 
Loose Leaf Books in the complete Faultless 
Line. You'll find it decidedly profitable. 


STATIONERS LOOSE LEAF CoO. 
CHICAGO MILWAUKEE NEW YORK 


- note the exclusive prin- 
ciple of flexible link posts, 
PSs r 


(, > 





One of the many 


AULTLESs 


LOOSE LEAF BOOKS 
“All that the name implies” 
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To Get The Original 
Ask for “Bernard 180” 


We have manufactured this favorite for 
many years under private brand. It is 
now our privilege to offer it under the 
“Bernard” trade-mark. 

Because of its small size (5-inch) and 
consequent fitness for women’s hands, it 
has led in the school supply trade and for 
office use. Packed one in a carton with 
sample box of standard stainless evelets, 
to retail at $2.00. 





BERNGARD 


TRADE MARK REG 


STATIONERS 


TOOCS 


Made by the Makers of 
TRIUMPH EYELET PUNCHES 


THE WM. SCHOLLHORN CO. 
NEW HAVEN, CONN. 
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Henry W. Ralph Joins Sundstrand at Chicago 
Henry W. Ralph has joined the Sundstrand division of 
the General Office Equipment Corporation at Chicago, as 


manager of the bookkeeping machine department. When 
the reporter called on P. N. Sea, Sundstrand division man- 
ager, Mr. Ralph had been on the job about a week, and 


breezed in with an order for three machines. 

Mr. Ralph had been assistant controller of the Indian 
Refining Company, Inc., Lawrenceville, Ind., before joining 
the Sundstrand organization. He is widely known in the 
petroleum industry for his constructive work in developing 
suitable accounting methods, and has written a number of 
authoritative articles on that subject for the business papers 
of that field 

an 


Changes in Executives of The Parker Company 
the departmental 
fol- 


Several changes have been made in 
management of The Parker Company, Madison, Wis., 
lowing the passing of the founder, Williard N. Parker. 

Van Dyke Parker, heads the retail stationery 
and office furniture departments. Miss Alma Wiese, 
retary and treasurer of the company, will handle executive 
Fred LeCount, who has been with the company the 


printing de 


his son, 


sec 


duties 


past two years, continues in charge of the 


partment 
R. E 


Avene \ 


Bailliette has taken charge of the Parker Teachers’ 
He had been superintendent of schools at Stur 
Wis. He is assisted by Miss Marjorie Lind 
who carried the Willard N. Parker was 


the 


geon Bay, 


same duties while 


active in agency 


in 

Higgins Gives Hint on Fountain Pen Ink 
Che national advertising of Higgins’ “Eternal” black ink 
has led many users to consider the use of this fluid in their 
fountain The that “Eternal” 
works with equal facility in dip pens or fountain pens. If 
used to fill the latter the sole consideration is to cleanse the 
barrel or ink sac thoroughly before changing to Higgins’ 
“Eternal.” There the ink used for- 
merly, or it is possible that an unfavorable chemical action 
may take place, detrimental to the free flowing quality of 
the ink. 

Because of its free flowing, without interfering with the 
lawyers 


pens manutacturer states 


must be no trace of 


feed of the fountain “Eternal” is used by 


doctors and other professional men, who wish a good black 


pen, 


ink which is fade proof and immune to chemical change 
he 


with banks, 


same characteristics are the basis of its popularity 
financial and business concerns 
ide ‘ 

Sales Instruction by Correspondence 
Training for a salesmanship career is usually vocal, sup- 
sold An in- 
ternational correspondence school with pupils in forty-six 
conducted by a of the 


It has solved the problem of pro- 


plemented by demonstrations of the devices 


countries is subsidiarv Underwood 


Elliott-Fisher Company. 
viding the skilled specialists required by that organization 


The was established five years ago. It has en 


abled the company 


course 
to increase its sales organization about 


three times (280 per cent) without increasing the rate of 


turnover. The correspondence training also has allowed 


salesmen to increase their average sales twelve 


The average sales of the younger men have been 


the older 
per cent 
expected 


might have been 


staff 


prevented from decreasing, as 


from such a heavy dilution of the sales with novices 


Approximately $70,000 was spent in preparing the course 
The 
2,000 men have taken, or 


enrolled course has been re 
written A bout 
are taking, the course, which supplements classroom work 


For the foreign 


before a pupil was 


six times since 


with three months of written instruction 
the 


nacular of the commercial language they 


salesmen lessons are translated into the business ver- 


use 
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Dual service—extra sales. That’s 
the significant relationship be- 
tween Combination Tu-dor and 
your sales volume. Half of Com- 
bination Tu-dor, with adjustable 
shelves, provides safe storage for 
records and supplies. The other 
half, with shelf and rod, holds 
hats and wraps of several people. 
Durably and beautifully finished 
in mahogany, walnut, oak, white, 
ivory gray or dark green. Com- 
bination Tu-dor and other Lyon 
Cabinets satisfactorily meet the 
storage needs of every office. 
Through consistent advertising 
more and more of your custom- 
ers know the good features of 
Lyon Steel Cabinets. Write for 
sales information. 


Lyon MerTattic Mec. Co. 


Aurora, Illinois 


Steel Shelving.. 
Lockers .. Cabinets .. 
Counters .. Steelart 
Folding Tables and 
Chairs..General 
Steel Storage Equip- 
ment and Steel Fur- 
niture. The Lyon 
name and trade mark 
attest the strength, } 
finish, usefulness and 


durability of Lyon 


' 
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Better Protection 


--@ Quarter century of 
service .. proves if 





Meilink dealers are successful safe dealers 
because Meilink Safes merit their customers’ 
confidence. 


All of the so-called modern improvements in 
fire-proof safes are either used by Meilink or have 
been tested and found unworthy of Meilink 
adoption. 

When your customer decides on Meilink Safes 
he is selecting tested and time-proven protection! 
The Underwriters’ Laboratories certify Meilink 
Protection by their labels—‘A’’ and “B” fire 
labels and ‘“T-20" burglar label. Meilink Pro- 


The Meilink Steel Safe Co. 


The Meilink line is complete. All practical sizes of Underwriters’ 


proof vault doors, burglar proof chests and safe deposit boxes. Perhaps your city is not closed on Meilink. A line from you will open the question. 


tection is further proved by that great and exact- 
ing testing laboratory—modern business. 


A larger number of America’s largest businesses 


use Meilink Safes. 


It matters not what the demand on a Meilink 
Safe may be, it will give a good account of itself. 
This fact is conclusively proved by Meilink’s 
record of “Better Protection” for the last quarter 
century in actual fires and burglaries. 


The basic principles of Meilink Safes have 
remained unchanged for more than a decade of 
years. 


Toledo, Ohio 


“A” and “B” labe Isafes. Also one hour (Hercules) safes together with Gre- 


| 
| 
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Weber & Pitner Store in Chicago Produce Mart | 


Weber & Pitner are operating the business for- 
merly known as the Produce Market Stationery Shop, 1140 
West Fourteenth place, Chicago. This is 
produce district of the city, and serves many of the busi- 


The produce district had been 


now 


ness houses of the vicinity. 
on South Water street before the development known as 
Wacker Drive was undertaken several years ago. A group 
of market houses was erected south of Fourteenth place 
near Blue 
is distributed to the retail trade in Chicago and vicinity. 

H. J. Weber and G. R 


\ general line of commercial stationery 


Pitner comprise the partners in 
this new business 
is carried, including fountain pens and mechanical pencils, 
as well as steel filing cabinets and other metal office equip- 


ment Printing orders are handled 


stationery store 


ee 
Pencils for Society Card Games 

The Joseph Dixon Crucible Company, Jersey City, N. J., 

477 “Society” pencils as a fitting 

table. This 

in keeping with the 

The No. 477 is small in diameter, with 


has introduced its No 


accessory to the card number comes in 


sprightly colors, hues of card tables 


and society raiment 





XON'S NO. 477 SOCIETY" PENCILS 
decorative hite bone tips, 4 inches long. This item is 
| icked one doze i! tancy slide cover box, pencils as- 
sorted ¢ lv in light blue, red and light green Six 

gross re packed in a carton 


> 
Multigraph Has Central Location at Kansas City 


The Kansas Cit) ranch of The American Multigraph 


Sales Compat has bee moved from the Keystone build 
il 314-18 West Tenth 
naking this change H. L. H 


nvenient of access for 


street In 
itchcock, the manager, secured 
users, to 
whom « er service can be rendered [The new office is 
a street display 


A decided 


of the office. 


cation, giving 
he equipment shown 


the appearance 
o 


Fort Pitt Company Opens New Typewriter Store 


Fort Pitt Typewriter Company, Inc., Pittsburgh, 


dditional store It is located at 


642-44 Liberty avenue, where all makes of typewriters, 
addir hines and supplies are handled. A number of 
nnov s have been introduced in the new store. Other 
stores e Fort Pitt Typewriter Company, Inc., are 


and \W ood 


located at 428 Fourth avenue and at Sixth avenue 


located in the | 


Island avenue, where farm and orchard produce | 


| 


for customers of the | 
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A remarkable 
new business tool 


The new 


CENTURY 
PROTECTOGRAPH 

















of performance and value—this new 
It is, in every respect, an in- 
business—a real time and 


A MARVEL 
Todd Protectograph. 
strument of modern 
labor saver. 

Wherever checks and other business or personal 
documents must be amount-written quickly and 
safely, the Century will prove its usefulness. Its 
touch-and-go performance, its amazing speed and 
simplicity, its versatility, its outstanding value, the 
perfection of its work all will establish new 
standards for a moderately priced check writer. 

The new Century Protectograph is beautifully fin- 
ished in nickel and two colors of enamel. Through- 
out, the new Century embodies superiorities that 
only Todd’s twenty-nine years of research and con- 
stant development can build. 





+ *+ & & & 
Todd Expansion Creates Opportunity for Salesmen 


National advertising identifies the Todd name 
with the protection of bank accounts—business and 
personal. New models are being made for a con- 
stantly widening market. This era of expansion 
means opportunities for men who can qualify to 
represent a progressive organization. If you are in- 
terested, write to us at once. The Todd Company, 
Protectograph Division. (Est. 1899). 1129 Univer- 
sity Ave., Rochester, N. Y. Sole makers of the Protect- 
ograph, Super-Safety Checks and Todd Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


1. The Protectograph eliminates a large percentage of all 
check frauds by preventing raised amounts. 


2. Tedd Greenbac Checks, with their patented self-can- 
celing features, prevent change of payee’s name, date and 
number and “counterfeiting.” 


3. Standard Forgery Bonds cover the remaining check- 
fraud possibilities, namely, forgery of signature and for- 
gery of endorsement. 
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Can You Sell 


a line that has some marked ad- 
vantages over all competitors’, 
that is established, that still has 
some very desirable territories 
open? That line is 


Speedaumar 
, ee el. Aa ell 
Addressing Machinery 





Installations are the lowest priced 
on initial cost, the most economi- 
cal to work, the most compact on 
the market. 


Many Successful Office 
Appliance Men 


already handling a limited number 
of non-competing mechanical spe- 
cialties and ambitious to increase 
their earnings 


Have Enthusiastically 
Taken It On 


and are finding real possibilities in 
this field which perhaps is less 
crowded than any other among 
office appliances. We have under 
preparation comprehensive sales- 
man’s handbook to help you learn 
the line. 


Will You 


write in and let us send you liter- 
ature and tell you whether your 
territory is already closed? We 
are anxious to secure intensive 
coverage rather than large area. 
Address 


Speedaumat 


Addressing Machinery 


2023-2033 WILLOW ST 
PHONE BRUNSWICK 7540 
CHICAGO 

















Remington Rand Unified at Indianapolis 


The consolidated offices of the Remington Rand Busi- 
ness Service, Inc., at Indianapolis, are located in a hand- 
some structure at 933-39 North Meridian street. This is 
a new building, constructed especially for the organiza- 
tion, providing facilities for the general offices, displays 
and service department. The building has a frontage of 
seventy-five feet, with a total area of 11,500 square feet. 
The combined organization comprises the following divi- 
sions of Remington Rand Business Service, Inc.: Library 
Bureau, Rand, Kardex, Index Visible, Safe-Cabinet, Baker- 
Vawter, Kalamazoo Loose Leaf, Remington, Noiseless, 
Dalton, Powers, Library Bureau statistical service, Amer- 
ican Writigag Machine and Line-A-Time 








ee 


REMINGTON RAND BUILDING AT 933-39 NORTH 
MERIDIAN STREET, INDIANAPOLIS. IND. 





L. A. Osborne is division manager for the corporation. 
Hie is well known in the territory, having been local man- 
ager previously for the Library Bureau, and district mana- 
ger for Rand Kardex Service Corporation. Assisting Mr. 
Osborne are the following division managers, all men of 
extended service in their specialized fields: C. J. Monohan, 
typewriter; W. M. Bird, accounting machine; C. M. Ste- 
phens, Safe-Cabinet; H. L. Maley, systems; R. A. Rice, 
loose leaf; A. M. Alford, Powers: R. A. Berwanger, gen- 
eral service manager. 

The Indianapolis office has established a seven-man sub 
office at Muncie; as soon as the territories can be organ- 
ized additional sub-offices will be opened in centrally lo 
cated cities within the Indianapolis territory 

—___.g—— 


W. C. Gray Heads Sheaffer Sales Promotion 

W. C. Gray is now sales promotion manager for the 
W. A. Sheaffer Pen Company, with headquarters at the 
factory, Fort Madison, Iowa. He was born in Ohio, and 
graduated from the state university. Mr. Gray has had 
an extended experience in several of the country’s leading 
sales organizations. He was a captain in the world war, 
serving in the cavalry and artillery. The past eighteen 
months he had been publicity manager for The Ohio Brass 
Company, Mansfield, Ohio. Prior to that connection he 
was chief analyst for the general sales staff of The Miller 
Rubber Company, Akron, Ohio. Mr. Gray spent five years 
in that affiliation. 

——— 
F. W. Roberts Buys Building Occupied 

F. W. Roberts, president of The F. W. Roberts Com- 
pany, Cleveland, Ohio, has purchased the building occupied 
by the company at East Fourth street and Prospect avenue 
This is a six story and basement structure fronting ninety- 


two feet on Prospect avenue and eighty-two feet deep. The 
purchase was made from The Union Trust Company, as 
trustee for the estate of N. O. Stone. 

Mr. Roberts took a ninety-nine year lease on the prop- 
erty in 1913, at $12,500 annually, with an option of buying 
within ten years after January 1, 1928, for $275,000 
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A BETTER 
CUPBOARD 


High in Quality 


Low in Price 


V AN DORN storage cupboards 
are designed and constructed 
with that care and precision that 
will enable you to sell them quickly 
at a profit. They are a piece of fine 
office furniture and not just a 
storage unit. 


They are gracefully designed, and 
their trim appearance fits in well 
with any surroundings. There are 
no projecting bolt or screw heads 
to mar the smooth outside of the 
cabinets and their gleaming dur- 
aluminum handles, that cannot tar- 
nish, are a pleasing contrast to the 
rich olive green finish. 


Beneath this handsome exterior are 
construction details that give these 
cupboards the long life and efficiency 
that they have. There is no difficulty 
experienced in opening and closing 
doors even though the cupboard is 
on an uneven floor—the doors always 
hang true and fit snugly in the welded, 
formed angle front frame. 


The cupboards when shipped 
knocked down are extremely easy 
to erect. The doors come mounted 
in the welded front frame eliminating 
the most difficult part of erection. 


if you want a complete line of cup- 
boards that will sell, write now for 
further information. 


BUSINESS STORAGE 
FURNITURE EQUIPMENT 
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THE VAN DORN IRON WORKS COMPANY . 


CLEVELAND, OHIO 
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hru-out the Country 


Consistently and nationally advertised. Nation- 
ally distributed. Nationally in demand and 


nationally profitable. 


Kamargo Mimeograph, the Watermarked repro- 


ducing paper, has held consistently to this record 


for years. 


“Pen Plus’’ 


WATERMARKED 


A new addition to the Kamargo mimeograph line. 
specially recommended for the multigraph. Avail- 
able in wove 16 and 20 Ib. in white only. If you 
have not already stocked it, write us. 





Where to Buy 


WATERMARKED 


The Paper for Reproducing Machines 


Kamargo (Watermarked) is regularly carried in stock by the paper wholesalers listed below. 
Richmond Pap 


Dobler & Mudge 
Whitaker Paper 


Baltimore, Md., 

Baltimore, Md 
Company 

Boston, Mass 

Boston, Mass., 
Company 

Buffalo, N. Y., The Alling & Cory 
Company 

Chicago, IL, Empire Paper Co 

Cleveland, Ohio, The Central Ohio 
Paper Company 

Columbus, Ohio, The Central Ohio 
Paper Company 

Dallas, Texas, E. C. Palmer & Co 

Denver, Colo The Carter, Rice & 
Carpenter Paper Company 


Cook Vivian Co 
Storrs & Bement 


Detroit Mich Beecher, Peck & 
Le wis 

Elmira N Y Horwitz Brothers 

Grand Rapids, Mich., Quimby 


Kain Paper Company 
Hagerstown, Md., Antietam Paper 
Company 
Hartford, Conn., 
per Company 
Houston, Texas, E. C 
Companys 
Houston, Texas, The Paper Sup 
piy Company 


Rourke-Eno Pa 


Palmer & 


Che distributor nearest you can serve you to maintai 
level at which you turn your investment over most 


(] Indianapolis, Ind., Crescent Paper 0 
Company 
| Los Angeles, Calif Blake Moffitt 
& Towne 
Louisville, Ky 
Company 
Lynchburg, Va 
| Company, Inc 
Memphis, Tenn 


Louisville Paper 


Caskie-Dillard 


Tayloe Paper Co 


Milwaukee, Wisc., The E. A. Bouer 
Company 
Montreal, P. Q W. V. Dawson 


Limited 
New Orleans, La., E. C 
& Company 
New York City, Conrow Brothers 
New York City, Lathrop Paper 
Co., Ine 
New York City 
meyr & Sons 
New York City. J. E. Linde Pa- 
per Company 
Philadelphia, Pa., Chas. Beck Co 
Philadeiphia, Pa., The Thomas W 
| Price Company 
Pittsburgh, Pa., The A 
j Company 
Providence, R. I R. L 
Paper Company 


Palmer 


Henry Linden 


ing & Cory 


Greene 
ae 


your 


Richmond, Va 
Company 
Rochester N Y., The Alling 
Cory Company 

St. Louis, Mo Acme Paper ‘ 

San Antonio, Texas, San Ant 
Paper Company 

San Francisco 
fitt & Towne 

Scranton, Pa 

Spokane, Wash 
& Stationery Co 

Syracuse, N. ¥Y 4@2vF. B 
rett Company 

Toledo, Ohio, The Central 
Paper Company 


Megargee Bros 
Spokane Paper 


Troy, N. Y., Troy Paper Corpor 


tion 
Washington, D. C., R. P 
Paper Company 
EXPORT AND FOREIGN 
Philippine Islands, J. P. Heilbr 
Co., Manila 


} 


Calif., Blak Mo 


Made in 4 colors and white. Substances 16 and 20. 


KAMARGO 


nn 


Andrews 


New Zealand India, Australia 
Java, Africa, Singapore, Japar 
American Paper Exports Ir 
New York City 

Latin America National Paper & 


Type Co New York City 
China, Mustard & Company, I 
Shangha 


stocks at the most profitable level 
frequently, without missed sales. 


KAMARGO MILLS 


Knowlton Bros.—Founded 1808 
WATERTOWN, N. Y. 
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Trade Associations and Anti-Trust Laws 


Extracts from an Address Before the Book- 

binders’ Trade Association, New York, N. Y.., 

by Alexander B. Royce, an Authority on 
Trade Associations 


n brief, it now seems recognized by our courts that, within 
prescribed limits, trade associations can lawfully stabilize 
industry through the employment of a number of well recog- 
nized agencies—such as credit bureaus, uniform cost account- 
ing, co-operative advertising, exchange of information regard- 
ing past prices, stock in trade, labor conditions and other 
fistics f like naturs 


The past several years Mr. Royce was in charge of the 
enforcement of Federal anti-trust laws in New York, as special 
munsel to the United States attorney and the United States 
fitorne enera . 


AWS prohibiting monopolies and combinations in 
restraint of trade are not new. Our Federal statu- 
tory law on the subject is comparatively new. The 
rst such statute was the Sherman act, passed in 1890. 
The Clayton Act of 1914 met the platform of the Demo 
cratic party, calling for particularization on laws relating 
large business units. From the start the United States 
Supreme Court has interpreted the anti-trust laws as 
applving alike to large business combinations, labor unions 


and trade associations 


Donovan on Trade Association Functions 

Col. William J. Donovan, assistant to the Attorney 
General, recently pointed out that through their trade asso 
ciations business men may accomplish the advantages of 
combinations, which are being obtained abroad through 
the organization of cartels, yet retaining their individual 
independence of operation 

“Trade associations can perform a legitimate and very 
important function in industry. Fairly and honestly organ- 
ized and administered such associations can well accom- 
plish an essential public service. They can aid in lessening 
the evils of unrestrained competition as well as eliminate 
the motive for corporative combinations. Out of their 
nature they may obtain all the benefits derived from com 
binations, as well as preserve the advantages of individual 
independence If business men can operate on a large 
scale, having all the advantages of the interchange of ideas 
and large scale operation, then there will be no need for 
pooling agreements or holding companies. On the con- 
trary they can be powerful factors in the real democrati- 
zation of industry 

Herbert Hoover, Secretary of Commerce, stands in the 
front ranks of those advocating the encouragement and 
advancement of trade associations His view recognizes 
that trade associations, encouraged and fostered rather than 
discouraged and handicapped by the Federal Government, 
can accomplish beneficial results to business, without inter- 


1 
? 


tering with the proper administration of anti-trust laws. 


Hoover Sees Aid for Smaller Business Men 


" 


Secretary Hoover has said: “Probably the most com- 
pelling reason for maintaining proper trade associations lies 
in the fact that through them small business is given facili- 
ties more or less equivalent to those which big business 
can accumulate for itself.” 

Speaking for the United States Supreme Court regarding 
recent decisions under the anti-trust laws, Mr. Justice 
Brandeis said: “It is the consensus of opinion of econo- 
mists and many of the more important agencies of govern- 
ment that the public interest is served by the gathering and 
dissemination, in the widest possible manner, of informa- 
tion with respect to the production and distribution, cost 


and prices in actual sales of market commodities, because 





Buying Carbon Paper The Old Way—lIs “Out” 











Now— 


CARBON PAPER 
and TYPEWRITER RIBBONS 


can be bought on 


WEAR and PERFORMANCE 


The Grand Prize Carbon & Ribbon Tester 
(Patent applied for) demonstrates in advance 
the durability and fine inking qualities of Grand 
Prize Carbon and Ribbons. This is done by 
impartial tests that duplicate actual service 
conditions, 


Grand Prize dealers who have used this Tester 

. an exclusive Grand Prize development .. . 
say that it has increased their sales of the 
Grand Prize line .. . because it shows dramatic- 
ally what users know—the superiority of Grand 
Prize products. 


You, too, are interested in making bigger profits 
from more sales of Grand Prize Carbon & 
Ribbons. Write for details of our plan which 
will enable you to do this ... and at the same 
time secure a Tester free of cost. These 
Testers are not sold, and would be priced at 
$75 to $100 if they were. 



















The Grand Prize 
Tester is hand- 
somely finished 
in nickel. Steel 
type, rubber 
platen and non- 
adjustable type- 
bars duplicate 
service conditions 
and assure im- 
Partial tests. 
Weighs only 13- 
om. Can be car- 
ried in the pocket. 


GRAND PRIZE 
CARBON AND RIBBONS 
Pacific Carbon & Ribbon Mfg. Co. 


J. Francis O'Connor, President 
1451 Harrison St. San Francisco, Calif. 
39% Flinders Lane, Melbourne, Australia 
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Office Form Standards in State of Washington 


Standardization of office and business forms is being 
undertaken in the West, as progressive business houses of 
that section are convinced of the advantages to be gained 
in cooperating with the Department of Commerce in elimi- 
nation of waste in the use of certain non-standard office 
iorms and office practices, which have been approved 
through research and agreement of the leaders in the vari- 
ous American industries. 

Initiative in this standardized procedure is being taken 
in the state of Washington, where purchasing agents are 
advocating the more general usage of concise, business-like 
forms. The National Association of Purchasing Agents, 
with which the Washington purchasing agents are affiliated, 
recently assisted the division of simplified practice of the 
United States Department of Commerce in the preparation 
of these standardized forms, which contain all the most 
essential information required in the buying and selling 
of merchandise, while eliminating all waste wordage, waste 
motion and effort in searching for non-essential facts and 
writing them into lengthy blanks, where no typographical 
expense has been spared in printing these over-written 
forms 

The association has received the enthusiastic cooperation 
of many of the manufacturers of the state, who have agreed 
to place the new forms into effect, and carry out the pur- 
poses of the organization in eliminating the waste inherent 
in poorly prepared, un-business-like forms that have been 
declared to be a deterrent to expansion and progress, and a 
useless expenditure of business resources, both as to capital 
and clerical assistance. 

It was recently found by the United States Department 
of Commerce, working with the organization of purchasing 
agents, that there were 4,500 different forms in use in this 
country, which could be reduced to three comprehensive 
invoice forms by this process of standardizing, reducing 
the size as well as the wording and the number of printed 
lines in most of these. 

The purchasing agents are mainly interested, however, in 
the adoption of standard purchase orders and invoice forms, 
which will be helpful to all using them. Obvious advan- 
tages of this standardization process have appealed to pro- 
gressive Washington manufacturers, purchasing agents and 
the business men of the state which is rapidly becoming 
the center of large manufacturing and business interests of 
the Northwest.—C. M. L. 

- i — 
Reckford Family Bequeathed Quarter Million 
Estate 

Louis J. Reckford, late president of the American Lead 
Pencil Compay of New York City, who died March 22, left 
his estate, estimated at more than $250,000, to his family, 
according to a news item in the New York World of March 
28. John King Reckford, his only son, receives one-fourth 
of his father’s stock holdings outright plus one-sixth of the 
income from a trust fund in the remainder. Alelaide Reck- 
ford and Edna Grumbach, daughters, each receive the inter- 
est on one-sixth of the remainder, while Mrs. Louise Reck- 
ford, wife, receives half of the income of the estate, except 
in the event of her remarrying, when her income shall be 
reduced to $15,000 a year. 

_— a —— 
Economy Seat Company in New Premises 

The Economy Seat Company, manufacturers of “Esco” 
cushions, formerly located at 1824-30 Albert street, Chicago, 
Illinois, have taken new and enlarged quarters at 511-517 
South Paulina street 

The expansion of business demands more space. New 
machinery and equipment are being added 

The company states that new numbers will soon be 


added to their various lines of cushions. 
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“™e A KEY-BUTTON OPERATED 
CHECK WRITER AT A 
REASONABLE PRICE— 


omar Nees 
‘ 








Series ‘600 
F@E 
LIGHTNING 
CHECK WRITER 


AE ae eat 


EASE OF 
OPERATION 


UNLIMITED 
SPEED 


VISIBILITY 
BEFORE 
IMPRINTING 


We are the originators of the Arabic numeral Amount-Line imprint on checks. 7 


THE HEDMAN MANUFACTURING COMPANY = “<THE Hepman 
7 nter Street 
1158 Center Street o* Chicag I 
of Gentlemen : 
CHICAGO 7 Please mail us ful! descriptive literature 


2?” and price of your new Key-Button F @E Light- 
2”. ning Check Writer, without obligation to us. 
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Over 1OOO Different FOLDERS 


—a greater variety of styles, grades, 
colors and weights than in any other line | 





= 













You can fill any folder requirement 
with F. &. ‘Bee-mne folders 





; 
ss ward:—folders with Tae ave 


ers | E Bee li ne tasteners or gat en type tasteners; System folders 


iociainthin : patented Tripltop, Dubltop and Lock-label 
elluloid or colored tips 
44 options as to stvle. 29 as to orade a total of over 1000 con 
1 ir pre ct’s order 


ms with po h you can land 
vhenever he ds fol I 
And that’s not all—a capacity of over 1,000,000 folders 
per week at our factory guarantees prompt service 


whet "the kind 


a feature as remarkable as is the s¢ of the 
line itself. There is ‘no lin ] tote ty 
rket as com ol the °F E. "R. line 
OR YRATEI 


113-115 PURCHASE STREET 


BOSTON, MASS. 
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the making available of such information tends to stabilize 
trade and industry, to produce fairer price levels, and to 
avoid the waste which inevitably attends the unintelligent 
conduct of economic enterprise. . . . Competition does 
not become less free because the conduct of commercial 
operations becomes more intelligent through free distri- 
bution of knowledge of all the essential factors entering into 
the commercial transactions. sree 

“Rule of Reason” 

The “Rule of Reason” is to lead our courts in determin- 
ing whether or not trade associations are in violation of 
anti-trust laws. Under this rule only those activities are 
to be regarded as unlawful which unreasonably restrain 
trade or commerce. Types of restraint which a court will 
always be disposed to regard with disfavor include 
(1) Any harmful influence upon the conditions of labor 


in the industry. (2) Unfair trade practices against com 
petitors. (3) The deterioration in the quality of the prod- 
uct (4) Excessive prices to the public. 


The problem of the trade association, its members and 
their advisors is of necessity always a problem of fact \ 
brief questionnaire would develop the more important facts 
to be known in determining whether or not certain action 
of an association is proper might include 

Points to Consider 

(a) What is the evil in the industry which it is desired 
to correct? (b) What has been the history of that evil- 
who brought it about? (c) What are the methods pro- 
posed for curing the evil? (d) How effective have been 
the methods employed in curing the evil? (e) In how far 
do the methods employed to cure the evil go beyond what 
is appropriate to accomplish that end? 

The United States Supreme Court has ruled in two 
representative cases that business men may act within the 
limits of the law in meeting conditions in an industry, even 
though the method employed accomplishes some restraint 
of competition These are Cement Manufacturers \ 
United States (268 U. S. 563) and National Association of 
Window Glass Manufacturers v. United States (263 U. S. 
403) 

In brief, it now seems recognized by our courts that, 
within prescribed limits, trade associations can lawfully 
stabilize industry through the employment of a number 
of well recognized agencies—such as credit bureaus, uni 
form cost accounting, co-operative advertising, exchange 
of information concerning past prices, stock in trade, labor 
conditions and other statistics of like nature 

« nila 
Sheaffer Organization at Chicago Shows Growth 

The Chicago branch of the W. A. Sheaffer Pen Com- 
pany has expanded in sales and office personnel and space 
occupied, due to the increase of business and in the number 
of new dealers who are supplied through that branch. This 


ofice is also headquarters of H. E. Waldron, vice-presi 
dent and general sales manager. The increased staff has 


e remodeling and rearrangement of the Chi 


necessitated t 


cago branch office Albert Speckhart has been transferred 
trom the factory at Fort Madison to assist in the enlarged 
programme He has been with the company a number 

\ special advertising campaign, additional to the news 
aaper displays already scheduled, has been organized 


I 
Full pages in the rotogravure section of the Chicago Sun 


day Tribune will appear each month for thirteen inser 
tions ‘his is said to be the largest advertising contract 
im any newspaper rotogravure section undertaken by any 
manufacturer r distributor [It promises to build a tre 
met! > Sdi€s l Sheaffer dealers ti th 

nes the Tril 

> 
Al ffi 


30 Million— 


and over half of them prospects 


Vul-Cot means “waste basket” to a nation! 
Six million magazines carry the Vul-Cot mes- 
sage to thirty-million readers — every month 
during 1928. And half of these thirty-million 
readers are possible Vul-Cot customers. Sta- 
tioners, office outfitters and department stores 
everywhere have little trouble in selling this 
nationally advertised waste basket by the 
dozen! If you’re not a Vul-Cot dealer write 
now for complete details. 


NATIONAL VULCANIZED FIBRE CO. 
Wilmington, Delaware, U. S&S. A. 


VUL-COT 


- the national wastebasket 
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TWO TO ONE HUNDRED COLUMNS 


Satisfy— 
Your Trade’s Demands 


A CCOUNTANTS and business men 

who appreciate quality in paper 
forms, appreciate Standard B& P .. 
\lways durable, the perfect color, tex- 
ture and surface of the paper never 
vary. Convenient size sheets, 14 x 13 
inches, ruled with 47 faint lines to the 
page. Same size as the bound book 
No. 23 which accommodates many 
styles of rulings. 
Printed headings 
at slight addi- 
tional cost. All ad- 
vertising service 
furnished without 
cost. 


BOORUM & PEASE CO. 


Post Office Box 272, City Hall Station 


New York 
New York Store Chicago Address 
349 Broadway 21 East Austin Ave. 
General Offices 
84 Hudson Avenue 
Brooklyn 
Boston Office St. Louis Office 
29 Otis Street 212 So. 7th St. 
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Office Equipment at Kiwanis Business Show 

The Kiwanis Club of Harrisburg, Penna., arranged a 
business show several weeks ago, in which machinery and 
equipment of various manufacturing and mercantile lines 
was displayed. The Office Equipment Company, 204 Wal- 
nut street, contributed a modern office to show visitors 
what constitutes the essentials and refinements of the up- 
to-date business home. This display included steel desks, 
fully equipped, with chairs to match, dictating and trans- 
cribing machines, steel filing cabinets, stationery cabinets, 
underwriter label safe, shelving, stencil duplicator, cash 
register, stapling machine, loose leaf devices, et: 

eae 
E. A. Meyer Official at Swim Meets 

E. A. Meyer, district manager at Chicago for the House 
of Eberhard Faber, was one of the officials at two swim 
ming meets held at Chicago in April under the auspices of 
the National Amateur Athletic Union [wo series were 
conducted at the Illinois Athletic club and the Chicago 


Athletic club, each lasting two days. 




















WINDOW DISPLAY MADE BY THE COLUMBUS (0.) 
BLANK BOOK & MANUFACTURING COMPANY.—The Heyer 
Rotary Lettergraph was shown Important operating features 
were indicated by placards. connected by riobons with the 
machine parts explained. In the foreground are specimen 
stencils and supplies. The placard under the machine at the 
left lists some Columbus users of the Lettergraph. The display 
was successful because it told a story briefly, with conviction 








Crown Ribbon Gets Better New York Location 
The New York office of the Crown Ribbon & Carbon 
W. Revn 


Manufacturing Company was moved April 1. C 
81 


olds, the local manager, found his former location, 
Nassau street, inadequate. The branch was moved to 298 
Broadway, where the company has very complete equip 
ment, a splendid location for the ribbon and carbon bus 
iness, and ample space to care for future increases to 
provide storage for stock, and to accommodate the general 
office requirements 
ie aS 
W. A. Ausmus Joins Printing House 

W. A. Ausmus has joined the Marion S. Burnett Company 
712 Federal street, Chicago, Ill He is in charge of the 
‘verified” check department, which handles a new form of 
bank check, with a novel type of protection against raising 
amounts. Mr. Ausmus had been connected with the Pat 


ent Refill Cover Corporation 


— 

Clemetsen Executive on Club Directorate 
D. A. Raggio, of The Clemetsen Company, Chicago, III 
is a member of the board of directors, Midland club. This 
organization dedicated its new clubhouse at 168 West 


Adams street a short time ago 
—_———g—__—_—— 
People who talk bad business aeserve to share in the results 
of their propaganda.—The Webster Way (F. S. Webster Com- 
pany, Inc.) 
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{Names of competitive makes designated by letter} 


, Here’s How 3616 People 


answered the question 


“What Pen Will You 
Buy Next?’’ 


Guaranteed Forever 
Against All Defects 


I 


pen o 


prove Parker Duofold is « 


’ 
t hfe-long perfection. we offe 


to make good any defect, provid 


€ c omplete pen is 


sent by the 


owner direct to the factory with 


Ic | 


return postage an 
insurance. 











The most comprehensive and sig- 
nificant fountain pen survey ever 
made was conducted last fall by 27 
newspapers in 20 states and professors 
at 55 colleges drawing students from 
all sections of America. 


In all, 4711 people were inter- 
viewed, of which 4610, or 97.9 per 
cent owned fountain pens. 


Reporters from each newspaper in- 
terviewed 100 people picked at random 


WHAT THE 
Parker has more owners than any other make. 
More people signified Parker as the pen they 
will buy next than any other pen (see charts.) 
Parker commands the highest average price, 
excepting only one pen with a lesser sale. 
Based on volume of pens owned and length 
of time owned, Parker was shown to have a 
much higher rate of sale (turnover) than 
any other pen. 

The facts revealed by this survey 
are of vital significance to all fountain 
pen dealers. They show unmistakably 
that public preference for Parker is 
constantly increasing — that you can 


In a Nation Wide Survey Conducted by 27 Newspapers and 55 College Professors 


and asked them these four questions: 
|. What pen do you own? 
2. What price did you pay? 
. How long have you had it? 
(. What pen will you buy next? 
Each newspaper certified that its 
investigators did not know for whom 
the inquiries were being made. 
The college professors had their 
students write their answer to the 


same four questions. 


Returns were audited by Griffenhagen & Associates, Lid., 
Certified Public Accountants. 


SURVEY REVEALED 


increase sales volume in your pen 
department, speed up turnover, reduce 
sales resistance by concentrating your 
efforts on the Parker line. 

Think this over. Write us to have 
our representative call and give you 
complete and detailed information on 
this survey and the application to 
your pen and pencil business of the 
Retail Stationery and Jewelry surveys 
made by the Bureau cf Business Re- 
search of the Harvard University 
School of Business Administration. 


THE PARKER PEN COMPANY, Janesville, Wisconsin 















































P TF Tot 

The light watabia of the pen itself 

is sufficient to start and keep it 
writing. 


Me h 




















We have thrown Parker Duofolds 
from an airplane 3,000 feet aloft 
and not one has ever broken. 








Parker Permanite Material makes 
a pen that your hand never tires 










~ iz hiley Than ar J ad i 

Droplet of ink always ready to start 

at touch to paper. Fine ink channel 

ground between points combines cap- 
illary attraction with gravity feed. 


7 major 


improvements 


Are Embodied in the New Model Parker Duofold Pens 


of holding, due to weight 


Ford, Cadillac, Buick and others have made good cars 
for years, but it is logical that their new models should 
be better than the old. 


So it is with Parker products. They have served the 
world for 35 years — longer than any motor car. And 
we've constantly improved. Troubles that we had with 
earlier models have one by one been remedied. New 
materials, new methods, new inventions have taken their 
place. 

Today Parker Pens embody 47 major improvements 
{32 patented}. Parker Pencils and Desk Sets embody 12 
more patents. 

Men of renowned mechanical achievement such as 
Anthony N. Fokker, the famous airplane builder, Chas. 
L. Lawrence, designer of Lindbergh’s Wright Whirlwind 
motor, Professors of Engineering and famous scientists, 
and many authors and other notables in every field of the 
world’s activities, use and commend the Parker Duofold. 

When you induce a customer to select a Parker Pen, 
Pencil or Desk Set, you are making a friend for your store. 


THE PARKER PEN COMPANY 
JANESVILLE, WISCONSIN 














Empty Parker. Put cap on 

tightly. Immerse in water 

Press filler burton. Not a 

bubble will appear. prov- 
ing it leak-proof 








Parker 


| ‘Du ofold 


Inner Sleeve Cap 


forms ink-tight 
sea 
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Remove top, press button, release 
button 


No lever or hole through side of 
pen barrel to disfigure it. No air 
gets to rubber sac to rot it. No 


ink can leak out even if Sac breaks. 











, 
release 


side of 
No alr 
it. No 


break > 
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Salmagundi 


Fifteen Years Ago 


Maytime Items and Features Which Greeted 
Readers of Office Appliances in 1913 


“The Man Behind the Counter” told about the impor- 
tance of the direct contact with the customer enjoyed by 
the stationery salesman in a retail store. Even in 1913 he 
vas held responsible for analysis of users’ needs and the 
proper selection of merchandise to bring satisfaction to the 
customer. 

“Demonstrating the Filing Cabinet Line” was Wilbur W. 
Wood's conception of the proper training for the office 
equipment salesman. 

“Service Idea in Store Arrangement” was Bernard 
Brady's idea of the proper organization of the store stock 
to serve the customer quickly and effectively. 

Illustrated reports were printed of business shows at 
Frankfort, Germany, and Fort Wayne, Indiana. 

The Columbia Ribbon & Carbon Manufacturing Com- 
pany had moved from 111-13 West Broadway, New York, 
New York, to 69-71 Wooster street, and has continued at 
the latter address to the present time. 

Several typewriter manufacturers and dealers had ex- 
hibited at the Industrial Exposition at Syracuse, New York. 

A number of special articles on the sale and use of loose 
leaf devices was printed. With a few exceptions, the sev- 
eral authors are still active in the loose leaf field. 

The police department of the City of New York had 
recognized the advantages of loose leaf binders. It pro- 
vided a loose leaf binder for the department rules, which 
are changed or added to freequently. The type of binder 
selected made it easy for the personnel of the department 
to keep their rule books up to date. The order required 
15,000 binders. 

The Multicolor Press Company had taken out a permit 
for the erection of a building at Fresno, California. 

The William A. Welty Company, now a Chicago concern, 
was organized at Waterloo, Iowa, with capitalization of 
$50,000. 

— 
A Relation of the Vitrolic Pen 

The Gill-O-Gram (The J. K. Gill Company)] An elderly 
gentleman approached the pen department the other day, 
saying, “Do you fix pens here?” He was informed that 
we did, and he left the pen for repairs. Upon calling for 
it he asked how to clean it, and how often, and the informa- 
tion was given gladly. 

We were rather surprised when he informed us that 
someone had told him to use vinegar to clean his pen with, 
and we warned him not to use this, as it might pickle his 
pen. Imagine trying to write with a pickle! 

eS See 
Why! C. H.! 

Charles H. Reed, district manager at New York for the 
Underwood Elliott-Fisher Company, was addressing a 
convention of dealers a short time ago He told them 
that the lure of the radio program, the pipe and slippers, 
is making thousands of office workers shout, “There's no 
place like home,” as they pack their troubles in their old 
brief bags. It is not the bootlegger who has made brief 
bags and portfolios so popular, but the various radio pro- 
grams broadcast from the different stations. Office work- 
ers who stayed downtown formerly to finish their work, 
Mr. Reed said, are now taking the work home with them, 
and doing it there with the aid of a portable typewriter 
or a portable adding machine, while the music plays. 

Nix comprehend, Mr. Reed! Surely no office man takes 


























The Eff & C Scientifically Cor- 
rect Chair Is Now Being Ad- 
vertised Monthly in: 


Burroughs Clearing House 

The Purchasing Agent 

Pacific Stationer 

Rand-McNally Bankers Bul- 
letin 

Bankers Monthly 

American Office Manager 

Office Appliances 

Business Machines and 
Equipment Digest 


and by direct mail to your customers. 














No. 1—Stenographer’s Chair 





The Fritz-Cross Company 
Manufacturers 
Guardian Life Building 
Saint Paul, Minnesota 
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routine work home these days, when efiicient machinery 
does the day’s task during office hours. Men of family 
should leave the job at the office, and play with the children 


at home. Maybe spinsters and bachelors might lug work 









home to do while the radio gives diversion, but not the 





married man. The very idea! 
——— 
House Organ Philosophy 
When they talk about increased turnovers they don't 
mean early morning turnovers to go to sleep.—The Coach 
(published co-operatively by the Boorum & Pease Com- 
pany, Eastern Manufacturing Company, C. Howard Hunt 
Pen Company and Sanford Manufacturing Company). 
a dg 
The glory of the task depends upon the spirit one puts 
into it. Only he is a drudge who sees no beauty in his job 
—Fritz-Cross Service (The Fritz-Cross Company). 
ie UE 
Women are steadier drivers than men, say scientists 
Sut a woman can use both hands for driving The Hono- 
lulu Item (Mercantile Printing Company, Ltd. 


* * 


Some folks wear out the seats of their trousers before the 





soles of their shoes—which do you wear out first?—Waik 
& Talk (Victor Adding Machine Company) 
* > 
Don't be too cautious with your ideas—they will not 
benefit you until they have benefited others.—The Office 
Cat (The Richmond & Backus Company ) 
> > 
No doubt old Methuselah had days whet e couldn't 





decide which rising generation to worry about most 
Hello (The Office Outfitters). 
* « * 

Success is not always the result of wisdom, nor does 
wisdom always beget success.—Office Topics (Baker Print 
ing Company) 

> 

Who rules the world, now that no one rocks the cradle ?- 
Faultless Loose Leaf Bulletin (The Stationers Loose Leaf 
Company) 

* * 

The chap who invented interest worked on a sound 

principle—Art Metal Welder (Art Metal Construction 





Company) 


* * * 


‘Your 


It's surprising how many things we can stand if we cul 





tivate our canstandability.—Type-Hi (Hollywood Citizen). 
. * * 
Let us build more business through the creation of new 
uses.—The Webster Way (F. S. Webster Company, Inc.) 
SIKES COMPANY pa 
. My idea of an egotist is the man who prides himself on 
Chairmakers for More Than 60 Years tanet 
the enemies he has made Quality (Clarke & Courts) 
- PHILADELPHIA * * * 
Get the profit on complete rather than partial jobs Che 


The Nationally Leopold News (Leopold Desk Company 
Advertised um * - : 





Office Chairs _Alimony is what you might call better half pay.—Sa-Fax 
| (The Meilink Steel Safe Company) 
— 

Letter Opener with “Pyralin” Blade 

The Gerlach-Barklow Company, manufacturer of adver 

| tising specialties, Joliet, Illinois, produces a novel letter 

opener he blade is of “Pyralin,” a du Pont product, 

| while the handle is of calf or cowhide leather stained to 

match. A very effective example of color arrangement is 

a blade of mottled “Pyralin.” This letter opener is made 


of dark colored material for office use, or daintier effects 
suitable for the home. 
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Corona in colors! 


\ \ HAT gift is more acceptable to the boy 
or girl about to graduate than a bright, new, 


colored Corona? 


Typewritten work is demanded in 
colleges these days, and for those students 
who enter business a Corona is a distinct aid 
to success. 


Display the colored Corona as a gradu- 
ation gift in your windows during May and 


June. They provide an excellent oppor- 


tunity for an effective sales tie-up with our 
national advertising. 


Established 1903 





L C Smith — the 
Ball Bearing Office 
Machine. Its light 
touch, easy action 
and speed increase 
output, and reduce 
fatigue. 


Try our Type Bar 
3rand Ribbons and 
Carbons. 


Factories at Syracuse, Groton and Cortland, New York 


LC Smith & Corona Typewriters Inc 











OFFICE APPLIANCES 





There’s much hidden merit in 
every Sheaffer pencil 


which a lead can be broken or clog the 
mechanism. Extra leads are contained 
in a case at top of the pencil. 


Hidden in the brilliant radite barrel of 
the Sheaffer pencil is a sturdy mecha- 
nism of five simple parts—so durably 
built, so ingeniously devised, that the 
reason for the remarkable perform- 
ance of this fine writin’, instrument is 
clearly apparent when these parts are 
examined. For every advantage in the 
Sheaffer pencil there is a reason: 


1. Leads are propelled—repelled—ex- 
pelled. This is done by the clutch 
which firmly grasps the lead when in- 
serted and makes it one with the push 
wire and carrier working securely up 
and down in the spiral screw. When 
the lead is short a final twist of the cap 
causes the push wire to eject it.. 


‘2. The pencil takes varying, size leads 
—the spring clutch, of special material, 
cares for that. 


3. The lead point is free moving, when 
not in action, but it is riZid when writ- 
inj. The design of the fine gold tip 
allows for this, and for the easy inser- 
tion of leads of differing, size. 


4. Leads will not jam or clog the me- 
chanism—there is no lon, chamber in 


5. There is nosolder used in the mecha- 
nism of the pencil and therefore the 
parts are not able to work loose—the 
mechanism is stoutly held by forcing, 
an expansion block of Waspalumin, a 
costly alloy, into the pencil tube at 
twenty to thirty pounds pressure. 


6. Only the finest materials are used— 
Waspalumin, an almost precious metal, 
spring, brass, brilliant radite and gold 
builds this sturdy instrument. 


7. Itis the most beautiful pencil made. 
Its radite and gold make an outer dress 
of brilliance and high color. And it is 
beautifully proportioned and harmoni- 
ously designed. 


8. A balanced masterpiece! Built with 
the precision made possible by scien- 
tific manufacturing, and of the finest 
materials, every part of the pencil is 
accurate to the thousandth of an inch 
and designed to capably function with 
the absolute minimum of wear. 


SHEAFFER'S 


PENS*+PENCILS+ SKR 


W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S. A. 


May, 1928 
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The interior mechanism of the 
Sheaffer pencil is uncondition- 
ally auaranteed against 
wear for the period of th: 
owner's lifetime. 







Salespeople! Spread the good 
news and profit by it! 


There’s hardly a customer who will not sive you a 
moment when you offer to show him the inner parts 
of a Sheaffer pencil. There's fascination and real in- 
struction in this neat and simple mechanism. It’s 
quickly explained and at the end of the story there’s 
a sale—almost sure. You can scarcely demonstrate 
the fine working, parts of a Sheaffer pencil without 
making a sale. For so patently sound is it, so capable 
and so beautiful that few can resist the desire to own 
it. Its story is 300d news for customer and dealer— 
and for the store salesman who values high sales 
records and a reputation for sound business dealing. 
Your outfit should include a set of demonstrator parts. 
Titan pencil, $4.25—“‘Lifetime®”’ pen, in Breen or black, $8.75, Ladies’, $7.50. Others lower 
Prices sliahtly higher in Canada 


> 
4 
= 
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At better stores everywhere 


SHEAFFER'S 


PENS+PENCILS+SKR 


W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S.A. 
New York . . Chicago . . San Francisco ‘ 
W. A. Sheaffer Pen Co. of Canada, Ltd. - Toronto, Ont.—60-62 Front St.. W. 
Wellington, N. Z. - Sydney, Australia - London—199 Regent St. 
— # Reg. U.S, Pat, Of, 









Lead carrier of Waspalumin 
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BEAUTY IN OFFICE FURNITURE 
HAD TO COMBINE WITH QUALITY 


Beauty had to come 


Quality alone was not enough 
It has always been possible to 
build a rugged piece of furniture 

a piece that would last almost forever 


And 


enough 


years ago, perhaps this was good 


This age, however, demands 


more 
But 


had to 


Quality always has been in demand 


today it is not enough Beauty 


come, combined with quality 


Business men today recognize, more 


than ever, the cash value of an attrac- 


tive office. It is a builder of business 


because of the good impression created 





Matched office suites are the 


natural outgrowth of this de 


mand for quality and beauty 
Macey has answered with a 
line rich in sales possibilities. And 


trained organization is available to 
Macey dealers to help them develop this 


market 


Macey 


tell you about our 


Mav we send a catalog of 
matched office suites 
co-operative sales plan, and inform you 


on an agency proposition ? 


The MACEY COMPANY 
GRAND RAPIDS, MICH. 
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Preserving Identity with Capital Letter 

Trade names, proper nouns when correctly used, are often 
made common nouns through usage. Often they take the 
verb form, such as “addressographed,” “mimeographed” or 
“multigraphed.” An article by “The Little Schoolmaster” 
in Printers’ Ink told how one manufacturer in this field 
strives to preserve the character of his trade name 

‘Every maker of a trade marked product remembers 
the thrill with which he tingled at the first sight or sound 
of his coined trade name used as a common noun. The 
Schoolmaster has observed that few people except those 
directly interested know the exact reason why a capital 
letter must always be used when writing such names as 
Kodak, Vaseline, Lysol, Celluloid, and others like them, in 
spite of the fact that every one of the four mentioned is 








listed as a common noun in nearly all recent dictionaries. 
It is natural to feel a certain pride in being able to con- 


tribute something to one’s native tongue. To have one’s I D A E R 
invented trade name taken into everyday speech seems at V V 

first like public recognition of merit until others start LETTER OPENER 
appropriating it and trading on it to the disadvantage or loss 

of the original inventor. Then that first thrill of satisfac- W M _ ll 
tion is followed by shooting pains of alarm. For those ants en to e 
names are not words as words are regarded by the phil- and to Direct Sales 


ologist but arbitrary combinations of letters for the pur- 


poses of trade. This is another way of saying they are 
private property; they are owned by somebody, and the One of the men we want has for over ten years 
sign of that ownership is a capital initial letter. successfully sold a well known adding machine. 


Another has an excellent record with three office 
machine manufacturers during fourteen years; 
others of similar character are for good reason 
open for connection or now employed. Men of 


It is always a problem with owners of trade names, par- 
ticularly when such names show a tendency to become 
popular, to keep the knowledge of their ownership estab- 











lished in public consciousness. The Schoolmaster believes hi k r é ‘ : ' 
“re ' . ; this type can make well-paying, permanen OSi- 
the Felt & Tarrant Manufacturing Company, maker of an yi ‘ paying, P . P 
: tions for themselves in our organization. 
adding and calculating machine, known by the trade name, 
‘Comptometer,’ has found an effective way to impress upon : aol : 
a . ‘ ; : , - a a re on There are many choice territories now available. 
the public the tact that the name of its machine 1s not a = . . : 
a : ‘ ; . Far in advance of anything now on the market, 
mmon noun Dut a trade name and at the same time make . . 6 . . : 
SP eae , ; “ , this machine performs an important service in a 
a tavorable advertising impression upon those who may be . . 
; a oe : ~ : r a ' new and better way. It does not require service. 
prospects tor a ‘Comptometer n his maul, the thet . . os . : : 
— ; : eoomeee ie " . pine | It is of simple, rugged construction and it will run 
morning, the Schoolmaster receive the f wing typewrit . . , . 
a  honpeststen — Styl for years without wear. Note these features: 
ten letter, processed, with the words, ‘What does “Comp 
tometer” Mean to You?’ written in three short lines as 1. It dees mot cut—it abrades the surface. 
though ‘What Does’ were the name, ‘Comptometer’ the 2. It grinds off six-thousandths inch of the envelope 
address, and ‘Mean to You?’ the salutation The letter edge. 
ti, 3. It has no cutting blades. 
continues 
ss ss ; 4. It requires no sharpening or adjustment. 
riavent you otten s n- omptometer in the news « - - 
= ‘ ean oe = . ari 5. It does not cut a strip off the envelope; it makes 
umns of the press and in magazines and other publications? Ro mess. 
, , , s ’ 6. It does not cut or mutilate the enclosure. 
And wasn't it nearly always printed without a capital 
cm , ; al 7. It feeds automatically at a speed of 15,000 per hour. 
as ll ne paragrap abdove 
sa: : ; 8. Feed receptacle can be re-filled while envelopes are 
Every time it appeared that way it was wrongly used; going through, assuring continuous, uninterrupted 
‘ gi. ' operation, 
not merely in a grammatical sense, but because its appear- 
‘ , : ‘ 9. Neo previous preparation of envelopes required—no 
ance in that form gave the public a wrong idea of its danger of damaging enclosures. 
significance 10. Cannot cut enclosures. 
Comptometer” is not a word—it is not a noun or the 11. Metallic substances such as coins, clips, ete., do not | 
. : ‘ interfere with operation but pass through unnoticed. 
Lmne ft thing it is a trade mar 
, 12. All sizes and shapes of envelopes run smoothly; no 
So, to counteract the misleading impression created by adjustment is needed. 
its misuse in print, we are calling to your attention the | 
announcement in the enclosed leaflet. The substance of it Write us in detail; all information will be kept 
has already been published in The Saturday Evening Post confidential. Full particulars of the machine gladly | 
and other magazines with an aggregate of over five million supplied on request. | 
< cul it 


page ee IN TIDAVER 


accompanied the foregoing letter pre 


| sted at lear a deseition of the diflerence, between LETTER OPENER 
5 tr | | } | 














‘ ade name and a common noun as the Schoolmaster has 
There } 1! other ‘Comptometer”’ trade mark than i} 


that made by the Felt & Tarrant Manufacturing Company 1755 Broadway New York, N. Y. | 


Comptometer” is a registered trade mark Es : ————————— ————— 
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Another GF dealer gets the business 












Mr. Shaner has clearly analyzed the office 
equipment situation for you in this letter. 
From his own experience, he knows that 
dealers can build up a growing business with 
the GF line. He says “Do it now!” 
Will you? 

Write today for information on the GF 
dealer franchise. 





The General Fireproofing Company 


Youngstown, Ohio 
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Offices of the C. J. Adams Co., Real 

Estate and Insurance, Atlantic City 

In oval, Private Office of Carleton E. 
\dams, President. GF Allsteel Equip 
ent installed by Mr. Shaner. 





As saleable as they are good 
looking---GF STEEL DESKS 


durability, where 
well combined as in 


Beauty . utility 
were they ever so 
these GF desks of steel? 


And to these 


added Saleability, 


interested in as an equipment dealer. 


desks, 


and the 


THE GENERAL FIREPROOFING COMPANY 


other 


members of the 


admirable qualities may be 
for that’s what you are 
GF 
GF 


line bring an atmosphere of dignity and 
culture to modern offices. They appeal 
to buyers by their handsome appearance, 
and their long life. Depreciation is very 
low, which will appeal to long-sighted 
customers. Take Mr. Shaner’s advice. 
Send the coupon today. 


Youngstown, Ohio; Canadian Plant: Toronto, Ontario. 
Branches and dealers in all principal cities. 





The General Fireproofing Co., O.A. 
Youngstown, Ohio 
Please send information on the GF All- 
steel franchise. 
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Cash in On 
Desk Set Popularity 


Desk sets are increasingly popular for business, 
school, and home use. Conklin dealers meet this 
universal sales opportunity with a range of models 
and prices that captures the enthusiastic accept- 
ance of every market class. No desk set at any 
price is more richly beautiful than the Conklin 
Onyx or Italian Marble, mounting a Conklin En- 
dura in Mottled Blue or Green as preferred. Yet 
the price is but $10—an ideal Commencement gift. 
Conklin gives you desk sets from $5 to $30. Single 
and double, in clear and ebony glass, onyx, marble, 
mottled pyroxylin, beautifully designed and fin- 





ished and carrying dependable Conklin pens. 


THE CONKLIN PEN COMPANY 


Toledo, Ohio 
New York Chicago 


San Francisco 





ENDURA 


Service Unconditionally & Perpetually Guaranteed 


May, 1928 
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“*It was coined by D. R. Felt, inventor of the machine, 
and is the exclusive property of the Felt & Tarrant Manu- 
facturing Company, makers of the “Comptometer” adding 
and calculating machine 

‘*“Comptometer” cannot be used in connection with or 
to designate any other make of adding or calculating ma- 
chine [here are other calculating machines, but there is 
no other “Comptometer.” 

“*“Comptometer cannot properly be used in a generic 
sense aS measuring “calculating machine.” 

“Tt is limited in its significance to its use as a trade 
mark to identify the machine made by the Felt & Tarrant 
Manufacturing Company, as distinguished from all other 
adding or calculating machines.’ ” 

The viewpoint of the Felt & Tarrant Manufacturing Com 
pany is not common to all manufacturers whose trade 
marks have attained national and international significance. 
The first comer in a field with a basic device often finds 
that makers of machines which have come on the market 
later, as when the original patent has expired, are prone 
to permit the public to know their more recent product by 
the name r function of the original inventor. Whether 
this is harmtul or not depends on the character of the com- 
petition. Should the newer machines belittle the originator 
through inferior work, the first manufacturer in the field 
has occasion to resent the appropriation of his trade mark 
into the held ot the common noun 

In this connection readers of the business press may have 
noted the common custom of placing in quotations the 
trade mark of a manufacturer whose corporate name differs 
from that of the product. This is of assistance in looking 
up names and addresses, as the quoted name indicates that 
the product will be found in classified directories under a 
name different from that of the manufacturer 

The popularization of a trade mark has caused, in many 
cases, the change of a corporate name, to capitalize the 
advertising of the trade mark. “Ditto, Inc.” was formerly 
the Duplicator Manufacturing Company, which used the 
ditto mark within a circle as the registered trade mark 
Many other concerns in other fields of trade, have made 
similar changes to reconcile the best known item of their 
lines with the corporat title 

—— 
Genealogy of Word Writing 
From Pillar to Post’ in The Chicago Evening Post.] 

“Sir: In the earliest times when poet and prophet were 
the only folks who desired to record their thought, the 
sacred instruments were the chisel and mallet. So long 
as the poet and prophet were the only folks who could read 
the record that record was cut naturally from right to left 
with proper visibility for the operator. Centuries produced 
the broad stick and a kind of ink and a desire for uplift 
and higher education among the masses These rebels 
claimed that reading from right to left upset their livers 

} 


and made it impossible to print with a stick The over- 


whelmed poets and prophets have ever since endeavored 


to think in a clockwise direction, but it is beyond their 
ker Chey are all left handed 

“Personally I’ve always wondered about ‘the right hand 

te | wshiy \ ] ~ 

Whereat “Rig,” the genial conductor of the column, 
remarked: “Now we know why readers of the past cen- 
turies, compelled to pen their words in the same direction 


that the mob was later to read them, scribbled such conven- 
tional sentiments. It was not till the typewriter was per- 
tected that the artist could move his fingers around in any 
way he pleased, and thus be free to write as he really 
hought hanks to this liberating machinery, we can all 


now do our stuff with a sinister dexterity.” 











914 Years Daily Service 


with the “CHICAGO” 
—the famous Dollar Sharpener 





ROW LAND’S 


THE BIG STORE WITH THE LITTLE PRicEe 
THE BRIGHT SPOT IN COMANCHE 


5, 10 anno 25 CENT STORE 


THE GOODS YOU WANT AT THE PRICE YOU WANT TO PAY 


TELEPHONE 220 


COMANCHE. TEXAS 


May-10-27 
The Automatic Pencil Sharpener Co. 
Chicago, Ml. 
Dear Sirs: 





We are enclosing under separate cover 
Parcel Post Mail ome Chicago Pencil Sharpener that 
we have had in use at our store for the past nine 
and one-half years. 

This sharpener has sharpened not less 
than five hundred thousand pencils for it has been 
used by most the school pupils from all the schools 
here as well as our store force. 

And yesterday it gave up the JOB and 
quit us and the little or big cog-wheel slipped out 
of its place and the small cog-wheels did not want 
to keep at work and they quit too. 


I thought that I would just send it 
to you and let you see the faithful machine after 
its arduous task of long service. 
If it could be fixed a little I believe 


it would keep at work. 
We have had other Pencil Sharpeners but 
none that kept at work so long and in good condition. 
We are glad to have the opportunity of 
sending this little machine to you and writing this 
letter of recommendation of the CHICAGO PENCIL 
SHARPENER and we beg to remain, 


Very Truly Yours, 


“ ’ 
AUTOMATIC PENCIL SHARPENERS 


A Model for Every Need 
in Office, School or Home 


AUTOMATIC PENCIL SHARPENER CO. 
Chicago, Illinois 























OFFICE 

















[mperial 


DESK TRAYS 


Here is the Aristocrat of 
desk trays. 


Artistically designed and 
beautifully finished. Just 
the tray for the fine executive 
suite. 





No. 16 


Made in Genuine Walnut and 
Mahogany. 
Outside dimensions, 15? in. long, 
10} in. wide, 2} in. high Bot- 
tom completely covered with 
green felt. 


Send for samples 


Imperial Methods 
Co. 


FOREST PARK 
ILLINOIS 


Schubert Office Specialty Co. 
Pacific Coast Distributors 
1405 South Hill Street, Los Angeles Calif. 
580 Market St., San Francisco, Calif. 


Gerard D. White Earl H. Prentzel 
68 Beekman St., New York City 807 Flanders Bidg., Philadelphia 
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Merchandising Methods 


An Address Delivered by Henry H. Morse, 

Vice-President, Florence Stove Co., Boston, 

Massachusetts, Chairman, Boston Export 

Round Table, at the Fifteenth National For- 

eign Trade Convention, Houston, Texas, 
April 25 





The American manufacturer of a resale article entering 
a foreign market is confronted with the question of how 
he can make his product so attractive to the consumer that 
the dealer and the distributor will be forced to carry it and 
how he can at the same time make his product so attractive 
to the dealer and to the distributor that they will urge the 
consumer to purchase it. 

The solution is not difficult. The consumer is interested 
in desirable merchandise at a reasonable price, the dis- 
tributor and the dealer are interested in margin of profit. 
Consequently the first question is one of merchandise. 

What does the market require? Men's shoes in weird 
colors perhaps, button boots when only oxfords are worn 
in the United States. Wide short lasts of the French or 
Austrian type. Automobiles with the right hand drive or 
with great economy of gasoline. In almost all countries 
the requirements will differ slightly from those of the 
United States. 

Just what these requirements are can be determined with 
remarkable accuracy. The United States Bureau of For- 
eign and Domestic Commerce can help in a very real way. 
Prospective distributors and dealers will help. Seldom will 
it be necessary for the manufacturer to send his own repre- 
sentative to the new market for this information. 

Meeting Requirements and Cost 

When the manufacturer learns what the requirements of 
the market are he must decide how near he can come to 
meeting them. Many times it is wasteful for the manufac- 
turer to change his product to make it agree exactly with 
the foreign demand. This frequently costs too much for 
the small manufacturer to attempt and it is not necessary. 
The manufacturer makes samples that seem to fill the 
requirements in important particulars and submits those 
samples. This is the basis of his export line. 

Next he figures his cost. There is no advantage to most 
of us in foreign business if we cannot sell at a profit. From 
costs the manufacturer works out a selling price that 
includes all discounts. This selling price is the price to the 
retailer, dealer, possibly a mail order price that can be 
mentioned in the export magazine advertising. It should 
be F. O. B. steamer at New York, New Orleans, Houston 
and San Francisco if possible. Discounts from this provide 
for large purchases by retailers, for distributors, ‘for resi- 
dent representatives’ commissions, and New York exporting 
houses’ discounts. 

This means figuring with a sharp pencil, for it is seldom 
that a market will absorb large quantities of goods that are 
priced carelessly, but all these discounts are legitimate and 
the manufacturer's cost and profit must be provided for, so 
the price if properly figured on this basis ought to be 
competitive 

In most cases import duties are not so serious as they 
seem. They usually represent the level of the cost of 
living in the country and they serve principally to keep out 
jim-crack merchandise without seriously affecting the mar- 
ket for goods having intrinsic value. 

How Americans Meet the Sales Problem 

With merchandise right and prices right this problem 
becomes one of selling, and what some of our American 
men have done in this direction is an incentive to us all 

In 1921 when export business was flat, Rockwell of 
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VICTOR “6”... $75 
new “8”... 100 
new “10”... #125 


Three capacities—all with Victor triple visibility: oa 
keys, tape and adding dials. Guaranteed by the manu- 
facturer, serviced by 1200 authorized representatives. 


VICTOR ADDING MACHINE COMPANY 
3900 North Rockwell Street, Chicago 
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Ten years ago Victor brought out the first stand- 


ard low-cost adding machine, selling at $100. It was a pioneer. 
Business welcomed it. 

Today Victor is still pioneer of low-cost standard adding 
machines. There is a Victor for every type of business—in 6, 8 
and 10 column capacities—(the new 8 and 10 column with 
direct subtracter at no additional cost). Try a Victor! 
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Beautiful, distinctive, highly developed 
Metal Desks for fine offices--and the 
prices are no higher than those asked 
for good wood desks! 


ECAUSE the Jamestown Metal 

Desk Company offers a superior 
product which, through large produc- 
tion and more scientific factory meth- 
ods, can be sold at popular prices— 
its representatives enjoy an unprec- 
edented opportunity for profitable 
merchandising. 


The Jamestown Metal Desk is made 
of sturdy, enduring, fire resisting steel 


JAMESTOWN METAL 


interlined with asbestos. Its many 
exclusive features aiding office effi- 
ciency have made it the choice of a 
host of large Companies whose orders 
in some instances have reached into 
thousands. 

You can sell this beautiful highly 
developed desk. 

Ask for information. Exclusive ter- 
ritories are being allotted 


DESK COMPANY, Inc. 


JAMESTOWN, NEW YORK 





Ge 
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Yawman and Erbe sold filing cabinets to American and | 
English hospitals and other institutions in the Far East in} 
such quantities that his export sales showed no falling off 


Message to 
Salesmen...No. 3 


tor that te rrible vear 
When European business was paralyzed by depreciated 





currency Ray Cummings saw that transactions in thousands 
of francs and millions of marks necessitated the use of 
machines and he showed an increase in the business of the 
Monroe Calculating Machine Company’ by the sales he 
made in Germany and in Belgium 

“Faint heart ne'er won i ” applies to export selling 
and that is why Americans win. Perhaps the most remark 
able single instance was the sale of food, particularly 
American pork, to European nations that had no apparent 
basis for credit by the American Food Administration when 
Mr. Hoover was directing it. He is reported to have started 
large consignments of food for Central Europe while its 


ports were still blockaded and its assets undiscernible 

The adaptation of American sales methods to foreign 
markets by Walter F. Wyman of The Carter’s Ink Com- 
pany has brought results that read like fiction but are re- 


flected in real United States dollar profits. 
Method in Sales Policy 


Some times the question is asked, should I sell through 


resident representatives or through my own traveling sales- 





men Should I open branch offices in foreign countries 

or sell direct to large importing retailers or possibly sell s 

through American commission houses? To these questions n ess you ve 

there is no answer. One might as well ask whether it is “ 

better to walk, ride horseback, travel on a train or in an ambitious-~ 

yutomobil It depends on where one is going On a 

stee] ountain path walking is the surest and most com- 4 . 

fortable, on muddy roads that automobiles cannot travel ont rea this 

m, the saddle horse does very well, in other places the * 
Ss es d cheapest 


duct, in one country a branch house may SELLING filing supplies requires knowledge 


be ronarnte A brane! use means a big overhead| 4¢ filing needs because few of your customers 

ind é istihed ig volume \ resident agent n : rhe 
nd may add to the retail price. What, Kmow about filing. But if you are willing to 
vill he cost? equip yourself with the knowledge that will 
sf fhe is big enough so you enable you to find the need for the supplies and 
. You cannot expect him t meet it, you will have no difficulty in increasing 

. Se ae cee your sales. 
id W want your goods i . 
© servicing by sisted mes A study of filing methods will pay any sales- 
, g varies with the merchandise an man who has the necessary ambition to apply 
() ~ e the Sain . 


himself to the relatively simple units of which a 
filing system is made and to master methods 


The Puzzle of Advertising 7 ie 
needed to meet different conditions. There are 


s ayvS a pu ‘ rirst determine who 1s 


entities iiineidiaan daadiae vo. oe, Sales opportunities in every office for the man 
Te ie | who knows filing. Let us help you. 

“a ee es Ne a oe To Sell More, Know More! 

Ssivetsing any darters come unless Ole WABASH CABINET @. 
WABASH, INDIANA 


‘ ot 
' ' her na ¢ 
a\ anor . : ie 


cht on wrong, MAIL THIS COUPON 


€ 
geroms —s The Wabash Cabinet Co. 

is kind two Dusmesses are thy W abash, Indiana ee 

" Ss n genera wy ass Please place my name on your list to receive Sales 

‘ urket, s ike ‘ ce fit Stimulators, and tell me more about your plan to 

a ndise and conform to the accepted methods of help increase my sales. 
ing sInec« that market ind last make a real sales Name_ 
eft< d ~ s fy d tl unt 
‘ pes cathe : Address 

g an be é | surprise a the 


Firm 
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410TW 


Scientific Backing 


Since correct posture seating 

has become a catch word, it is 
essential to have scientific back- 
ing for a chair which does pro- 
vide for correct posture seating. 
The Thompson patents, under 
which Derby Correct Posture 
Chairs are manufactured, have 
this scientific backing. Leading 
orthopedists are agreed that the 
Thompson construction scientifi- 
cally answers the problem of 
correct seating. 


Derby employs this construc- 
tion in the manufacture of a va- 
riety of patterns, designed to 
meet all office requirements, 
410TW, above, a stenographic 
chair, is the largest seller. 


All Derby dealers work 
on an exclusive basis. 


P. DERBY & CO., INC. 


Chairmakers for 84 Years 
GARDNER, MASS. 


One Park Avenue 197 Friend St. 
New York, N. Y. Boston, Mass. 
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Office Equipment Show at New Haven 

At the annual dinner of the New Haven Retail Credit 
Association, held some weeks ago, a business show was 
held. This is an annual custom, with the various machines 
ranged around the sides of the Hotel Taft ballroom. These 
machines were demonstrated between dances, during the 
intermissions. The exhibits included loose leaf devices, 
visible card systems, carbon paper and duplicating machine 
ribbons, dictating machines, autographic registers, check 
protectors, typewriters, bookkeeping and adding machines, 
and office furniture of wood and metal. 

The participants in the office machines displays were: 
Acme Card Systems, 42 Church street, New Haven; 
Bradley & Scoville, Inc., 67 Orange street, New Haven; 
C. E. Sheppard Company, E. I. Stiles, district manager, 
119 Main street, West Haven; The Miller-Bryant-Pierce 
Company, 260 Broadway, New York; “Ediphone” Dictating 
Machine Company, 177 Church street, New Haven; The 
Todd Company, “Protectograph” division, 9 Center street, 
New Haven; Royal Typewriter Company, Inc., 152 Temple 
street, New Haven; Standard Register Company, 403 Cen- 
tral avenue, New Haven; Aluminum Company of America, 
504 Liberty building, New Haven; Pressteel Engineering 
Corporation, Derby; General Office Equipment Corpora- 
tion, Elliott-Fisher division, 153 Court street, New Haven; 
Tuttle, Moorehouse & Taylor, 123 Temple street, New 
Haven; Dictaphone Sales Corporation, 74 Center street, 
New Haven; Columbia Printing Company, 174 Commerce 
street, New Haven; Ellis Adding Typewriter Company, 177 
Church street, New Haven. 

E. J. Wilkie, of The Edw. Malley Company, was in 
charge of the exhibition of office machines and devices 

eS ae 
Change in J. L. Hanson Company Business 

The J. L. 
Chicago, IIL, has effected a readjustment of executive per- 
Hanson, founder of 


Hanson Company, 552-54 West Adams street, 


sonnel following the passing of J. L. 
the business. Mr. Hanson died in December, 1927, about 
sixty-three years old. He left no kin. 

F. S. Orth is president and general manager, and M. E 
Walters is secretary-treasurer. The company will continue 
as in the past manufacturing “Ideal” scrap books, photo 
and “Badger” albums 

a 

Eau Claire Book & Stationery Co. Expands 

The significance of several news items published in our 
March issue has been revealed by the Eau Claire Book & 
Our “Stationery” 


graph albums, etc., 


Stationery Company, Eau Claire, Wis 
classification noted the incorporation of two new com- 
panies at Eau Claire. 

The Eau Claire Book & Stationery Company has ac- 
quired the Michigan Education Company, Lansing, Mich. 
and is operating as the Michigan School Service, Inc. W. T 
Bishop is the temporary manager. While plans call for 
the erection of a large warehouse in the tuture, the build- 
ing occupied formerly by the Michigan Education Com- 
pany will be occupied for the present About thirty 
persons are employed at Lansing, and it is expected that 
with the expansion of the business, which will cover the 
entire state of Michigan, the number of employees will be 
about 100. 

A large warehouse has been opened at 
South Pierce streets, Milwaukee, by the Eau Claire Book 
& Stationery Company. This will be used for storage and 
These new 


rhirtieth and 


the distribution of the company’s merchandise 
activities of the company bring the total floor area oc- 
cupied at Eau Claire, Milwaukee and Lansing up to about 
80,000 square feet. It is but a few years ago that the 


company conducted its business in a space of 18,000 square 


feet 
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EW YORK’S busy offices 


are 


planned for efficiency 
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This emblem <>- 
peare on the win- 
dow of every dealer 
authorized and 
a one to render 

Jlobe-Wernicke 
Service. Look for it 























Mr. William F. Wholey, of Wm. F. Wholey Company, Inc., New York, N. 
specifications for a modern office in his city. 


FFICES designed at their very 
birth to handle work 
efficiently; at 
Equipment selected by experts only 


more 
reduced cost. 
after careful analysis of the partic 
ular business it is to serve. Scientific 
unit to 
- spe d up office 


arrangement of each save 
costly floor space 
output—reduce effort to a minimum. 
Wm. F. Wholey Inc., 
Globe-Wernicke New 
York City, thus are planning more 
eficient offices for the National Sure 
the National City 
Bank, and other prominent organi 


Company, 


dealers in 


ty Company, 


zations in the metropolis. 


The method used by Wm. F. Whole, 


Company, Inc., and by authorized 


Globe-Wernicke dealers everywhere, 
is known as Globe-Wernicke Service. 
It is a method perfected after almost 
half a century's experience in the 
making of quality office equipment, 
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GLOBE-WERNICKE EQUIPMENT 


includes 


Steel Filing Cabinets ~*— Steel Shelving 
Steel Safes and Storage Cabinets 
Sectional Bookcases 
Safeguard Filing System 
Visible Record Service 
Office Furniture Library Equipment 
Stationers’ Goods 


Descriptive literature on any of these items 
sent free on request. Address The Globe- 
Wernicke Company, Cincinnati, Ohio. 











Y., presenting his 


and exhaustive research in actual 


office conditions. 


Globe-Wernicke Service, taught ex- 
clusively in the Globe - Wernicke 
Dealer School, is the keynote to 
greater sales and larger earnings for 
the Globe-Wernicke dealer. 


Through this school and the most 
cooperative sales promotion cam- 


paign ever offered to the trade, 
Globe-Wernicke extends to every 
Globe-Wernicke dealer the oppor- 


tunity to become the dominant office 
equipment dealer in his community. 
Globe-Wernicke is open to represen- 
tation by live, reliable dealers in a 
few choice sections of the country. 
An inquiry will bring full partic- 
ulars promptly. 


Clobe-Wervicke 


OFFICE EQUIPMENT SERVICE 
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rr Globe Wernicke Je 
Angular Tab 
Guides “dckolders | 






{ deny Tah Sate , . . . . . i 
one ber j ied Gesiede . OU make from five to ten times more propt Sé lling} 
th green celluloid Globe-Wernicke Angular Tab guides and folders 


than you do selling the ordinary kind. 


And your customers are better satisfied . 


i 
j 
: ’ 
, because G-W Angular Tab guides and folders | 
will outlast many sets of the ordinary kind, and they 

be expanded with the requirements of your aa 
ers’ files. 
In addition, they open the way for the sale of the G-WY 
Safeguard Plan of Filing. : 
The next time your customers come in for guides and] 
folders, lay one of the attractive packages of G-W An- 
gular Tab guides and folders before them and give them 
the story. Reap your share of G-W Angular Tab profits. 


tnaoula Tah Safeaquard Primary 
(iuides for card index files. Made 
Tah Sur fe rith areen celluloid taba in first 
two positions of Safeguard Plan 
if Filing. 


iw dar 
vard Primary Guides 


fw the ou Tu 





Guard Pile These Vo. 8 For J°r5" card index files 
fen Comat on fu i Vo re ‘ ty ” ‘ ‘ +e 
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Safequard Plan f 
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weet ys Slobe-Wernicke 
’ » Be For 
cup sile Ries 
ingular Tab Safe Angular Tab Individual Folders 


guard Primary (iuides 
for the G-W Tri 
(iuard File. These 
triple-ewe letted quides 
we retained in the 
file by three rods, 
This ingenious ar- 
rangement provides 
the perfect “LT .cwrt 
file por ket, which pre 
vides free and easier 


filing and finding. 


These aquides are 
more than index 
members, They in 
sure ample working 


space alwawa: thew 
keep the papers erect. 





Vade with areen cel 
luloid taba in first 





three positions of No. 8 Letter size, for use with Sth ent 

Safequard Plan at quides (jreen, orange vellow, or blue 

Filing. celluloid tabs diatributed five across No 

s For cap size files 

Vo. 8 T. R For Vo. 8 Letter size. for use with GW 
letter x files Saofequard aurdes Vade wth eon tobe 

\ s T. R Fos eccupying last tivo positions, Vo. S614 
cap size files. For cap size files. 
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Ravenswood Avenue, Chicago, Illinois 
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“Windows Sell Autopoints” 
say 90-year-old Childs & Co. 


Famous house declares this the fastest-moving pencil line 


INDOW space is valuable and only lines 
that can pay out at a profit are featured 


by S. D. Childs & Co. of Chicago. 


Look at this striking window for Autopoint 
Pencils they recently ran. Instead of saying 
“pencils are dead” as many do who are stuck 
with non-moving lines, Childs & Co. got behind 
Autopoint and made it pay them well. 


Autopoint is a good proposition because every 
one who sees and tries one, wants one. Because 
every buyer is a prospect for a better number. 
And because every owner is a booster to his 
friends. 


Read Autopoint’s remarkable exclusive fea- 
tures, then ask your wholesaler’s salesman or 
write us for an interesting profit in pencils. 


123 





Better Pencil” 1 


Made of Bakelite 


AUTOPOINT COMPANY 3 





Soe > 


3 Big Features 


Cannot “jam” —protected by patent. But one simple 


moving part. Nothing to go wrong. No repairs. 


Bakelite barrel, beautiful onyx-like, light-weight 


material. 


Perfect balance—not “topheavy.” 
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THE EXECUTIVE LINE 


The two articles illustrated on this page are members of the new ai 
Executive line of Dietz desks and tables. Rs: 
This new line has genuine walnut exteriors and interiors as well. SG 
Note the massive, yet graceful appearance. It carries a strong > 
appeal to those who are interested in quality furniture. 


The Dietz line includes five complete grades of desks and tables. 
These various grades are sufficient to meet all your requirements. 
All writing beds, including table tops, are finished with lacquer 
—the ever lasting, beautiful finish. 

Our new catalog is fresh from the press. Write for your copy. 


The Logical Line for Your Trade 
The Shipping Point Convenient to You 


Freight and Time Saved are Added Profits. 
— wai The J. F. Dietz Co. §& 


S Tz > 
ese Makers of good desks since 1881 


CINCINNATI, OHIO 
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Nelson-Eismann Takes Improved Quarters 

The Nelson-Eismann Company of Chicago, I!linois, man- 
ufacturers and mill distributors of carbon papers and inked 
ribbons, typewriter papers, note books, etc., have been 
located in the People’s Gas building, at 122 South Michigan 
avenue, for the past 17 years, moving into that building 
before its completion Recently they signed a lease for 
three more years, giving them more compact and con 
venient quarters than they have been occupying. For sev 
eral years the company has had space on three floors, the 





WILLIAM EISMANN 


third, fourth, and fifth floors, whereas the new quarters 
will be grouped entirely on the third floor, where con 
siderable additional space has been acquired. 

William Eismann, president, is also president of the 
Chicago Ofhce Appliance Managers Association 

al 
Striking “Impressions From the Old Town” 

The Old Town Ribbon and Carbon Company, Inc.. 
Johnson and Prince streets, Brooklyn, New York, published 

March an attractive issue of their folder entitled “Im 
pressions of the Old Town.” It is printed in blue-green 
1 a red-orange paper, giving an unusual effect. The fol- 
lowing quatrain is proposed in connection with the ever 
popular subject of price cutting 

“There never was a product made, 
This truth we must confess, 

But what some bird could make it worss 
And sell the junk for less.” 

It is attributed to the vast yawning gap which swallows 
so many literary identities, known as “Anon.” The manu 
facturer who cuts prices so radically that he forces himself 
out of business, the folder goes on to say, is by no means 
playing fair with his dealers, who have built up their busi 
ess on his line 


Several interesting bits of humor decorate the front page 


> 
Dixon Club to Stage a Play 
Che Dixon club, composed of employees of the Joseph 


Dixon Crucible ¢ ompany, will present a dramatic entertain- 


ment May 2 at its clubhous« Members of the company’s 

organization will present a creditable pertormance 
ae 

Eightieth Birthday Celebrated by W. L. Smith 

W. L. Smith, chairman of the board of directors, L. C. 
Smith & Corona Typewriters In celebrated his eightieth 
irthday early this year The anniversary found him in 
he best of health, and participating actively in the affairs 
f the many business enterprises in which he is interested 
le is also active in numerous civic and benevolent organ 
at . 

Business interests of Mr. Smith, aside from the type 
write eld, include the Crucible Steel Corporation otf Amer 
ca, Syracuse Trust Compai ind the Smith-Lee Company 


American Lead Pencil Co. 
220 Fifth Avenue - New York 


- 
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NIQUE 


THIN LEAD 


COLORED 
. PENCILS 





E demand for UNIQUE 
THIN LEAD Colored 
Pencils is ever-increasing 
because of their varied uses 
and our consistent national 
advertising. Prominently dis- 
play the attractive assortments 
and let your customers know 
that you carry these pencils. 


UNIQUE THIN LEAD Colored Pencils 
are ideal for checking, underscoring 
and figuring; for marking blueprints, 
tracings and specifications, as > as for 
eneral use. Their thin, firm, smooth 
~ can be sharpened to a needle point 
in a pencil sharpener. 





















Blue . No. 1206 Orange No. 1214 

an. « « « ae White. . . 1215 

Green . . . 1208 Light Blue . 1216 The 12 colors are 
ellow . 1209 in “<n: ideal olor sym- 

Purple. . . 1210 | Light Green. 1218 bols fore 

Brown 1212 | Maroon . 1219 for executives 


Also Black No. 1213 and Indelible No. 161 and departments. 


Combination Red & Blue No. 1211 


Packed in gross cartons (solid colors) 
and in attractive Display Assortments 
















Assortment No. 1222 
ccataining | gross—1 dozen of each color 





Assortment No. 1220 
containing 44 gross as follows: 
1 doz. 1206 Blue 1 doz. 1208 Green 
2 doz. 1207 Red 1 doz. 1209 Yellow 
1 doz. 1215 White 


Also No. 1116 Assortment (illustrated 
here) one piece each 12 colors—6 boxes 
to a carton 


Make sure your stock is adequate 


Makers of the famous VENUS Pencils 
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“TRANSFOUR” 


A Revolutionary Idea 
in Carbon Paper 




















No. 1. Very tough, clean and 
durable—exceptionally fine for 
one copy at a time. 


No. 2. Standard, clean corre- 
spondence carbon, for use up to 
4 copies. 


No. 3. Medium weight and fin- 
ish—designed for clear mani- 
folding up to 8 copies. 


No. 4. Featherweight—for heavy 
manifolding of more than 8 
copies. 


In this manner the typist 
is equipped to perform 
efficiently EVERY mani- 
folding requirement within 
the range of typewriters. 


Write for dealer proposition 


Neidich Process Company 
Burlington, N. J. 


“The Line of the Lowest Ultimate Cost’’ 
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Daniell Got Some Claw Marks in Federal Lions’ 
Den 

L. Carl Daniell, of Smyrna, Ga., recently pleaded guilty 
to a charge of using the mails with intent to defraud and 
was fined $100 by Judge Samuel Sibley of the Atlanta 
Federal court. 

Daniell’s scheme was to send cheap fountain pens in 
C. O. D. packages to persons whose names appeared in the 
death columns of the various newspapers about the state. 
In nine cases out of ten the families of the deceased per- 
sons would pay for the pens without investigation and, as 
Daniell paid less than one dollar apiece for the pens and 
sold them for an average of $5.14 apiece, he was making 
a good thing out of them. 

Unfortunately for Daniell, the postal authorities be- 
came suspicious after several families had refused to take 
the pens, and his arrest, confession and conviction followed. 

J. H.R. 

a 

Manufacturing Stationer Organizes at Winnipeg 

John Gibb & Company, Ltd., 250-56 McDermot avenue, 
Winnipeg, Manitoba, Canada, has been chartered, with 
capital of $250,000 preferred stock. The company has ac- 
quired the stationery and manufacturing departments of 
Clark Bros. & Company, Winnipeg, producing the “Sun- 
rise” stationery lines. The new company will carry also 
a complete line of school, office and social stationery; a 
wholesale distributing depot and repair department has 
been established for the products of The Parker Pen Com- 
pany, Ltd. 

John Gibb was formerly secretary and manager of the 
stationery department of Clark Bros. & Company, Ltd 
Associated with him are the following, who had been con 
nected also with the Clark business: Arthur W. Browr 
vice president and sales manager; Chas. C. Paterson, J. P 
O’Connor and Jas. McCaughy, vice presidents; Wm 
Dunbar, secretary-treasurer 


> 


Ohmer Fare Register Co. to Open Atlanta Branch 

The Ohmer Fare Register Company, of Dayton, Ohio, 
one of the largest manufacturers of transportation and mile- 
age instruments in the world, will open a branch office in 
Atlanta within the next six months, it is announced by 
E. P. Dies, efficiency engineer of the company. 

While it is not known what developments the establish- 
ment of the local branch office will entail, Mr. Dies stated 
that a force and stock large enough to serve several South 
ern states will be kept by the company in Atlanta 

Mr. Dies, who was the guest of L. P. Latham, local 
Ohmer distributor, spoke to the textile engineering depart 
ment of the Georgia School of Technology and to repre 
sentatives of leading business organizations while in the 
city. 

The Atlanta branch will be one of seventeen to be opened 
by the Ohmer Fare Register Company in various centers 
of the country in the near future, according to Mr. Dies 
1. H.R 

> 


Trade-Mark Branded on A. W. M. Re-covered 
Platens 

The American Writing Machine Company, 449-455 Cen 
tral avenue, Newark, N. J., are now branding the trade 
mark “Invincible” on the end of each recovered platen 
which they turn out This mark of identification on the 
platen gives dealers and users the protection of knowing its 
source, as well as enables satisfied users to duplicate the 


platen. The branding process is new to the industry. It 


is done with special machines made for the purpose. 
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FIRST ANNOUNCEMENT 
of the Standard Size CORONA ‘10’ 
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Newest and most perfect product of masters 
in adding machine design 


A remarkable w machine, t ( na ‘10’, ten column accumulative capacity All print- Here is a remarkable opportunity for volume 
ere first a ced to t lealers of Amer- ig mechanism is enclosed—away from dust and profits. Valuable territory is open to re- 
’ F page advertisements c r carry ind injury. It prints evenly. The type is sponsible dealers. The coupon below will bring 
ts message this month to 3 1 dusiness irge and readable Subtraction is automatic full details. 
: I ts f ising appearance, in its smooth, easy ] ee ee —_ 
I Corona ‘IU’ over five hundred moving ate weontl conan the teil 6 sound an- i PORTABLE ADDING MACHINE Co., 
} » n Dept. 2-MA, 703 E. Washington St., 


! 

acuse, N. ¥ ! 

! i 

I The price of Corona ‘10’ is just $100 retail ! ' 
machine is engineered t a new 2 : * 

“ ; (Slightly higher in the West and in Canada). ' Name I 

v¥—possesses stan : t means years ' ' 

' i 

' t 

! 


Simplicity alone makes possible this unusually 


Discounts to you are liberal. Deliv- 


THE STANDARD SIZE 


CORONA 10 


ADDING MACHINE 


with Automatic Subtraction 
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WITHIN THIS STATE OUTLINE 
YOU’LL FIND GOOD FURNITURE 


Indiana is the home of 
much good office furniture. 
And a large amount of it 
comes from Jasper. 


Note the location of 
Jasper. It is advantageous 
for several reasons. Two 
important ones are: First, 
Jasper is convenient to an 
abundance of raw stock ; 
second, Jasper is a conven- 
ient shipping center. 


The Indiana Desk Com- 


pany, of Jasper, Indiana, 
makes a complete line of 
desks and tables, and in 
addition a line of juvenile 
furniture. The line is, gen- 
erally speaking, a moder- 
ately priced one; the quality 
however, might easily sell 
for more. 

An inquiry is invited from 
dealers open to represent 
a substantial line of good 
furniture at reasonable 
prices. 


INDIANA DESK COMPANY 
JASPER, INDIANA 


JASPER is located here 
on the Southern Railroad. 
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Pelouze Director New Chicago Insurance 
Company 

Colonel William Nelson Pelouze, president of the Pelouze 
Manufacturing Company, 232-242 East Ohio street, Chi- 
cago, Ill., makers of Pelouze postage scales, was recently 
lected to the board of directors of a new company known 
as the Fire Insurance Company of Chicago. At the time 
of writing, the company was just being organized, with the 
initial stock issues still being sold. The company hopes to 
keep in Chicago some of the millions of dollars in premiums 
which leave the state annually. 

Colonel Pelouze is a director of the Harris Safe Deposit 
Company and of the Consumers Company of Chicago. He 
is also chairman of the Illinois Commission of the Great 
Lakes-St. Lawrence Tidewater Association. 

secgivmeitiatinaiaaads 
N. C. R. Veteran Serves Over Forty Years 


©. C. Wheeler, connected with the assembly and inspec- | 


tion departments of the National Cash Register Company, 
Dayton, Ohio, completed his fortieth year of continuous 
service with that company on Friday, November 25, 1927, 
having started in 1887, when the company was in the old 
Callahan Power Building in Dayton. Mr. Wheeler was one 
of the first assemblers of the old paper roll machine and 
the detail adder, and was among the first to take his place 
at the bench when the factory moved to its present location 
in June of 1888. He went to New York City as repairman 
in 1898, remaining there until 1917, when he went across 
the river to Jersey City to take charge of the repair depart- 
ment. He returned to the factory in Dayton in September, 
1926 

Mr. Wheeler tells of the earlier days, when “mechanical 
troubles were not always the result of faulty design, mate- 
rial and workmanship Many of them,” he states, “were 
deliberately caused by those who were not in sympathy 
with the installation of our product.” He hastens to add, 
however, that “those days have passed.” 

Growing up with the organization, he has seen it develop 
rom a small group of men who all knew one another by 
their first names, to its present world-wide proportions 


lhe Patterson brothers always spoke to everybody, until 


became physically impossible to do so. “It was surely 

democrat! group He tells how Mr. Patterson on 
ircus da vould station a man to give the alarm when the 
arade was coming, so that all could go out to see it 


Mr Wheeler commends the work of the N. ( IX News, 


publication of the company, which helps to 

give it pe il touch which is the virtue of a small, 
ce-to-face grou] “It helped to keep me in personal 
uch with the factory,” he avows, “and gave me valuable 
ntormatiot hich | could not have received in any other 

> 

T. R. Clark Connecticut Manager for Check Writer 
r. R. Clark, who for the past eight vears has been asso 
ciated with the General Typewriter Exchange as retail 


ranch manager in New York City. left the tvpewriter held 


m April 2 to handle distribution for the Safe-Guard Check 


Writer Corporation of Lansdale, Pennsylvania He will 
have offices in New Haven, ( onnecticut He writes oon 
hope to be able to continue some of the many contacts I 
have made in the typewriter field in my new connection in 
the , “ rhe 

i 


Whyte Moves from Lakeland to Phoenix 
W. E. Whyte, manager of the Typewriter Service Com 
pany, 548 West Hollingsworth street, Lakeland, Florida, 
has moved his business to Phoenix, Arizona, where his 


concern will operate under the name of Whyte’s Typewriter 


PPLIANCES 129 


NOW IN 
OLOR 


Keeping step with the times, The Dictaphone presents its 
New Model 10 in a range of pleasing colors, beginning Feb- 
ruary 1, 1928. The Dictaphone is thus the first standard 
office appliance to adopt a complete line of color finishes. 





THE DICTAPHONE 


(New Model 10) 


is now available in a full range 
of colors developed in Duco 
permanent lacquer finishes: 


DICTAPAUNE MAROON 
DICTAPAUNE GREEN 
DICTAPAUNE BROWN 
DICTAPAUNE BEIGE 
DICTAPAUNE BLUE 


Dictaphone Territories Still Available 


Some desirable sales territories are still open for Dictaphone representa- 
tives. Rapid increases in Dictaphone sales at foreign trade centers indi- 
cate that modern business requirements are world-wide and the value of 
The Dictaphone is being recognized everywhere. These fields offer money- 
making opportunities of exceptional promise. 


DICTATE TU 


TAE DIC TAPAUNE 


REG. v.S. PAT OFF 


and double your ability to get things done 
DICTAPHONE SALES CORPORATION 


GRAYBAR BLDG. NEW YORK CITY 
Cable Address: Dictaphone, N. Y. Code: Bentley 
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- You Can Eliminate 
Ribbon Guesswork 


The Bucki Supreme Typewriter 
Ribbon takes the guesswork out 
of ribbons and ribbon selling. 


Under day in and day out pound- 
ing—continuous typing—this rib- 
bon stands up, giving clean, sharp 
impressions and renewing itself 


overnight. 


The renewing process—ink mov- 
ing from one part of the ribbon 
to another—is what makes it so 
universally satisfactory. 


The Bucki Supreme ribbon i- 
well supported by carbon papers 
of like quality—a most pleasing 
combination for any typewriter 
supplies department. 


Both products are backed by the 
Buckeye plan for creating a suc- 
cessful ribbon and carbon depart- 
ment. Ask us about it now. 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East Fifty-fifth Street 
CLEVELAND, OHIO Established 1896 














Seattle House Adds to Personnel 
The Seattle Office Equipment Company of Seattle, 
Wash., has recently taken two other well known Seattle 
men into its organization in the persons of A. L. Croonen- 
berghs and E. A. DeVoss, who joined the firm as vice- 
presidents. The official personnel is now K. R. Terry, 





K. R. TERRY 





= 











\ DE VOSS \ L CROONENBERGHS 


president; Messrs. Croonenberghs and DeVoss, vice-presi- 
dents, and L. T. Arlander, secretary-treasurer 

Mr. Croonenberghs is a pioneer member of the firm. In 
association with D. C. Read he bought the Benton-Herrold 
Desk Company in 1917 and changed the name to the Seattle 


Office Equipment Company. There was also a silent part- 
ner in the concern. In 1924 Mr. Croonenberghs disposed 
of his interest in the firm to L. T. Arlander They were 


then located at 1900 Third avenue. On selling out his in- 
terest Mr. Croonenberghs went with the West Made Desk 
Company, where he remained until he rejoined his old com- 
pany as vice-president. 

\ little over a year ago the company moved into a hand 
some new building of its own at Fourth avenue near Stew- 
art street. A cut of this building appeared in Office Applhi 
ances for June, 1927, and a brief story concerning the com 
pany was published in Office Appliances for April, 1927. 

Ed. Gerow, who heads the office furniture division of the 
Seattle Office Equipment Company, is regarded as one of 
the able men in the office furniture business on the Coast. 
He gives thought and study to the selection of stock, its 
arrangement and, most important of all, its disposal to 
satished customers 

Not very long ago he outlined and put into effect an 


office ensemble service which is, we understand, the result 























OFFICE 


APPLIANCES 


Tea Score Years 
of Service to Business 





HE past 40 years have seen Art Metal 
grow in and by service to business. 

In these years, Art Metal design and con- 
struction have become more beautiful, ef- 
ficient and modern—always guided by the 
same careful craftsmanship that wrought 
the first Art Metal piece in 1888. 

Constant additions and 
improvements have been 
made. As business needs 
have enlarged, Art Metal 
has grown. And Art Metal 
has followed closely the 
individual needs of every 
business. Many pieces of 
equipment have been 
evolved to take care of 
special business needs. 

This experience does 











much to make the Art Metal service com- 
prehensive. In many cases, this service is 
aly af nt 


= to the 
a pe office 


Today Art 

Metal offers 

| business the 

world’s most diversified line of steel office 

equipment—the finest in every field and 
price class. 

Such Art Metal leader- 
ship has resulted in con- 
stantly growing profits 
for Art Metal Agents. 

The present tremen- 
dous facilities—the wide 
selection— modern de- 
sign, beauty — promise 
even greater service and 
profit in the next 40 years. 
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1888-1928 
Our 4oth year 


of Service 
to Business 
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Steel Office Equipment 


JAMESTOWN 


~ NEW YORK 
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Fire Safes, Steel Desks, Filing Cabinets, Vertical Files, Steel Book Cases, Steel Shelving, 
Plan Files, Transfer Cases, Steel Office and Vault Tables - 
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THE SEATS OF THE MIGHTY ARE MILWAUKEE CHAIRS 


Chairs that just seem to say: 


“Sit Down—Be Comfortable” 


Thats Why 


MILWAUKEE CHAIRS 


Appeal and Sell 





The appeal which Milwaukee Chairs express 
in their comfort, exclusiveness and quiet 
dignity —the air of refinement, peacefulness 
and good taste which they give to every 
office, have made them the most popular line 
of chairs in America. 


Milwaukee Chairs have gone from 
coast to coast and into foreign coun- 
tries—into nearly every department of 
the U. S. Government; into the offices 
of the largest, as well as the smallest, 





banking and business organizations—all of 
which proves conclusively that Milwaukee 
Chairs, because of their high character, en- 
durance and pleasing appearance, Appeal, 
Sell, Repeat, and net a handsome profit. 
Every bank, every office—business or pro- 
fessional—is a ready prospect for Milwaukee 
Chairs—the field is unlimited. 
We are now giving exclusive representation 
in towns and cities everywhere. Possibly 
your territory is still open. Write today be- 
fore it’s too late. Ask for catalog 
showing 180 models. Now’s the time. 


THE MILWAUKEE CHAIR COMPANY 
Executive Offices: 624 South Michigan Ave., 
Chicago, Ill. Factory: Milwaukee, Wis. 


MILWAUKEE CHAIRS 
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of developments brought about after two years of careful 
consideration and planning. The office ensemble service 
includes in addition to the actual office furniture and fur- 
nishings, the rugs or floor coverings and draperies, and 
even walls and ceilings are included in this work when 
advisable, to secure complete harmony of the office layout. 
The company its in touch with the decorating trades, fix- 
ture men, carpet men, rug experts and experts on floor 
covering generally and are able to give service promptly to 
every call. The ensemble service applies as well to those 
who have little money to spend as to those who are able 
to spend money in considerable sums. Everyone is given 
an equal degree of attention and consideration, the factors 
of harmony and good taste being stressed in every case 
Demonstration of the happy effect achieved bythis ensemble 
work is presented in the big main window of the store, the dis- 
Recently, for in- 


play in which is changed frequently 
stance, the company featured in the window a seven-piece 
light oak outht arranged in a suitable setting so as to 
achieve the effect of a harmoniously arranged and decorated 
omes A small office was arranged and the outfit was priced 


at $144.00 


The patron who merely wishes to add a piece or two to 
his office finds the same degree of effort and courtesy dis- 
layed to obtain something which will give him a har- 


monious effect without necessarily matching the furnish- 


ings which may have been collected from time to time 
In selling tling cabinets unusual care is given to the 
proper method of fling correspondence, bills, etc., so as 


to simplify the work of the employees who will use the 
files The company tinds out what the user’s particular 
problems are and then offers for his consideration suggested 
will apply to his situation. This service is 
such that Murphy's Business College send their graduates 


instruction in filing methods to the Seattle Office Equip- 


Anyone may have a survey taken by the experts of this 


, der to find out what ts wrong with the filing 

service he is using Chis work is done without charge, 
en though no order mav result 

 —_ Thursday night the entire staff assembles and is 

addressed by Mr. Gerow and at these meetings individual 

s are presented a1 d discussed The chairman also 

gs i s ints and problems that have come up 

o the eek’s work © a correspondent he recently 

said Cooperation in the office furniture business is one 

ggest and most important factors in its success 


Our statf in the office furniture department numbers five 


All quotations made are available to anyone at any time 
we endeavor to lean a bit backward if anything in 

g tl cooperative spirit It is the Seattle Office 
Equipment Company first with each and every member of 
ts staf Lhe utside man must be sure that the customer 
ed the same and will be given the same quo 


ice slashing when he goes int the store 


atte ales is called upon him 
The Seatt ()thce Equipment Company tries never to 
. ny its customers and prospects. Occa 
called upon and give any suggestions for 
esired Close harmony is the 
ught etween the house and its customers and 
customers.—C. M. P 
a 
Hendley Heads G. O. E. C. Office at Memphis 
Hendley has been promoted to assistant to the 
district manager of the General Office Equipment orpora 
a . 8 Memphis. Tennesse: Mr. 
een manager for this company at the Okla- 
( r 
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GUTH TABLES in the ‘‘Five”’ 
Series are a popular selection 
for Offices, Public Buildings 
and Institutions. 


The hard usage to which this 
type of table is subjected to 
is amply provided for in its 
sturdy construction—the re- 
sult of years of experience in 
table building that has won 
the preference of a large list of 
dealers. 


In appearance, too, it is repre- 
sentative of the care and 
attention that characterizes 
the line of GUTH TABLES. 


If you are not acquainted with 
the GUTH LINE, we invite 
your inquiries. If it’s some- 
thing special, our designing 
staff will work with you for the 


presentation of plans and sug- 
gestions for your client. 


aa 


constitute a e 
comprehensive 
line + from the 

simple to the most 
elaborate designs 
- sizes from three 
to sixteen feet. 

















Have you our Catalog? 
! 


ween S 


HENRY L. GUTH ASSOCIATES 
ALLENTOWN, PA. 
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A patented spring 
joint, an exclusive 
Pos-Chair feature al 
lows back support in 
all sitting positions to 
conform exactly to 
the spinal curve. 

A spine prop The only 


one that's flexible 








Back-support can be 
adjusted to the right 
place in any back by 
raising of jowering 











Back support that /fol- 
lows the bedy movements 
depends on tilt adjust- 
ed to fit the individual, 








Pressure of back sup- 
port can be adjusted 
to occupant’s weight 
and preference 








The form-&t seat ad- 
justed to rest feet 
firmly on floor allows 
free blood and muscle 
movement in legs. 
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roposition for 


pliance Dealers 
want Net Profit 


back where it 


5 


N 1924, a certain new car 

suddenly made every other 
body design obsolete. 

The Johnson Pos-Chair is 
just as forward a step in scien- 
tific seating for office workers. 
It is a sound legitimate means 
of developing re-equipment 
contracts. 

Its patented and exclusive 
features make possible a type 
of selling that secures a fair 
profit for the dealer. 

Here is a product that 
doesn’t have to be sold on 
price because it is alive with 
features that makeit worth the 
investment of any executive. 

National advertising in 
Saturday Evening Post and 
Literary Digest pages will 
develop thousands of direct 
leads. 

Training either at the fac- 
tory or in your organization 
meetings will show any aver- 
age salesman how to sell this 
chair at a profit. 

Direct mail, local advertis- 
ing support, a special booklet 
by Dr. Herman N. Bundesen 
are a few of the amazing feat- 
ures of the Johnson Pos-Chair 
1928 campaign. 

Alert dealers will want the 
facts on a franchise. 

Wire or send the coupon 
for specific proposition on 
your territory. 
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BRINGS DEAD 








Here is the most at- 
tractive opportunity 
and constructive pro- 
gram of merchandising 
ever offered to dealers 
by The Johnson Chair 
Co. in its 60 years of 
business. 


A complete adver- 
tising and marketing 
plan has been worked 
out whereby every 
force in selling is put 
behind our dealers. 


Pos-Chair with pat- 
ented features offers a 
chance to capitalize 
the unusual publicsen- 
timent now expressed 
for correct posture. 


Send The Coupon Today for 























© Saturday Evening Post and 
Literary Digest pages 
throughout 1928 develop inter- 
views with buyers who count. See 
the first page in Literary Digest, 
May 19, 1928. 


@ TO WORK RIGHT, SIT 

RIGHT! A valuable booklet 

by Dr. Herman N. Bundesen, 

President of the American Public 

Health Association will be broad- 

cast by tens of thousands to 
American executives. 


© Sales training of your men 

will not only build sales on 

this item but on your entire of- 
fice chair business. 









































Complete Facts 


Promptness is at a premium. The first reply from your 


city gets first consideration. 


THE JOHNSON CHAIR COMPANY 




















4401 West North Avenue, Chicago, Illinois 











THE JOHNSON CHAIR COMPANY 


4401 West North Avenue, Chicago, Illinois. 


As an office appliance dealer I am interested in any campaign that stabilizes net profit. 
Please send me further details on the 1928 campaign for Johnson Pos-Chair—the chair 
that brings dead minutes to life. 


Dealer’s Name .................----- 
Dealer's Address 


City 
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EALERS have found that 

Semi-Rebuilt Underwoods re- 
duce shop cost; they are able to re- 
sell Semi-Rebuilts for more money. 
Dealers have also found that Semi- 
Rebuilts do not vary in quality 
whereas rough machines are never 
the same. You will find that our 
Semi-Rebuilts cost you less, if you 
will compare our prices with the 
cost of your rough Underwoods 
and the expense of enameling, 
nickelplating and supplying new 
parts. 


ALL 
New Enamel 
New Keyboards 
New Feed Rolls 
New Shot Pads 


OUR Semi-Rebuilts HAVE 


Semi-Rebuilt 
UNDERWOODS— 


SOLD BY 


SHIPMAN- 
WARD 


TO 


DEALERS 


ALL ALL 
New Draw Bands New Ribbons 
New Rubber Covers New Scales 
New Nickel New Variable Knobs 
New Platens New Right Knobs 


New Rubber Feet 


We Pay Express Anywhere in United States or Canada 


WRITE TODAY FOR OUR NEW BOOKLET AND PRICE LIST ‘*9 WAYS TO SAVE MONEY ’”’ 


SHIPMAN-WARD MFG. CO. 


Est. 1892 — 36 years 
1775 Shipman Bldg., 4401 Ravenswood Ave. Chicago, Illinois 
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The Catalogue Comes Into Its Own 
“Printed Salesmanship” for March, 1928, a Dartnell 
monthly publication “for those who sell, produce, and use 


printing for sales purposes,” carries as its leading article 


one entitled “Bigger and Better Catalogues for 1928.” The | 


article constitutes a summary of the survey carried out by 
the Dartneli Corporation as to the status of catalogues in 
1928 [The results show increasing emphasis upon cata- 
logues as “printed salesmen,” judging from the statistics 
preset ted This condition is quite the reverse of the “good 
old days” when catalogues were “necessary evils” put out 


most perfunctory fashion and ur>repossessing form 


ma t 


[he survey covered some six hundred firms, in numerous 
lines of business, such as machinery, roofing, jewelry, musi- 
cal instruments, dry goods, sporting goods, hardware, kitch- 
enware, electrical supplies, shoes, furniture, etc \ number 
of questions were asked, listed below, and the results are 
given in “Printed Salesmanship” on attractive colored bar- 
charts. We reproduce here only the results of the queries. 

1. How does your new catalogue compare in size with 
previous issues? Larger, 28 per cent; same size, 46 per 
cent: smaller, 4 per cent. Amount of increase tor the first 
group varied from two to eighty per cent 

2. How often do you issue a new catalogue? Every 
six months or less, 22 per cent; annually, 39 per cent; 
every two years, 12 per cent; every three years or mofre, 
10 per cent; no fixed interval, 17 per cent. 

3. In regard to the form of the catalogue, it was discov- 
ered that eight per cent used loose leaf catalogues, furnish- 
ing a substantial binder initially and then replacing pages 
and making additions as necessity dictated. 

4 The follow-up after sending out catalogues varies as 
} 


follows: by salesmen and direct mail, 40 per cent; by sales- 


men only, 28 per cent; by direct mail only, 20 per cent; no 


follow-up, 12 per cent 

5. Institution copy—some matter dealing with the busi 
ness and its policies—is included in their catalogues by 85 
per cent of the firms, only 15 per cent limiting themselves 


to descriptions of merchandise and prices. 


Does color pay in your catalogue? Yes, 76 per cent; 
mh 24 per cent 
7. What type of printing do you usé ['wo-color letter 
press y p cent: three ( color process, 25 pet cent 
one color letterpress, 24 per cent; offset, rotogravure, 15 
per ce 
8. What kind of cover do you put on your catalogue? 
Standard r stock, 40 < cent embossed cover, 14 per 
ce ithere < l per ce offset, s per cent; cloth, 5 


per cent selt covered especially in loose leaf type when 
nt out to be filed in the binder), 


adk 4i Cal alowues are se 
4 le ce t 
What type of illustration do you use? Photographs 

78 per cent; some use of wash drawings, 55 per cent; line 
drawings used in some fashion, 45 per cent; wood-cuts, 18 
‘ ‘ Thus our old friend, the wood-cut, has almost 
1Os < i! versality 

10 ‘ )re yeneral catalogue is published by 48 per cent; 
several! spe i ita gues < it out bv x per cent; while 
both es are issued by only 16 per cent 

he conclusion made by the Dartnell Corporation is that 

‘ x i wue 1928 is “attractive well-planned 
and profita ind it is well worth all the careful consideration 

rece} es hy yt} trom #hy mat who prepares st and trom +h, 
inter whose b it is to produce it.” 

- — 
Clarke and Courts Take New Location 

Che house f Clarke & Courts Dallas, Tex has removed 
its business from its old location at 1523 Commerce street 
to much larger quarters located at 1506-8 Young street 
This gives the company approximately double the amount 

’ 
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OPEN 


You profit more and 
your trade is better 
served with 


STEEL BOUND 
Storage Filing BOXES 


It you sell banks, railroads, brokers or 
general business houses, you can build 
up a highly profitable trade. Below we 
list ten stock sizes, but we will make 
any special sizes in lots of 100 or more. 


STOCK SIZES 


No. 6—24”" long 6” wide and 4” deep 





Ne. 7—24" long 8” wide and 4” deep 
No. 8—24" long 9” wide and 4” deep 
Ne. &—24" long 10%” wide and ” deep 
Ne, 10—24" leng 7” wide and ° 

No. 11—24" long 8%” wide and ” deep 
No. 12—24”" long 10° and 8” deep 


No. wide 
Ne. 13-24” long 12” wide and 1 ”" deep 
No. 14—24”" long 15” wide and iota” deep 
No. 15—18” long 12” wide and 12” deep 


To test out STEEL BOUND, try our 
two leaders, No. 8 for checks and 
drafts, and No. 13 for letters Send us 
an order for these two popular sizes, 
or write for full details. 


Steel Bound Box Co. 


5039 Cottage Grove Ave. Chicago 
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New Globe-Wernicke Dealers in Indianapolis 

The Kiger-Burnett Company, Indianapolis, Indiana, have 
been recently appointed authorized dealers for Globe- 
Wernicke office equipment in the Indianapolis territory. 
This is a new house in the town, headed by two men well 
experienced in the trade—Earl W. Kiger, president, and 
R. C. Burnett, secretary-treasurer and general manager. The 
sales force is composed of eighteen well-chosen college men, 
each of whom is a specialist, and this group is trained to 
render a complete service in making office surveys. Twelve 
of them attended the Globe-Wernicke sales school in March. 


The men specialize individually in such items as steel desks, 








J 











_—— 

IiLEVEN MEN OF THE KIGER-BURNETT SALES FORCE 
EFT, INSET ABOVE, SHOWS EARL W. KIGER RIGHT, 
INSERT ABOVE, SHOWS R. C. BURNETT 


steel shelving, visible indexes, Cello-Clips, safes, etc. Their 
combined experience should be of considerable value 

he new store is located at 108 South Pennsylvania street, 
just one block and a half from the center of Indianapolis. 
[he company’s spacious quarters give them unusual advan- 
tages for display. The first floor is devoted to a general 
layout of office equipment. Here cream-colored decorations 
soften the light and set off to advantage the grouped sug- 
gestions of office equipment.’ The walls contain a number 
of pictures suitable for hanging in a business office. In the 
balcony a genuine black walnut office suite finishes off the 


salesroom display. A buyer may thus see the ensemble of 


} } 


his future office spread betore his eves bDelore le ever con- 


tracts to purchase a piece of office furniture 
>) 


New Offices for Cleveland Stationery House 


lent and general 


G. B. Bingham has been elected presid 
manager of Burrows Brothers Company A. Burkhardt 
was named vice-president and treasurer, and H. Fred 
Gaertner was elected secretary at the annual stockholders’ 
meeting April fourth 

“It is gratifying to inform you that profits for the year 
were satisfactory, and after paying the usual cash divi 
dend, allowed for a substantial amount to be added to sur 
plus,” President Bingham’s report to stockholders sa:d 

“During the year, twelve junior executives have been 
added to the list of stockholders, which includes practically 
every buyer, department head and store manager. This 
should make for a greater co-operative effort, 


situation u 
and it is hoped that it will result in larger profits to stock 
holders.” 

It was reported that during the year two new libraries 
and one branch store were opened, making a total of five 


stores and eight libraries under the Burrows management.— 


a 
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~DEX 


Reeords 
ALL VISIBLE 


ELIMINATE DIGGING 








AN INSTALLATION OF 


TEN THOUSAND ACCOUNTS 


The outstanding feature of VI-DEX is its visibility. 

These 10,000 accounts (illustrated above) are in 
actual use—all names are visible and convenient- 
ly cared for in twenty books, each with a capacity 
of 500 accounts. 

In this particular installation the names are 
arranged geographically by state and town. If 
desired, however, the accounts may be carried in 
alphabetical arrangement. 


Well sub-divided A-Z indexes are carried in 
stock to care for either large or small installations 
and special tabs are made to provide for every 
requirement. 

VI-DEX offers Speed, Simplicity, Economy and 
Efficiency. 


The I-P Adjustable VI-DEX Rack will hold 
either ten of the No. 1, 2, or 3 size or six No.2-A 
or No. 3-A Covers. 








BOOKS 


VISIBLE 
RECORDS 






FORMS 








IRVING-PITT MANUFACTURING Co. 


NEW YORK KANSAS CITY, MO. CHICAGO 
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We are now offering the | | 


er © €£ 
BERLOY 7 


STEEL DESKS 








STORAGE CABINETS 








EALERS who seek a complete 
line of office equipment—in- 
BERLOY cluding steel shelving and lockers— BERLOY 








will find the new Berloy Agency 
franchise filled with unusual oppor- 
tunities. 


With a line that includes every 
standard item of steel office equip- 








STEEL TABLES ment, the Berloy franchise brings to 
a dealer a quality of co-operation WARDROBES 
@) and sales promotion that is unusual 
R in this field. 








BERLOY 





Forty years of fabricating steel 
products now reaches its climax ina 
new merchandising plan to carry 
these products through the Berloy 
Agent — at a profit not possible 
under the usual dealer arrangement. 





— From a controlled inventory—and 
on through an aggressive sales plan DESK CABINETS 
that does not increase overhead one 
dollar—the new Berloy “600” plan 








BERLOY BERLOY 








represents as important a contribu- 


The Berger Manufacturing Company, 
Canton, Ohio. 


Please send information regarding your Agency Franchise 


Your Name 





| 
| 
| 
| 
Firm Name | 
! 
l 
| 
s 


City Stat INSULATED 
TRANSFER CASES 4tceeeeeemeeeew mem wen ewewn nano] CABINETS 


B ERLOY STEEL 
THE BERGER MANUFACTURING CO. 








2 4 
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new Berloy Agency F — 


—— 


BERLOY 














CARD CASES 
B-LABEL SAFES aw 
tion to the merchandising of office @) 
equipment as our pioneering the BERLOY 








BERLOY field of ball-bearing file suspension 
contributed to construction. 





We use no adjectives in presenting 
this statement with reference to the 
Berloy Agency program. We simply 
state—and positively—that a dealer 
who is willing to add to volume and 
profits can find the way through this 





PLAN DRAWER STEEL SHELVING 








UNITS Berloy program of merchandising 
through Agents. © 
BERLOY Not every town is open. There BERLOY 








are, however, some very desirable 
agency franchises available to mer- 
chants who can qualify. The impor- 
tant qualification is aggressiveness 
—a willingness to meet the Berloy 
institution half-way with sales de- 
velopment work. Our plans are 








WIDE SECTIONS complete and we are prepared to go 
into action at once with the Agents STEEL LOCKERS 

appointed. If you are interested we 

BERLOY will be glad to give you particulars. 











THE BERGER MANUFACTURING CO. 
CANTON, OHIO : BRANCHES AT 


Albany Detroit Milwaukee Roanoke 
Atlanta Houston Minneapolis Rochester 
Boston Indianapolis Montreal San Antonio 
Chicago Jacksonville Newark, N. J. San Francisco 
Cincinnati Kansas City New York Seattle 
Columbus Long Island City Philadelphia St. Louis 
Dallas Los Angeles Pittsburgh Toronto 


HALF SECTIONS EXPORT DEPT. 516 W. 25th St., New York City DISPLAY COUNTER 


OFFICE EQUIPMENT 
THE BERGER MANUFACTURING CO. 


i 
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EWN, 
COLORJRRODUCTS 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


\ CARBON PAPERS 
REFLEX 


WRITING INKS+ SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 

















THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 48 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 
there are no stationers color 
re that surpass the A. & 
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Twenty-fifth Anniversary of Heyer Business 

The Heyer Duplicator Company, 911 West Jackson 
boulevard, Chicago, Ill., celebrates its twenty-fifth anni- 
versary this year. The business was established by T. A. 
Heyer, who had been Chicago representative of an eastern 
manufacturer of gelatine duplicator devices. A very modest 
capital served to give the company a start. It was then 
known as the T. A. Heyer Duplicator Company, T. A 
Heyer, proprietor. His aim was to render full service 
to his customers and dealers, and through this policy, 





T. A. HEYER 


coupled with dependable merchandise and devices, has 
built up quite a large business. In the most recent expan- 
sion, which took place about a year ago, the factory and 
offices were moved from 18 South Wells street to the 
present location. 

In 1923 The Hever Duplicator Company was incorporated 
in the state of Illinois At that time two employees who 
had been with Mr. Heyer an extended term of years, en- 
tered the business, W. H. Kurth and G. H. Herrmann. 
The company transacts all its business through dealers, and 
has both domestic and foreign distribution. Some of the 
raw materials are imported, for the manufacture of its vari- 
ous duplicators. The rotarv “Lettergraph” is one of the 
leading items of the Heyer line, although the familiar gel- 
atine duplicator of the pan type is an important factor in 
the company’s output. The most intense users of this type 
are restaurants, which require to have their .omposition 
efilled in the pans from every two weeks to once a month. 
Most restaurants use three different menus a day, which 
accounts for the frequent need for refills. This is a very 
acceptable feature of the business of Heyer dealers. 

. aicaniiens 
Harts Have Narrow Escape from Injury 

Guy Hart, manager of the Boston office of the Jos. 
Dixon Crucible Company, and Mrs. Hart had a narrow 
escape from serious injury in an automobile accident on 
April 5. They were driving along with two friends, Mrs 
Hart at the wheel, over what is known as the “Southern 
Artery.’ when an intoxicated driver crashed his car into 
them head on. Neither Guy nor Mrs. Hart were hurt seri- 
ously One of their friends suffered a dislocated shoulder 
and the other received minor injuries from broken glass 
of the windshield. The Harts’ car was almost a wreck 
and it is considered a miracle of good fortune that there 
were no fatalities 

= <a 
Some Monroe Appointments 

W. L. Lautenschlager is a recent addition to the service 
department of the Des Moines office of the Monroe Calcu- 
lating Machine Company. Recent additions to the sales 
department include W. L. Krautzky and A. R. Lamb. 
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is “Christmas week” 


for this Envelope 


This envelope of a thousand uses 
sells like pencils... every day 


HIS good clasp envelope has no in- 
between seasons. It pays its share of the 
rent from January to December. 


That is because-—— 


Business men know the Improved Colum- 
bian Clasp Envelope through wide advertis- 
ing in magazines read by people who plan 


large mailings. They gladly pay 
a little more for the extra safety 
it gives their booklets, catalogs, 
flat samples, and papers that 
must not be folded. 

Merchants buy the Improved 
Columbian Clasp Envelope 
for small over-the-counter 
deliveries. 


Secretaries and File Clerks use 


the Improved Columbian Clasp Envelope 
to file papers. 


Housewives buy the Improved Columbian 


Clasp Envelope by the dozen for their 


KR 
| 


The Improved Columbian Clasp— 
the standard catalog envelope 
Pleasing to the eye, yet made of 
cough and hard-to-tear paper. Flex- 
ible clasp bends without breaking, 
always lines up with flap punch— 
and is firmly anchored at four points 
in a double thickness of paper. 
The name—Improved Columbian 
Clasp —and the size number, are 
always printed on the lower flap. 
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recipes, household bills, sewing patterns, 
and a score of miscellaneous home uses. 
Be sure that you get your share of these 


envelope dollars. 

Your paper merchant can 
supply you with the Improved 
Columbian Clasp in 32 con- 
venient sizes—or write us for 
name of nearby distributor. 


UNITED STATES 
ENVELOPE COMPANY 
The world’s largest manufacturers of envelopes 

SPRINGFIELD, MASSACHUSETTS 


With thirteen manufacturing divisions 
covering the country 


COLUMBIAN CLASP ENVELOPES 
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From New York to California 


Imperial Desks are taking part in business battles 


everywhere. 


They are used by big business in 


the metropolitan areas, and they are equally pop- 
ular with the small firm in the village. 


Any Imperial Dealer can 
tell you why Imperial Desks 
and Tables satisfy such a 
broad field. 


First, there are four grades 
from the plain to the fine. 
Each is a winner in its price 
class. Each offers the ut- 
most in utility value. Each 
is priced to sell and yet make 
a worth while profit for you. 


Imperial Dealers are mak- 
ing sales and making money. 
There are opportunities left 
in many good sections. 


Write and tell us what lines 
you are now carrying, ifany; 
what lines you have to com- 
pete against, etc., and we 
will show you how the Im- 
perial line will make money 
for you. 


Send for catalog, price list, and full details 
on our dealer co-operation selling plans. 


IMPERIAL DESK CO. 


EVANSV/LLE INDIANA 
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“Educational” Catalogue of Graphic Materials 

The Educational Exhibition Company, 26 Custom House 
street, Providence, Rhode Island, recently issued a new 
catalogue—the first they have issued for several years. It 
has been entirely revised and a considerable amount of new 
material has been added rhe catalogue is a sixty-four 
page booklet, printed in a number of colors, and gives a 
wealth of information on materials for charting purposes. 
Such materials as the following are illustrated and described 
in this catalogue: Blackboards; bulletin boards; charting 
papers of numerous varieties; charts of all kinds, including 
comb-, bar-, and pie-charts; swinging leaf fixtures; coloring 
materials; maps, map pins, tacks, and accessories; mechan- 
ical graphs; stop watches: tally counters: lantern slides; 
books on statistical and graphic presentations, etc. 

A center spread in the catalogue shows on one sheet, 
for the first time, more than thirty styles of map marking 
The actual size of each pin is shown 
This chart can also 


devices in full color 
in each of the sixteen colors available 
be had in reprint form on heavier stock for reference and 
for dealers’ displays 

Comb charts are here shown for the first time. They 
provide a method of drawing curves by means of silk cord 
which is inserted in the teeth of combs that form the ver- 
tical lines on the chart. These charts are available in sev- 
eral standard sizes for months of years and weeks of the 
year They are patented in the United States and foreign 
countries, and are made and distributed exclusively by this 
company 

The Remindograph is here shown in various applications 
not previously illustrated in the catalog. 

Wenzel’s Diagram Paper, formerly supplied by John 
Wenzel, has now been added to the Educational Exhibition 
Company's line. It is furnished in 8 by 11 inches, with 
the engraved chart, which is 4 by 6 inches, placed in the 
lower right hand corner This enables the user to type- 
write his scale, legend, etc. Most of the forms of this paper 
have only horizontal rulings, one-tenth of an inch apart, 
with dots the same distance apart on the upper and lower 
borders, to permit drawing of horizontal lines where 
desired 

New outline maps are shown. Each state in the Union 
can be furnished on an 8 by 11 inch sheet, showing 
county outlines These maps are useful for checking 
national distribution, among other functions which they 


serve 
oan 

New Typewriter House in Hollywood 

J \\ McCoy and q Ek 


usiness of their own under 


Holloway recently launched a 
the name of the Cinema Type 
writer Company, 6278 Hollywood boulevard, Hollywood, 
California. Both are experienced typewriter men, Mr. Mc 
Coy having been associated with the Underwood Type 
writer Company for twenty-three years and Mr. Holloway 
having been with the same company for nineteen years 

In their new business they handle various makes of 
rebuilt machines, typewriter supplies, and do a_ general 
repair business The new rm has one of the _ best 
equipped typewriter shops in Hollywood and is doing a 


i. 


Dally Heads Pittsburgh Office for Varityper 

I. C. Dally was recently appointed manager of the Pitts- 
urgh office of Varityper, In Mr. Dally spent twelve 
years in the service of the Underwood Typewriter Com 
pany, and was manager of the computing machine depart 
ment of the Underwood at Pittsburgh until about the time 
he took his present position with Varityper, Inc 

The offices are at 105 Sixtl street Mr. Dally took 


cNarwge on March 19 
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Our full column 
advertisements in 


weekly and monthly magazines, of national 
circulation, read by business men, are bringing 


original orders to 
the retail stationers 


of the country for 


Bushnell’s ‘‘Vertex’’ 
File Pockets 

















to be used in place of over-crowded folders 


You should have 
these in stock 


You can safely order 500 of the letter size, 1} inch 
expansion, the kind most frequently called for. 


Retailing them in dozen, 

50 and 100 lots brings 

certain profit. They are 
certain to sell. 


ALVAH BUSHNELL 
COMPANY 


Sole Makers 
13th and Wood Sts. Philadelphia, Pa. 
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The standard universal Hotchkiss Paper 

> Used wherever papers must be fastened 

together. Binds up to 25 sheets. Guaranteed non-cloggixg 
with Hotchkiss Staples. 
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‘Model One’’- 
The Leading Paper Fastener 


HERE is a Hotchkiss Automatic Paper 

. Fastener for every paper fastening need. But 

every business should have Model One. 
Hotchkiss Model One is the standard paper fastener for 
everyday genera! use. It is small, neat, easy to handle, 
quick acting and, like all Hotchkiss models, absolutely sure 
in operation. It is economical to buy and to use. It is 
“fool-proof” and satisfies most average requirements by 
binding securely up to 26 sheets of paper. 
You can recommend Hotchkiss Model One with every as 
surance that you are offering the best all-purpose paper 
fastener on the market. You can sell it with perfect con- 
fidence in its satisfaction-giving ability—knowing that it 
will do more things and do them better than any other 
fastener of its kind. 
You know the name “Hotchkiss.” So do your customers 
It is the mark of leadership in paper fasteners. It repre 
sents opportunity. Feature it along with Mode! One in a!! 
your selling efforts. 


THE HOTCHKISS SALES COMPANY 


The world's largest makers of paper fastening 


machines and staples 
Norwalk 


Hotchkiss Wire Stapling Ma- 
chine. Easy to operate. Guar- 
anteed clog-proof when used with 
the new genuine Hotchkiss frosen 
wire staples. Machine binds up 
to 50 sheets of 16 ib. paper. 


The new Hotchkiss wire staples are preformed and ‘‘frosen™ 
into a strip of 250 staples by a special process. 
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Almond, N. Y., Dealer Opens New Show Room 

The Mason Typewriter Exchange of Almond, New York, 
announces the opening of a new show room at 16 Main 
street. Mrs. Robert Mason will be in charge of the sales 
room; Guy Washburn, who has had factory training, will 
be in charge of the shop, and Paul Coleman will attend to 
adding machine repairs. Edward L. Foster of Hornell, 
and R. C. Mason of Almond will continue their sales work 
in the field. 

This business was organized in 1922, 
a small repair shop and the selling of various office appli- 


with the opening of 


ances, and has developed to its present proportions. Adver- 
tising, creditable merchandise, and service—than which 
there is no better trio in business—are credited with the 


success this company has experienced. 
————E 
Office Furniture Sales Gain 
The following item is taken from the New 
for March 27, and indicates the healthy state of the office 


York Tribune 


furniture and equipment business in Gotham: 


“Leading dealers here report a strong demand for new 


office 
running as high as 25 per cent over 1927. 
movals which have taken place in the past two months are 
Wood fur- 


furniture and equipment, the increases in some cases 
The many re- 


cited as an outstanding reason for the increase. 
niture retains volume leadership, with walnut leading and oak 
following. The demand for the latter two shows a steady 
decrease from year to year. Filing equipment, which is now 
of metal, is in expanding demand.” 


>_> 
Beacon Steel Furniture Co. Expands 


Che Beacon Steel Furniture Company, Chicago, Illinois, 


almost entirely 


recently moved their factory and offices from their old site 
at 1841-45 Carroll avenue to more modern and commodious 
quarters at 1701-1709 Twenty The company 


can now operate, it is said, with increasing efficiency, hav- 


-second street. 


ing about three times the space they formerly had, with a 
floor layout which makes it possible to carry out all opera- 
tions consecutively Daylight on all four sides also adds 
to the attractiveness of the new quarters and the quality 
of work can 
available in the 
to fill orders with dispatch 
ice: 


Some Atlanta Brevities 


be carried on. Ample storing space is 


location, making it possible for 


which 
also new 


the company 


Ivan Allen, well-known stationer and president of the 
[van Allen-Marshall company, returned in March from a 
two-weeks’ vacation spent with his family at West Palm 


Beach, Fla. 


* 2 

Officials of the Cole Book Store, which recently moved 
from 157 Whitehall street to 247 street, report 
a decided increase in sales since going into the new loca- 
According to Mr. Jernigan, its manager, a great deal 


Peachtree 


tion. 
of transient trade has developed just as a result of the 
new Despite the that the 


somewhat smaller, more business is being done. 


location. fact store space is 


* + * 


Thirty representatives of companies distributing Wood- 


stock typewriters met late in February, in Atlanta, for 
a two-day conference. The meeting was held at the Henry 
Grady hotel, and those taking part on the program in- 


M. Hackney, general sales manager of the com- 
pany; A. B. Brightman, assistant sales manager, and E. H. 
Read, district manager for the Southeast. All dealers south 
of the Ohio river and east of the Mississippi were invited 
close of the business 
hotel. The Beam 
Beam, Jr., is manager, is the 


meeting. At the session, a 
held at the 
Company, of which S. H. 
Woodstock representative —J H. R. 


to the 


was Typewriter 
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UTICA OFFICE SUPPLY CO. hr. 


Business Man's Department Store / 
Urica, N.Y. 
















says President Sinisgalli of 
Utica Office Supply Co., 
who has had Shaw-Walker 


Franchise for 14 years. 





Mr. W.H. MoNiff, Sales Manager, 
Shaw-Walker Company, 
Musxegon, Michigen 















Dear McNiff 





Mr. 









It ie very gratifying to look back fourteen yeare, 
when we pleced our first order with you, pereonally, 
for one 4-drawer Shaw-alker Steel File, to the 

fine volume of bueinese thet we are now enjoying on 
Shaw-Yalker Files and Syeteme, 












The succese that .we heve attained ie due, a great 
deal, to the cooperation and fine service that you 
have rendered, backed by the "BUILT LIKE A SKYSCRAPER" 
Filee, and the most complete line of Filing Supplies 
and Syetems. 








The Shaw-Walker eelling franchise has been moet profit- 
able and we are very proud and happy of our connection, 






Sincerely your 
UTICA OFFICE S$ 





e 
UPPLY CO,, INC. 









President 












Charles V. Sinisgalli 


Your inquiry relative to a 
Shaw-Walker Franchise—ad- 
mittedly the most profitable 
and most sought-after in the 
industry —will be held in 
strict confidence. Write to- 


day! 
,-------Q HA 


SiTAW-WALKER, Muskegon, Mich. i 
Tell me more about the exclusive Shaw-Walker Franchise and how it can bring increased business 
ami profits te my store. 


i 
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Vivacious—in conception and 
in design. Yet, withal 


ound worth and substance 











The BEAU GESTE suite is meet- 
ing with a reception which can 
best be described as joyful! It 
has come, evidently, as a happy, 
refreshing change from time- 
worn concepts of design. 


In tune with the suite itself are 
the davenport, club chair lamp, 
drapes and rug—all of which the 
Leopold plan of merchandising 
enables you to include in your 
proposals. 
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Why Lose Any of Your Mail? 

Moving season is the perennial phenomenon of Spring, 
along with showers and sniffling. And moving means a 
heavy additional tax on Uncle Sam's mail service. Arthur 
C. Leuder, Chicago postmaster, states that in 1927 more 
than 600,000 changes of address were filed with the Chicago 
post office alone. But other thousands did not notify the 
postoftice of change of address. Result—many pieces of 
first-class mail and parcel post remained undelivered and 
vast quantities of circular matter and newspapers were re- 
turned or destroyed. 

\ few weeks ago, all of the mail trucks in Chicago 
breezed out with their sides emphatically placarded 

“IF YOU MOVE, PLEASE NOTIFY THE POST 
OFFICE, GIVING? BOTH OLD AND NEW AD 
DRESSES ASK THE CARRIER FOR FORMS.” 

In addition to this, the post office has been carrying on 
campaigns via the radio and in the schools, as well as in all 
possible publications—all for the purpose of better serving 
the peopl 

It should be understood that the post office is under no 
obligation to send the addressee a notice stating that a piece 

second-class mail is being held for him. Furthermore, 
under no circumstances will a subscriber's copy of the 
magazine be forwarded to him unless he first sends postage 

cover the cost of forwarding Eventually publishers’ 
ofhces are notified if subscribers do not receive their copies 
at the given address. But delay may mean that the sub- 
scriber will fail to receive his periodicals for one or more 
months 

The moral is that everyone who moves to a new address 
should notify the post office at once in the manner sug 
gested above, and at the earliest possible moment should 


notify publishers trom whom he receives periodicals and 


friends and relatives from whom letters are received. of 
¢] h idre 
accacTess 


nee mm 


Leopold Factory Opens Elaborate Display Room 


The Leopold Desk Company, wholesale manufacturers 
Burlington, lowa, recently opened a new and attractive dis 
lay room adjoining their factory. In this display room aré 


shown ensembles of the various suites which they build 
The suites are laid out in a number of groupings, suggest 
ng a variety of arrangements of office furniture, lighting, 
drapes, etc., and showing different color combinations. The 
display is calculated to carry out the highest artistic con 
ceptions of the modern office, and offers constructive sug 
gestions to dealers who desire to do real creative selling of 
turniture embodying a high esthetic value 

Dhe company has recently published a letter-size, 
twenty-page brochure in full color, entitled “The Spirit of 
Gracious Living Moves Down Town.” The foreword says 
“In the appointments of his office, today’s executive seeks 


a continuation of the comfort and beauty that grace his 


home Chis brochure illustrates a number of entire offices, 
show ne « tT! ple te al poimntime ts 
> 


Roth Announces Second Dayton, Ohio, Store 


The Roth Office Equipment Company announced the 
opening of a new store in Dayton, Ohto, to be located at 
116 North Main street Store Number One is located 
at 113 East Third street In the second location the con 
pany ccupies three floors Complete lines of stationery 

e e€ equipme ire carried m both establishments 
vith especial stress la I sale of executive office 
suite< ' eri esig 

Directors e : Cc. W t Aa 
{ rahe { WK Ks D. T. Storch, W = « 
( A. R V. Schaefe L. P. Rieger 
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The Correspondence Machine 
For Office and Home 


BARR 
Typewriter 








Some of the BARR features mak- 
ing for convenience in operation: 


Shift Lock Release from either 
Shift Key. 


Positive Backspacer and Reliable 
Line Lock. 


Backspacer, Margin Release and 
Line Lock Release operated by 
control keys in keyboard. 


The BARR Typewriter will serve 
equally well at the office during the 
day, or overtime at home, as you 
choose, for it is:— 


Small Enough to Carry Off, 
Sturdy Enough to Carry On. 


Manufactured by the 


BARR-MORSE CORPORATION 
ITHACA, N. Y. U. S. A. 


This machine is a Morse Industries product; other 
Morse Products are: the Morse Rocker Joint Silent 
Chain, the Allen-Wales Adding Machine, the Poole 
Clock, and Thomas-Morse Aircraft. 


Born with a Pedigree. 
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The Bates 
New! “Eien: 









Consecutive 
Duplicate 
Triplicate 
Quadruplicate 
Quintuplicate 
Sextuplicate 
Septuplicate 
Octuplicate 
and Repeat 


The reception of the new Bates 
Eight, as shown by actual orders, 
has been exceedingly gratifying. 
Our Saturday Evening Post ad- 
vertising is now featuring ‘‘the 
New Eight.”’ 


THE BATES MFG. CO. 
Est. 1891 Orange, N. J. 
New York Offices, 20 Vesey St. 


Bates Numbering Bates Telephone and Radio 
Machines ndexes 


Bates Automatic and Hand Eyeleters 


Bates 
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Sussman Visits U. S. A. 


S. Sussman, general representative for Central Europe of 
the Underwood Typewriter Company, paid a visit to the 
eastern office of this journal in New York City on April 2. 
He arrived on the steamship “Majestic” March 17 and de- 
parted for home on April 14. 

He covers for the Underwood Typewriter Company Ans- 











S. SUSSMAN 


tria, Hungary, Czechoslovakia, Jugoslavia, Roumania. 
Greece and Bulgaria He reports business conditions as 
improving in all these countries and in Czechoslovakia im 
particular. 
—————— 
National Typewriter Dealers Association Issues 
Bulletin 

Issue Number 1 of the Bulletin of the National Associa- 
tion of Typewriter Dealers made its appearance in February. 
It is a single sheet of about letter size and mimeographed 
tront and rear 

Che first issue mentions some of the activities under way 
by the National Association of Typewriter Dealers, such as 
4 co-operative catalogue, standard association business 
forms, national standards for grading typewriters, and the 
monthly bulletin to keep members informed of what prog- 
ress is being made and to provide a means of interchanging 
ideas. It is planned to incorporate a members’ market for 
the free advertising of anything members wish to buy, sell 
or exchange. 

Among the recent new members, as listed in the first 
issue, are: Edward J. Eggleston, Victor Office Machines, 
Inc., Cleveland, Ohio; Miss Harriet Mook, Crosby-Mook 
C'ypewriter Exchange, Warren, Ohio; H. C. Wollenhorst, 
Buffalo Typewriter Emporium, Buffalo, N. Y.; O. E. Berg- 
strom, New England Adding Machine Company, Boston, 
Mass.; Charles H. Batchelder, Batchelder’s Book Store, 
Exeter, N. H. 

The March issue of the Bulletin also gives the following 
new members: L. L. Martin, Martin Typewriter Company, 
Portland, Me.; J. Paul Finn, Model Typewriter Company, 
Boston, Mass.; C. B. Gleason, San Diego Typewriter Supply 
Company, San Diego, Cal.; American Typewriter Company, 
San Diego, Cal 

The March issue of the Bulletin gives some suggestions 
for collection letters. 

The Bulletin is enlivened by the use of cartoons 





—_ 

U. S. Commerce Chamber to Meet This Month 
The Chamber of Commerce of the U. S. A. will heid 
its sixteenth annual meeting in Washington, D. C., May 
7, 8, 9, 10 and 11, at which the program will be devoted 
to a discussion of timely business problems. The first date 


mentioned, May 7, is set aside for the meeting of the 
National Council 
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Sells for $125 


thenew"“YandE” ie 2 
PERSONAL SAFE with a variety of interiors, 


but interiors are not in- 


HIS handy safe, suit- 

able for private offices, 
in large or small establishments, such as gar- 
ages, theatres, stores, and ideal for home use, 
sells for only $125. (Prices higher at distant 
points. ) 

It’s finished in olive green. Natural 
wood finishes obtainable at slight extra 
cost. 

This safe has monolithic insulation—high 


standard of fire protection. It can be equipped 





cluded in above price. 

This safe has a big market and its remark- 
ably low price makes it a good leader. We 
are receiving many inquiries for this safe 
from our advertising in newspapers and the 
Saturday Evening Post. 

Write for literature on this safe—also our 
complete line of “A” and “B” Label Safes— 
and Record Filing Safes. 


YAWMAN 4»? FRBE MFG.(0. 


555 Jay Street, Rochester, N. Y. 


Export Dept., 368 Broadway, New York City 





Cable Address: ‘*‘YAWMANERBE,”’ New York 





DESKS 


SHELVING BANK and 


STEEL and WOOD FILING CABINETS 


LIBRARY EQUIPMENT 
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Myrtle’s New No. 2460-F Walnut. No. 2360-F Mahogany 


W! ay smiling buys because purchaser ! uriably 
attracted by the outstanding quality of tl w Myrtle 


2300-2400 Series and the astounding low of its price. 





For Myrtle now brings a Period Stvle Desk, ther Walnut 
New York acne on M uhoganv. DS cen oe —_ r sarsth - } ‘ 
Pier 21, East River leonet aay off 

|. Wallace, Representative 


' 
; 


! 


Writ 


Myrtle Desk Company 


High Point, N. C. 
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A Little Question—A Lot of Attention 
\n advertisement that made folks sit up and take notice 
recently appeared in an Omaha, Nebr., Sunday paper. It 
was headed, “Are You a Member of the BLACK HAND?” 
The text beneath set one’s mind at rest. It read, “Do you 
t your fingers smeared with ink writing with a pen? Our 


portable typewriters are a sure cure for this trouble.” 


The lvertiser was the Central Typewriter Exchange of 
On 

pace occupied by the advertisement was 

ule lumn by approximately four inches, it had 

ling powers to attract attention of a “common ordi 

nar\ idvertisement many times bigger. That is the secret 

f success with small ads There must be magic im their 


set-up. or in the few words of heading caught as the eye 
slips over the page \ question invariably proves more 
effective than a mere statement, and such a question as 
the one used by the Central Typewriter Exchange ranks 
nearly 100 per cent—especially since it is not far-fetched 


in its tie-up with the text that follows.—M. A. B 


- ae - 
Ditto, Inc., in New Factory 
Ditto, Inc., manufacturers of Ditto duplicating machines 


und supphes, recently bought from the General Electric 
Company the three story and basement factory building 
it Harrison street, Oakley boulevard and Flournoy street, 
Chicag« Ever since the organization of the company in 
1910 it has always rented its office and manufacturing space 
During recent years the organization has occupied a build- 
ng at Austin avenue and La Salle street, but the widening 


la Salle street made it necessary to seek new quarters 





W FACTORY OF DITTO, INC 


th crore hanged its policy and purchased 
i ‘ \ x 
Ditto contains approximately 92,000 
square teet Che ground area is 48,000 square teet Che 
roperty has been appraised $350,000. The new building 
provides ample facilities for manufacturing, printing and 
ther departments of the business 
= 
Moore Pen Men Leave on Trips 
QO. K. Smith, sales manager of the Moore Pen Company, 
Boston, Mass., left the early part of last month on a six 
weeks’ trip to the Pacihe Coast here he will call on the 
ade 
R. |] isher, special representative, lett last month on a 
trip through the South, where he will call on the trade He 


will proceed as far west as Texas 
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Sell 
‘Tables 


this New Way 


Make bigger profits on 
a smaller investment 


Now you, too, can make real money 
selling tables. Designed especially for 
live dealers in office appliances, the 
new, simple St. Johns marketing plan 
has been eagerly seized upon. Only a 
trifling investment required for a mere 
sample display. We make instant de- 
liveries from our own stocks, shipping 
direct to your customer if desired. 


The demand for office tables on the 
part of your trade may not justify you 
in carrying your own warehouse stock. 
At the same time you cannot afford to 
send these customers to a competitor. 


Sell them yourself, with our co-opera- 
tion. Write us at once for full partic- 
ulars of the St. Johns plan. Don't 
miss this opportunity. 


St. Johns Business tables are made in 5-ply 
Mahogany ;: 5-ply Walnut ; Oak, 5-ply quartered 
or plain; first quality quartered C€ Sen Daher many 
finish and Northern Gray Elm. Several stand- 
ard sizes with linoleum tops. The under top con- 
struction and mitre-joint plank edge are excep- 
tionally strong wetail drawers with 3-ply 
BR bottoms. Shipped K. D. with bolt construction 


ST. JOHNS TABLE CO. 


Cadillac Michigan 
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Two New 


FOX Desk Pads 


-that Open New Profits to You 





Here is a Period Flexible Desk Pad in Em 
bossed Colonial Handcrushed Genuine Cow 


hid Padded end strips. Black fibre base 
turntshed with blotter End strips come 
it yrown, green, blue, red and maroon 


Size 20"x34". A big sellet Ask for No. 1105 


Retails at $5.50 





This Period Flexible Desk Pad has the 
same selling flash as the one shown above 
Padded end strips covered with imitation 
Spanish Leather in brown, and green. Black 
fibre base. Furnished with blotter. Size 20” 


x34” No. 1107 Retails for $3.00 


hice specialties 
tor your copy 





The Fox catalog is 
filled with fast 
ing, profitable 


sell 
of- 


Send 


today 


GEO. E. FOX & Co. 


325 W. Ohio St. CHICAGO 


A. H. Denny, 356 Broadway, New York 
New York Representative 
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Balch Joins Quality Park Envelope Company 

The Quality Park Envelope Company, Midway, St. Paul 
Minn., makers of leatheroid products and other stationers’ 
speciaities, announce the appointment of Harry W. Balch 
as sales manager. He will cover all territory outside of 
Chicago and will look after the interests of dealers, apply 
ing and explaining the better service features at lower costs 
which the company now offers 


In the paper and glue trades Mr. Balch has had a long 





HARRY W BALCH 


experience which will be of much value in connection with 
the manufacture of envelopes and expanding wallets, and 
he will use the knowledge gained from that experience im 


aking the “Qualitybilt” line of leatheroid products better 


Che company has also just announced the opening of a 
new regional warchouse at 162 North Franklin street, Chi 
cago, which will enable them to make shipments from this 


city to all their customers in the Central West. 


> 


Sells Business and Trade Name 
Che Wright Manufacturing Company, Lisbon, Ohio, have 
sold their business and trade name to the American Chain 
Company, Inc., with executive offices at Bridgeport, Conn 
(here is no anticipated change in policies or sales organiza 
tion H. F. Wright and W. F. Wright will continue in 
their respective divisions of sales and production of Wright 


products 
i — 


Babe Ruth’s Pen on a Long Ride 

\ pen presented to Babe Ruth by Troop No. 3,-Boy 
Scouts of America, Burlington, lowa, made a run that was 
not on the schedule. It turned up at a Great Lakes port, 
after a trip by boat and truck with a cargo of coal. The 
durability of the “Lifetime” pen is suggested by its good 
condition when discovered, and rescued from the coal pile. 
Che pen was used by three stenographers to write a letter 
to the manutacturer stating the facts. Evidently the pen 
had been brought to Menominee, Mich., in a shipload of 
coal trom either Toledo or Cleveland, Ohio, as those cities 


ire usually the port of origin for coal used at the Michigan 


t\ After being unloaded from the vessel, the coal was 
delivered by the truck or a local coal dealer, who 
brought it to a customer This man found the pen while 


feeding his furnace 

These young women, stenographers trom Michigan and 
Wisconsin, were Misses Lucile C. Keans, Mae D. Evans 
and Margaret C. O'Connell. They prefaced the letter thus 


“The pen when found was in A-1 condition and we are 


convinced that our next pen will be a Sheaffer.” 











TAKE THE HEAD START THAT 


DIEBOLD 


OFFERS WITH THIS 
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THE COMMANDER—A 
2-hour safe carrying Un- 
derwriters Laboratories 
> 
Labels “B" and “T-20 DIEBOLD 
COMMER. 
CIAL SAFE— 
For the smaller 
business office 
\ 2-hour safe 
THE GUARDIAN—Pro- 
tection with Economy! 
(Tests over 1 hour 


DIEBOLD BURGLAR. 
PROOF CHESTS carry 

lowest mercantile bur- 
glarv insurance rates 


It's profitable too—because no efforts have has not been sacrificed to gain light weight. 
been spared to utilize to the fullest extent National and Trade Paper Advertising to 
modern aids to merchandising. practically all of your prospects is building a 


Our line is complete, offering the entire range demand. 


of fire resistive safes and vault doors for Literature, Window Displays and a complete 
every degree of fire risk. plan of Sales Promotion are offered to help 
Our company is sound—the experience of close sales. 

seventy years of bank vault and safe building You cannot afford to overlook the sales possi- 
is in these up to date safes and protection bilities of this line. 


IEBOLD 3 SAFE 


MASK YOU R. BAN KLE R. 

















Strong dealers are invited to write for 
details of the Diebold Plan. Address the 
DIEBOLD SAFE & LOCK CO., CANTON, OHIO 











OFFICE 
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to look for 


' One: 
A Complete Line 


There should be filing folders for 
ALL systems in the ideal line. Ox- 
ford has 74 folder items—our handy 
comparative folder mumber_ chart 
shows how well they cover the field. 
Send for one! 


Two: 
Real Honest Quality 


Prices are pretty much the same in 
the folder field nowadays. It’s a ques- 
tion of obtaining the best quality at 
the usual prices! After all, folders 
stand the brunt of handling the filing 
job. They’re in and out of the file 
drawer over and over again. We in- 
vite your tests and comparisons on 
Oxford folders to prove their down- 
right quality for this work. 


Three: 
Refinements and Style 


These are very real selling factors— 
for us and for you, too. And they 
cost you no more. You can easily see 
how customers will prefer the Oxford 
straight cut folders with rounded cor- 
ners; the undercut tab which gives 
double the usual writing space; the 
double crease for expansion at the 
bottom. 


The unmistakable quality “look” about 
Oxford folders has sold far more than you 
can imagine, too. All these factors of style 
and refinement are powerful influences on 
YOUR sales. 
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in a line of 
filing folders 
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The OXFORD Line Is the Line 


That Sells! 
Don’t You Want It to Sell 
For You? 
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OXFORD FILING SUPPLY COMPANY 


500 Driggs Avenue 


NEW YORK 
STOCKROOM 


321 Broadway 


Brooklyn, N. Y. 


PHILADELPHIA 
OFFICE 


441 Drexel Bldg. 
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The Newest, Fastest, Most Economi- 
cal Office Printing Machine 








HERE’S “something new under the sun”— 

ROTAPRINT. Work that used to be costly 
to do well—such as the printing of letterheads, 
form letters, etc.—can now be done cheaply 
right in the office on ROTAPRINT. 

This newest of office printing machines is a 
real offset lithographic printing press that any- 
one can operate anywhere. It produces letter- 
heads, factory forms, 
all kinds of advertis- 
ing matter, maps, 
charts, photographs, 
etc., without the cost 
of stencils, engrav- 
ings, electrotypes, 
stereotypes, composi- 
tion, make ready or 
any of the expense of 
other methods. It is clean, speedy and exquisite in the 
work turned out. 

Five feet of space is all you need for ROTAPRINT— 
all you need to have the finest, fastest, most economical 
printing department you ever thought possible. If you 
have that much space, if you use printing you ought to 
have a ROTAPRINT. Write at once for full information 
and let us prove ROTAPRINT’S possibilities to you now. 
Choice territories are open for responsible men with a 
knowledge of office specialty selling. 
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Suite 1106 One Park Avenue New York, N. Y. 
AGENCIES 

Facife Coast Pacifie Coast Cleveland Canada Chicago 
0. C. _ # ae 0. C. Haney Corp., Rm. 604, Ohie Rotaprint Corporation, Rotaprint Company, Chicago Rotaprint Agency, 
404 West N —- 149 New Montgomery &t., Suite 503, Prospect-Fourth Bldg. 52 Spadina Avenue, 810 First National Bank Bidg., 
Les Angeles, Call San Francisco, Calif. Cleveland, Ohie Torente (2) Canada Chicago, Illinois 
Was on, D. C. Detroit Hartford Richmond 

innix Co. Inc., Michigan Rotaprint Corporation, Cennecticat Rotaprint Corporation. Kotaprint Sales Company of Virginia, 
tis Thirteenth St. N. W., 513 Shelby Street, 186 Pearl Street, 605 East Main Street, 
Washington, D. C. Detroit, Michigan Hartford, Conn. Kichmond, Va. 
Toledo Cincinnati Texas Atlanta St. Louls 
Ohle Rotaprint Caspesation, Ohie Retaprint Corp... Clark and Courts, Piedmont Rotaprint, Inc., Rotaprint Co. of St. Louls. 
1607 Canton Stree 106 E. Fourth St., 3rd Fieor, Galveston, Texas 409 Rhodes Building, RO4 ne Street, 


Telede, Ohice Cincinnati, Ohic, Atlanta, Georgia St. Leuis, Mo. 

















Wedding Bells 


Miss Josephine Pitisan Weds 

Miss Josephine Pitisan, who won the amateur champion- 
ship at the International Tyepwriting Contest held in New 
York City last autumn, was married to William F. Datri 
on April 15, 1928. The ceremony took place in Saint Pat- 
rick’s church, Ninety-fifth street and Fifth avenue, Brook- 
lyn, New York. Our best wishes are extended to Mr. and 
Mrs. Datri 


: aieienedin 
Kupferle-Taneyhill 

Miss Edna Kupferle was married at St. Louis, Mo., 

April 3 to Henry C. Taneyhill. Mr. Taneyhill is acting 

manager at St. Louis for the American Writing Machine 

Company. The couple will spend their honeymoon in the 

near future visiting friends and relatives in Baltimore, New 


York and other eastern cities 


Ye Doc’ Stork 


A New Meilink Junior Salesman 

John G. Irlam, central states representative of The Mei 
link Steel Safe Company of Toledo, Ohio, is the proud 
father of an eight pound boy. Johnny says that the new 
Samuel Edward will undoubtedly follow in his footsteps 
and be a booster for Meilink steel safes 

‘ di : 
Miss Gloria Joy Tomsen 

Mr. and Mrs. A. O. Tomsen, Muskogee, Okla., have 
found much happiness in the coming of Gloria Joy Mr 
lomsen is connected with the Office Appliance Company 
at Muskogee, and his many friends in the typewriter indus 


try extend hearty congratulations 


a 
A New Attachment for Pencil Sharpeners 
P. A. Narverud of the Narverud Insurance Agency, 1532 
Fast Lake street, Minneapolis, Minn., is the inventor and 


patentee of a new attachment for a pencil sharpener of the 
type driven by an electric motor. It comprises an attach- 
ment whereby the insertion of a pencil will start the motor 
and the removal of the pencil will act to stop it An 








THE NARVERUD ATTACHMENT AS APPLIED TO PENCIL 
SHARPENERS 


object of the invention ts to provide a simple and efhcient 
means which may be readily attached to the casing 
pencil sharpener, this means being adapted to receive 
pencil and start and stop the motor by the movement of t 
pencil itself \ picture of this invention appears herewit!l 


= 
Mr. and Mrs. F. P. Seymour at French Lick 
Mr. and Mrs. F. P. Seymour, Chicago, IIL, spent a week 
in April at French Lick Springs, Ind., relaxing and enjoy, 


at the celebrated Indiana health 
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To Help You Sell 


Our interest in you, as a dealer, 
does not end after you have made 
your purchase. We want to help 
you move your stock so you can 
buy more. We will gladly furnish 
sales material, cuts and folders to 
enclose with vour mail, and so on. 


An initial order is not a source of 
much profit. We want repeat 
business, the same as you do and 
the only way we can get it is by 
helping you. HOOSIER dealers 
are really a part of our organiza- 
tion as much so as the employees 
at the factory. Feel free to make 
use of every facility we have. 


“Built True—Clear Thru” is a 


sound policy, backed by an equally 
sound organization. 


Hoosier Desk Co. 


JASPER, INDIANA 


HOOSIER DESKS 
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This is going to be— 
A big Water Cooler year 


the 


‘oolers are way ahead of previous 


report unusu a] 


lical 


a real effe 
t Or ler i 


CORDLEY & HAYES 


12 Leonard Street 


CORDLEY & HAVES 
12 Leonard Street, New Vork 

information 
plans 
more 
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L ee 


Theodore E. Smith 
Theodore E. Smith, one of the founders of the Spen 
cerian Pen Company and for forty-four years president of 
the company, passed away in Brooklyn on April 2 in his 


ninety-third year. Mr. Smith retired from active man 
agement of the Spencerian Pen Company in 1923, but he 


nevertheless remained a director of the company until his 
death 

Theodore E. Smith was one of the oldest residents of 
Brooklyn Heights He was born on Middagh street in 
1835 and resided on the Heights during his entire life. He 
was the son of Cyrus T. Smith, the first mayor elected 
by the people for the old city of Brooklyn, who lived for 
many years in the old Smith mansion at 73 Pierrepont 
Street 

During the Civil War Mr. Smith was paymaster in the 
Navy He was one of the charter members of the Ham 
lton Club, the oldest member of the First Presbyterian 
church on Henry street, and a member for many years of 

? 


the Rembrandt and Union League clubs 


+ + + 
Dr. J. K. Rishel 


Dr. J. K. Rishel, president of the J. K. Rishel Furniture 
Company, passed away April 5 at his home, Williamsport 
Penna. He was eighty-three years old. Mrs. Rishel passed 
away several years ago Surviving are the following nieces 
and nephews 

\Irs Joseph Satori of Los Angeles. Calit - Mrs Blanche 
Sheldon, Miss Margaret Seel, who made their home with 
him, and Mrs. Mabel Bushee of Normal, IIl.; Gay Hamil 
ton of Monterey Park, Calif.; Lefoy Hamilton of Genesee, 
[ll.; Raymond Laird of Hughesville, Penna.; Frank L. Laird 
of Canterbury, N. H.; Alvin C. and Warren K. Rishel of 
New York City 

Dr. Rishel was a native of Columbia County, Penna 
lle prepared himself in youth for the practice of dentistry 
but discarded professional life for business activities shortly 
after The furniture manufacturing plant at Hughesville 
was established in 1867. In 1896 Dr. Rishel incorporated 
the business as the J. K. Rishel Furniture Company, and 


} 


became president, with Ralph T. Smith, secretary and 


treasurer. The company purchased the Otto furniture plant 
been conducted since under 


the Rishel name. The plant has prospered, and has been 


at Williamsport, which has 


enlarged repeatedly 
When Dr. Rishel moved to Williamsport upon the estab 


lishment of the business there he entered into the civic and 


religious lite of the community He was elected to the 
board of directors of the Williamsport National Bank, and 
served as vice-president also. He was active in the Cham 


ber of Commerce and served as president at one time 

Dr. Rishel served on the boards of the Y. W. ¢ \ 
and the Y. M. C. A., he was interested in Dickinson Sem 
inary, and gave it an endowment of $100,000. He was affil 
iated with St. Paul’s Lutheran church, to which he pre 
sented a fine organ as a memorial to his wite. 


tb + 
Otto W. Miller 


Otto W. Miller, one of the organizers of the Miller-Davis 
Company, passed away unexpectedly at his home in Min 


neapolis, March 29. He was president of the company until 
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“FORCE 70.150 
Automatic Numberer 














ERE you are, Mr. Retailer. 

Worthwhile returns on a fast- 
selling numbering machine. An ex- 
tra dollar for you each time you sell 
a “Force” No. 150! 


You want a healthy margin of profit. 
Your customers want a _ good-looking, 
sturdy, efficient machine at a reasonable 
price. The “Force” No. 150 is sure to 
please you both! This marvelous machine 
allows the biggest profits ever offered you 
on a popular-priced numbering machine. 
And it represents the biggest value ever 
offered to your trade. 


Send the coupon or write today for 
complete details of our sensational 


money-making proposition to you. >-S.9.Q.e | 
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SIMPLE ~ oe ¥ 


CONTROL 7 — 
LEVER 






How we help you: “Force” 
national magazine advertising, 
window and counter displays, 
booklets for your imprint and 
our special Merchandising 
Plan are sure to boost your 
numbering machine business. 
Let us show you how. 


, ~ 


IMPROVED 
INK 
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105 Worth St., New York City 180 N. Wacker Drive, Chicago, Ill. re pe eo Ho ee ST 
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When Classroom Doors 


Have Closed Behind Them 












Nothing to fold or ade 


just 


A firm light touch nt 
found in any other 
portable 


All keys and conver- 
iences of a large typec- 
writer in their proper 
place on the machine 


Offer the student who enters business 
the portable that works for him after 
diligently copying notes and 
plans, presenting ideas in the most legi- 
ble and concise form. Give him the 


hours 


Ahead are the doors of business. 


In the coming post graduate days 
when young men and women from 
thousands of classrooms will enter busi- 
ness the typewriter dealer should be 
ready to offer them the Royal Portable 
Typewriter. For this modern instru- 
ment of self-expression becomes even 
more useful and popular after grad- 
uation. 


The simple, 


portable. 
The Royal 


light, smooth, pleasing touch of the 
Royal Portable Typewriter-—-this most 
modern and useful of portables. 


and sturdy 
reduced in size to a 


compac t 
Royal 


Portable 


Sales policy is the 
Dealer Sales Policy 
--write for details 
and national adver- 
tising schedule 





Royal Typewriter Company, Inc. 


316 Broadway 





New 


York 
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his retirement about two years ago. Mr. Miller was sev- 
enty years old. He was born at Prairie du Chien, Wis., 
and went to Minneapolis with his parents in 1861. While 
still a young boy he became an errand boy for a Minne- 
apolis newspaper. This inducted him into the printing busi- 
ness. The Miller-Davis Company was organized in 1898 
+ + + 
Max Taylor 

Max Taylor passed away at Boston, Mass., April 5, a 
member of the service staff of the L. C. Smith & Corona 
['ypewriters Inc., there. He had been connected with the 
company since June, 1921, and a wide circle of friends and 


business acquaintances mourn his passing 





LOUIS J. RECKFORD, for more than forty 
years president of the American Lead Pencil 
Company, passed away after a short illness on 
March 22 as the result of the after-effects of an 
operation He graduated from Columbia in 1886 
and immediately became president of his company, 
retaining that position until his death He was 
the patentee of many devices used in the pencil 
industry He was president of the Pencil Makers’ 
Association and chairman cf Alpceo Pencils, Ltd. 
of London, England. Mr. Reckford was a man of 
great ability and fine character. A brief sketch of 
his career appeared in the April issue of this 
journal 


Emilien Daoust 
Emilien Daoust, one of the most noted stationers and 
printers of Canada, passed away several weeks ago. He 
was sixty-three years old. Mr. Daoust was active in asso- 
ciation affairs, and prominent in civic affairs. He was pres 
ident of Librairie Beauchimin 


+ + + 
The Mother of J. W. Galland 


Mrs. Clara Galland passed away suddenly several weeks 


ago, sixty-three years of age. She was the mother of J. W. 


Galland, general manager of the Wholesale Typewriter 
Company, New York, N. \ His many friends sympathize 
with Mr. Galland in this loss 
+t + + 
K. Arthur Naumann 
K. Arthur Naumann, of MHorder’s, Inc., Chicago, suc- 


cumbed to a heart affliction April 26 at a local hospital. He 
was one of the typical young executives of the organization, 
widely known to dealers and traveling men. Surviving are his 
widow, Marie R., sister, Helen E., and brother, Louis J. Arthur 
Naumann was of the intensely loyal type, a characteristic 


Horder worker 


+ + + 
John J. Kearney 
John J. Kearney, secretary and treasurer of the Accurate 
Register and Salesbook Company, 130 Wisconsin avenue, 
Milwaukee, Wis., succumbed to pneumonia several weeks 


ago. Surviving are the parents and two sisters 


15 


of 


ears dealer 


preference 
Facts and figures 


are strong argu- 

ments, and time, which 

tests and tells, proves 

that there MUST be 

very definite reasons 

back of the fact that 

for over fifteen years 

the great majority of 

the dealers in office 

equipment, stationery 

and typewriter sup- 

plies have pteferred Peerless Keys—many of 

them to the exclusion of all other brands. Now, 

this dealer majority numbers over eighty per- 

cent of the country’s total. Our figures prove it. 

And the reasons for this overwhelming superior- 
ity may be summed up as follows: 


First: Peerless Key quality stands the test. 
Peerless Keys are the only rubber keys sold 
with a five-year guarantee against deterioration 
and hardening. 


Second: Peerless Keys are the only brand sold 
through dealers for which a consumer demand 
has been created. 


Third: Peerless Dealer Co-operation refers 
consumer inquiries and orders to dealers. 
Peerless Salesmen do missionary work for the 
dealer. Peerless Dealer Helps Do Sell Mer- 
chandise. (See Erasure Shield offer herewith). 


Fourth: Peerless Does Not Sell Direct. We 
do not compete with our dealers by selling one 
construction of key to consumers direct and a 
key of different and cheaper construction to 
the dealer. 








If you have never han- 
died any rubber type- 
writer keys, or if you 
are now selling a differ- 
ent make, Jet us prove 
what Peerless Keys 
can do for you—let 
us show you why 4,000 
Peerless Dealers “‘fol- 


” 
low the tender? SHIELDS FREE! 
The latest of the well-known 
PEERLESS KEY Peerless Dealer Helps. Carries your 
imprint; supplied free with an order 


COMPANY, Inc, for Peerless Keys. A sure and unique 


boostin your tales; «4 
176 Fulton Street, | dealer hel that lasts in. 
New York City your customers! 


ee ee ee 


Peerless Key Company, 176 Fulton Street, New York City 


Kindly send us, without obligation, details of your profit- 
building plan for dealers, together with sample Peerless 
Key and Erasure Shield, with our imprint. 


NAME 


FIRM - 
ADDRESS 
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WELCOM 


If you come to New York City 
—welcome. We want you for 
a visitor because perhaps noth- 
ing else quite so much as a trip 
through our plant will give you 
a true impression of the im- 
mensity of this business. 


Mastergrade Underwoods are 
rebuilt for real service—to give 
satisfaction equal to a new 
machine. All sizes, types and 
serial numbers are always 
available. This is possible only 
because of our superior facili- 
ties, due to our position as the 
largest wholesale distributor 
of typewriters in the world. 


THE 
WHOLESALE TYPEWRITER 
COMPANY 


F-xclus ive listributors of Mastergrade Remanu 
factured nderwoods and Largest Wholesal 
Distributors in the World 
428-430 Broadway New York 
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Henry C. Ostrander 


Henry C. Ostrander, who has been mechanical superin- 
tendent for the Corona Typewriter Company, Inc., at Gro- 
ton, N. Y., passed away early in March at his home, Los 
Angeles, Calif., aged fifty-seven. Mr. Ostrander moved 
to the coast in 1921. 

' + +€ 
Ethan Rogers Underwood, Jr. 

Ethan Rogers Underwood, Jr., sixteen years of age, only 
son of Mr. and Mrs. E. R. Underwood, passed away on 
Saturday, April 21, at the Underwood residence in West- 
minster Road, Elizabeth, N. J. His death came as the 
result of an attack of pneumonia. Funeral services were 
held from the home on April 23, at 3 P. M 

Mr. Underwood, Sr., is president of the Fulton Specialty 
Company, 134 Fulton street, Elizabeth, N. J 


TYPEWRITERS 











J 


STORE FRONT OF THE KING TYPEWRITER EXCHANGE 
205 MASSACHUSETTS AVENUE, INDIANAPOLIS, IND.—The 
individuals in the picture, from left to right, are Roland T 
King, J. Scott Michelsen, Norman Suess and W. G. King. The 
Exchange is headed by the gentleman last named, who is an 
experienced typewriter man 











Joseph F. Johnson Buys Home at Chicago 

Joseph F. Johnson, president of the Johnson Chair Com- 
pany, Chicago, IIl., has purchased a home at 522 Hawthorne 
place. The consideration was approximately $125,000 cash 
This dwelling had been built for Dr. Otto J. Stein several 
years ago, a replica of Petit Trianon palace at Versailles. 
The lot fronts 100 feet on Hawthorne place, with an aver- 
age depth of 260 feet; it narrows down to sixty feet at 


the rear. The new Johnson home is a short distance from 
Lincoln Park and Lake Michigan 
> 
National Typewriter Dealers Select Convention 
Dates 


F. McBurney, president of the Cleveland Typewriter and 
Adding Machine Dealers’ Association, and chairman of the 
committee for the 1928 convention of the National Associa- 
tion of Typewriter Dealers, announces that the date of the 
annual convention will be Monday, Tuesday and Wednes- 
day, August 20, 21 and 22, and the place, Cleveland, Ohio 

on 
President Ford and Wife Abroad 

Frank R. Ford, president of the L. C. Smith & Corona 
['ypewriters Inc., sailed April 11 for England. Mrs. Ford 
accompanied him After a month’s stay Mr. and Mrs 
Ford will return to the United States 

ee dl ae a 

“Improvements in manufacturing processes have been 
accompanied by no less important improvements in office 
methods and furnishings, both being equally essential to 
successful business operations.”—Charles M. Schwab 
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A MILLION DOLLAR IDEA = S\— A/ll American Line “ A MILLION DOLLAR IDEA 


The Million Dollar Idea 


WO years ago this month one of the 
largest dealers in the United States said--- 


“If some wise manufacturer would make a 
completely standardized complete line of filing 
equipment at a popular price and put the best of 
material, finish and mechanical features in it 
I could— 

Lower My Inventories 
Get Quicker Turnover 
Eliminate Competition 
Reduce Sales Resistance 
Increase Sales 
Greatly Increase Net Proht 


To this standardization should be added a 
common sense plan of dealer assistance by 
the manufacturer.”’ 


So we took this Million Dollar Idea and built 


THE (Ill (Imerican LINE 


The new line was announced July 1, 1927. In 
nine months our dealers have proved the worth 
of this idea by more than doubling their volume 
of business over any entire previous year. 


Send for new (Ill (Imerican linc catalog. 


BROWNE-MORSE COMPANY 


MUSKEGON, MICHIGAN 


Aucctean Line “a A MILLION DOLLAR IDEA “% Ail American 
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The Widest Carriage Furnished 
On Any Typewriter 











Carriave H 
Warrtes a une 40.6 IN. LONG Hops PAPER 42.6 IN. WIDE 











“(Q )IDE-CARRIAGE Smith Premiers have the same 


light touch as the correspondence machines, due 
to the fact that only the type-basket shifts for capitals— 


the carriage is not lifted. 


An additional advantage is the greater strength and 
durability made possible in the construction. 


Seven Other Carriage Widths 


Writes a line 8.6 in. long. Holds paper 10.6 in. wide. 
Holds paper 12.1 in. wide. 
Holds paper 14.6 in. wide. 
Holds paper 18.6 in. wide. 


CARRIAGE A: 

Carriace B: Writes a line 10.1 in. long. 
Carriace C: Writes a line 12.6 in. long. 
Carriace D: Writes a line 16.6 in. long. 
Writes a line 20.6 in. long. Holds paper 22.6 in. wide. 


CARRIAGE E: 
Holds paper 26.6 in. wide. 


CarrRiAGE F: Writes a line 24.6 in. long. 


Carriace G: Writes a line 30.6 in. long. Holds paper 32.6 in. wide. 








SMITH PREMIER TYPEWRITER COMPANY 
376 BROADWAY ts :: NEW YORK, N.Y. 
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(Boston Business Show Exhibits—Continued from Page 43.) 
Brown, manager of the Boston branch, was in charge of the 
booth, assisted by J. G. Kilpatrick, G. H. Taylor, J. J. Kilray, 
G. H. Cleaver, D. M. Porter, Harold Beach, H. F. Allen, Miss 
Pauline Chase and Miss Marion Stanchfield 

DICTAPHONE SALES CORPORATION, New York, N. Y.— 
Here was demonstrated the new Dictaphone dictating machine 
which is the latest product from the Bridgeport factory and 
consists of the improvements which have been developed there. 
Another feature of the exhibit was the new shaving machine 
which, it is claimed, is foolproof, so that any office boy can use 
Another feature of this 
Frank J. Skipper, leading sales- 
man for the Dictaphone Company, appears on the screen and 


it without any danger of trouble, 
exbibit was the Bristolphone 


at the same time his words are reproduced by this device so 
that he became what the Boston papers termed a traveling 
salesman who neither eats, drinks, smokes nor pads expense 
accounts S. Q. A. MeClure New England manager, was in 
charge of this exhibit, with H. C. Sheldon, W. F. Simmons, 
Rk. C. Pierce, C. W. Connor and C 
Bristolphone, and Miss 8S. J. Rich as assistant 


Anderson in charge of the 
Visitors during 
the week were E, E. Gesner, field service manager, of Bridge- 


pert, Conn Merrill B. Sands, vice-president in charge of sales; 
S. W. Whiting, field sales manager; H. B. Moninger, Springfield 
manager lames W Anderson Worcester manager; W. P 
Dillingham Providence manager Kimball Frisbie Portland 


Maine manager, and R. H. Llewellyn, Manchester, N H.. 
manager 
EDISON 


INCORPORATED THOMAS A Orange New 


Torsey 

(See Atwell Company 

ELBE FILE & BINDER COMPANY, INC., New York, N, ¥ 

Exhibited here were different binders produced by this com- 
pany, particularly featuring the super-finish air brush work. 
Telephone indexes, telephone book covers, and the entire line 
of Elbe products were on display 

E. Barnett and Arthur M. Archer were in charge of the booth 

ELLIOTT ADDRESSING MACHINE COMPANY, Cambridge, 
Massachusetts Om display at this booth were several models 
including automatic hand addresser, index stencil machines, 
various stvles of addressing machines with automatic selector, 
the “Expirator a high base hand machine, and the regular 
line of addressing machines, stencil cutters, payroll machines, 
checkwriting machines, et« Norman Fay, general sales man- 
ager, was in charge of the booth, assisted by George R. Gillette, 
Bill Mills, John Lowry, Archie MacKenzie, John Serrigo and 
Edward Tinkham Visitors to the exposition during the week 
were Derby Brown, advertising manager; Harmon Elliott, presi- 
dent and general manager, and L. A. Harper, superintendent, 

ELLIOTT-FISHER DIVISION, GENERAL OFFICE EQUIP- 
MENT CORPORATION, New York, N. Y¥ 

(See General Office Equipment Corporation.) 

ERROR-NO, INCORPORATED, Rochester, N. Y Exhibited 
here was the Error-No copyholder with the Crakalak finish. 
The card tray attachment with full control by the line-finder 
was also demonstrated 

C. Harper, president, was charge of the exhibit, assisted 
by H. W fSancroft 

GENERAL OFFICE EQUIPMENT CORPORATION New 
York, N. Y The Elliott-Fisher accounts receivable machine, 
the Elliott-Fisher accounts payable machine the continuous 
feed billing machine and the new magazine feed automatic 
lectric machine for public utilities bills, dividend checks, 
premium notices, etc., was shown for the first time This new 
machine automatically folds cut forms, automatically spaces 
the audit sheet and uses continuous length forms. eliminating 
the handling of carbons or separate forms 

The new Sundstrand duplex machine, which carries two 
totals at one time. adding or subtracting. and giving a credit 
or debit balance when desired, was a feature of the display A 
complete line of Sundstrand machines including a new bank 
statement machine with electric carriage return completed the 
exhibit This is completely electric in operation and can be 
run with only one hand 

Miner H. Paddock, Jr Boston manager, was in charge of 
the exhibit and was assisted by J. L. Hickey, assistant man- 
ager: Charles Ceppi, E. A. Niles, F. T. Smith, C. A. Sandberg 
F. T. Way. H. Jeffres. T. A. Wilson, E. A. St. John, J. La 
Lynn, F. T. Foster, \ Tr. Johnson, H. A. Dolheare and T. A 
Rendell, Richard Howard issistant district manager, and 
Fred Greis, Atlantic district manager, were visitors during the 


week, as well as Edward A. Norman, special representative 
GILLETTE SAFETY RAZOR COMPANY, Boston, Massa- 


(See Thomas Groom & Company, Inc.) 

GROOM & COMPANY, INC., THOMAS, Boston, Massachusetts. 

Exhibited here was a complete line of visible equipment in 
card form, loose leaf form, and sheet form Pressteel, Univer- 
sa Ross-Gould Company, Wilson-Jones Redy-Ref, and Irving- 
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Defiance Band Dater Crown Line Dater 


Sold Everywhere 


Excelsior Stamp Pads are sold every- 
where. Wherever rubber stamps, dating 
and numbering machines are needed, 
you'll find a stock of R. A. Stewart goods. 


And, side by side, with these high quality 
pads and dating devices you will find a 
complete stock of inks for use with them. 
Indelible, marking, waterproof and quick- 
drying penetrative inks—an ink for 
every need. 


The experience of forty years is back of 
these specialized products. You will do 
well to stick with us. 
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80 Duane Street - New York, U.S.A. 


Selling Agents for the B. G. Volger Mfg. Co. Inc., 
of Passaic, N. J. 
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Desks for 


all the tools of 
business 
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Write for 


catalog 


Miva 





Evansville 


Desk Co. 


Evansville Indiana 
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Pitt Vi-Dex were also displayed. The Metal Office Furniture 
line of “Steelcase” filing cabinets, desks and safes were also 
shown The Gillette office knife with the replaceable blade 
and the Gillette twine cutter, both manufactured by the Gillette 
Safety Razor Company, completed the display The exhibit 
was in charge of James A. Nowd and Donald F. Gillespie. The 
Gillette safety razor part of the exhibit was in charge of 
Edward A. Dean of the advertising department of that com- 
pany, assisted by N. L. Buccigross and R. M. Tompkins, T. G 
Groom and 8. B. Groom visited the exhibit during the week. 

HUNT PEN COMPANY, C. HOWARD, Camden, New Jersey. 

(See Thorp & Martin, Inc.) 

INSERTING AND MAILING MACHINES CORPORATION, 
Easton, Penna Here was demonstrated the Sague inserting 
and mailing machine. This machine handles from one to four 
inclosures, opens the envelopes, puts them in, seals, stamps and 
counts them. It is possible to either print a permit indicia or 
to affix a stamp The machine is electrically operated and 
uses a friction and a grip feed. There is a detector on the 
machine which automatically stops it if more or less inclosures 
are put in any one envelope 

Albert F. Lyons, New England representative, was in charge 
of the exhibit. 

INK-OUT MANUFACTURING COMPANY, Montclair, New 
Jersey.—Here was shown Ink-Out, the single fluid ink eradica- 
tor, Erado pens, which are fountain pens with a vial of 
eradicator contained in the pen itself, and the Erado vial. 
Cleopatra cigarette holders in many styles were also featured. 
John D. Cardinell was in charge of the display assisted by 
Monte Stepp, W. L. Popplewell, H. H. Haskins, Il. O. Rogers, 
I. O. Murray and the Misses Jeanette Perry, Peggy Churney, 
Barbara Allen, Hortense Myatt, Alice Cadigan and Cleopatra 
Carroll. 

IRVING-PITT MANUFACTURING COMPANY, Kansas City, 
Missouri 

‘See Thomas Groom & Company.) 

MARCHANT CALCULATING MACHINE COMPANY, Oak- 
land, California, featured the full Marchant line of calculating 
machines. For the first time the new full automatic Marchant 
mode! EE was shown with the new carriage release, automatic 
division, and all other features of the famous model EB Mar- 
chant A revolving display stand, electrically ‘lighted and 
operated with a parchment shade reflecting the light, showed 
six different models of the Marchant calculators Another dis- 
play showed the actual automatic multiplication on the Mar- 
chant by means of an electrical attachment, 

Dean S. Patton, assistant sales manager, was in charge of 
the exhibit assisted by C. G. Peterson, Boston manager, and 
John Q. Harney, C. P. Toye, A. E. Traverso, C. B. Weddleton 
and Mrs. C. G. Peterson. Visitors during the week were J. H. 
King, president; Earl H. Gauthier, Providence manager; R. G. 
Biggart, Springfield manager; T. K. Lund, Hartford manager, 
and Paul G. Crawsham, Providence salesman. 

McCASKEY REGISTER COMPANY, Alliance, Ohio.—Fea- 
tured here was the one-writing visible filing method of the 
industrial division, including stock control, perpetual inventory 
costs, production, planning, routing and dispatching, tool check 
and tool inventory, order control, machine control, and carbon 
backed factory and office forms. C. Swoboda, manager of the 
industrial division, was in charge of the booth and was 
assisted by Roy W. Price, New England manager, and C. E 
Donoghue, New York representative. 

METAL OFFICE FURNITURE COMPANY, Boston, Mass 

(See Thomas Groom & Company.) 

MONROE CALCULATING MACHINE COMPANY, Orange, 
New Jersey, demonstrated their high speed adding calculators 
including the new 2-in-1 all-purpose machine in automatic and 
full automatic models, as well as showing short-cut division, 
short-cut addition, and short-cut multiplication. The new 
K-A-S model automatic division machine was shown for the 
first time This still contains the advantages of the plus and 
minus bar without enlarging upon the machine with the added 
advantage of having automatic division The Defiance line of 
automatic feed checkwriting machines which print both words 
and figures at one operation were prominently displayed, H. B 
McGrath, Boston district manager, was in charge of this 
exhibit, assisted by T. D. Harris, W. B. Kelleher, J. H. Ed- 
wards, R. W. Chase, F. H. Drein, W.°T. MacMann, Miss M. E 
McKenna, Miss J. M. Kiernan, and Miss J. V. Clinton. Visitors 
during the week were F. L. Small, Providence manager; W. V 
Nash, Portland manager; CC. L. Sweeney, Worcester manager; 
K. S. Howard, advertising manager, and L. H. Forbes, division 
manager 

MOSLER SAFE COMPANY, New York, N. Y.. exhibited the 
compiete line of A and B label safes together with a new night 
depository for banks, as well as special vault and bank vault 
equipment The safe which came through the Fal! River fire 
was also shown and the contents revealed undamaged by the 
flames, H. J. Robinson, Boston manager, was in charge of 
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Water Bates Street 
CORPORATION 
GARY, INDIANA 
October 1, 1927 


RErerence 
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catvamne The American Multi Sales Co, : 
— 225 N. Michigan re 


rae Came sopneee 
WALTER GATES GaRV 


Chicago, Illinois 


ALL AGREEMENTS CONTINGENT UPON STRIEES. ACCIDENTS OF OTHER CAUSES BEYOND OUR CONTROL AND ARE HOT GINDING 
UPON THIS COMPANY UNLESS ANS UNTI. APPROVED BY AN EXECUTIVE OFFICER AT Ov GanY OFrnncE. 


We thought it would be of interest 
to you to know how our Multigraph Department is 
operating after preliminary activities have been 


We can state frankly that your Model 
66 addressing Multigraph has proven to be a worth- 
while expenditure in more than one way. It was 
ratifying to learn thru our Mr, Williants reports 
hat our printing requirements are su>plied at a 
great saving in time and money, 


the original intention of buying ae 
machine for our direct- qt advertis wor 
been found beyond doubt that it was just what we 
needed, but in combination with Multigraph printing, 
it is rapidly paying for itself and for all other 
outlays incident to a complete printing and mailing 
department. 


Truly, we received more than we bare 
gained for as per results convincingly proven. 


Yours very truly 


WALTER BATES STEEL 
Corporat ion 


Treasur gh OH 
WR ED 


















































“More than they bargained for” 
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The above display of printed 
forms—produced “at a great 
saving in time and money”— 
illustrates a few of the ways the 
Multigraph equipment of the 
Walter Bates Steel Corporation is 
“rapidly paying for itself and for 


all other outlays incident to a 
complete printing and mailing de- 
partment.” Any one of our offices 
can show you, too, how Multi- 
graph equipment wilk cut printing 
and direct-by-mail advertising costs 
to a surprisingly low figure. 


THE AMERICAN MULTIGRAPH SALES COMPANY 
1836 EAST 40TH STREET, CLEVELAND, OHIO 


Also listed in telephone books of fifty principal cities 
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Pays Every Dealer 
Handling It / 


Turn the modern day storage problem 
into profits. Every Terrell dealer is 
making real profits because the demand 
for convenient, economical storage 
equipment was never greater. Offices, 
factories, public buildings, garages, 
schools, etc., are fast realizing that sup- 
plies piled on desks or heaped in a corner 
mean contusion, waste, needless expense. 


CTER RELL 


Steel Cabinets 
Meet Every Storage Need 


Our catalog of Steel Storage Cabinets 
Wardrobes, Shelving and Lockers con- 
tains a wealth of information of real cash 
register value to you. Ask for a copy— 
it will pay you well. 
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TERRELL’S EQUIPMENT COMPANY, Grand Rapids, Michigan 
There’s A Terrell Cabinet 








To Meet Every Need 
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the exhibit, assisted by C. H. Ferguson, J. C. Donovan, W. H. 
Hynes, E. A. Meseroe, L. Leary, John Harper, William Mitchell, 
Herbert Hansen and Calvin Gardner 

MULTIPOST COMPANY, Rochester, New York, exhibited the 
Multipost stamp affixer, parcel post stamp recorders, and the 
special! label affixing machine especially constructed for depart- 
ment store use of price tickets. The new model Multipost with 
the aluminum frame and the new water tank was a feature of 
the display. The booth was in charge of George H. Flowers, 
special representative, assisted by Charles B. Barker, J. C. 
Ryan and Edward J. Ahern 

MULTISTAMP COMPANY, INCORPORATED, Norfolk, Va. 

(See The Office Appliance Company.) 

MUN-KEE PRODUCTS CORPORATION, Newark. New Jer- 
sey Here was demonstrated the Mun-Kee rubber base stamp 
pad with the reversible and replaceable inking surface, the 
rubber base being guaranteed for twenty years The special 
rubber stamp pad ink produced by this company was also 
exhibited William Hunter, manager, was in charge of this 
booth with Mrs. Grace Lyman assisting 

NATIONAL BLANK BOOK COMPANY, Holyoke Massa- 
chusetts. 

(See Thorp & Martin Company.) 

NEW ENGLAND ADDING MACHINE COMPANY, Boston, 
Massachusetts 

(See Add-Index Corporation.) 

OFFICE APPLIANCE COMPANY, Boston, Massachusetts.— 
On display at this booth were Canode inks and stencils, the 
Horn slipsheeter for duplicating machines which drops a sheet 
of blotting paper between every copy; the Dandy envelope sealer, 
for which the Office Appliance Company are New England dis- 
tributors; the Victor adding machine; the Multistamp; the 
Corona typewriter and Corona adding machine; the Noiseless 
letter folder; the Varityper in three models, electric, standard 
and portable; and the Royal portable typewriter for which the 
Oftice Appliance Company are Massachusetts and Rhode Island 
distributors 

Deane 8S. Reyolds, treasurer, was in’ charge with Edward 
Fletcher, John T. Morrissey, Frank W. Heater, Frank L. Meil- 
bye, Roy B. Whiteman, Anthony J. Blake, Wm, S. Davison and 
Ernest F. Royal assisting William Mason, Jr., of the Multi- 
stamp Company, Joseph York and A. J. Newlands of the Royal 
Typewriter Company, Mr. Sorenson of the Canode Ink Com- 
pany, Chicago; Walter Horn of the Horn Company, Cleveland, 
and E. I. Burget of the Dandy Sealer Corporation, Pittsburgh, 
were visitors during the week 

OFFICE APPLIANCE COMPANY, Chicago, Illinois, and New 
York City, N. Y.—Here was explained the service of ‘Office 
Appliances,"" the news and technical trade journal of office 
equipment. Dwight N. Briggs was in charge of the booth 

PHILLIPS RIBBON & CARBON COMPANY, Rochester, New 
York, displayed the Phillips Carbograph, Philco humidor for 
ribbons, and the eraser placer Type-Art ribbons were also 
part of the exhibit Paul Richard, New England manager, was 
in charge of this booth He was assisted by G. Woodworth and 
H_ Bannion 

POLAR MANUFACTURING COMPANY, Philadelphia, Penn- 
sylvania.—The complete line of Polar office equipment special- 
ties including the period desk pads, the period letter trays, 
chair pads and cushions, and artistic screens for home and 
office, also the telephone screens and the linoleum mat for 
revolving chalr as well s the regular iine of linoleum desk 
pads completed the exhibit. 

M. R. Landes, manager, was in charge of the booth assisted 
by Adolph Fleischhauer, New England representative. 

PRESSTEEL ENGINEERING CORPORATION, Derby, Con- 
necticut 

(See Thorp & Martin, Inc., and Thomas Groom & Company.) 

RELIEF PRINTING COMPANY, Boston, Massachusetts.— 
Here was explained the Relief process of plateless engraving 
for business and social stationery This method saves the cost 
of plates ordinarily used in intaglio engraving jooth was in 
charge of Frank H. Rimmer, president, assisted by William E. 
Rimmer, G. F. Duffy and 8S. S. Novick 

ROSS-GOULD COMPANY, Saint Louis, Missouri 

(See Thomas Groom & Company.) 

ROYAL TYPEWRITER COMPANY, New York, N. Y 

(See The Office Appliance Company.) 

SAMPSON & MURDOCK COMPANY, Boston, Massachusetts 
—Exhibited here was the Kier individualizing press, a machine 
on which it is possible to produce, in quantity, letters exactly 
like those written on regular typewriters The Sampson & 
Murdock Company are publishers of directories including the 
Boston directory, the New England business directory, and the 
Massachusetts manufacturers directory, as well as about thirty 
others Their direct mail division specializes in handling all 





A Better Service 
For Desk Users 
exclusively GUNN 


Made in Grand Rapids 


Help your trade to get the best results 
from their staff. Sell them the unex- 
celled service of GUNN LINO. These 
distinctive desks do more than enhance 
the office interior. They promote 
accurate vision and add to the user’s 
comfort. 






“It isn’t a 
yp LL tog 
Unless it’s a 
GUNN” 





The Gunn Furniture Co. 


GRAND RAPIDS, MICHIGAN 


Branch Offices and Salesrooms 


11 East 36th St., New York City 
1027 So. Broadway, Los Angeles 
21 Second St., San Francisco 
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A New 


6PEASTENER. 


to satisfy an old need! 





Staples up to 12 inches 
from margin 


Capacity, 100 Staples 





ERE we show the newest addition to 
the Speed Fastener family. It is Model 
No. 2 which has all the meritorious features 
of the Speed Fastener family ... and staples, 
sheets or books up to 12 in. from margin. 


Guaranteed clog-proof, 
Few parte—ensy to replace 
Staples don’t Jam or clog, 
Absolutely rust-proof, 

No pounding necessary, 
Penetrates wood, fibre, 

















ete Frozen Staples 
with 
Sharpened Points 
Fastens io | 
sheets 16 Ib. 


bend in one op- 
eration, up to 
it%. Inches from 
margin 








‘ 





Reloads in a jiffy—No waste of staples. 


PRACTICAL OFFICE MODEL 


No. 100—Size of Base, 4% in. wide by 634 in. long. 
Capacity, 100 Staples. 


Staples 1000 and 5000 to Box—-10,000 to Carton 


Watch for Our Important Announce- 
ment in the June Issue. 


Parrot Speed Fastener Corp. 


Sole Distributors 
388 Broadway New York, N.Y. 
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details connected with direct mail advertising Charles W 
Hawkes, manager, was in charge of this exhibit 

SENGBUSCH SELF-CLOSING INKSTAND COMPANY, Mil- 
waukee, Wisconsin, displayed the Kleradesk, the Tyler display 
rack and the regular Sengbusch line of self-closing inkstands 
A special feature was the Sengbusch adjustable socket and 
Dip-A-Day desk set No-Overflow moistener, the Ideal mois- 
tener, and the Ideal, Jr... were also prominently displayed. C. G. 
Tollefson, New York manager, was in charge of the booth, 
assisted by E. L. Watson, New England representative 

STANDARD MAILING MACHINES COMPANY, Everett 
Massachusetts, demonstrated the Standard postal permit printer 
and sealer, envelope sealers and stamp affixers Albert N. 
Gooch, New England agent, had charge of this display, assisted 
by A. P. Onderdonk, C, M. Farnum, E. H. Bruhn, E. L. Dum- 
mer and Mr. Glendon Visitors to the exhibit during the week 
were A. W. Vanderhof, sales manager; A. Bruce, assistant 
sales manager; F. W. Storck, general manager; H. ©. Hoskyns, 
secretary, and William Barnard, office manager 

STANDARD REGISTER COMPANY, Dayton, Ohio, exhibited 
the Standard line of cash and charge autographic registers. 
both roll and flat back style, with the pin-wheel Kant Slip 
feature. The desk electric combination cash drawer and regis- 
ter was also featured. F. E. Powers and J. W. Clapp, Boston 
agents, were in charge, assisted by Charles M. Sias and F. L. 
Cushing. M. Fletcher of Nashua, N. H., H. L. Brown of Wor- 
cester, Mass., and J. W. Mathews, general field manager, 
visited the booth during the week. 

SUNDSTRAND ADDING MACHINE DIVISION, GENERAL 
OFFICE EQUIPMENT CORPORATION, New York, N. Y 

(See General Office Equipment Corporation. ) 

TATE EXPOSITION COMPANY, INCORPORATED, New 
York, N Y.—At this booth James F. Tate, president of the 
company, greeted the visitors to the exposition and with a 
corps of assistants helped dispense any information that was 
needed for the smooth running of the exposition 

THORP & MARTIN COMPANY, Boston, Massachusetts, dis- 
played at this booth visible equipment, the loose leaf forms put 
out by the National Blank Book Company and the cabinet form 
manufactured by the Pressteel Engineering Corporation, known 
as Universal visible equipment Thorp & Martin are the ex- 
clusive distributors for Boston for the Pressteel Engineering 
Corporation, The steel pens and Boston pencil sharpeners 
manufactured by the C. Howard Hunt Pen Company of Cam- 
den, N. J.. were also on display as were also the desks manu- 
factured by the Clemetsen Company of Chicago, filing equip- 
ment by Globe-Wernicke, Meilink steel safes, W. H. Gunlocke 
chairs, smoking stands by the Smokador Manufacturing Com- 
pany, and National Blank Book Company machine bookkeeping 
accessories 

Eberhard Faber's Van Dyke pencils were also displayed and 
twenty gross imprinted with the Thorp & Martin name were 
given away during the week. Three hundred gross of Hunt 
steel pens were also given out A feature of the exhibit was 
the mammoth pencil sharpener manufactured by the C. Howard 
Hunt Pen Company which was run during the different sessions 
of the show by a large electric motor John T. MeCormick 
and Russell P. Faulkner were in charge of the exhibit They 
were assisted by W. 0. Colby, William B. McManus, Edward 
Dorr, J. V. O'Donnell, James Cowan, Walter Burke, C. J 
Burno, Z E. Parenteau, W. J. Balfe. Michael Russo, C. J. 
Hines, C. J. Loring and J. MeGovern H. Brooks Crosby, 
treasurer; R. P. Todd, general manager, and Frank J. Merrill 
store manager, visited the exposition during the week as did 
also R. S. Austin of the C, Howard Hunt Pen Company 

VARITYPER, INCORPORATED, New York, N. Y 

(See Office Appliance Company.) 

VICTOR ADDING MACHINE COMPANY, Chicago, Illinois 

(See The Office Appliance Company.) 

WABASH CABINET COMPANY, THE, Wabash, Indiana 

(See The Office Appliance Company.) 

WENSELL & COMPANY Boston, Massachusetts.—Three 
models of duplicators manufactured by the Beck Duplicator 
Company of New York were shown at this booth, Speedograph, 
Jr.. Speedograph, Sr., and the Self-Feeding duplicator. It is 
claimed that the Speedograph will make as many as one hun- 
dred exact copies made by typewriter, pen or duplicating pencil 
with no necessity for stencil sheets or printing inks ww. & 
Wensell was in charge of this booth, assisted by W. E. Lyons 
and H. J. Trvones Fred F. Fecher, general manager of the 
Beck Duplicator Company, was a visitor at the exhibit during 
the week 

WILSON-JONES COMPANY, Chicago, Mlinois 

(See Thomas Groom & Company.) 

WINSTON COMPANY, JOHN C., Philadelphia, Pennsylvania. 

At this booth was displayed the Loose Leaf Business Ency- 
clopedia published by this company, a feature of which is the 


new material giving new business ideas and business law which 
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ia. \ DEALER / (A 
1). WALES | 


ADDING 


MACHINES 


4 Machine for 02%) 
Pompe ano 


WHAT IT MEANS 


to have an 


ALLEN-WALES FRANCHISE 


IT MEANS great prestige for the fortunate representative who 
secures the Allen-Wales exclusive contract. Any and all machines 
sold by Allen-Wales will be of highest quality, designed with 
exclusive, appealing features that reduce sales resistance, and 
moderately priced to minimize competition. It is the definite 
policy of this Company to give the public the best possible 
adding, calculating and bookkeeping machines that one of the 
oldest and strongest builders can produce. It also means that 
you make more net profits selling Allen-Wales machines than 
through handling any other line of similar devices. Write 
and ask how you can secure such a franchise for your town. 


ALLEN-WALES CORPORATION 
233 Spring Street, New York, N. Y. 
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No Seams 















More Substantial ~ No Seams 
Drawer Pulls, One 


Piece Solid Bronze — Sidesand Back 


Heavier Steel 


Heavier Label 


Holders 
— Ball Bearin 


~ Race Rollers 





More Substantial 


Follower Rod 
Steel Channel 


Reinforcements 


These Features Have Been Added 


to a Line that has made good / 


OR years, a big seller, now improved and refined without an increase 

in price. A greater value; heavier steel; rugged, reinforced case; 
refinements in appearance; massive fittings and improved progressive 
drawer suspension now enables you to offer more than ever before. 


Attractive lines, substantial finishes and demonstrating virtues contrast 
conspicuously with the price tag. The Invincible No. 900 Line was 
@frewtexadiGe always a popular priced big seller. Now its finer qualities add even 
. reater selling opportunities. It will pa ou well to secure complete 
Fast Selling . wine tila 4 


3 rice details at once. 
No. 900 Line P 


INVINCIBLE METAL FURNITURE CO. 


Manitowoc, Wisconsin 


New York Los Angeles Chi ‘oO 
R. Orthwine M. M. bett E. E. Blankmeyer 
344 W. 34th St. 1206 Santee St. 133 W. Lake St. 


A Complete Variety in Four Drawer, Three Drawer and Two Drawer Heights 
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are sent out each year New 
in place of old ones and thus 


kept up to date 
L. C. Briggs, New England 
this display. 
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pages are inserted in the book 
the encyclopedia is constantly 


representative, was in charge of 


Office Appliances’ Guest Book at Recent Boston 
Show 


Allen, C. W., National Casket 
Company. 

Anderson, A. L., Allen—Wales 
Corporation 

Ashe, Margaret, D. T. Sulli 
van 

Atkinson, H. J., H. J. Atkin 
son Company. 

Austin, R. S., C. Howard Hunt 
Pen Compary. 

Barbeau, Bee. The Carter's 
Ink Company. 

Blake, C. E.. Adams, Cush 
ing & Foster. 

Blizard, H M., Stationers 
Loose Leaf Company 

Bromiley, Everett H Brom 
ley & Company, Inc 

Brooks, Marion, The Carter's 
Ink Company 

Brown, J. Frank, A. B. Dick 
Company. 

Brownville, Willis L., Ward's 

Burget. E. I., Dandy Sealer 
Corporation. 

Burke, Jr., Walter E., Thorp 
& Martin Company 

Burtis, M. A., W. H. Claflin 

Carr, A M., Shaw-Walker 
Company 

Clement, Emery H., Carter's 
Ink Company. 

Cohen, George D., Office 
Equipment Company, Prov 
idence, R. I 

Conner, Margaret E., Malder 
Mass 

Connolly, James N., New 
England Benking and Cal 
culating School. 

Cooley, John J., Massachu 
setts Typewriter Company 
Cosgrove, Henry A., The 

Bircher Company 

Crossley, H. E., Malden, Mass 

Crossley, Mrs H. E, Malden, 
Mass 

Dabeson, Helen, Thorp & 
Martin Company. 


Davis, Elmer V., Aluminum 
Company of America 
Davison, William S., Office 


Appliance Company 
Delehanty, Robert J.. Ameri 
can Multigraph Sales Com- 
pany. 
Deming, J. G., Acme Card 
System Company 
Dresser, Malcolm, Standard 
Diary Company 
Driscoll, William J., The Car 
ter’'s Ink Company 
Duffy, G. F., Relief Printing 
Company. 
Dunleavy, J. Frank, The Dun- 
leavy Company 
Farley, Mary E., D. T. Sul 
livan 
Faul, A G., Shaw-Walker 
Company 
Faulkner, R. P., Thorp & 
Martin Company. 
Feeley, James J., Springfield 
Office Supply Company 
Fifield, C. W., The Diebold 
Safe & Lock Company 
Fifield, Hugh S., The Fifield 
Company 


Fishler, Bennett H., New 
York, N. Y. 
Fitzgerald, J Ww., Ames 


Safety Envelope Company 
Fleischhauer, Adolf Polar 
Manufacturing Company 
Fleischhauer, Mary J., Brook 
lyn, N. Y¥ 

Fleischhaiuer, Wililam, Brook- 
we, Bee Be 

Flowers, George H., Multipost 
Company 

Gardner, E., The Devonshire 
Company 

Genereaux, P. E., Lynn, Mass 

Graff, Leland 8S Grafft-Ur 
derwood Company 

Greenwood, W. R., Postage 
Meter Company 

Hagelin, W. , * American 
Multigraph Sales Company 

Hali, W. P., Aluminuum Com 
pany of America. 

Harper, C. C., Error-No, Inc 

Heater, Frank W., Office Ap 
pliance Company 

Hewitt, Robert F., Malden, 
Mass 

Hobbs, S. B., Hobbs & War- 
ren 


Hogan, John P.. New York. 
nN. ¥ 


Hunter, w N., Mun—Kee 
Products Corporation 

Ingram, Jr., W. H., The Car- 
ter’s Ink Company 

Inman, James P., The Car 
ter’s Ink Company 


Jenks, Charles W., Postage 
Meter Company. 
Johnson, Freeborn, Allen 


Wales Corporation 
Kavanaugh, Leo F., Keystone 
Office Appliunce Company. 
King, Joseph H., president 
Marchant Calculating Ma 

chine Company. 
Landes, Maurice R., Polar 
Manufacturing Company 
Lovett, Wallace R., Standard 
Diary Company. 

Lynn, J D., General Office 
Equipment Corporation 

Lyons, Albert i Boston, 
Mass 

Mathews, J W., Standard 
Register Company 

Maxfield, E iii. Edmands 
Coffee Company 

Maxfield, Mildred, Malden, 
Mass. 

Maxfield, Ralph A., Malden 
Mass. 

Maxfield, Mrs. Ralph, Malden, 
Mass 

Maxfield, Sadie M Malden, 
Mass. 

McClure, 8S. Q. A., Dictaphone 
Sales Corporation 

McCormick, John T., Thorp & 
Martin Company. 

McKee, Robert B., Aluminum 
Company of America 

McKeen, R. D., Adams, Cush 
ing & Foster 

Miller, Norman T., Industrial 
Stationery Company 

Mills, W. C., Elliott Address 
ing Machine Company 

Misiner, George F., New Bed- 
ford, Mass 

Moore, J. Edward, Moore & 
Sawyer 

Morris, Philip, Nashua, New 


Hampshire. 
Murphy, Ethel, Flintkote Com 
pany. 


Niles, KE. A., General Office 
Equipment Corporation 
Newlands, A. J., Royal Type- 

writer Company 

Novick, L. L., Relief Printing 
Company 

O'Brien. W E., Aluminum 
Company of America 

O'Donnell, J. A., Ames Safety 
Envelope Company 

Palmer, Lionel G. H., General 
Fireproofing Company 
Parquet, M. Lillian, Shaw 
Walker. 

Patton, Dean S., Marchant 
Calculating Machine Com- 
pany. 

Peters, Ruth, San Diego, Calif. 

Peterson, C E Marchant 
Calculating Machine Com- 
pany 

Putnam. F. G., Macey-Morris 
Desk Company 

Read, B. R., Somerville, Mass 

Reed, R. U., The Bircher Com- 


pany 
Reynolds, Deane §&S Office 
Appliance Company 

towell, C . Sun Rubber 


Company 

Sands, Merrill B., Dictaphone 
Sales Corporation 

Sias, Charles M., Standard 
Register Company 

Sheehan, James J., The Office 
Appliance Company 

Singiser, M. W., General Of 
fice Equipment Corporation 

Sparkes, B. M., Allen—Wales 
Corporation 

Spillers, A. A., American Mul- 
tigraph Sales Company 

Stratton, Elizabeth L, General 
Motors Company. 

Swarts, Jr., Gardner T., Edu 
cational Exhibition Com- 


Symonds, H E Malden, 


Taft, F. W., The Carter's Ink 


Comp iny 











“You can lean back all the 
way as often as you like 
and you'll never hear 
the slightest squeak” 











So says the dealer when 
selling chairs equipped 
with 
“BETTCHER 
CHAIR IRONS” 


BETTCHER chair irons mean real relief 
from the annoying squeaks that have always 
been regarded as inseparable from swivel 
chairs. 


Because BETTCHER irons are pressed steel 
throughout, because their patented construc- 
tion does away with the usual faults of cast 
irons, the installation of BETTCHER irons 
on an office chair is a definite step forward in 
the progress of the office appliance industry. 


Here are 6 reasons why BETTCHER 
equipped chairs are scoring with both manu- 
facturers and retailers of high grade office 


appliances, 

1. All pressed steel — no “easy-grip” triangular 
castings to break or knobs. 
wear. 


: : 5. Pressed Steel construc- 

2. Direct-thrust spring tion cuts manufacturing 

action—prevents irons cost, resultin in a 

working loose at bear- better iron without add- 
ing point, avoiding ing to cost of chair. 

shaky, noisy iron. 

6. Finest qualit open 

3. Absolutely silent — no hearth and essemer 

annoying squeak. screw steel used 

throughout. Oil temp- 


4. Easy adjustment by ered springs. 


The Bettcher Stamping 
and Mfg. Company 


3106 West 61st St. 


Cleveland, Ohio 





tC 


Chair Irons 
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They will 
look for you! 


: The people you would like to serve,—that kind of 
trade which considers quality first, is last to hag- 
gle over price, expects good service—and pays 
promptly. 



















That kind of trade all good concerns desire to get 
and are so anxious to keep. 


That kind of trade which keeps in touch with 
progress, is progressive, and constantly seeks bet- 
ter methods and more modern equipment. 





That kind of trade which is as interested in see- 
ing what you have as you are to show it. 


The people you would like to serve will look for 
you—at the 


NATIONAL BUSINESS SHOW 


America’s Efficiency Exposition 


New York, October 15th to 20th, 1928, inclusive 


(Silver Anniversary) 
In the New Madison Square Garden 


Chicago, November 12th to 17th, 1928, inclusive 
In the Stevens Hotel Exhibition Hall 





‘It’s the personal contact that counts’’ 


NATIONAL BUSINESS SHOW COMPANY 


INCORPORATED 
Frank E. Tupper, President 


50 Church Street - NEW YORK 


' Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 
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jes Ry OTTER 
St ro ned ? ‘ 





I 

Business Moves on Paper 
...and Needs Paper that Endures i 
iH 





ODERN business makes permanent records must now 
gruelling demands of paper. have the extreme strength and 
Intense speed, mechanical re- durability heretofore associated t] 
cording devices, increased hand- with permanent record papers ; 
ling—all these crowd a life-time only. Each of the L. L. Brown 




















ofstressand wearin- [ , “7 papers listed below 
As for stationery, an average 
to a single month. | Setecm letter costs 34.6 ot..° meets modern needs 
paper excluded. Cheap paper ’ 
» ° would make the cost 34.8 cents. ° ° 
Today endurance in |] ypvld make the cot 4-Scens- | in the-same full t 
ca . a it slightly more than 35 cents; . +} 
paper is not meas- | (eho Son [| measure that it has a 
ured by years alone, Suny eoany Caneeee Se eteee met all requirements i 
° ¢ this investment in appearance, 
but by use. To stand Se ee for the past seventy- 
; *Report of Ernst & Ernst . ‘ 
the gaff, many non- cirtitinbipuiitindanmaiaad nine years. 
LL il 
L. L. BROWN PAPER CO., Adams, Mass. 
New York Chicago San Francisco Los Angeles 


QROWNS 
Ledger, Linen and Bond Papers 


ey .... papers of SUPREME quality — L. L. BROWN’'S—are made of WHITE rags 


/ Brown's ADVANCE GREYLOCK GREYLOCK Brown's Brown's Linen 
Liven Lepcer 


Linen Lepcer Liven Lepcer Laven Lepcer Fine Cream, blue, wove, 
with Brown's Flexible 
White, buff. blue White, buff. blue White, buff. blue Hinge for loose leaf Books White, buff, blue, pink lad 1849 














Apvance Bonpj 3 Creviock Bonp Brown's Linen Apvance snp Grertock Brown's Manuscairr 
White, buff. blue, pink © hute TypewriTer Papers Trrewarrer Parers Covers un Men ov 
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CARTER PEN 
| ADVERTISING 
SUGGESTS GIFTS 


FOR 


GRADUATION 


ae CARTER 
pasar res PENS— PENCILS 
DESK STANDS 





THE BETTER THE Day- 
THE BETTER THE 
PEN SHOULD BE 


























W kes mreratite dey — Comduerten! Aad whet mene 
Ome A then 6 hated (ares Poe momewete 
he 6 eet ond comet 9 lettiete! mmpewnee thermngty utp 


a Here + pre ncteeth end cheeve thts Covetite. 67.08 604 83 08 pens are eaconditionally 


Qrerement — wet correc by weer teeter phnee <rete on 
TRE CARTERS INK 
Bee ” Rew Tort . Mewtrre! 


reeds om werk 2 meth aes - rere drieetety Grab 
COMPANY 
« 


te et capped = th cmmernti em the lange erertng 
FPS pete metewtel beeen Fer the girt gredeatn, 
bet ee eager et + pee eed peeccl ont 

eed fer thee bey 8 Norge <trd tee pre thet 
we eet ee tele, 6 et wr + tek eet Be 
ee ee 
welt The Career Pee te mente bow ammediy 








Senecr tee erenr ive 














THE 














THIS FULL PAGE ADVERTISEMENT 


COLLIER’S SATURDAY EVE. POST 
FOUR COLORS BLACK AND WHITE 
JUNE 9 JUNE 16 


This full page Carter Pen advertisement reproduced in two of the most popu- 
lar and widely read weeklies, will be a timely suggestion for those who must 
buy something for a son, daughter, nephew or niece. It properly suggests 
quality Pens, Pencils and Desk Stands for Jasting gifts. It furthers the pleas- 
ing custom of giving graduation gifts—Carter Pens and Pencils. 


An advertisement unique in that it sells an idea as well as merchandise. Typi- 
cal of the whole Carter campaign for 1928 to give real sales helps to those who 
feature Carter’s Pens, Pencils and Desk Stands. 


It is not too late to place your order for graduation stock. Our complete illus- 
trated catalogue will be sent if you are interested. 


| THE CARTER’S INK COMPANY 


ESTABLISHED 1858 


FOUNTAIN PENS MECHANICAL PENCILS 
WRITING INKS CARBON PAPER 
ADHESIVES INKED RIBBONS 
! BOSTON NEW YORK CHICAGO MONTREAL 
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fa Tate, James F., Tate Exposi- Underwcod, Irene, Graff—-Un-— 
—_ tion Company, Inc derwood Company. 
Tate. Mrs. James F., Mont- Underwood, Percy G., Graff- 
clair, N. J. Underwood Company 
Tollefsen, C. G., Sengbusch Woodberry, D. L., General THE 
Company. Firepreofing Company. 
Tucker, C. A.. E. H. Quimby, Wright, Rhoda, The Carter's 
it i i mma NEW SEALER 
Tyler, S. W., The Carter's Ink York, Joseph, Royal Type- 
Company writer Company. 





(New Machines and Devices—Continued from Page 28.) 
Novel Form of Check Protection 

The Marion S. Burnett Company, 712 Federal street, 

Chicago, IIL, is manufacturer of the “Verified” check. This 

comprises a special form of check, and a protecting device 

of unusual simplicity. It permits ready verification of the 


Protection 
— in ever 








INVITES DEALER 
CO-OPERATION 


Because of its simple, sturdy, compact construc- 
tion, and low sales building price, coupled with 

‘VERIFIED” CHECK BEING PROTECTED the tremendous market waiting to be supplied, 
Each check book is provided with a punch which th DANDY Envelope Sealer invites the best 
protects the amount, and enables the recipient and ° : 
the teller to verify the check. sales efforts of all commercial stationers, type- 
writer dealers and retailers of any sort of sup- 
plies for the office. Our profit sharing proposi- 
tion gives them a powerful additional incentive. 








amount of the check in all stages of handling from the time 
it is written until it returns to the sender as his cancelled 
voucher. 

The checks, which are made up for pocket or desk use, 


are prepared as refills, the cover and verifier being used Note These Features: 


RAPID! Seals readily up to 400 envelopes 
per minute. 

EASY! No instruction required—just turn 
the crank, that’s all. 

PORTABLE! Weighs only four pounds— 
takes five by eight inch space on desk or 
shelf. 

DURABLE! Lasts a business lifetime; no 


SPECIMEN “VERIFIED” CHECK SHOWING servicing, nothing to get out of order. 
AMOUNT TO BE PAID PUNCHED OUT. 








} 


he cost of binding desk A rapid fire money maker selling on demon- 
checks in gangs. The check form is arranged cleverly, with stration of a few minutes. 


a border of numbers, or “amounts.” Users who issue RETAIL PRICE $12 00! 


checks in small amounts receive a check form with the 


continuously This obviates t 


numbers 1 to 100 inclusive in the border. Where amounts 





higher than $100 are written, the amounts are compiled in Write, wire or phone today for our most attrac- 

various denominations up to 1,000 for the pocket checks, tive and unusual sales proposition for dealers 

and up to 2,300 for the business checks and distributors—be the first to sell DANDY 
The covers, both for pocket and desk check books, in Envelope Sealers in your city. 

clude the “verifying” device. This is a simple round hole 

punch finished in oxidized copper, which is attached to 

the cover. The refills slip into a metal channel in the Cie ro ileal 











back of the book, where they are held securely Replace 





ment is simple and easy 


4 countersigned check form is provided for users who SEALER CORPORATION 


issue such paper. Business houses which issue many checks 317 THIRD AVENUE 
of similar denomination, such as dividend checks, are pro A 
, | ne é PITTSBURGH Pa.,U.S.A. 
vided with a substantial punch for “verifying” a number of 
checks at one stroke Cable Address - ‘“Dandyseal”’ 


“Verified” checks and binders with the user’s name and 
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Tells the whole 


story at a glance 





The Burns Display Stand on your 
counter or in your window gives a com 
plete story of the convenience of the Burns 


Hi-Lo Bracket. 


IT DEMONSTRATES- 
the up and down feature 
—how it swings on the base 
the simplicity of the extension 
the many ways it may be mounted 


-ALL AT A GLANCE. 


It requires only a few feet of space in 
return for a constant, untiring selling 


eftort. 


—And it costs you nothing — 


When you get the Burns Bracket Dis 
play, you pay for only those parts as may 
be resold, the base and dummy telephone 


are free. 


1—H87 Hi-Lo Bracket $5.75 
l 98 Mounting 735 
! R85 - 75 
1 94 75 
l 83 75 
l 86 ” 1.25 
1 —Oak Base No Charge 
1—Dummy Telephone No Charge 
Total $10.00 
Less your usual discount 
USE THE COUPON 

American Electric Company, Ine., 

State and 64th Sts., 

Chicago, Ul. 

Gentlemen: 
Please send me No. 30 Dealer Displays as 


listed above. 
Name 


Street Tewn 

















his bank imprinted thereon, are distributed through the 
stationery and bank supply trade. 

The dealer takes the order, which is shipped direct to 
the customer, unless otherwise specified. Demonstrating 
material is furnished to dealers, and effective display matter 
supplied for use in the store. 

Pe 
Many New Things Shown at Leipzig Fair 

Among the many new articles exhibited at the annual 
Spring Fair at Leipzig, Germany, were the following: 

A new wax stencil duplicator made by Curt Wenzel, Ber- 
nauerstrasse 96a, Berlin N. 31. 

A new typewriter desk introduced by Jean Speyer, Wei- 
senhausstrasse 29, Dresden, A. 1. 

Ahn & Noeth G.m.b.H., Stuttgart, also showed a new 
typewriter desk. 

A computing model of the Ideal typewriter, made by 
the Akt.-Ges, vorm, Seidel & Naumann, Dresden 

Several new models of Archimedes calculating machines, 
of which Hans Sabielny, Bismarckplatz la, Dresden A., is 
the general distributor. 

A new model of the calculating machine made by the 
Brunsviga-Maschinenwerke, Braunschweig. 

A portable model of the Erika typewriter. 

A new type of desk tray stack, the product of Ernst 
Kunz & Company, Berlin S.W. 68 

om 2 — 
Making Vertical Files Visible 

A European inventor has devised a simple means whereby 
any vertical card filing system may at will be used as a 
visible system. The installation of the new system involves 


no change in the cards used in the vertical filing system; 








, * 





























PUTTING VISIBILITY INTO A VERTICAL CARD FILE.—1. 

Pocket after being die cut. 2. Manner of folding card so as to 

make a pocket. 3. Several interlocking pockets. 4. Application 
of the system. 


one’s present cards are placed in pockets or folders which 


interlock. 

The first illustration shows the pocket immediately after 
being die cut. Figure 2 shows the manner in which the 
card is folded into a pocket. In the third figure are shown 
several interlocking pockets, with the front fold flaps of 
each pocket placed through the slots in the back of the pre- 
ceding pocket. The flaps are not as long as the slots. 
Hence there is vertical play between the interlocking 
pockets. The application of the system is seen in the fourth 
illustration. Cards from the vertical file drawer have been 
placed in the pockets. The lifting of any pocket immedi- 
ately makes visible the top line or two of the card in that 
pocket, and more cards come into view as the rear pocket 
is lifted higher. 

The new system has been named the “Kartofix” by its 
inventor, Ludwig Aulitzky, of Smichow, Czecho-Slovakia. 
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STEELCASE 
Americas Leading Desk Value 


Steelcase Desks, with their unquestioned reputation for 
quality leadership and salability, should mean a lot to 
you. They have everything you require to meet the most 
exacting demands of your customers. Large steel desks 
for those who prefer them; small steel desks for those 
whose space compels small but efficient working units. 
For those who desire an unusual degree of elegance there 
is the new line of Steelcase Executive Desks which stand 
without a peer in the industry. The Steelcase Desk 
line is comprehensive—it “fits” all requirements and 
pocket books. 


A New and Complete 
Steelcase Desk Catalog 


Our new catalog, just from the 
press, is more than a catalog, more 
than a mere listing of good desk 


numbers. It has been planned and It will Cost 

written to help every Steelcase deal- é 

erin his sales work. It will make the d two cent stamp 
Steelcase selling franchise more val- 


uable than ever. Every dealer inter- ETalel re | tew minutes abeat 


ested in selling desks owes it to him- 
self to get a copy of this new Steel- to get dita tacts. Inve st 
that money and time 


case catalog. It points the way to 
Metal Office Furniture Co. 
Grand Rapids Michigan Ow 
Business E : | 
. 


profits. 
ww. --found where business succeeds 
Q 
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: Modern Buyers Want 
These Modern Pencils 


The New 


Dur-O-Lire 






























. PUSH-S-PULL 
. No Pencil Ever Did This Before 
. LAAT | / i | : 
q WU 
| ——— Ad. 
| TURN TIP TURN TIP 
PUSHES lead out = PULLS lead back 
. It loads at the 
y, neck of tip 
yy , . 
r Pm With 
. — 
Loads at LY e Seven 
| Both Ends : ’ Improved 
. Or it loads at font 
| of Tip - Features 
and it's a “push-n-pull”—lead always gripped—lead 
protected and out of sight when not in use 
( NE minute’s inspection will con- puts an end to pencil troubles. The 
: vince you that the new DUR-O- public has instantly recognized it as a 
LITE is the finest pencil that has ever MODERN solution to its pencil needs. 
heen offered to the public. It has The variety of beautiful styles and 
everything—push and pull action, load- sizes and the mechanical perfection of 
ing at either end of tip, mechanism DUR-O-LITE give it an Eye-and-Hand 
completely contained in tip, unbreak- appeal that spells profits to you. 
; able barrel and remarkably simple, \sk us to send you complete details 
durable construction. and prices of the new DUR-O-LITE 


You'll find these new DUR-O-LITES line. DUR-O-LITE starts to make 
the biggest sellers you've ever carried money for you the minute you put it 
in your pencil stock. DUR-O-LITE on display. Stock it early 


Seven Improved Features 





Push-and-Pull—lead is pro- 4 Simplest of all propel and you can’t spill the leads 
tected when not in use. repel mechanisms. Remove when you pull off the cap 
tip from pencil body and to erase. The lead cham- 
Loads from either end of see for yourself. ber is locked. 
-” All ores to metal contact. Exclusive DUR-O-LITE 
Unbreakable DUR-O-LITE No binding Colors and designs: octa- 
Barrel. Drop it on a ce- LOCKED lead chamber gon and decagon (8 and 
ment floor—it won't break. another exclusive feature— 10 side). 


A complete line ol Write TODAY for Complete Details 


: sesisowisloes DUR «Q-LITE PENCIL COMPANY 


|| 4541 Ravenswood Ave. Chicago, Illinois 
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New Cabinet Type “20th Century” Cooler 
The “20th Century” water cooler, manufactured by Cord 
ley & Hayes, 7-9 Leonard street, New York City, can now 


be furnished tn a novel cabinet form, in either mahogany, 


green, OF W hite finish In keeping with the modern trend 
of decorations, the mahogany and green are in two-tone 
shades; the white coolers have gray trimmings. This new 
cabinet is calculated to harmonize with the most fastidious 
surroundings 

[he construction includes some unique features. The 
waste bucket, which is hung in front in a novel manner, 
forms part of the front panel. It has a special opening to 
take used paper cups Underneath the cooler is a con 
cealed Space for a reserve bottle or water There is also 
a special shelf, removed from view, which holds the re 
serve supply of new paper cups 

This model should torm a significant addition to the 20th 
Century line. It retails at only a nominal increase in pric: 


over that of ordinary modes 


> 
A New System of Random Addressing 


4 German addressing machine manufacturer has placed 
on the market an address plate marking system designed 
especially for the imprinting of single addresses which ar¢ 
not required in the order in which they are filed. The ad 
dresses may, of course, be run in their file order when the 
occasion requires Che stencil plate s are fled horizontally 
one below the other, with the narrow side of the rectangle 
facing outward. To this outside, narrow edge of the ad 
dress plate there may be attached a narrow indexing strij 
of metal which sets at a right angle with the face of the 
plate; that is, the narrow strips are in a vertical positior 
n the file with their broadest face outward. At the right 


’ 


mand edge of the strip, and of the stencil as it lies in the 


; 
} 
hle, is a projection outward toward the user of the fil 
[his projection, which is part of the narrow strip, is a 


handle by means of which the name plate is withdrawn 


from the file for use. On the metal index strip is marked 
some abbreviated form which distinguishes and identifies 
+} 


ve address plate 

[he system was first worked out for and installed in the 
main telegraph bureau of the city of Berlin, Germany 
Thus abbreviations were already at hand in the cable code 
names of various firms; such code designations all are words 
of ten letters or fewer So, when a cable or telegram is 
received for Geatrans ((serman General Electric ( ompany 

the operator needs only pull the plate labeled “Geatrans 

put it in the addressing machine, and imprint the correct 
name and address of the firm on the cablegram or telegra1 

The entire operation of finding the plate, imprinting the 
mame and address, and replacing the stencil in the fil 


takes not more than ten seconds Thus there is a saving 
of time over the previous systen 


address and then writ t, witl the chance ror errors 


having to look up the 
transcriptio1 

rhe stencil files are arranged in semi-polygonal form o 
a table At the middle of the front edge of the table is 
the addressing machine which may be of either the hand 
power or the foot-power type. It is assumed that an elec 
trically actuated machine will not ordinarily be an econon 
’ 


ical investment for random addressing ot the class whi 


has been mentioned 
Ihe firm which has placed this ingenious new system o1 
the European market is the Adrema Maschienbau-Ges« 


schaft m. b. H.. Alt Moabit 62-63. Berlin N. W. 87, Germanys 


aes 
“Servo” Pens and Pencils in Canary Yellow 
The Wm. A. Welty Company, 36 South State street 

Chicago, Ill., has added a line of fountain pens and pencils 

to its “Servo” products, with canary yellow barrels and 


caps, and plated gold trin [These include standard size 
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PREMIER 


Steel Sectional 
BOOKCASES 


At the 
Price of 
Wood 


Standard sizes and 








plete. No top is re- 
quired. Receding 
doors. Can be had 
with steel doors, 
with glass doors, or 
without doors to be 
used as shelving. 





New Prices Effective May 1, 1928 


No. Dimensions Olive Green Wood Finishes Shipping Wt. 
201 Base Height 6” & 5.00 $ 5.50 11 Ibs. 
202 9%” High Inside 

i” =x 11%” x 34” 11.00 127.00 23 Tbs. 
203 11%” High Inside 

11° =x 13%” «x 34” 11.50 12.50 24 Ibs. 
204 13%" High Inside 

11” =x 15%" «x 34” 12.00 13.00 27 Ibs. 


Sections furnished without doors, deduct $1.00 from list. 
Prices are F. O. B. Mishawaka, Indiana. Liberal trade discounts. 








PREMIER STEEL FILING CABINETS 


‘Built for Business’’ 


Electrically and Acetylene weld- 
ed. Rigid in construction. Beau- 
tifully finished. Full Roller Bear- 
ing. Double drawer fronts. 
Brushed brass finish hardware. 
“Pinch follower, positive in op- 
eration. Drawer capacity 25 fil- 
ing inches. Automatic locking 
device if desired. All standard 


finishes and in 4, 3 and 2 drawer 





sizes. 
Constructed for Unlimited Service 
DESCRIPTION PRICE 

—Shpe. 
Stock Ol've Mahg & Wet. 
a No Green Walnut Cr'td 
Stationery 504 4 Dr. Letter File $33.00 $39.00 135 
Cabinet 504-L. 4 Dr. Letter File-Lock 39.00 45.00 135 
inets 5064 ‘Dr. Legal File 39.00 45.00 145 


506-L 4 Dr. Legal File-Lock 45.00 51.00 145 


Typewriter 304 3 Dr. Letter File 29.00 35.00 115 
304-L 3 Dr. Letter File-Lock 35.00 41.00 115 

Stands 306 «63 Dr. Legal File 35.00 41.00 125 
306-L. 3 Dr. Legal File-Lock 41.00 47.00 125 

104 2 Dr. Letter File 25.00 29.00 95 

Copy 104-L. 2 Dr. Letter File-Lock 29.00 33.00 95 
106 ? Dr. Legal File 29.00 33.00 105 

Holders 106-L. 2 Dr. Legal File-Lock 33. 37.00 105 


Prices are F. O. B. Mishawaka, Indiana. 
Liberal Trade Discounts 


Address All Communications to the Chicago Sales Office 


Premier Metal Products Co. 


JOHN W. MESSIMORE, Saies Manager 
1467 CATALPA AVE CHICAGO 


Address Export Inquiries to G. W. Snowman, 215 W. 35th &t., 
New York City 
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--as you make your cus- 
tomers’ files a complete 
reference library of their 
businesses. 


Y=, Acco Folders really 
make each account a 
separate reference book, with every letter, every 
order or other paper right where it should be! The 


same logical order, making for immediate reference 
remains as the volume of filed matter increases. 


You sell protection against wasted time, inaccuracy 
and loss—the three greatest obstacles of modern 
filing when you sell Acco Folders. You sell more 
than “just folders.” 


The Acco Fastener—the little device which has 
modernized filing—is responsible for these factors 
of protection, of safety. Punched papers are slid 
onto its prongs, which are bent down and com- 
pressed in vise-like grip by the force of the top 
compressor strip. The papers cannot slip or tear 
out. When the contents of the folder are ready 
for the inactive file, the fastener, securely holding 
them, is just slid out of its metal holder and a file 
of safely bound and indexed papers may be put 
away. 


Safety—Speedy Reference Always, for your cus- 
tomers. Profits, consistently increasing to grati- 
fying proportions, for you! 

Send for full particulars and our new combination 
catalog-memo and order book that just fits the 
pocket! 


AMERICAN CLIP COMPANY 
Beebe Ave. & WilliamSt. New York City 


CANADA: 
Acco Canadian Company, Ltd 
454 King St. W 
Toronto 
EUROPE ARGENTINA: 
Acco Company, Ltd Fred Berg & Co 
18 Whitefriars St 448 Sarmiento 
London; E. C. 4 Buenos Aires 
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tountain pens and mechanical pencils to retail at $1.00, 
and an oversize fountain pen to retail at $1.25. The foun- 
tain pens have clip and plated gold band on the cap, and 
the mechanical pencils have a gold plated tip 
_ siitebatans 
“Office Specialty” Standing Posting Desks 

The Office Specialty Manufacturing Company, New- 
market, Ontario, Canada, now lists standing steel posting 
desks for card records which are hand posted. No. 7715 
contains five 5x8 trays, with capacity of 7,500 accounts. 
No. 7710 has double that capacity. The desk is equipped 
with a waterproof roller curtain, which rolls upward, into 
the back of the desk. The curtain can be latched or locked 
at three points Closed, opened with curtain protecting 
fronts of trays, and fully open for posting. A sliding post- 
ing board travels the length of the desk, bringing writing 
material, dating stamps, etc., close to the individual tray 
being posted. Trays are withdrawn from the desk without 
lifting, as there is no solid front which necessitates raising 
the trays to take them out of the desk. 








AMCO DATING MACHINE 

Showing in black and white 
the new finish of rich lustre 
black on the frome ani Chinese 
red “‘Duco” on the handle. This 
single color reproduction neces— 
sarily cannot de justice to the 
striking appearance of this con- 
venient and versatile dating 
machine The manufacturer 
supports dealers’ sales through 
monthly advertising in The Na- 
tion’s Business and the Satur- 
day Evening Tost This ma- 
chine is manufactured by the 
American Numbering Machine 
Company, 224 Shepherd avenue 
Brooklyn, N. Y 




















New Display Materials for Higgins’ Inks 

Charles M. Higgins and Company, 271 Ninth street, 
Brooklyn, N. Y., makers of Higgin’s drawing inks, are now 
distributing to the trade a new color card, on which are 
mounted actual dip-samples of their colored drawing inks. 
They are also sending mounted architectural paper inserts, 
printed in seven colors, to dealers who have requested 
them. This material is being sent out in connection with 
the recent advertising campaign which this company has 
been carrying on 

Che display card, which shows the front page of the in- 
sert, reproduces a drawing done entirely in linework by the 
pen, and in seven colors. The second card, on which the 
back page of the insert is mounted, shows a painting ex- 
ecuted entirely by brush, done in Higgin’s drawing inks 
Both are the work of A. L. Guptill, well-known in archi- 
tectural circles and an instructor at Pratt Institute, Brook- 
lyn, New York 

The color layout of the color card was designed by Ar- 
thur Allen, and required nine months for its completion 
Mr. Allen has done considerable research work in the 
practical application of the Munsell System of Color, re- 


sulting in the creation of a number of designs for con- 
tainers, displays, labels, etc. He has worked with such 
concerns as American Druggists’ Syndicate, The Best 
Foods, Inc., The Hill Brothers Co. (Dromedary Dates), 
Lehn and Fink, Lever Brothers Company (Lux, Rinso, Lux 
Toilet Soap, etc.), Minute Tapioca Company, Strathmore 
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Display Sengbusch Products 
for Volume Sales 





Make it Convenient 
for Customers to 


Inspect and Buy 
the Sengbusch Line! 


























Properly displayed merchandise is merchan- 
dise half sold. Dealers who feature Sengbusch 
products prominently, through attractive dis- 
plays, are building ever-growing sales volume. 
The two floor display arrangements here are 


examples of the way you can show Sengbusch 





equipment effectively. Build your sales to 


new peaks by displaying your Sengbusch 











stock for convenient inspection and purchase 
by customers. Dealer helps furnished to aid 


you in creating attractive window displays. 


The two display racks illustrated 
here are manufactured and sold 
by the Tyler Sales Fixtures Co., 


S Cll g hu SC h aes eri clas Fimreres Co- 


Self - Closing Inkstand Co. 


iccmmmniinimencenenninemeiees., 515 Sengbusch Bldg. Milwaukee, Wis. sas 
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YOU 
Overlook 


Real Money-Maker 
IF YOU FAIL TO STOCK IT! 
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American Writing Machine Company 


OG. eer — Se = S979) 


cet. INVINCIBLE "| 
PLASTIC | 









Newark 
New Jersey 





















. Qualities—rulings—bindings—-sizes 
to meet all requirements 





=| STOCK BOOKS — 6x9 and 43x9 


60 or 80 leaf—full count 
= 
— SPECIAL sizes—bindings—imprints 


promptly to order 


May we submit prices and send catalog showing all grades and rulings? 


ROCKWELL-BARNES COMPANY 


| 1511 WEST 38TH STREET (Note New Address) CHICAGO, ILLINOIS 
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Paper Company, Vick Chem‘cal Company, Oakville-Amer- 


ican Company (pins), and Higgins 


a 


The Higgins company also has recently made reprints, 
for distribution among the trade, of their advertisements 
recently carried by architectural journals. These display 
reprints announce the fact that Higgins drawing inks can 
1ow be used in the new Waterman fountain pen for archi- 
tects—Waterman’s Artists Pen No. 01845. 


oS . 
I. D. L. Adds a New Inexpensive Calendar 
The I. D. L. Manutacturing Corporation, 200 Hudson 

street, New York City, now make the Number 48 Calendar, 

which is a plain calendar without the red lines that are the 


notable feature of their Up-to-Date calendar. This new one 








5 
a2 

119 
26 





O”™= advertisements in the Saturday Evening Post are causing 


I. D. L. NO. 48 CALENDAR people to ask to see this Pencil t, but the sharpener 

makes the actual sale. It is Bow by ood in green enamel. 

The roller cutters are made of case-hardened steel, individually 

s made of Du Pont Fabrikoid, and can be furnished tested. Other models sell for $1.50, $3.00 and $5.00 for the one 
Ry a. oe with ball bearings. Include some of each model in your order, but 
green, red, or black. It retails for $1.25 be sure to order more of the model L, which is the most popular 


+ sy «6 Sharpener. 
Two New “Sunruco” Lines . 
Che Sun Rubber Company of Barberton, Ohio, announces 


the latest “Sunruco” creation, which is an all-rubber spong« ; CAMDEN, N.J. 


cup as nearly indestructible as such a thing can be made 








we are told. This sponge cup is made from the highest 
quality rubber and is said to be distinctive in construction 
and design. The flared base prevents the cup from tipping 
while its concave bottom creates a vacuum when placed 
on a plane surface, thus preventing shifting or skidding. 
\ special grooved construction at the base of the sponge 
receptacle provides a reservoir for an extra water supply. 
Another feature consists of the corrugations on the side 
of the opening which prevent overflow and permit drainage 
into the reservoir 

These sponge cups can be readily cleaned with soap and 
water. Each cup is equipped with a Sunruco rubber sponge 
furnished in brown or green as desired 

The Sun Rubber Company also announces a line of Sun- 
ruco finger pads which are made from carefully selected 
materials and contain no injurious ingredients. These pads 
have small talon-like projections on their under portion 
which substantiate the company’s phrase, always grip 
never slip. Ventilating openings are staggered on the upper 
surface of the pad to avoid the sweating, drawing sensation 
which would otherwise be experienced These pads are 
used by typists, filing clerks, mail service employees, street 
car conductors and others. They are available in four sizes 

> 


A New Cook Signal 


The H. C. Cook Company, Ansonia, Connecticut, mat 


ufacturers of colored metal signals for all types of card 
les, announce as a new member of the No. 20 series for 
visible indexes, the No. 22 which is smaller than the No 
20 announced in January of this year. The No. 22 is one 


eighth inch wide and five-sixteenths of an inch long and is 





supplied in twelve standard colors, packed one hundred of 


a color to the box It has the same exclusive feature as 


the original No. 20 in that it may be easily attached at any 





point on a card or sheet, yet cannot be accidentally moved 


by its contact with other cards or sheets when the visible 
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For Men Who Know 





Selling 


ossibilities f ERROR-NO 


iteries, hav found a worth 


Specialty 


Dealers wh 


> in ml opulatec 
while market I large places, office equipment men hav 
featured it with splendid esults 
In some of the principal cities, we are establishing direct 
epresentati Tt extended hel of usefulness of this 
our , hol scapting ut 6S s f illing a a 
mting k addi its stablish alue in trans 
ibing . pens t-rate ope ities WwW i 
i x } hig? 8 © la se g to wri ‘ 


RRO R- INC. 
55 Arbutus St. Rochester, N. Y. 


Manufacturers and Patentees of the 


Famous ERROR-NO 
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index is in use. It is stated that the No. 20 series for vis- 
ible indexes is being successfully used on book visibles as 
well as the cards in the rack type. 


=> - 
School Paste in Tube Added to Sanford Line 
he Santord Manufacturing Company, Peoria and Con- 
gress streets, Chicago, Ill., has added the No. 700 school 
paste in collapsible tube to its line of inks and adhesives 
This is a large package, retailing at ten cents. It is effec- 
tively lithographed in blue and red on a buff ground, mak- 


ing an attractive display item The top is a combination 





SANFORD’S SCHOOL PASTE IN COLLAPSIBLE TUBE 


stopper and spreader. It is knurled slightly to make a 
good seal, and a prolongation of the top is curved, serving 


as a convenient spreader to cover the surface to be adhered 








RIBBON TEST 
ER OF THE EN 
DURO MFG Co.. 
lf FRANKLIN 
ST... ROCHESTER 
N. ¥ It was de 
scribed it our 























Don’t Miss the Extra Profits Douglas 
Election Equipment Brings You 


Here is an excellent opportunity tf rear g additional profits 
during 1928 rhe Model “B” Four Stall Annex Type Booth, 
as illustrated, is just one popular item in the fast-selling line 
of Douglas election equipment, known and used in every state 

the Union Easily erected, quickly stored, built to stand hard 
knocks Stalls are detachable and interchangeable. Write for 
illustrated folder a: mplete information about the Douglas 
line, luding new combination, non-stuffable ballot box pouch. 


DOUGLAS MANUFACTURING CO. 
Crete, Nebraska 


Steel ¢ apsit Voting Booths, Steel Collapsible 
es, Rigid Ballot Boxes, Collapsible 
Election Tat and Combination Ballet Box 

acturer of the famous 


Deougla I atherwmeight Camp Bed 








Mayor Bauer Sings to Lynn Elks 

Mayor Bauer of Lynn, at a testimonial dinner on Tues- 
day evening, April 10, given by the Lynn Elks to John F. 
Malley, grand exalted ruler of the Elks, instead of address- 
ing the 400 Elks present, sang “Sweet Adeline.” Four 
hundred persons applauded, so the Lynn mayor sang “Lily 
of the Valley,” as an encore 

When E. Mark Sullivan, former corporation counsel of 
Boston, arose to address the gathering he remarked that it 
was the first time he had heard Mayor Bauer imitate any 
one He nominated him to membership in the “Four 
Horsemen of Mayordom,” Bauer of Lynn, Walker of New 
York, Thompson of Chicago, and Gillis of Newburyport 

> 

American Lead Pencil Moves General Offices 

[The American Lead Pencil Company announce the 
removal of their general offices from 220 Fifth avenue, New 
York, N. Y., to their plant at Hoboken, N. | The time 


set is May 9. This change follows the completion of the 


new building erected to house the general offices It is 
a move which has been contemplated for some time, and 
Is expected to bring about closer cooperation betwe 

manufacturing and distribution, which, it is hoped. wil 


result in better service to the trade 
[The New York sales room will be continued at the 
present location, with enlarged facilities for servicing cus 


tomers who visit it 


- 

Cooper Heads Safe Cabinet Zone No. 7 
King Cooper, formerly district manager of the Reming 
ton Rand Business Service, Inc., San Jose, Calif., has beet 
appointed Safe Cabinet zone supervisor of Zone No. 7, Sat 

Francisco. The appointment was effective April 16 
Charles M. Hinchman has succeeded Mr. Cooper as dis 


trict manager of the San Jose office 
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This Gerlifies that 


wold Irensides!” Every child knows and is 


of the deeds of this wonderful old vessel. 


ate ‘id! 
And Lindbergh the hero of every school child! 

ill th 
Both occupy the center of the stage today. Will the 


: here 
Certificate of Award w 
average youngster os up with that sturdy, gallant 


i me is . ound eet 
oid ahimee with today's national idol? Wi 
Now is the time to strike. Get — 
of these and the ee Goes Certifica 
Award—all beautifully wave 04 
colors. Then talk oo your sche} sows’ 9 


Sunday 
aie ell Yost = oom 


Get Your Samples FIRST -_ 


qo W. Gist St., Chicege] 





























=— 





‘ou Can Quickly Build Up a Profitable 


Ribbon and Carbon Business 









WITH , 
CARBO-GRAPH an PHILCO RIBBONS quay... | 
CARBON BINDERS IN HUMIDORS an | 
co ae No Sales Resistance 





The new Carbo-Graph opens 
every office door and intro- 
duces you to every buyer. 
THE HUMIDOR increases 
sales and eliminates the ex- 
pensive coupon book system. 


Write for samples and our new descrip- 
tive catalogue, or better still send in a 


’ 4 =y trial order and get started NOW. Heega gall 
PHILLIPS RIBBON & CARBON CO.., 


‘i BRIGHTON STATION BOORFORATED ROCHESTER, NEW YORK 
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VISIBLE BOOK 


WITH THE NEW DOUBLE-ACTION CATCHES— 
Better Co-operation Between Eye and Hand 
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TWO OPENING POSITIONS: 


tha . ‘ ° 
M7 1. Part Way-—-with a FLAT WRITING SURFACE —for Posting 
2. Full—For Removals, Insertion, or Re-arranging Sheets 














The new double action catch pro- 
vides the flat opening effect of a Ring 
Book with the larger capacity of the 
Prong Binder. 


This valuable new offering will meet 
the need for improvement in an ar- 
ticle that is rapidly increasing in gen- 
eral office use. The sales force needs 
just such an Interest-Developer to 


stimulate curiosity anew, and create 
the atmosphere of welcome for other 
products as well—which always de- 
pends so illusively upon the most re- 
cent developments. And the dealer 
who keeps up with the newest im- 
provements, builds up a reputation 
among those who want the Latest 
and Best in their business. 


Progressive Dealers—Do You Want a Real ‘“‘LIVE”’ Item? 


Special Arrangements and Agreeable Terms will be made to Agencies 


THE C. E. SHEPPARD CO. 


272 VAN ALST AVENUE 


LONG ISLAND CITY, N. Y. 
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“Under One Roof” at Little Rock 

The Remington Rand Business Service, Inc., has com — SS Rees ; 
bined the various branch offices in Little Rock, Ark., at : = : }—~ ; 
1 Rector building. W. C. Guy is district manager The : 
division managers associated with him are H. C. Moseley, 
typewriters; A. ¢ Morris, Safe-Cabinet; Paul Welch, } 
ccounting machines; J. P. Lee, loose leaf. Mr. Guy spe 
cializes on systems work. The lines represented include i 
Remington and Noiseless typewriters and accounting ma 
chines, Rand Kardex visible systems, Library Bureau equip- 1 
ment and supplies; Dalton adding and bookkeeping ma- 
chines; Kalamazoo loose leaf; Powers punched card equip- 


Yan en 8 


ment; Baker-Vawter loose leaf, Safe-Cabinet protective 


equipment and Line-A-Time copy holders 
> 


Howes Visits “Berloy” Dealers Near Chicago 


The extensive growth of the dealer distribution of The . 





Berger Manufacturing Company in the Chicago district has 


necessitated a change in the Chicago branch arrangements 


saa 






C. E. Howes, who had been manager of the equipment 
division, spends much of his time contacting with dealers 
n the held A. ( Magee, the — manager, has taken pi Ey 
over much of the ofhce detail handled formerly by Mr 
a EQUIPMENT 
Mr. Howes stated in April that business is good The 


Close co-operation be- 
tween the architect 
and skilled builders 
has resulted in beauti- 
ful designs in Watson 


improvements in the line, and a well defined policy have 
aided dealers in their relations with the trade 
a — 


Officers Elected by Richmond & Backus 


\t the annual meeting of The Richmond & Backus Con equipment. 
pany, Detroit, Mich., the following officers were elected 
(. Fk. Backus, president; Frederick A. Richmond, vice pres The honest construc- 


tion, the pleasing lines 


ident; LaMont C. BeGole, second vice president; Williat assure a favorable 


E. Darie, secretary-treasuret Che stockholders expressed reception for Watson 
gratification over the splendid showing made in 1927. Plans stock and special 
were made for caring for the expected increase 1n susiIness cquipment. 


If you would like to 


— 
inspect Watson equip- 
William McKenzie Joins Sheaffer at Chicago nett with a olae 
Wilham MeKenzie, wh vas appointed a_ salesman toward taking on the 
re pn by the \W \. Sheatter Pen ( ompany, 1s operating line we can refer you 
cece) 1 — , to installations in your 
asa te torial salesman ie oop cistrict of Chicago He . 
ae own territory. 
has had much experience in sales work, his most recent 
nection being with a large company ywrod ing and } 
sia , syd tapenade yp * May we tell you about 
chandising radi aevices Mi Mckenzie succeeds F. | the opportunity 
Gibbs, who has resigned from the Sheaffer organiza in Watson equipment? 
ss 


Fostage Meter Takes New Location at Buffalo 
|. Forrest Oakes, manager at Buffalo, N. Y.. for The | WATSON MANUFACTURING CO. 
Postage Meter Company, BAG moves We Cle ane Serres JAMESTOWN, N. Y. 


fice from 961 Bramson building, to Suite 727-A Brisbane 

ulding, 403 Main street. In making this change the c: 
pany occupies a building which is widely known and more 
centrally located Increased and impr ved space has be 
a — 

> 
“Set-O-Type” Plant and Offices Moved 

the Typographic Machines Company, Dayton, Ohio, has 
moved its factory ind general othces lhese had beet it 
$31 East Third street In the new location at 200 Davis rey 
ivenue the compat has approximately three times mor il 
factory space than at the former plant he offices are 
more spacious. and a demonstrating room has ben laid out i 
to excellent advantage . me ty 


~—e- on Eastern “Trip for “Smithtype” 


Carl A Bishe traveling representative ot the Smit! 














| ew te alien ( ( it Chicago, left in April on a 
inety-day trip through the eastern states. Earlier in the 
year Mr. Bishop had vered the central west and met with 
gratifying success in his contact with typewriter dealers 
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MR. AUDITOR 


1928 calls for 1928 equipment 


What about your 
sorting methods? 


Here is a sorting device that will sort any 
series of 1000 pieces into 10’s in one sorting. 


In a recent test an inexperienced girl in 
1% hours sorted 1000 checks into correct 


numerical order. 


INDEXES 
Numerical, Alphabetical, Geographical, 
ion Special Wording i 


Space 
required 
for 
sorter 
6x 18 
inches 





Made in any size and indexed to fit your needs. 


Representative firms using 
from 3 up to 166 sorters 


CHICAGO NEW YORK 
Automatic Electric Alexander Hamilton Insti. 
Carson Pirle Scott & Co. John Budd Co. 
Chicage Surface Lincs Cunard Steam Ship 
Chicago Tithe & Trust DePinna, A., & Co. 
Diamond T Motor Guarantee Trust Co. 
Hibbard Spencer Bartlett iu RB. H., & = 

r acy . 
Inland aoe Co. McCall Co. 
Internat Harvester ene gs James & Co. 
Marshall Field Co. og Ins. 





More than 18,000 banks all over the world. 


We shall be pleased to give you the ideas we have 
gathered in the 12 years we have specialized in 
this work. Catalog and full details upon request. 


THE KOHLHAAS CO. 


Manufacturers of Instant Reference Files 


183 N. Dearborn St. Chicago, III. 





— 
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Visitors with Chicago Typewriter Trade 
In recent weeks H. E. Russell, Office Equipment Com- 
pany, Des Moines, lowa, and Leighton L. Martin, Martin 
Typewriter Exchange, Portland, Maine, were visitors with 
local dealers and the Shipman-Ward Manufacturing Com- 
pany at Chicago. 
Sa Saes- 
Sproull Heads Convention Committee for Detroit 
W. C. Sproull, advertising manager for the Burroughs 
Adding Machine Company, was elected chairman of the 
convention committee which is arranging the 1928 meeting 
of the International Advertising Association at Detroit. 
Mr. Sproull fills the vacancy left by the passing of the 
late Joseph Meadon. 
— > —-- 
Typewriter Business Opened at Ventura 
C. QO. Scott has established the Ventura Typewriter Shop 
at 939 Main street, Ventura, California. This is in the 
De Leon Hotel building. Mr. Scott has the local agency 
for the Royal typewriter, and also does a general repair 
business. He is featuring a monthly inspection service for 
typewriter users 
Ee 
Stratmoreans Have Get-Together 
Mill and office workers of the Strathmore Paper Com- 
pany, Mittineague, Massachusetts, enjoyed a get-together 
April 27 at the gymnasium. A vaudeville entertainment, 
provided by the company personnel, was given in the 
gymnasium. It was followed by a dance. All the facilities 


of the gym were open to those who wished to enjoy them 


Los Angeles School Supply House Moves 

Che Western School Equipment Company commem- 
orated the close of its first year of business by moving its 
office, display room and stock. This business had been at 
1607 West Ninth street, Los Angeles, Calif. The new 
location is 4814 Loma Vista avenue, in the Westland termi- 
nal, central manufacturing district. A. E. Thompson is 
manager. The space in the Westland terminal is twice 
that occupied on West Ninth street. The display is im- 
proved, and the company has unlimited space available 
for stock storage. The company has bettered its shipping 
facilities for LCL, both inbound and outbound. A complete 
line of the products of the E. H. Stafford Manufacturing 
Company, Chicago, is carried, and a full display is shown 
The company carries steel filing equipment. in addition to a 
full line of school supplies and equipment 


seaeeaieilleiibieantic 
Better than a Bullet Proof Vest 

A battle scarred veteran “Lifetime” pen reached the 
service department of the W. A. Sheaffer Pen Company 
at Fort Madison, Iowa, demonstrating again that the pen 
is mightier than the revolver. The Sheaffer service depart- 
ment sees many instances in which a fountain pen has gone 
through unusual tribulation. 

The pen was received from W. A. Payne, Sheaffer 
dealer at Scottsburg, Ala. There was a hole through its 
cap, a piece was broken from the mid-section, and it ap- 
peared as though the pen had survived a full blown battle. 
The pen had played a part usually credited to the prayer 
book in the coat pocket of the drummer boy at Bunker 
Hill, saving his life; or like the wad of Burley tobacco in 
granddad’s jaw that prevented his store teeth from being 
shot out of his mouth that night up in the mountain when 
the moonshiners became hilarious and delirious 

That this good jade “Lifetime” pen gave service for which 
it was never intended is certain. The owner had it clipped 
to the outside breast pocket of his coat one night down in 
Alabam’. While walking through the countryside in the 
usual southern moonlight, he was fired on in some playful 
prank, and might have lost his life but for his Sheaffer pen 
It stood him in good stead, and afforded “Lifetime” service 


in more than one sense. 
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Ask for the NEW IMPROVED 0O.K. Paper Fasteners 
Advantage Over Old Styles - Nothing Just as Good 


Mr. OKAY says -Use the Sanitary 


OLS | 
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et WASHBURNES NEW IMPROVED | = = ‘ —_—_ - 
she Treaa ead —_—— 

a om The Clip sk oo * Y 

; » £11 Stationers ll Stationers ; 


Put up in Boxes of 100-Madein 3 Sizes i 








; THE O-K.MF8.@. Oswego, N_Y.,u.s.a. ‘ 
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ORPIN 


A Beautiful Mahogany 
Desk for HER! 


Business women appreciate good furniture 

put it up to the Boss. You can boost 
vour sales and make yourself popular in a 
worth-while way. 


Mahogany and Orpin quality combined in a 
small typewriter desk, make a distinctive 
article for the private stenographer or sec- 
retary—a desk in keeping with the job. 





Because of Orpin’s manufacturing facilities, 
price is kept within reasonable bounds and 
is closely competitive with that asked for 


combination woods. 





May we send you full details of the 


Orpin line? 


ORPIN DESK COMPANY 


121 Medford Street 
CHARLESTOWN, MASS. 
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DESK DISTRIBUTOR 


busy executi v« 


LIBERAL 
DISCOUNTS 


SEVERAL FINI 








Send for our handsome illustrated catalog 
the complete 


EE) NORTHERN CORRUGATING (OEE) 





TERRITORIES OPEN FOR AGGRESSIVE REPRESENTATION 


MORE AND MORE 


DEALERS 


ARE 





FEATURING 


THE 
““NORCOR”’ 
LINE 


SECURITY LETTER TRAY 


wuience is the ke 


Built especially to create efficiency in assembling rrespondence Personal contro over d uments and corres ynote 
and all other desk papers for the busy executive “Cc wmtents are of this newest of “Norcor” development A touch on the lid per 
maintained in upright or angled position for reference, the exclusive mits cover to drop ond ¢ mtents are automatically locked in tray 

‘Norcor 4 jlower aut matic ally adjusting itself accorc dingly Fol- entirely concealed from view. The privacy and personal control 
lower also serves as par od A demonstration will convince any afforded in this latest type of letter tray at once recommends its use 


and emphasizes its importance 


showing 


“Norcor” Line. Address Dept. A. 


QUICK 
SELLERS 


WRITE FULLY 


GREEN BAY. WISCONSIN 








Carbon Paper for every 
conceivable use. 








Carbonized rolls 


For Elliott-Fisher machines, 
one to ten ply, regular and 
special diameters 


For Burroughs, Wales and 
other Adding machines, Un- 
derwood Tally Rolls. 


Inked ribbons for every 


Register. 
requirement. 


For Autographic 


LD TOWN Reson ¢ Carson Co. xe. 


LITTLE Bl BUILDING 


ILL 
516 W. 7 TACKSON BLVD 


JOHNSON & PRINCE STREETS 


LONDON, ENGLAND 
17.21 EMERALD ST 


CABLE ADI 
“OLDTOWN 
BENTLEY'S CODE 


MANUFACTURERS 


BROOKLYN, NEW YORK 





] 9g 28 
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Aladdin Artist Wins Hoosier Art Prize 


Kd. Fager, lamp shade designer for the Aladdin Manu 


facturing Company of Muncie, Ind., has just won the 


John C. Shaffer $500 prize for the outstanding picture shown 
it the Hoosier Salon in the Marshall Field & Company 
picture galleries at Chicago. Mr. Shaffer is president of 
the Hoosier Salon Patrons’ Association 

Mr. Fager’s composition which won the prize was a 
landscape called “The Evening Song.” It was the first 
picture sold at this year’s exhibition and was purchased 
by Mr. Shaffer for his private collection 

This is the first year Mr. Fager ever entered the big 
Chicago show of Indiana art He submitted three pic 
tures, all of which were passed by the jury. The largest 
invas was entitled “The Blue Shawl.” It showed a group 


small figures in the foreground of an old Italian garden 


ne of which wore a blue shawl This picture won the 
Lucy fall Owsley prize ot $100 for the best garden scene 

Mr. Fager is a native Hoosier, born in one of the country 
listricts of Indiana 


Hlis art teachers told the Aladdin Manufacturing Com- 
panv of his ability and they took him on as a decorator 
of shades. The company owes much to his superior talent 
especially on hand-painted glass shade lamps 

lhe Hoosier Salon is an annual event at the Marshall 
Field art galleries in Chicago for the paintings of Indiana 
irtists exclusively. This salon has been put on each year 
for the last three or four years. It was started by an asso 
ciation of Indiana women and has become an important 
art event in this section of the country. A _ considerable 
number ot Indiana artists and others go occasionally to 
the southern part of the state for inspiration in land 


work 


Scat 


J. F. Lewis with Permanent Exhibition in New 
Orleans 


J. Fk. Lewis, who was a few years ago connected witl 
Beaudean Incorporated, office outfitters in New Orleans 
} 


has again been engaged by the permanent International 


[rade Exhibition of New Orleans to continue the develop 
ment of the Office Equipment Exhibit Section 

Mr. Lewis started the Office Equipment Section shortly 
after the exhibition was opened in 1926, but later became 
connected with another enterprise from which he has re- 
signed [he International Trade Exhibition has been in 
operation since February 1926. There are said to be more 
than 200 different exhibitors which represent 300 industries 
trom twenty-one states and fifteen foreign countries 

In December, 1927, « ongress passed a bill for the appro 


priation of $150,000 for the purpose of maintaining, pro 
moting and advertising the expositior The special design 
wf the permanent International Trade Exhibition is to pro 
mote international trading, especially between the United 
States and Latin-America. The displays are in buildings 
furnished free by the government. 

rhe management plans to reserve one section of 32,000 


Square teet for the exclusive display of office equipment 
They also expect to organize an annual or semi-annual 
business show with a special advertising edition for the 
event by a prominent daily newspaper 

Arrangement, it is said, will be made tor a satistactory 
demonstration and sales service under personal supervision 
und directior 


> 

New Eraser for No. 3820 Venus Pencil 
The American Lead Pencil Company, 220 Fifth avenue 
New York, N. Y., announce that their Venus Pencil num 
ber 3820 is now supplied with red rubber instead of gray 
The quality is said to be improved, and brought up to the 


standard demanded by this product 


a ha bars bay ba hanes be) ON A ha hee baad baat be boa | 


In the spring ely 
the birdies sing 


Poets verse 
(or even worse) 


Housewives clean 


And grass turns 
green 
Skies deep blue 


Flow’ rs every hue A é p* 


Interpreting the above free verse (very 
freely) the coming of spring means renewed 


LIFE and COLOR 


In this Spring-Issue W. G. 

i! LLOYD COMPANY, manufactur- 

ers of the GDC CHAIN POST 

! and the @DCO VISIBLE PRONG 

| BINDERS, announce the comple- 

1 tion of their new line of TELE- 
: 





=, 


PHONE BOOK and MAGAZINE 
COVERS in many and varied 
colors—both in leather and imi- 
tation leather bindings, beauti- 
fully embossed. 


NEW COLORS—NEW LIFE 


The ADCO “PH” COVER 


to harmonize with furnishings 





THE NEW STYLES OF BINDINGS 


} Grade ‘‘A’’—Angelo Genuine Morocco Grain Leather. 
Colors: Black, Blue, Brown, Gray, Green, Purple, 
, Red and Wine. 
Grade ‘‘B’’-Homer Hand Spanish Imitation Leather. 
Colors: Blue, Brown, Green and Wine. 
Grade ‘‘C’’— Caesar Imitation Morocco Leather. 
Colors: Black and Red. 


Dealers— Write for particulars and Prices 


|W. G. LLOYD COMPANY 


Accounting Devices Company Consolidated 


626 SOUTH CLARK STREET, CHICAGO, ILL. 
Cable Address—“‘ARTLOYD” Chicago 


" 
—- 








195 


t 


-_—_—_--- so -- os 
° tP—-t ¢ . es 
{ = 


a 
as 














a 


~— 


a ogy. 


196 OFFICE APPLIANCES 





| This Year Sell 


(OLUMBIA 








Registration Applied For 











For 
Modern Offices 


Newly - designed 
metal bases that 
can be used from 
year to year and 
refitted annually 
with new sets of 
loose-leaf calendar 
pads. The bases 
are finished in at- 
tractive and mod- 
ern Duco colors. 
Rubber feet pre- 
vent damage to the 
most highly - pol- 
ished surfaces. The 
arches are of a new 
hinged style, open- 
ing with slight pres- 
sure for replacement 
of calendar and 
snapping firmly 
locked with a finger 
touch. Each calen- 
dar leaf is clearly 
and sharply print- 
ed, like lithography 
for easy reading and 
neat appearance. 








low as for the old 
black enamel bases. 
Pads are in indi- 
vidual cartons with 
punching diagram 
printed on the out- 
side. 








_ | COLUMBIAN TEAR-CLEAN WALL CALENDARS 


There are five sizes of this efficient and orna- 
mental wall calendar. We are the selling agents. 











Write For Full Trade Information! 

In considering your 1928-9 line of calendars you 
should know all about the Columbian Line. During 
the last year it proved itself to be a most popular 
modern line, well received and extensively purchased. 

Write today to 


AssociaTED STATIONERS’ Suppty Co. 


WHOLESALE COMMERCIAL STATIONERY 





201-215 N. Franklin St. Chicago, IIl. 
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San Francisco Concern Moves Offices 

Gimmel Bros. & Glendinning, Inc., California agents for 
the Lisenby M-24 high speed job press, Multipost, Noise- 
less folder and other specialties, moved their San Francisco 
offices on April 1 from the Underwood building to 17 and 
19 Second street. 

The change in location will be a big advantage to both 
the firm and the customers, and to users of their equip- 
ment. It is on the ground floor, near Market street, and 
provides ample room and facilities for the showing and 
demonstration in operation of the equipment. The new 
quarters are 100 feet deep from the street and there is a 
basement of the same size. Adequate office space and ex- 
cellent appointments are provided. 

The business was established in 1910 and has grown 
steadily due to the increasing demand for labor-saving ap- 
pliances. 

——— ~~ 
New York Paper Firms Consolidate 

The Hamilton Card & Paper House, 27 Green street, New 
York City, announced as of March 1 the consolidation 
of their company with the Majestic Mills Paper Company, 
Inc., 464 Broome street, also of New York. The latter 
house has been in existence for a number of years and is 
said to be one of the largest in the trade. The Hiawatha 
and Maccabee brands of paper, formerly carried by Hamil- 
ton, will hereafter be carried and, it is said, in improved 
quality and appearance—by the Majestic company. 

A. S. Landsberg, formerly owner and active head of the 
Hamilton house, will continue as an officer of the consolida- 
tion and will also act as manager of the typewriter paper 
department. His appeal for continued patronage is based 
on the belief that he will be better able than ever to give 
service and to furnish “almost anything that may be de- 
sired in the line of paper, cardboard, and envelopes.” 

—_—_>—__——_ 
New Bates No. 8 Going Strong 

The Bates Manufacturing Company of Orange, N. J., 
state that they have been catching up on their unfilled 
orders during the last two months for the new Bates No. 8 
machine. This machine was formally announced on April 
15 by means of a two-color broadside and window flyer. 
This broadside was designed to tie in with the quarter 
page advertisement in the Saturday Evening Post of April 
21. The company states that the new machine is enjoying 
a fine reception. A special trade-in policy is offered which 
is said to be particularly attractive to dealers. 


——— 

Nack Takes Presidency of Men’s Garden Club 

L. W. Nack, superintendent of Featheredge Rubber Com- 
pany, Chicago, has been elected president of the Men's 
Garden Club, recently organized and which will hold 
monthly meetings for the discussion of gardening. The 
club completed its organization on March 15 at a meeting 
held in the Sherman hotel, Chicago. A special meeting was 
held on Thursday evening, March 29, during the Chicago 
Flower Show. Mr. Nack states that the club will serve 
as a meeting place to bring men together for the discussion 
of gardening, which is the chief pastime of many 

‘caine 
M. D. Klein Goes to Rex Manufacturing Co. 

M. D. Klein, who for the past ten years has been in 
charge of advertising and sales management for the Eclipse 
Fountain Pen and Pencil Corporation, 24 East Houston 
street, New York City, recently changed his connection 
He is now with the Rex Manufacturing Company, Provi- 
dence, R. I., in full charge of both the fountain pen and 
the pencil departments. He promises the early development 
of “some startling new effects in pen styles.” The com- 
pany has opened a New York sales office located at 303 
Fifth avenue, where the new lines will be on display. 
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Once They FEEL the 
difference— Sales 


follow— 


let the customer judge the quality. Let 
him feel and see for himself that Fiber 
stok Red Rope Products have pronounced 
values. He will realize the economy of 
buying envelopes and filing containers 
made of such tough material. 


Enterprising dealers find it pays to make a 
leader of the FiberstoK line. They use 
window cards, 
counter cards and 
sample display 
racks which we 
furnish. Get in 
step with the other 


go-getters. Our 
discounts run the 
NATIONAL FIBERSTOK ENVELOPE CO. 


way youlike them. 
Write todav. 429-447 Moyer Street -t- Philadelphia, Pa. 
‘ New York Office—-159 Nassau Street 
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COMFORT HELPS 
FOR SUMMER TIME 


For example, take the Non-Shine Chair Pad. 
It’s a great summer help. Over 3,000,000 in 
use and the number increasing daily. 


The Non-Shine gives with every movement 
of the body but can’t pull off of the chair. 
Small straps keep it in place. Shine on cloth- 
ing is prevented and the comfort derived 
makes any user a happier worker. 


In the Polar line there are 52 useful office 
specialties—all are good sellers and offer a 
suitable profit. Dealers should write for cat- 
alogue and prices. 






POLAR MFG. COMPANY 


119-125 N. FOURTH ST. 
PHILADELPHIA 
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‘This was a very nice order and was secured under very competitive conditions, as about 
every one in town was figuring with these people, but we seem fortunate in selling the Wage- 
maker Desk over the other types. Yours very truly.”’ 

A WAGEMAKER DEALER (Name on Request). 


WAGEMAKER COMPANY ~- GRAND RAPIDS - MICHIGAN 
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| They have MADE GOOD because they are MADE GOOD 


Neathoroid, De Luxe Expanding Wallets 


1 With TAN CLOTH gussets and reinforced flaps, packed in handy package cartons 
1 containing ten wallets of a size. ’ 











The Quality-bilt line of 
Individuality 





Offer your trade something 
different 



















Send for our assortment. 95 
standard sizes in a dark green 
steel display cast for $21.00. 





They sell on sight 





See Illustration 










Liberal Profits 





ALSO MADE WITH 2 AND 4 
POCKETS 






Quality Park Envelope Company 


Midway a 162 North Franklin St., 
St. Paul, Minn. Originators of New Styles Chicago 


(New Address) 






















May, 1928 OFFICE 


New American Headquarters for Leipzig Fair 

he American headquarters of the Leipzig Trade Fair 
have been moved to the Salmon Tower Building, 11 West 
Forty-second street, New York City Chis central location, 
it the intersection of Fifth avenue and Forty-second street, 
was selected as being better suited to serve the increasing 


The office 


number of business man interested in the fair 
attempts to assist in every possible way exhibitors and buy 
ers visiting Leipzig at Fair time. They also maintain free 
commercial information service for American business men 
interested in trade with Germany 
[he former address of the headquarters was 630 Fifth 
avenue, New York, N. \ 
ss 
Twelve-Color Folder on Dixon “Thin-Ex” Pencils 
The Joseph Dixon Crucible Company, Jersey City, New 
Jersey, recently issued a somewhat unusual piece of printed 
matter for dealers’ imprints. It is their folder on the Dixon 
line of “Thin-Ex” colored pencils. These pencils are fur- 


nished in twelve colors, and the folder is printed in twelve 








FOLDER DEVOTED TO 
DIXON “THIN-EX’ 
PENCILS 


colors, with a color chart indicating the various pencils in 
this line. Users of colored pencils would no doubt be in 
terested in and attracted by this valuable folder, and dealers 
might well be able to cash in on this sales help. Inquiries 


1 


from dealers in regard to these folders will be welcome 


-_ 


Typewriter Trade Improves in Spokane 
\ prominent typewriter dealer of Spokane, Wash., in- 
forms Office Appliances that typewriter sales in that city 
ind the territory tributary thereto are becoming active and 
that something approaching a boom is predicted for the 
summer Citizens of that district look forward to the 
building of a $17,000,000 dam north of Spokane and to what 
promises to be the largest wheat crop on record. He says 
that if the Columbia Basin Project goes through the effect 
the prosperity of this part of the country will be amaz 
ing 
> 
St. Patrick Inspires Green Twirler Rings 
[he Lincoln Rubber Key Company, 27 Thames street 
New York, N. Y., can now supply green twirler rings for 


typewriters, et This innovation was born on St. Patrick's 


Dav of this yea! 
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Price 


Reduced 
ne- Third | 


Realizing the thousands of mailers 
throughout the country who, because of 
price, have delayed availing themselves 
of the many economies and advantages of 
the Standard Postal Permit System of 
mailing, Standard has now opened the 
way for these mailers by reducing the 
price of its Postal Permit Machine from 


$675 to 
$445 complete 





This is identically the same machine 
that hundreds of mailers are using daily 
—the same machine which has proved to 
be worth many times the original price of 
$675. This same machine value is now 
placed within the financial reach of 
thousands more, at two-thirds the former 
price. 


The Standard Postal Permit Machine 
automatically feeds, imprints the post- 
mark, stampmark and _ cancellation 
marks ; counts, seals, and stacks mail at 
the rate of 10,000 pieces an hour. No 
rental charges. 


This is your opportunity. 
Write for interesting booklet: 


How to Reduce the Cost of Mailing 


Standard 


MAILING MACHINES CO. 


Agencies in Principal Cities—Service Extended Everywhere 


Revere Boulevard Everett, Mass. 
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Announcing 


the arrival of two new members 
in the fast selling line of 


Sunruco Office Specialties 


Sunruco epenge Cup 





= 
{ " HE latest “Sunruco” creation An all-rubber 
: , Sponge Cup, indestructible! Made from the high- 
; est quality rubber. Distinctive construction and design 
| Flared base prevents cup from tipping. Concave bot- 


tom creates vacuum when placed on a plane surface. 
Shifting or skidding impossible. Special grooved con- 
struction at the base of the sponge receptacle provides 
a reservoir for an extra water supply Testimonials 
: show that a sponge, in this all-rubber sponge cup, 

actually retains moisture longer than in any other 


a es «mn 





atyle of cup. 

Another added feature is the corrugations which 

¢ appear on the side of the opening preventing overfiow 

\ and permitting drainage into the reservoir 

P “Sunruco”’ Sponge Cups can be readily cleansed with 

} soap and water. Unlimited guarantee against ordinary 

usage. 

i Each Cup is equipped with a “Sunruco” Rubber 

5 Sponge Purnished in two colors, Brown or Green. 

; Packed one to the box. 

Sponge Cup Set ...... sea becepeesce Ge 
i : ™ 
Sunruco Finger 


Pads 








7 
f 
i f 
| 
7 
fj 
- | - HE “Sunruco” standard for highest quality and 
master craftemanship has been excelled in the design 
and construction of this unique Finger Pad Made 
only from the most carefully selected materials No 
injurious ingredients. 
H The small, efficient, talon-like projections appear- 
ing on the under-portion of these pads merely sub- 


stantiate our descriptive phrase, “Always Grip— 
? Never Slip.” 

Ventilating openings have been carefully staggered 
on the upper surface of the pad. The sweating, draw- 
ing sensation so commonly experienced is absolutely 
absent in the use of “Sunruco” Finger Pads 

Merely for sanitation purposes, these pads are 
practically indispensable to the typist, filing clerk, 


mall service employee, street car conductor and others 
too numerous to mention 
“Sunruco”’ Finger Pads are available in four distinct 
a sizes, S-11, S-11%, 8-12, and 8-13 Each size packed 
; one dozen in a beautiful lithographed package, twelve 
yi boxes or one gross to counter display This stunning 

“Sunruco’ Display (as illustrated above) placed in a 
} prominent spot will prove a constant silent salesman 
; and money maker for you 

Made in two colors, Flesh and Red. 
CN Ss Bey Bie BD ccc ccusenacdecccus $8.00 Gross 


Write for catalk ue and discounts on entire 
mruco” line. 


The Sun Rubber Company 
Barberton, Ohio 














200 OFFICE APPLIANCES May, 1928 


Impressive Brochures of Safe Cabinet 

The Safe Cabinet Division 4° the Remington-Rand Busi- 
ness Service, Inc., New York, N. Y., has of late been con- 
ducting an energetic campaign on protection of records. 
In this connection they have published two striking and im- 
pressive letter-size brochures of sixteen pages each, printed 
in black and red. The one known as “Get the Facts” em- 
phasizes the fact that insurance companies do not usually 
grant insurance on manuscripts, vouchers, accounts, bills, 
currency, deeds, evidences of debt, mechanical drawings, 
dies or patterns, etc. It suggests the difficulty of getting 
insurance adjustments when essential records are destroyed. 
It also points out the effect that fire has on credit rating— 
only twenty-six per cent of concerns suffering conflagra- 
tions maintain unaffected credit rating, while forty-three 
per cent never resume business. 

The second brochure is entitled “Flaming Facts on the 
Fall River Conflagration,” and illustrates from this serious 
$16,000,000 fire the gruesome lessons which it teaches, and 
emphasizes the protection afforded by modern fire- and 


shock-resisting insulated safes. 
a 


New Blue Band Velvet Pencil Display 

The American Lead Pencil Company, 220 Fifth avenue, 
New York City, have recently issued a new window or 
counter display on Blue Band Velvet Pencils. It is known 
as Number 1625 Blue Band Velvet Theater Display As- 
sortment. As the illustration herewith shows, it represents 
a theater stage on which is placed a box of a dozen Velvet 
pencils, set off by the green back drop. On the top are 








NO. 1625 “BLUE BAND” THEATER 
DISPLAY ASSORTMENT 


displayed the remainder of a half gross assortment of Vel- 
vet pencils. The assortment contains one dozen number 
556-1 very soft, three dozen number 557-2 soft, and two 
dozen number 557-234 medium. An important feature of 
this display is that it can be constantly refilled. 
——_=<—_—__—— 
Canadian Typewriter Co. to Discontinue 

A notice in the Canada Gazette for March 10 announced 
that the Imperial Writing Machine Company, Ltd., intends 
to apply for leave to surrender its corporate charter. The 
company has had but little success in the manufacture of 
typewriters in the dominion. 

—— —<—— —-— 
Popplewell New Ink-Out Representative 

W. L. Popplewell, 696 Tremont street, Boston, Mass., 
has been appointed New England representative for the 
Ink-Out Manufacturing Company of Montclair, N. J. 

J. D. Cardinell, president of the Ink-Out company, con- 
ducted a booth at the Eastern Arts Association at the 
State Armory in Hartford, Conn., April 18 to 21. 
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ATTENTION 
STATIONERS! 


f 
ne ACME STAPLE Binding Machines can be sold 
on sight to every customer and by their faultless 
performance will increase your business. 

ACME Stapling Binding Machines are unequalled for 
fastening documents, letters, invoices, proofs or sheets of 
paper together. 

ACME Staple Binding Machines are made especially for 
heavy duty. Parts are interchangeable and any part needed 
can be supplied at once. 

Send us a copy of your mailing list and we will forward 
literature over your name. 

ACME Staple Binders are the only binding machines de- 
signed, built and distributed complete from our factory. 


WE GUARANTEE OUR PRODUCT 
Write for Special Dealers’ Proposition 


revered or once won ACME STAPLE CO. 


and stapling samples to- 


eothen, 1643 Haddon Ave. Camden, N. J. 
Est. 1894 
* 
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The ideal desk paper fast- 
ener. Neat and efficient 








Used by insur- 
ance companies, 
lawyers, corpora- 
tions, etc. for 
vouchers, docu- 
ments, etc. 














oes [or Departmental Files 
and Growing Businesses 


BENTSON 
Add-A-Unit SECTIONS 


These add-a-unit sections are especially con- 
venient for various department files in large 
business and public institutions and for smaller 
firms whose filing space need not be large but 
must provide for many different sizes and shapes 
of records. 





Legal blank, card and letter file sections are 
shown as well as storage section, top and base. 
Sections are also provided for check files and 
documents, filling out an extensive, adaptable line. 
The sections are neatly constructed with acety- 
lene welded corners and the same drawer sus- 
pension as in our commercial grade vertical files. 


The 
BENTSON MFG. CO. 





Showing how Add-A-Unit " fs 
Sections eteck end how Aurora Illinois 


they may be rearranged New York Representative: A. H. Denny, Inc 
356 Broadway, near Leonard St 





Showing how perfectly 
the sections stack 





Price list with full 
information and 
discounts to deal- 
ers on request 
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The Massbest Kuchion 


Is a comfort cushion. Resilient 
= sponge rubber makes the Kumfort 
a " Kushion comfortable. But wear is 
— ) ; not sacrificed for comfort. Long 
ES\ D service is secured by covering the 
SSN HS . rubber with all-wool felt or chase 
mohair, vulcanized securely and 
permanently. Kumfort Kushions 
stay in place. And they cannot 
peel or wear through. 


Kumfort Kushions will find a 
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Multum in Parvo — Mauch in Little 
TO DEALERS IN QUALITY 


1 Carbons and 
THE “IATTLE” FRANCHISE MEANS “MUCH” 


f A steady custom in ribbons and carbons is assured if 
the quality of the ribbons and carbons is uniformly high ready welcome among your cus- 


“Little” dealers have found that the traditional “Little” tomers. Have you a supply on 
quality is constantly maintained, and that customers who hand? 


have once purchased “Little” Carbons and Ribbons always 
Featheredge Rubber Co. 


come back for more 
We manufacture a complete line of quality carbons 

342 W. Huron Street 

CHICAGO, ILL. 





Sou 


and ribbons for every purpose. 


A.P.LITTLE, Inc., ROCHESTER, N.Y. 
: New York Office—Bible House, Astor Place 
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NEW 
POSTAL SCALE 
In keeping with our 
practice of adding sal- 
able items to the I D L 
line, we announce a 
new Postal Scale of 
especial convenience in 
computing postage ac- 
curately—a highly pop- 





# ular office item. Af S ° M ° 
: UPTODATE ope ene 
, In many offices, like in homes, 
r Calendar always spring means moving and cleaning. 
needed. The Up- Items are lost, misplaced and brok- 
ToDate Calendar en. New things are needed 
' is a good year Ink wells and moisteners will be 
‘round seller, be- in demand. And dealers who stock 











ing out the day Setter check up on your stock 
makes it a practi- now and let us know your require 
cal desk acces- ments 

sory. The genuine DuPont Fabrikoid or DuPont 


method 


cause the novel 


it em- 


bodies for point - 


Nemoursa for the frame gives a distinct richness and 


beauty. 


Write for prices of the new scale and details 
of other I D L «specialties te your jobber 





or 


NEW YORK 








the Presto Inkstand and the Presta 
Moistener will be right in line for a 
share of the profits. 





BACHRACH SPECIALTY CO. 
2275 Third Avenue 
NEW YORK, N. Y. 


PRESTO 


The Presto Inkstand in its highly 
polished bakelite and glass combi- 
nation is not only beautiful, but a 
No. 2 big ink saver. It opens at a touch 
and closes automatically. 
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Alhambra, Calif..-Reed W. Rogers has opened the Stationers 
Shop, 112 Main street, here It is considered a model establish 
ment, both for beauty and for excellent arrangement of the 
arge and modern stock of merchandise 

Belvidere, Calif..-The Shucart Book & Stationery 


been established at 4578 Whittier boulevard: office supplies are 


Store has 


tried 
Boston, Mass.—Forrest M farker has been promoted by the 
ico. EX. Damon Company. He has been made assistant manager 
Boston, Mass. 
the Rotary Club 


Roscoe P. Todd, recently elected a director of 
general manager for The Thorp & Martin 
Company 
Camden, N. J.—The 
manufacture key 


Kee-Purse Company has bect. 
capital stock, $125,000; 
Camden 


London 
chartered to 


purses; 


Raymond L. Siris, charter representative, 
Charlotte, N. C. 


b Laren Gooch 


\ book and stationery store has been opened 
Felix Ashley and Karl Moseley. They also 
have a store at Durham 

Chicago, tll.—The 
has increased its capital stock from $10,000 to $50,000. 
Chicago, Ill.—The plant of the United States Crayon Com- 
fourth floor, 224-26 West 

April 13 

Chicago, !ll.—The 
place, known formerly as the 
acquired by Weber & Pitner 

Chicago, Itll.—The 
S23 South Wabash avenue to 1511 


tankers Box Company, 536-38 South Clark 


street 
pany lilinois street, was damaged 
by fire 
Stationery store at 1140 West Fourteenth 
Produce Market Stationery Shop, 
has been 
Rockwell-Barnes Company has moved from 
West Thirty-eighth street 
A modern two-story building is occupied 


Chicago, !il.—The James B. Lynch Company, 427 South Dear- 
born street, has installed a large 
walk in front of the store 
both from north and from south 

Chicago, tll._-The Chicago Scho 


avenue, has been chartered to deal in and manufacture 


side- 


electric sign over the 


This is visible several blocks away, 


1 Supply Company, 526 Belden 
paper 


and paper products, school furniture, etc.; capital stock, $100,- 
000; incorporators—H E. Ingram, J. B,. Bain, Sr and Ruth 
Ingram 

Chicago, ItIl.—F. Fk. Harris, assistant manager here for The 


accompanied by his wife, made a ten- 
day pleasure trip east in April They Washington 
lb. C., stopping at the Wardman Park hotel, and Philadelphia, 


Carter's Ink Company 


visited 


where they enjoyed the hospitality of the jellevue-Stratford 
hote 

Cincinnati, Ohio._-The W. F. Hall Company. formerly at 323 
Sycamore street, has moved to 308 Sycamore street The new 
location is better suited to the company's work than the former 
building 

Des Plaines, Ili.—Frank A. Bremer & Sons have opened a 


commercial stationery store at 624 Lee street, in the Masonic 


Temple building The stock includes typewriters and adding 
machines 
Dover, Del.— The 


Office Utilities Corporation has been char- 


tered t conduct a printing and publishing business; capital 

stock, $50,000; E. E. Craig, charter representative, Dover 
Dover, Del.—The General Office Service Bureau, Inc has 

been chartered to conduct a general office service bureau 


capital stock, $10,000 and 400 shares no par value: W. I. N 


Lofiand, charter representative, Dover 
Elgin, tl.—The« 


been chartered to 


North street, has 
twine 
woodenware and office supplies; capital stock, 100 shares no 
incorporators—N. S. Lea, L. C. Lea and E. M 


Elgin Paper Company 


manufacture and deal in paper, rope, 
par value 
Schmitt 


Hagerstown, Md.—O. R. Phillipy’s stationery business has 
hboen taken over by Roney Bros North Potomac street 
Jackson, Miss.—The Mississippi Stationery Company has 


opened a store at 135 East Pearl street. 

Los Angeles, Calif.—The Western School Equipment Company 
formerly at 1607 West Ninth street, has moved to 4814 Loma 
Vista avenue in the Westland terminal, central manufactur- 
neg district 

New York, N. Y.—The Springfield Stationery & Cigar Store 

capital stock, $20,000; B. Harris, charter 
representative, 38 Park Row 

Manitowoc, Wis.—J. Bigel & Eighth and Jay 
streets, is making alterations to the stationery store 


has been chartered 


Sor South 
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The First Cost Is 
Practically All 


Steel furniture, such as the Uhl 
Line, practically wipes out upkeep 
bills. The first cost is practically 
the only cost. Repairs are seldom 


needed. 


Steel, such as the Uhl Line, has 
proved its superiority over other 
materials to such an extent that 
many of the largest organizations 
now specify it as first choice. 


Take the National Biscuit Com- 
pany, U. S. Playing Card Company, 
The General Motors Co., and many 
other national concerns—are using 
UHL steel equipment. Their judg- 
ment must be sound. 


The first cost is practically the only 
cost to those who standardize on 
Uhl equipment. Are you, as a 
dealer, getting the benefit from the 
sale of Uhl equipment? If not, 
better write us today. 


The Toledo 


Metal Furniture Co. 
1406 Hastings Street 
TOLEDO, OHIO 
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-UHL- 


No. 671 LS 


“Little Dandy” 
Typewriter Stand 
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A Line of Cabinets For 
Best Equipped Offices 


Steel furniture construction; box 
panel one-piece doors; heavy nickel 
plated auto handle with lock; all 
locking devices enclosed on door 
panel; full nickel hinges; no bolts 
nor rivets exposed on the whole 
cabinet. 


Finished in mahogany, walnut, oak 
and olive green. We can furnish a 
complete line: high line, desk high 
and counter high; storage, sta- 
tionery, wardrobe and combination. 
A line of cabinets which eminently 
is a better line. 


Write Us for Further Information 


Aurora Metal Cabinet Works 
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Oakiand, Calif.—-E. P. Morgen has joined the Kling-Dawers 
Stationery Company, 1970 Broadway. The past ten years he 
had been associated with the Edgar H. Barker Company. 

Philadeiphia, Penna.—The Standard Office Supply Company 
has been chartered; capital stock, $10,000; Floyd C. Lyon, char- 
ter representative, Sweickley. 

Philadelphia, Penna.—John A. Bradley, 
tered to deal in stationery; capital stock, $20,000; J. M. McDon- 
ald, charter representative, 1813 Ontario street. 

Philadeiphia, Penna.—The Office Stationery Company, 44 
North Fourth street, has been registered as a commercial title 
in the common pleas court by Walter F. Baumbach, 155 North 
Seventh street. 

Philadelphia, 


Inc., has been char- 


Penna.—E. H. Rapp Stationery Company, 232 
South Fifteenth street, has been petitioned into bankruptcy; 
ereditors listed: Garrett-Buchanan Company, %621; Keating 
Company, $589; Butler, Thomas & Company, $1,900 

Rockford, l\il.—The stationery store of Arthur G 
has been moved from 507 Seventh street to 419 Seventh street. 

St. Louls, Mo.—The plant of the George D. Barnard Station- 
ery Company was damaged $25,000 in a recent fire. 

St. Louis, Mo.—The Spalding Stationery Company, formerly 
at 324 Olive street, has moved to the building at the northeast 
corner of Third and Olive streets, leased by the company—V. P 
Spalding, who had been with the Art Metal Construction Com- 
pany, has joined the Spalding Stationery Company. 

San Francisco, Calif.—Thomas McGruder, retail store man- 
ager for the H. S. Crocker Company, has now fully recovered 
from a long illness and is glad to be back at his post.—A strik- 
ing “Fleet"’ window was installed in the main store of the 
H. S, Crocker Company during the visit of the fleet in April 
It showed photos of many of the United States fighting ships. 
miniature figures of sailors, and writing paper, fountain pens 
and greeting cards. 

San Francisco, Calif.—Thomas W. Moore, direct factory 
representative of office specialties, with headquarters in Berk- 
eley, Calif., has returned from what, he declares, is the most 
successful trip he ever made in the spring over his territory 
which extends to Denver and El Paso. He was gone for two 
months. Among his lines Mr. Moore represents American 
Manufacturing Concern, Featheredge Rubber Company, Inc., 
The Durham Manufacturing Company, The Handy Roll Com 
pany, John F. O'Neill, The Argus Manufacturing Company, The 
Quality Pad & Novelty Company, Kwikstik 
of New Jersey, and Weber-McCrea 


Lundgren 


Success Line, Inc., 
Company. Acme Handle Co 
Company. 

San Francisco, Calif.—G. O. Hall of Hall & Smith, Market 
street stationers, has received a letter from John Kleff of the 
Atlas Stationery Company. Writing from Denver, Mr. Kleff 
says that he has regained his health and feels quite able to 
take the road again, but his family would like him to stay a 
little longer on the convalescent list. A touching example of 
the friendly feeling that the entire trade feels toward the 
western representative of the Atlas Stationery Company was 
told by Mr. Hall. No one was appointed to take John Kleff's 
place. During the months that he has been winning his way 
back to health in Denver and Leadville, Colo., dealers have 
continued to send in their orders to “John,” just as if he had 
been on the road and called to take them.—Jos. V. McGrath, 
store manager for Hall & Smith, is manager of a baseball club 
for the Fruitvale (Calif.) Woodmen of the World. They have 
been beating some of the best teams in California. The other 
day they played Modesto, the show team of the state league, 
and shut them out 2 to 0 

Sedalia, Mo.—The Botz Printing & Stationery Company has 
been succeeded by the Acme Printing & Stationery Company, 
the latter capitalized at $50.000. Charles O. Botz is president 
of the company 

Wilmington, De! —The 
Smith Company, 901 Orange 
April 5 


PENS AND PENCILS 


stationery store of the Charles M 
street, was damaged $72,500 by fire 

















ee 





Atianta, Ga.—Don Guthrie, traveler for the W. A. Sheaffer 
Pen Company, has moved his headquarters to 211 Thirteenth 
street, N. E., telephone Hemlock 6432-J. Mr. Guthrie travels 
a number of counties in Georgia for the company. 

Boston, Mass.—Guy W. Hart, pencil salesman for the Joseph 
Dixon Crucible Company in this territory, has been elected 
president of the Educational Salesmen’s Association of New 
England. 
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1830— S$. K. PIERCE & SON CO. ne 


GARDNER, NEW YORK 









BOSTON 
OFFICE CHAIRS THAT PRODUCE BOUNTIFUL SALES 
SATISFIED 
CUSTOMERS 
EXCELLENT 
PROFIT 


WHY BE SATISFIED 
WITH LESS? 


Ask for 
Catalogue 
No. 51 


S. K. PIERCE & SON CO. 


GARDNER, MASSACHUSETTS 

















International Office 
Exhibition 


Berlin 1928—September 7th to 16th 











Great Northern 





RAVELERS select The Great Northern for its 

wonderful location in Chicago’s “loop”. They re- 
turn because the large comfortable rooms, homelike 
environment, attentive service, excellent food and 
moderate charges make it an ideal hotel. 


Garage One-Half Block 


400 Newly Furnished Rooms $2.50 a day and up 
Sample Rooms $4.00, $5.00, $6.00, $7.00 and $8.00 


WALTER CRAIGHEAD, Manager 


DEARBORN STREET FROM JACKSON TO QUINCY 





DOVOVOOVOOOOODOODODOOOSOOO OOOO O SO SOOO O00 SO0O0 O00 00000000, 












Metals— 


MANUFACTURING STATIONERS use 
our metal parts service to advantage in 
handling quantity orders for memo and 
ring books, loose leaf catalogs, price 
books, etc. Many firms would use this con- 
venient, economical method of cataloging 
their goods if the proposition was prop- 
erly placed before them. We shall be glad 
to send full details of our extensive as- 
sortment of these metals, as well as our 
complete line of book rings, posts, keys, 
end lock metals, etc. 


Write for illustrated catalog and price-list. 


Loose Leaf Metals Co., Inc. 


6816-6824 Arsenal Street 
ST. LOUIS, MO. 


wa 


For Memo 
and Ring Book 
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The Auto-Desk Companion 


—organizes daily tasks, encourages efficiency, 
gets things done regularly and on time. Ag- 
gressive dealers use these files as leaders. 
Every desk worker is a potential user and every 
business house is a prospect. 

Send for new catalog 27-A showing various 
Automatic desk specialties. 

The Automatic File &@ Index Co. 
West 11th St. Green Bay, Wisc. 
Complete central display at Chicago—40 So. Wells St. 


The Famous 


ATEDESK, 





Improved 
‘Wood-Sileel 
Construction. 
Finest genu- 
ine Mah., 
Walnut, Qid. 
Oak exteriors 
and perfected 
Steel interiors 
—Letter and 
Cap Size. 





DRY 
TYPE 


(Registered Trade Mark) 


STENCILS 


For all duplicating ma- 
chines. PROTECTEDBY 
FIVE UNITED STATES 
PATENTS. 








(Read what a large dealer writes: 


Having recent tried sur Drytype stencil on 

ir Mimeograp? we find t to be the best 
stencil we have ever used We operate a Direct 
Mail Advertising Department and this places us 
in a position t jude the quality of the dif 
ferent ster s 
This letter was w en to us by a very promi 
nent Office Equipment House who desires to 
represent our line superior duplicating ma 


chine supplies 


Drytype patented ster paper and nks are 
truly superior and they mean large profits t 
alert dealers 

May we send y samples and our proposit 


DRYTYPE STENCIL CoO., Inc. 


387 Broadway New York City 


Western Branch: Associated Stationers Supply Co., 











BIG VALUES for SMALL SPACES 


he’s 1 particular problem to take care of 
the bosses’ needs but when they want a smal! 
desk for a small space and want it at a pri« 
Alma steps in with profit yielding numbers 
to solve our problems 

For here are sturdy, good-looking desks ir 
which the quality is difficult to reconcile with 
the low prices There may be better desks 

ide but none better r the money 


Write for more complete detati 


Alma Furniture Company 
High Point, N. C. 














201-215 Nerth Franklin Street, Chicago 








“Insure your files with Amestyle” 
A prize winner submitted by 
Agnes C. Tierney, 43 Frank- 
lin Street, Winthrop, Mass. 


—— eT 


SWS. LAA AAAS 


SSS 


Read what this usersaid 
of AMESTYLE 


The slogan at the top is typical of the thousands 
received during a recent slogan contest among 
the users of Amestyle file folders and envelopes 
It reflects the type of service users get from 
Amestyle Products,—mailing and filing envelopes 
for every need 
a silent message to Office Appliance dea 
looking for a line that has the ability 
keep customers sold at a profit Amestyl« gers always 
Amestyle the second time: substitutes will not do 
t's hard to duplicate Amestyle quality and 


1 shows an Amestyle vertical File Pocket 

busy offices, because it makes for r 

and allows for expansior Send for 
on concerning our new oper 

ta fu st of slogan winners 


in all 


MES SAFETY ENVELOPE CO. 
55 SUDBURY ST. BOSTON .MASS. 
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Buffalo, N. Y.—Miss Edyth Busch, chief clerk of the local 
branch, Joseph Dixon Crucible Company, has celebrated the 
terth anniversary of joining the organization. 

Chicago, Il! Benjamin U. Baker, who had been in charge 
of advertising for The Wahl Company, is now advertising man- 
ager for The Seng Company 

Chicago, ili.—E. A. Meyer, district manager for the House of 
Eenerhard Faber, returned in mid April from a trip through the 

urteen central western states which comprise his territory 

Chicago, Ili.—William McKenzie has been appointed a sales- 

ar n the loop territory by the W. A. Sheaffer Pen Company 
H is handling the accounts carried by F. L. Gibbs, who 
resigned recently 

Chicago, !lil.—The local sales offices of the W. A, Sheaffer Pen 
Company have been enlarged The increase of business in the 
(Chicage territory has necessitated extra clerical workers, and 
the office was enlarged and rearranged to care for the require- 
ments 

East Orange, N. J.—The Riedell Corporation has been char- 
tered to manufacture pencils; capital stock, $50,000; Strouse & 
Goldstone, charter representatives, New York, N. Y 

New York, N. Y.—Ray Urmston, manager for J. B. Staedtler, 
Im will sail about May 20 for a two-months’ trip abroad, 

siting the factories at Nurnberg among other places 

New York, N. Y.—W 4. Sheaffer, president of the W A. 
Sneaffer Pen Company is making headquarters at the New 
York branch for an extended period. Mr. and Mrs. Sheaffer 
returned from their winter vacation in Florida in April 

North Bergen, N. J David Kahn, Inc., has been chartered 

manufacture pens and pencils; capital stock, $250,000. This 

s the incorporation of an established business 

Portiand, Ore.—Russell Rosen has been promoted to the 
uuntain pen department of The J. K. Gill Companys 

San Francisco, Calif.—E. J. Kastner, sales manager of the 
L. E. Waterman Company, has been paying a visit to the 
Pacific coast He reached San Francisco from southern Cali- 
fornia and spent the week of April 8 here, leaving on the 13th 
for the Pacific Northwest While he was here Edgar D. Sparks 
Pacific coast manager accompanied Mr Kastner to Oakland 
ind other points 

San Francisco, Calif.—A Conklin factory exhibit, shown by 
various stationery houses, is interesting the public here It 
s called “A Conklin desk set in the making,”’ and consists of 
i slab of California onyx in the rough, a similar slab with one 
side polished, and several finished desk sets made of this onyx 
Tom Emerson, Pacific coast manager, is a great enthusiast for 


onyx desk sets, which are excellent sellers among Conklin 


these 





nes 
San Francisco, Calif.—Norman L. Pearce, formerly traveler 
Eberhard Faber in New York state and Pennsylvania, is 
ow working ut of the San Francisco office, covering the 
Northwest Thomas McElroy, well known on the coast as a 
raveler for Eberhard Faber, will take care of California, both 
north and south, as well as Utah and Arizona. Angy B. Thomas 
Pacific coast manager, will remain permanently in San Fran- 

sco, in charge of the entire Pacific coast territory 

Wilmington, Del.—The Readi-Riter Company has been char- 
tered in Delaware to deal in clutch pencils; capital stock.,, 
$50,000; Frank A, Steele, charter representative Washington 
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| 














Chicago, III The Boyle A¢ inting Service, 19 South LaSalle 
street, has beer hartered to design and sell accounting sys- 
tems, loose leaf forms and loose leaf devices; capital stock, 
$10.000; incorporators—G, A. Burrows, Ben Goldberg and Frank 


Ingraffia 


San Francisco, leott of the Ir 


Calif.—George H. We 


Manufacturing Company has been paying his spring visit to 
ade ? Sar Francisco 
Opportunity for Business 

Philadelphia, Penna.—The Builders Bookkeeping & Auditing 
Corporation has been chartered to do bookkeeping, auditing, 
LK unting, collection; capital stock, 2,000 shares no par value; 
Ernest Nemeth, charter representative, Philadelphia 

+. 
Iceland Market for Office Supplies 

Commerce Reports] \ limited market exists in Iceland for 
‘ffice supplies and other specialties of American manufacture 
American trade with Iceland is rgely indirect. as shipments 
must be reloaded in England, Denmark or Norway TI United 
States is seventl the volume of Iceland's imports 
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Replenish Your Stock 
of Cuspidors 


Stationers 

who fill their 

stock at 

present prices 
effect a sub- 
stantial saving. 
The sure advance 
in the price of 
copper will 

result in higher 
prices for cuspidors. 
It will pay you 

to anticipate 

your requirements. 





Cb6e 
MAT 5.CO 
DETROIT ~~ 


1500 BEARD AVENUE 
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101 YEARS OF MANUFACTURING EXPERIENCE 


\ 





There is aside 
chair to match 


This chair is 
No. C 3003 CXY 














\ / 


A NEW SALES MAKER 
HIS new H-W office chair 


has gracefully turned arms, 
a comfortably shaped back, 
and an easy-working trouble- 
proof mechanism. It is attrac- 
tive and you will find it easy 
to sell. 


Yeywood-Wakefield | 















Baltimore, Md. Los Angeles, Calif. 
Boston, Mass. New York, N. Y. 
Buffalo, N. Y. Philadelphia, Pa. 
Chicago, Ill. Portland, Oregon 
Kansas City, Mo. St. Louis, Mo. 






San Francisco, Calif. 
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ADD-A-UNIT CHECK DESK 
for Bank Lobby 


The No. 1115 Add-A-Unit Check Desk illustrated is one 
of the many desks featured in the very complete line of 
Add-A-Unit Check Desks for bank lobbies. 

You will have many opportunities to sell these desks 
to your bank trade Hundreds of dealers sell them for 
steady profit every year They will increase your profits 
this year Write us for information which gives you an 
immediate selling advantage. Our No. 35 catalogue shows 
the complete iine of check desks 


Add-A-Unit Partition Company 


872 West North Avenue, CHICAGO 











— — FX —_—<§— 


Aurora, til.—J. H. H. Meyer has Joined the advertising depart- 
ment of the Lyon Metallic Manufacturing Company, handling 
the production of printed matter. He had been with the Sehl 
Advertising Agency, Chicago, and The Chicago Daily News 
before joining the Lyon staff. 

Boston, Mass.—A. W. Hamblen, office furniture dealer, suf- 
fered a loss in a $10,000 fire at 206 State street. 

Buffalo, N. Y.—The Walker Equipment Company, formerly at 
1328 Liberty Bank building, has moved to 221 Jackson building 

Chicago, tli.—C. C. Smith, manager here for The Shaw- 
Walker Company, served the commonwealth in April, having 
received a call to jury service in the criminal court. 

Chicago, il!l.—The Meilink Steel Safe Company has established 
a branch in the Conway building, in charge of Carl Stith. Mr 
Stith had been branch manager here for The Shaw-Walker 
Company several years ago. 

Chicago, It!.—A. L. Orofino has been placed in charge of terri- 
tory No. 12 by the Yawman and Erbe Manufacturing Company. 
Harold R. Ullrich is a new member of the Chicago branch 
organization. O. C. Sterling has been made a branch salesman 

Chicago, ili.—The display windows of the Marshall-Jackson 
Company in April held much interest for folks on the street. A 
showing of aluminum office chairs made by the Aluminum Com- 
pany of America revealed to many their first glimpse of the 
metal office chair. These were shown in an office setting, with 
an abundance of explanatory window cards 

Cleveland, Ohio.—Sales organization changes by the Yawman 
and Erbe Manufacturing Company here include the appoint- 
ment of F. E. Rhode to Territory No. 6, and R. L. Housman to 
Territory No 

Danville, til_—McDermott Bros., Inc., 101 West Harrison 
street, has been chartered to deal in store and office fixtures; 
capital stock, $5,000; incorporators—John E. McDermott, Robert 
T. McDermott and Robert D. King 

Fort Dodge, lowa.—The Walterick Printing Company has 
added an office equipment department to its mercantile activi- 
tles. It has secured the agency for ‘“‘Berloy” products, made 
by The Berger Manufacturing Company 

indianapolis, tnd.—Jack Hanlon has taken charge of the new 
office furniture department of the Banner Furniture Company 
He had been connected with the W. K. Stewart Company. 

Joliet, 1il.—T. S. Bolstad, of the Joliet Office Supply Company. 
landed a large locker contract, which will incude “Berloy”’ 
products, manufactured by The Berger Manufacturing Com- 
pany. These will be installed in the Lincolnshire Country Club, 
near Crete, Ill.—the largest club of its kind in the world. 

LaGrange, Ga.—D. A. Reeves has opened an office furniture 
store on South Court square. He had been in business formerly 
at Albany, Ga. 

Los Angeles, Calif.—Carl F. Balassa is now operating in Terri- 
tory No. 9 for the Yawman and Erbe Manufacturing Company. 

Newark, N. J.—A. L. Clark is a recent acquisition to the local 
sales organization of the Yawman and Erbe Manufacturing 
Company 

Newark, N. J.—Trojan & Castles, Inc., has been chartered to 
deal in office equipment; capital stock, 200 shares common: 
Edward J. Hart, charter representative, Jersey City. 

New York, N. Y.—The Atlas Desk Company. 58 West Forty- 
fifth street, has joined the Merchants’ Association of New 
York. Manuel Safferman is the company’s representative in 
association affairs 

Paterson, N. J.—The Paterson Office & Store Fixture Com- 
pany, Inc., has been chartered to deal in office fixtures; capital 
stock, $100,000; Emanuel Shavick, charter representative, 
Paterson 

Philadeiphia, Penna.—The Federal Safe Company, 330 North 
Fifteenth street, has been registered in the common pleas court 
as a commercial title by William L. G. Smith, 491 Robbins 
street. 

Philadelphia, Penna.—The Scott Bank Equipment Company 
haz been chartered to deal in safes; capital stock, $500; William 
F. Todd, charter representative, 1320 South Fifty-seventh street, 
Philadelphia 

Philadelphia, Penna.—The Simplex Partition Contracting Com- 
pany has been chartered to engage in engineering, contracting 
and construction; capital stock, 50 shares non par value; J. 
Vernon Pim, charter representative, Philadelphia. 


(Continued on Page 219.) 
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or Are Under Construction 
There Is a Market for 
IMPERIAL Built-in 


Steel Furniture 


Banks, courthouses, stores, public 
institutions, buildings of all kinds 
require a certain amount of special, 
built-in furniture. Imperial dealers 
are enabled to bid successfully for 
this business because Imperial 
installations are built right and in- 
stalled at a cost that rivals stoc 
lines. The dealer carries no stock, 
simply outlining the requirements. 
Plans, prices and suggestions that 
will help close the contract are sup- 
plied as part of our co-operative 
service. Your inquiry is invited. 


IMPERIAL 


STEEL CABINET COMPANY 
2130-2152 Fulton Street 
CHICAGO, ILLINOIS 














BENTLEY-GERWIG DESKS 





FIRST of all, usable in a high degree—a solid, 


The Heavy steady working surface, drawers and slides that move For Catalog and de- 
Panel Line smoothly and readily, positive locking and unlock- ‘ails ask Bentley and 
ing. Then, solidly constructed for long service; Gerwig Furniture 

oa attractively and permanently finished in Du Pont Company of Park- 


& THEN Duco. ersburg, W. Va. 
~ 


BUILT FOR LIiPE TINE S200) |e 
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Every 


Typewriter 


Dealer 
Can Benefit 


By It! 


This Complete L C Smith Service 
Can Give You 
Bigger Profits! 


Mail postcard today for 
complete details of this 
our 


cy 
Int 


Smith Typewriter Sales Corp. 


The World’s Largest Rebuilders of L C Smiths 
415-360 E. Grand Ave. 


- 1 CSmith& Bros 








. Smithtype Rebuilt 


L C Smiths 


. Smithtype Rentalgrade 


L C Smiths 


. Select Rough 


L C Smiths 


. Rebuilding Service 


(Let us be your workshop) 


. Exchange Service 


(Huge stock makes it possible) 


. Installment Financing 


(Immediate profits—no investment) 


complete service, 





Spot Cash Commission 
proposition to dealers, 
and our New Price List 
that gives you the 
LOWEST WHOLESALE 
AND RETAIL PRICES 
WE HAVE EVER 
QUOTED. Write today 
sure. 


Chicago 
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Hodder of the city sales staff, Woodstock 
was confined to a hospital several days 




















Chicago, Ill.—Herry 
Typewriter Company, 
in April due to illness. 

Chicago, Ili.—The Standard 
from 109 North 
building at 108 North Dearborn street 

Chicago, Ili.—Carl A, traveling representative of the 
Typewriter Sales extended trip 


Service has moved 
fourth floor of the 


Typewriter 
Dearborn street to the 
Bishop 
Smith Corporation, is on an 
through all the 
Chicago, Ill. 
Kleinschmidt 
branch of the 


eastern states, visiting dealers 


president oft the Morkrum 


- preside nt of the 


Sterling Mortor 
Corporation, was elected vice 
Chicago National Metal Trades 
the annual meeting of the local body 

Chicago, Itil.—The windows of the 
Exchange 145 North Wells 
New lettering on a vivid back- 


interest of passersby 


Association at 


Walter H Fox 
taken on 


display 


Typewriter street, have 


added attention vaiue display 


ground challenges the 


Chicago, til.—Headquarters visitors at the local branch of 
the Royal Typewriter Company In« during April included 
W. E, Larsen, general sales manager, and W. J. Montgomery, 
assistant general sales manager in charge of portable type- 


writer business 
Chicago, Itil.—J. P 


Company 


Ward, Jr of the Manu- 


two-weeks’ trip to ¢ 


Shipman-Ward 
inada and 


The 


facturing made a 


eastern United States in April and found business good 
new semi-rebuilt typewriter proposition has been taken up 
very generally by the typewriter dealers 

Chicago, tll._-Fred G. Kennedy, manager here for the Royal 
Typewriter Company, Inc., has added J. S. Boetticher to his 
sales staff Mr. Boetticher had been local salesman for another 
typewriter manufacturer Mr. Kennedy says ther¢ s a good 
prospect of Chicago winning a four-months’ sales contest with 


contest ended April 30, and 
staff will know how the 


other leading branches The 


thre 
a few days thereafter the Chicago 
battle went 

Denver, Colo.—W. © 
the local branch, L. C. Smith & Corona Typewriters Inc Re- 


Brower has been appointed manager of 


cently he had been assistant manager of the branch at 
Minneapolis 

Des Moines, towa.—Harry Wemple, manager here for the 
Royal Typewriter Company, In« has assigned two counties to 
A. J. Kirkpatrick, Jefferson, Iowa 

Detroit, Mich.—W E. Fitzpatrick and H F. Georges have 


Woodstock 
typewriter 


sales organization of the 


local 
Both are 


been added to the 


Typewriter Company experienced in the 
field. 
Dover, Del.—The« Alexander 


chartered to handle typewriters and parts; capital stock, $300,- 


Typewriter Company has been 


000; E. E. Craig, charter representative, Dover 

Cincinnati, Ohio.—Three new salesmen are working for the 
toyal Typewriter Company, Inc., in this territory . & 
Berger and J. Armstrong are working in the city P. A. Hart- 


man handles the business at Hamilton and Middletown. 

Fort Madison, towa.—The Fort Madison Typewriter Exchange 
established at 528 Avenue G. The 
who had operated the 
Texas 


Cole has 


business is con- 
Kerrville 


has been 
ducted by ‘“‘Dox Day 
writer Exchange, Kerrville, 
Fresno, Calif.—Joseph K. 
toyal Typewriter Company, Inc 
the management of the local office 
Grand Rapids, Mich.—C. A. Mossberger has been appointed 
salesman in the Muskegon territory of the Royal Typewriter 
Company, Inc. He clears through the Grand Rapids branch 
Kansas City, Mo.—J. A. MacLaughlin has appointed 


Type- 


been transferred by the 


from a San Jose territory to 


been 


salesman in this city by Paul Jones, manager for the Royal 
Typewriter Company, In« 
Kenosha, Wis.—Charles E. Turnock, 366% Park avenue, has 


typewriters and adding machines, and now 
handles radio apparatus and supplies in addition 

Lansing, Mich.—D. F. Klotz has been appointed distributor 
here for the Woodstock Typewriter Company 

LaPorte, ind.—The LaPorte Supply Company has undertaken 
this city and vicinity for ‘“‘Berloy” office 


The Manufacturing Com- 


expanded from 


representation in 


equipment, manufactured by Berger 
pany 

Milwaukee. Wis.—The Typewriter & Adding 
been appointed local distributor for the 


Chicago district for 


Machine Ex- 
Varityper 
Vari- 


change has 
by W. E 
typer, Inc 


Pierce manager of the 
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22 Years 


of 
Hard Work 


have resulted in the 
production of the 
present perfected, 
lower priced line of 
Sherman-Manson 
Tubular Steel Stands; 
adaptable to scores of 
office and factory 
uses. 
Use the coupon to se- 
cure further full in- 
formation and prices. Style 23-B 
SHERMAN-MANSON MEG. CO. 
1455 West Austin Avenue, Chicago 








Aw] 
. 









Mw 


‘fa 
es 
Please send folder with full information regarding your new, lower prices. 





Name é 





City 
+O+@e 


GOOD BETTER BEST } 
RIBBONS *«, CARBONS 


Three qualities—Apex, Summit, 
Xtragood, each of unfailing, 
and uniform quality in its class. 
You know how customers are: 
some want a good ribbon for the 
money, some want a better one 
and some want the best. But 
whether Apex, Summit or Xtra- 
good—each is the best in its 
group and worth every cent 
it costs. 


Stationers also find a nice busi- 
ness in our inks for stamp pads, 
numbering machines, duplica- 
tors, etc., etc. 


Let us quote prices. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 


FPP D FH PtH St St P+ Ost G+ G+ G++ G++ G+ G+ S++ S+S+S+o+ 
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PLPPPLLLDLOLS PLLL OF ttt PIPPLOLDDE ade at 3 Minneapolis, Minn.—The Woodstock Typewriter Company's 
: ; sales staff here has acquired the services of R. L. Lampson, 
4 ' who has had many years of experience in selling writing 
4 ‘ machines 
— Minneapolis, Minn.—The Typewriter Clearing Association has 
2 been appointed representative in Minneapolis and vicinity for 
7 Varityper, Inc. This agency is under the direction of W. E 
: 2 Pierce, manager of the Chicago district. 
; 3 New York, N. Y.—The Queens Typewriter Company has 
: : changed its name to the Queens Typewriter & Stationery Cor- 
2 Pd poration 
. 4 New York, N. Y.—The Peerless Typewriter Corporation has 
2 3 been chartered; capital stock, 100 shares common; Zeiber & 
’ DJ Derlinger, charter representatives, 44 Beaver street 
‘ 7 New York, N. Y.—The Keystone Typewriter Company has 
2 been chartered to deal in typewriters; capital stock, $10,000; 
2 J. P. Schulman, charter representative, 286 Grand street 





Omaha, Nebr.—W. J. McCrossin has joined the local sales 
staff of the Royal Typewriter Company, Inc. 

Oskaloosa, lowa.—The Oskaloosa Typewriter Exchange, 315% 
West High street, is being conducted by E. M. Heritage, suc- 
ceeding his father, who passed away some weeks ago.-—W. C 
Houts has joined the repair department. 

Pittsburgh, Penna.—The Fort Pitt Typewriter Company has 
established a new branch at 642-44 Liberty avenue 

St. Louis, Mo.—Two new appointments have been made in 
the outside territory of the Royal Typewriter Company, Inc. 
H. J. Gensler operates about Carbondale, lll. E. J. Barrow 
covers the field at Poplar Bluff, Mo. 


PEPPOLOS SPOR 
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A Few Advantages of 
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in >. . 
‘ De Luxe Bin Type Shelving St. Leute, Me-—2Mnsch & the fecal office of Varityper, Inc. 
‘ s ve > Is . 89 Arcs i 
. In considering Bin Type Steel Shelving the following moved t larger offices at 489 Arcade building. The former 
; De Luxe features are worthy of note address was 317 Olive street. The arrangements for the re- 
} Uprights are one complete piece with reinforced edges 3 moval were made by W. J. Hausman, general manager of sales 
; strong enough te withstand the impact of hand trucks 7 . = —_ 
; Shelves are coped to the Uprights giving full depth stor 4 A. L Lambert, former branch manager, is in charge here. 
: age capacity Edges of Shelves and Uprights are smooth ‘ San Francisco, Calif.—It is believed that the first summer 
and cannot damage the hands nor material Backs eas ans a - a . . “ole 
liy attached to Uprights from in front of the Shelving 2 vacation in typewriter circles here was taken by D. H. Coleman 
9 Svelf Locking Clips permit placing or changing a Shelf 2 of the Typewriter Sales & Service Company, who started out 
in less than a minute D4 April 12 for an outing of two weeks to Sacramento, Reno and 
; De Luxe Shelving Construction is De Luxe in every sense ‘ other points 
A catalogue, giving full information, is yours for the asking 7 poi : _—* 
: 2 San Francisco, Calif.—Varityper, Inc., has moved its San 
j DE LUXE METAL FURNITURE COMPANY $ Francisco offices from Second street to the Balboa building 
Warren. Pennayivaaia $ Market and Second streets, where the corporation has quite a 
: $ spacious location on the second floor. Robert M. Tapping is 
, the local representative 





San Francisco, Calif.—There was an excellent attendance at 


the April meeting of the San Francisco Typewriter Dealers’ 
SO = Bf | N G a R AY of the Typewritorium, chairman of the committee appointed 
which will be read at the May meeting. The question of adver- 


Association, held April 3 at the Elks’ Club in the usual form 
at a previous meeting to consider the prices of typewriter 
ie er tising by dealers in the telephone directory will be taken up 


} 

: IMPROVED ( -URMAN( -O of a dinner meeting Walter J. Wolf, Typewriter Sales & 
Service Company, president, was in the chair. J. Gunzendorfer 
repairs, asked for another month before submitting the report, 

/ = five months hence, for the November issue of the directory 





p It was announced that Wm. Robinson of the Robinson Type- 

f writer Company will provide the entertainment program for the 
May meeting 

San Franciscoe, Calif.—L. Secor, proprietor of the Guaranty 

: Typewriter Company, has moved from 635 Market street to the 

: very central downtown store at 17 Second street. This location 


is in the hub of the office appliance district and has a good 
window space on a busy thoroughfare close to Market street 
In addition to handling all makes of rebuilt typewriters, Mr. 
Secor has taken over the agency for the Cordes Metal Furni- 
ture Company of St. Louis, Mo., for distribution to retail fur- 
niture people and typewriter dealers. The Oliver typewriter 
OLIVE GREEN ART STEEL and the reconditioned machines are keeping this firm busy. 
location has very desirable accommodations for the 


BIGGER AND BETTER ~via Mr. Secor states that he has installed the latest 
qui it f she » 
NO ADVANCE IN PRICE : cok Deka, "Calif. Miss Stella Willins, former world's 
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ee 


A Value that will bring Increased Sales amateur champion typist, spent a great part of April in visit- 
and many Satisfi Customers. ing the coast branches of the Underwood Typewriter Com- 

, ah ie P pany. During the week of April 9 this young business woman, 

The CURMANCO SORTING TRAY can be used with whose official record is 121 net five-stroke words per minute 
any kind of Index. Sells an index every time a sorting for one hour, visited the Underwood Typewriter Company's 
tray is purchased. Ideal for Posting Machines branches at Sacramento, Stockton, Fresno and San Jose. hold- 
LETTER SIZE without index $3.50 ing meetings and giving demonstrations in business schools 

CAP SIZE without index $4.50 She came out to central California from Salt Lake ¢ ity where 

PE er wy ray she gave demonstrations for the Underwood Company's branch 

there. During the week of April 15 this remarkable tynist 


came to the San Francisco offices of the company in the Un- 


. . 
Currier Manufacturin Company derwood building and gave talks and demonstrations. and als 


N. W. Terminal, Minneapolis, Minn. in some of the business schools and colleges of the city. 
A. i. De : oe. ~~ . —_ Syracuse, N, Y.—Elwyn L. Smith has been appointed assist- 
. H. nny, Ine. ubert Office Specialt o. P » wi ide ec » e . 
356 B dway, New York 1405 So. Hill St., Los Angeles, Cal. ant to the vice presid nt in charge of production by the L. ‘ 
Smith & Corona Typewriters Inc. He had been in charge of 


the experimental and factory service departments. 
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No. 


863 


No, 1701% 


Talk to the men 
who say “YES” 


Don't bother with the legion of 
subordinates who have all authority 
to say ‘no’ butmay never say “‘yes. ° 


Find out about Gunlocke Executive 
Chairs and the Gunlocke sales plan. 
It has helped many dealers form 
contacts that helped them to big 
business. Write for our book “‘Sell- 
ing to Business Executives.” 


THE W.H.GUNLOCKE CHAIR CO. 
WAYLAND, N. Y. 








stitching or bulky bindings. Wind and rain proof. Greatly 
enhances appearance of material inserted. Protects from 
wear and tear. Celluloid is pliable, flexible, non-corrosive, 
a non-conductor and impervious to almost every aeid or 
liquid Puts an end to torn, soiled, thumb worn materials. 








Celluloid envelopes Shop Record Protectors, raisable 
faces. Loose Leaf name-line Indexers for credit and other 
lists Transparent signals, Celluloid Card Cases, etc., for 
industrial uses There's a nice profit for Stationers with 
the Markilo All-Visible line Write for samples and prop- 


osition. Samples, etc., on request. 


The Markilo Company distributes the booklet “The 
American System of Mathematics”, a treatise on 
twelve with examples—a most important discovery 
n numbers. Application to weights, measures and 
Scriptural references. 25c postpaid. 


MARKILO ©O., 936-C West 68rd Street Chicago, U. 5. A. 
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Bree” GINS 


VING 


; 


Artists, Architects, Engineers, 
Draftsmen and Students Will 
Appreciate This New 


HIGGINS’ COLOR CARD 


ND the buyers of business firms which use colored 
inks in large volume for charts, graphs, maps, etc., 
will be reminded of their needs as soon as they see 
this attractive color card on your counter or arranged 
in your showcase with bottles of Higgins’ Drawing Inks 
rouped around it. 


Send for your card NOW. Also check over your stock 
of Higgins’ Drawing Inks to see that you are amply 
supplied with the Blacks and Colors 


INKS 








CHAS. M. HIGGINS & Co. 
271 Ninth Street Brooklyn, N. Y. 





“K.B.BLANKS 


Bonds and all papers of value are well secured, 
whose values have been 
experts, but the use of “K. 
preparation of such securities imparts an added 
value; not an added intrinsic value, but an 
added use value, an added selling value and an 
added quality value. They give them that crisp, 
clean currency look and feel characteristic of 
United States banknotes for are prepared 
in the exact same manner in this currency 
is prepared. ape roy 
preferential choice of dealers and investors over 
that of other and inferior blanks. In ratio 
are they of value to the printer as a selling prop- 
osition. They have the hall-mark of value, 
weighed and judged by years of experience 
among printers, stationers and lithographers. 





SAMPLES ON REQUEST 





KIHN BROTHERS, Bank Note Engravers 
205-209 WEST 19th STREET 
NEW YORK CITY 
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$4,000 to $12,000 
Income Opportunity 
In Your Home City 


Settled man with some advertising and 
specialty sales experience—will find 
here an opportunity to enter into a 
lucrative business that brings big 
returns. 


We will help the right man establish a 
direct by mail advertising service in 
one of several cities of 100,000 popula- 
tion and over ; the business will be pat- 
terned, equipped and fashioned after 
our ll-year-old Chicago organization. 


Small investment required. All equip- 
ment is modern in every respect; this 
business is completely organized. Our 
method of turning out work will 
amaze you. 


$2,500 to $4,500 starts you in a business 
today that will take care of you later; 
complete information without obliga- 
tion. If you are really ready to build a 
business for yourself write, giving age, 
experience and references. Box BY-31 
Office Appliances, 417 So. Dearborn St. 


Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 614 inch blade. No. 4. 12% inch blade. 
No. 2. 8!% inch blade. Ne. &. 15 inch blade 
No. 3. 10'% inch blade. No. 5'4. 18 inch blade 


No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8240 Birkhoff Ave. 
Chicago, Illinois 














THE “HOGE” STAPLER 





* HOGE” 


STAPLES 





VITROCOTED REFIL' 





Ready for service when most needed, 
serves all the time, not part. Built for 
sturdy use—just press and staples are se- 
curely locked. 

Hoge Vitrocoted Staples adapted to 
every type of stapling service, packed ten 
thousand staples to carton, one thousand 
to a box. 

Sold by leading stationers and office sup- 
ply dealers everywhere. 


THE HOGE MFG. CO., INC. 


23-25 East 21st Street New York City 











Pevet] 
Blank Index Tabs 


for Special Jobs 


When a customer makes his own indexes, 
sell him Aigner’s Blank Tabbing. They'll 
fill the bill for him—and for you. 


These Blank Index Tabs 
are made with the same 
care and skill that has 
built the fame of the 
regular Aico Index Tabs. 


























5 colors; 3 sizes 


In grey vellum cloth, or buff 
paper, 6” and 12” 

strips. Also tan, red, or black, 

either plain leather or paper 

co leather, 4)” and 12” 

strips carried in stock. 

6" and 4)” strips packed 12 

in neat box. 

12” strips in dozen packages. 


There's an 
Aigner Index Tab 
for every purpose 























\ 
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Ventura, Calif.—The« Ventura Typewriter Shop has been 
established at 939 Main street by C. O. Scott It has the local 
agency for the Royal Typewriter Company, Inc. 





i i i 


Have You a Real 
Office Specialty? 


onl 


- > 
Revision of New Zealand Tariffs. 

Commerce Reports] The revised import tariff of New 
Zealand was put into effect September 13, increasing the gen- 
eral duties on many products of the United States and appre- 
ciating the margin of preference on those articles accorded to 
supplies produced within the British Empire. This revision has 
been accomplished by increasing the general duties applying to 
products from non-British sources, but leaving unaltered the 
preferential rates, so that the raising of the general duties 
increases by that amount the preferential advantage in favor 
of Empire products 

Typewriters, duplicating machines and apparatus, which 
under the old tariff paid ten per cent ad valorem, are assessed 
twenty per cent ad valorem under the new tariff The pref- 
erential duty of twenty per cent on adding, computing and cash 
register machines (item 473) has been removed, but the general 
rate of twenty per cent remains 


— — a —— 


ACCOUNTING MACHINES 
nnaialiiaad 


Chicago, Itil.—Henry W Ralpl formerly assistant controller 
for the Indian Refining Company, has been appointed manager 





We have the prestige and customers 
among the largest buyers in the U. S. 
We can sell anything of merit in the 
office equipment line. 

















of the bookkeeping machine department, Sundstrand division, 
General Office Equipment Corporation 

Chicago, tll.—Following a custom dating back to 1916, J. W. 
Lamphier, district manager for the Ellis Adding Typewriter 
Company entertained about fifty business friends April 158 
After a luncheon at the LaSalle, he took his friends to the 


LION SYSTEMS, Inc. 


opening game of the Cubs baseball nine This Lamphier party 
is looked forward to by many men in the financial district Manufacturers of 
ARETE, NE TRS CORMNE CNS es te Newey Lion Self Binders, National Distributors 
. . ’ 
ton Rand Business Service, In« here have been consolidated at 


330 So. Wells Street 
Chicago 


933-35 North Meridian street 
Little Rock, Ark.—Combined offices and display rooms of the 
Remington Rand Business Service Inc., have been established 


_woerereerreerrererererereeerererererrrrrrrrerererrerererererereeeereeeeeeee eee 


at 1 Rector building W. C. Guy is district manager 
Montreal, Quebec, Canada.—The Elliott-Fisher division of the 


General Office Equipment Corporation has been moved to 401-02 


i i i i i i i i i i i i i i i i i i i i i 
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Railway Exchange building, Craig street West The former 
location was 709A Power building 


Muncie, tnd. \ sub-office of the Remington Rand Business 
Service, In« Indianapolis, Ind., has been opened hers Seven THe AJAX TIME STAMP 
men are active in the local territory 
WITH A SPECIAL BUILT JEWEL CLOCK 


| SETTLES THE QUESTION 


of Date. Hour, 
Minute, Depart- 
ment, and any 
Transaction  be- 
yond dispute. 











| ADDING MACHINES 
Ss HO: | 


Albany, N. Y.—Henry Kass, lh 640 Broadway has been 
ippointed distributor ir Albar ml vicinity by the Victor 











The strength and 
durability suggested 
by its name is justi- 
fied by the AJAX 
Time Stamp in ac- 
tion Constant daily 
use proves a record 
of accurate and pre 
clge performance 
Date, hour and 
minute are recorded 
by an easy push on 
the plunger handle 
More than fifty 
AJAXES are now in 
use in the First 
National Bank of 
Boston A substan- 
tial dealer discount 
is allowed on each 
order Write today 
for further informa- 
tion and descriptive 
Price $40.00-—Engraving extra matter. 


Adding Machine Company 

Chicago, Hh. The (General \dding Machine Exchange has 
moved from 38 North Clark street to 177 West Lake street 

Chicago, tll.—R. J. Smith & Company, 177 North State street 
has been appointed service representative in the Chicago terri 
tory for the United Accounting Machines Company St. Louis 
Mo It is also taking care of ervice for users of Mercedes 
calculating machines 

Chicago, lil.—J. L. Soutter, district manager for the Add 
Index Corporation, spent the forepart of April in southern terri- 
tory. working in Missour Arkansas, Louisiana Alabama and 
North Carolina The last weeks of the month he spent in the 
lake shore cities of Wisconsir 

Chicago, ttl.—The Adding & Calculating Machine Exchang: 

! 


26 South Wells street, has acquired the Cook county agency or 





the Portable adding machine manufactured by the L. C. Smith 

& Corona Typewriters, In« Morris Harrington, factory expert, 

spent some time with the mechanical staff in showing service 

features. ‘The little machine has been going wel, demonstra. | AJAX DIME STAMP Co. 

eee ee ee 81 WASHINGTON ST., BOSTON, MASS., U. S. A. 
Denver, Colo.—Paul Wilsor manager of the Victor adding Illinois Representative: 


machine agency, has moved his office from 708 Security building American Seal & Stamp Co., 120 S. Clark St., Chicago 
to 1750 Champa street Missouri esentative: 

Madison, Wis.—The Dalton division of the Remington Rand Banner Rubber Stamp & Seal Co., 268 N. 4th St., St. Louis, Mo. 
Business Service, In« loaned three adding machines to a local New York Representative: 


R. A. Stewart & Co., 80 Duane St. 


newspaper to speed up the tabulation of election returns in the 


April primary 
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OTHER MACHINES 
LI— 
















The Superior 


Buffalo, N. Y.—The local branch of The Postage Meter Com- 


~ P AFFI R co ER pany has been moved from 961 Bramson building to 403 Main 
mwny as e ove » so ) 0 A 
SAVES STAMPS, TIME and MONEY street, in the Brisbane building. 
Eliminates four out of five necessary oper- Chicago, !!.—H. M. Crawford, who was connected with the 
ations in the stamping of mail. Prevents loss, Add-Index Corporation here formerly, is now a member of The 
































National Cash Register Company's sales organization in this 





misuse and mutilation of stamps by keeping pee “cise 
them locked together in one safe place. Chicago, !!!.—The consolidated offices of The Elliott Company 
Makes possible an accurate record of all and the Rapid Addressing Machine Company were moved in 
stamps used. April to the fourth floor at 130 North Franklin street. This is 
a modern, new building with excellent transportation facilities. 
DEALERS: , oe Dayton, Ohio.—-The Typographic Machines Company has 
You know that persistent National Advertising moved its factory and executive offices from 431 East Third 


street to more spacious quarters at 200 Davis avenue. 

Everett, Mass..-J. P. Hoag, who had been with the Standard 
Mailing Machine Company, is now an account executive with 
Dormeus & Company, advertising agency. Before joining the 
Standard organization Mr, Hoag had been manager of the sales 
promotion department of the Westinghouse Electric & Manu- 
facturing Company, Pittsburgh, Penna. 

Indianapolis, Ind.—The Rhoads Sales Corporation has been 
chartered to manufacture and deal in office appliances, novel- 
ties, household devices, etc.; capital stock, $10,000; Daniel E 
Rhoads, Wanda W. Rhoads and May R. Schroyer. 

Kansas City, Mo.—The local branch of The American Multi- 
graph Sales Company has been moved from 15320 Main street to 
314-18 West Tenth street 

New York, N. Y.—G. E. Burleigh, formerly sales manager 
of the Rapid Addressing Machine Company, has joined Jacob 
Rubenstein in the Addressing Machine & Equipment Company, 
29° Broadway 

Rochester, N. Y.—The Recordak Corporation has been char- 
tered as a subsidiary of the Eastman Kodak Corporation, to 
make the Recordak machine, a photographic check protecting 
device. The officers of the new corporation are W. F. Lovejoy 
president; George L., McCarthy, inventor of the machine, vice- 
president and general manager; L. B. Jones, treasurer. 

San Francisco, Calif.—L. C. Stowell, president of the Dicta- 
phone Sales Corporation, arrived in Los Angeles April 10. J. H. 
Best, Pacific coast manager for the Dictaphone Corporation, 
went south to meet Mr. Stowell. They came here together and 
visited other Pacific coast branches, including Fresno and 
Sacramento. 

San Francisco, Calif.—Gimmel Bros., agents for several na- 
ticnally known machines, have moved to new quarters at 17 
Second street where, with other facilities, they have a large 
display window where they are giving demonstrations of some 
of their machines in operation to the people who pass. Their 
lines include three models of the superior Multipost machine 
(with and without recorder); the “Lightning” line of letter 
openers, both hand and power-driven; the “Lightning” sealer, 
hand and power-driven. For these lines they are distributors 
for the state of California. They also distribute the Noiseless 
folders, office folding machines, and the desk sealer. Gimmel 
Bros, have been in business in San Francisco seventeen years; 
H. L. Gimmel is president and C. L. Gimmel, vice-president and 
general manager 

Wilmington, Del.—The Monarch Package Sealer Company has 
been chartered to manufacture all kinds of package sealers: 
capital stock, $150,000; A. L. Miller, charter representative 
Wilmington 


creates a steadily increasing 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 















If you have not received our 
Dealer Book “Why & 
How,” write for it now. 





Multipost Company 


ROCHESTER, N. Y. 




















No Slump In Sales 


are found among the dealers 
who are alive to the profits 
and sales to be had in pushing 


OFFICE ACCESSORIES 
such as 







Costumers 
Telephone Tables 
Wardrobes 
Bookcases 
Supply Cabinets 
Magazine Stands 
Hat and Coat Racks 


and the large variety of items in 
The Quigley Line. Y our possibili- 
ties are unlimited. Write for cata- 
logue and boost your spring sales. 


The Quigley Furniture Company 
Whitesboro, New York 
New York City Office, Room 414—130 W. 42nd St. 







Business Opportunity 


Philadelphia, Penna.—The Commonwealth Addressing & Mul- 
tigraphing Company, 105 South Twelfth street, has been regis- 
tered as a commercial title in the common pleas court by 
George M. Dauphinee, 4345 North Twelfth street.—Lottie C 
Alexander and William Alexander, 242 West Walnut lane, have 
filed a withdrawal from the Commonwealth Addressing & Mul- 
tigraphing Company in the common pleas court. 

—_<—_——_ 
Changes in Poland Customs Regulations 

Commerce Reports) A Polish governmental decree of Febru- 
ary 14, effective March 15, 1928, abolished two lists of restricted 
goods, which includes typewriters and calculating machines. 
These restrictions were established in June and July, 1925, as a 
retaliatory ‘measure against German goods, and later extended 
to imports from all countries. 

A decree of February 14 by the Polish government, effective 
March 15, 1925, increases the duties on a number of items. 
American typewriters and calculating machines have been as- 
sessed a thirty per cent increase in duties. 
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MORE BUSINESS 


We are now at your service with 
a number of new office chair 
patterns that range in price to 
meet with any of your customers’ 
requirements. Among them are 
chairs which may be termed com- 
petitive; others classified as 
period and also a number of large, 
heavy, upholstered patterns. 
| These chairs have been designed 
and are constructed in every 
detail to compare with and up- 
|| hold the established CROCKER 
STANDARD of QUALITY 
OFFICE CHAIRS. 


Write for illustrations and prices 
of this new line. 


| CROCKER CHAIR COMPANY 


SHEBOYGAN, WISCONSIN 


BRANCHES AT 


CHICAGO 








NEW YORK OAKLAND 
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ENGLEWOOD 


Offers You 
A SUPERIOR FINISH 


PRINTPROOF. Your desks arrive in 
better condition. No packing marks. You 
can display lamps on the desks—they will 
not mar the finish. 


PRACTICALLY SCRATCHPROOF. 
Less patching and repairing. The desk 
stays better looking longer. 


DUCO finish is a big selling feature. You 
get the advantage of the national DuPont 
DUCO advertising campaign. 


You can get the Englewood features at 
no extra cost—for they cost no more than 
ordinary desks. Write for the new brochure 
and prices on this more profitable line. 


Englewood Desk Co. 
58th and Lowe Avenue 
Chicago 














Is your product 


MOTOR-DRIVEN ? 





A motor of proved dependability is all im- 
portant in the successful performance of 
your product. 


Since Emerson motors are used in practi- 
cally every small motor field it is almost 
certain that Emerson motors have already 
proved their dependability in the particu- 
lar kind of service for which your prod- 
uct is designed. We will be glad to sub- 
mit sample motors for test. 


Stock and special types 
1/30 to 2 hp 


HE EMERSON ELECTRIC MFG.CO. 
oat 18 Washington Ave., St. Louis, Mo. 
06 W. Washington Boulevard, Chicago, Ill. 
0 Church St... New York City 
Cc For all 
Commercial 
Currents 


OE nanny 


d 
Cc 


EMERSON 





MOTORS 




















GEM 
JUMBO GEM 





PERFECTION No. 70 PERFECTION No. 50 


STANDARDIZE ON THE 


GENUINE GEM AND PERFECTION 
DESK MEMORANDUM CALENDARS 


Handsome bases of heavy, cold rolled, pressed steel 
in black enamel, statuary bronze, nickel and brush 
brass finish. Arches which tip backward and for- 
ward to facilitate mounting the pads. 


The “House of Service” 


“DEFIANCE « q 








SALES CORPORATION 
Stationers’ Glassware, Hardware and Specialties 


72 SPRING STREET NEW YORK 
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Merit / 


Merit only is re- 
sponsible for the 
position Lincoln 
Superior Type- 
writer Keys hold 
among actual 
users. The 
stenographers’ 
preference is 
unbiased. 











Lincoln Rubber Key Co. 











27 Thames Street, New York, N. Y. 


al 














Write for this 


New Loose Leaf 
Catalog 


Loose leaf accounting requirements are many 
and it is not always the biggest or most ex- 
pensive line that serves best or profits the 
retailer most. The ‘Perfect’ Line of loose 
leaf devices originated many years ago but 
our claim for preference is based not on age 
but on adaptability and speed in service. 
Special requirements of all kinds, whether for 
P a single binder or installation of hundreds are 
handled promptly, at the right price and with 
full satisfaction. 


Write for this new No. 20 catalog and get 
acquainted. And when you get a tough 
order, let us handle it: you'll be pleased 


Chicago Binder & File Co. 


Manufacturers 
500-508 West Thirty-first St. 


Chicago Illinois 

















Featherweight Manifold is the sensation among 
lightweight papers! Sturdy... genuine water- 
mark ... non-porous ... never “melts” in 
typewriter ...ideal for high speed automatic 
presses .. . allows perfect suction. Big Printers 
and Stationers} find Featherweight saves time, 
effort, and builds “repeat” business. If you use 
lightweight paper, you might as well get the best 
“buy” for your money. Get samples now, to 
prove Featherweight’s superiority. 


Featherweight Paper Co. 


Sales Office: 74 Duane Street, New York, N. Y. 


Offices Sizes Printing Sizes 
8x10%; 8%xl1l1 17x22; 17x28; 19x24 
Sx18; 84x13; 84x14 22x34; 28x34; 24x38 

Seven Contrasting Colors, Including White 
Legal Ruled Prir*ed “Copy” Boxed (600) 




















mo 
For Clerical Work 
Sell CoOK QUALITY 


For stenographers and clerical work- 
ers, you should specify Cook Quality 
adjustable spring back chairs 


Cook chairs are scientifically de- 
signed to supply the needs a chair 
should supply. The back support is 
adjustable both laterally and verti 
cally—it insures correct position for 
the user. 







Cook chairs prevent premature 
fatigue and thus help the user do 
more and better work. They make 
any user a Satisfied user. 












For details and prices write 







C. A. COOK CO. 


ASHLAND, 
MASS. 
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Chicago, ill.—All employes of The Superior Type Company, 
448 Ravenswood avenue, are protected by group life and dis- 





ibility insurance, the policy being in the Travelers Insurance 
Company 
Kansas City, Mo.—Stanley Beven has joined the Best Stamp 
& Manufacturing Company He had been connected with the 
Partridge-Scotford Stamp & Stencil Company thirty-five years. 
San Francisco, Calif.—The building at the southeast corner 
Market and Fremont streets was purchased April 5 by L. H. 


Moise president of Moise-Klinker Company The purchase 
was slightly in excess of $400,000 The company has done 
ciness in the building for years past, having the store on 
he main floor and the shops, machines, etc., also in the same 
sta shn Moise-Klinkner Company has been established 
Sa Francis fifty-three vears as manufacturer of brass 
signs, stencils and rubber stamps Some of the seventy-eight 
mployes have been with the firm for half a century Sigfried 
Peis, the secretary, is active in rubber stamp association work 
He considers the purchase of the building a wise investment 
the part of the company, which occupies one-third of the 


space and rents the remainder to desirable tenants 
Washington, D. C.—The Baumgarten Company of Washington 
is been chartered in Delaware to deal in rubber stamps, 
neils, et« capital stock, $15,000—150 shares no par value 


i. 
Expanding the Field for Marking Devices 


Grade marking of lumber has received the approval of the 


itive committee of National Lumber Manufacturers 
\ssociation Mills which re members of the association will 
ict on the recommendation, offering opportunities for the sak 


marking devices 
a 
(Furniture—Continued from Page 208.) 

Philadelphia, Penna.—J. ©. McDonough, who had been cover- 
ng Territory No, 10 for the local branch of the Yawman and 
Erbe Manufacturing Company, is now operating in Territory 
No. 7 
Philadeiphia, Penna.—The Modern Manufacturing Company 
has been chartered in Delaware to deal in newsstands, counters 


and abinets; capital stock, 10,000 shares no par value J 
Vernon Pim, charter representative, Philadelphia 

Pittsburgh, Penna.—John J. Seaman has been appointed a 
salesman in Territory No. 8 by the Yawman and Erbe Manu- 
facturing Companys He had been a floor salesman at the local 
rancl 

San Francisco, Calif.—The local branch of the Yawman and 
Erbe Manufacturing Company has added \ M \nderson to 
ts saies organizatior 

San Francisco, Calif.—The Do/More Chair Company has 
oved from 19 Second street to the building at 593 Market 
street, which is just around the corner The office is in Room 
San Francisco, Calif.—The General Fireproofing Company is 
ow located at 534 Fourth street, where combined offices, dis- 
play rooms and warehouse make it possible for them to rendet 
ar mproved service to their rapidly growing list of customers 
Edmund R. Dungan, San Francisco branch manager, reports 
iving received many) ompliments from prospects and cus- 
mers on the beauty and arrangement of the new quarters 
San Francisco, Calif.—In 


rder to serve more efficiently and 

promptly their increasing trade in the Sacramento valley, C. F 
Weber & Company opened a branch office and store in Sacra- 
nento, Calif March 15 The Sacramento branch is located at 
Fourth and J streets, and carries a line of office furniturs 
school supplies and janitorial supplies The 


ind equipment 
new branch is in charge of H. M. Mabrey, who has served as 
general salesman for the company for several years past 
This makes the sixth branch for C. F. Weber & Company, 
whose main office is at San Francisco, the other branches being 
located at Oakland, Calif Fresno, Calif Los Angeles, Calif 
Reno, Nev., and Phoenix, Ariz 

San Francisco, Calif.—M. Feintuch, district manager, Multi- 
plex Display Fixture Company, has moved his offices from the 
‘acific building to the Machinery Exchange, 833 Market street 
vher he has large space for the display of the lines of this 
St. Louis, Mo 
company are in Batavia (Dutch East Indies), and the San 
Francisco office takes care of the mportant export work for 
the oriental trade Mr Feintuch, who has represented tl 


company The oriental headquarters of the 


(Continued on Page 220.) 





MARKING DEVICES 
for the Stationery Trade! 


We can fill all your requirements for 
rubber or metal stamps, seals, stencils, 
checks, etc., quickly and satisfactorily; 
shoot such orders to us; they will have 
immediate, expert attention reflecting 
credit on your service. 
We are western agents 
for the Ajax Time 
Stamp and_ Service 
Stamps, we repair all 
makes of numbering 
machines, we manu- 
facture and wholesale: 


Rubber Stamps Ti 

Stamp Pads Stencils, 
Stamp Racks Tool and Time 
Daters Cast Bronze 
Self Inkers Engraved Brass 
Rubber Type Ticket 
Wax Seals Car Seals 

Notarial and Corporation Seals 


Write us your requirements 
or, send for catalog. 


American Seal | = 
& Stamp Company 


120 S. Clark Street Chicago 





st 


. 
. 
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For Better Offices 


Coast to coast, Western Desks are 
found in better offices. And a change 
from ordinary brands to Western 
makes any office a better furnished 
office. For workmanship, durability, ; 
finish, efficiency details and finally 
value for the money Western Desks 
are unsurpassed. 











For better offices, let the Western 
line support you. It is a profit 
maker. Ask for recent catalogue. 


Western Furniture Co. 


Blair Ave. and Palm St. 
ST. LOUIS, MO. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 
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33 Allen & Company 
} 11-13-15 Vandewater Street 
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Buitp Up Your Business 


BY INCREASING YOUR 
SALES AND PROFITS WITH 


sosuin's ECLIPSE me stamp 


$4 7-50 











UNLIMITED FIELD 


OUR GENERAL CATALOG 
NO. 25 IS NOW READY FOR 
DISTRIBUTION. 


--ASK FOR YOURCOPY!-- 
A. D. JOSLIN MFG. CO. 


Manistee, - Michigan 
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RIBBONS AND CARBONS 
o—— 
































New York, N. Y.—The local branch of the Crown Ribbon & 
Carbon Manufacturing Company has been moved from 81 
Nassau street to 298 Broadway. 

San Francisco, Calif.—R. F. Proctor and Miss Madeline Cowan 
have been added to the sales force of the San Francisco offices 
of Mittag & Volger, Inc.—W. G. Huston, manager, has just 
returned from his Los Angeles branch which is in charge of 
H. A. Andre. A sales meeting was held while Mr. Huston was 
in Los Angeles. Mr. Andre, Miss Helen McCormick, Miss 
Bertha McCormick, Miss Hunt and Mr. Enos attended the 
meeting. 

San Francisco, Calif.—A meeting of the Carbon and Ribbon 
Association of Northern California was held in the Indian room 
of the States restaurant April 5. Robert Pinney, president, 
and C. R. Bauman, vice-president, and about thirty other 
members were present. Arthur Schirmier of the H. & M. C. 
Company was the speaker of the evening, his topic being ‘‘The 
Education of Salesmen.""’ Among those present were W. G 
Huston, F. O'Connor, Nic. Far, J. F. Glendon, O. D. Short, 
F. Dallard, Miss A. Pierce, Miss M. Cowan, R. F. Proctor, F. 
Chapman, Miss G. Williamson, C. Spicegener and others. The 
officers of the association are: President, D. R. Pinney of Neal, 
Stratford & Kerr, agents for the F. S. Webster Company, Inc.; 
vice-president, C. R. Bauman, local manager of the American 
Ribbon & Carbon Company; secretary-treasurer, J. Harry 
Prentiss, manager of the Grand Prize Carbon Paper Co. Speak- 
ing of the Association for Office Appliances, Robert Pinney said 
that the membership includes the whole of northern California 
The idea of the organization is to get together for the good 
of the trade. Organization was first effected in June, 1927. The 
association is becoming a strong trade organization. 

Wilmington, Del.—The Codo Manufacturing Corporation has 
been chartered to deal in carbon paper, typewriter ribbon, etc.; 
capital stock, $100,000 and 6,000 shares no par value; A. IL. 
Miller, charter representative, Wilmington. 

—_—-—_—_. 

(Furniture—Continued from Page 219.) 
company on the coast for years past, is pleased with the 
opportunities for showing all types of Multiplex offered by his 
new offices. These include wall pivot type, wall extension type, 
floor type, cabinet type and canopy type, all of them designed 
to keep visualized facts visible. Mr. Feintuch in his sales talks 
sometimes speaks of Multiplex as ‘‘a picture book for grown-up 
people."” Mounted on the wings of Multiplex, data of all kinds 
are always available at the fingertips of business men. The 
Multiplex is the only office appliance in the Machinery 
Exchange. 

San Francisco, Calif.—C. E. Roseland, district manager, Rem- 
ington-Rand, Inc., is continually stimulating sales enthusiasm 
among his men and his leadership is producing a volume of 
sales which makes everyone happy. W. J. Mullin of the sys- 
tems division just closed a deal with the Pacific Telephone & 
Telegraph Company amounting to $32,000. The equipment is 
to be furnished the central information bureau of the East Bay 
district located at Oakland. With the system planned by Mr. 
Mullin and accepted by the board of directors of the Pacific 
Telephone & Telegraph Company, it will now be possible for 
“information” to give at a glance the subscriber’s number, 
whether inquired for by name or street address. This most 
important installation will require twenty-four double tier 
rotary files, each containing 780 panel inserts for 2,000,000 
names, together with the necessary supplies, etc. This will be 
the first complete installation of this character ever attempted 
on the Pacific coast. 

Syracuse, N. Y.—A sales office has been opened here by 
H. P. Beecher, manager of the Rochester sales office, Lyon 
Metallic Manufacturing Company. Robert N. Craver is in 
charge; he had been with the Combustion Specialties Com- 
pany, New York, N. Y, before joining the Lyon organization 


— oe - = 
Metal Market Facts, 1909-26. 


The United States Department of Commerce has published 
Part II of the “Record Book of Business Statistics." It can 
be obtained for ten cents in coin from the Superintendent of 
Documents, Government Printing Office, Washington, D. C. 
This presents in convenient form a statistical history of the 
metals and machinery industry monthly from 1909 until the 
beginning of 1927. Included are production, stocks, prices, etc., 
on iron, steel, copper, zinc, tin, lead and their products. The 
book is useful to executives, sales managers, purchasing 
agents, business analysts and economists. 
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BRISTOW RADIAL DISTRIBUTORS 


Lost papers mean wasted time. Keeping 
important letters and papers classified, and 
at your finger-tips, is a simple matter for 
Bristow Radial Distributors. They’re the 
most efficient desk files obtainable, giving a 
maximum capacity with a minimum amount 
of desk space used. Well made, at- 
tractive, efficient and economical — 
they may be had in all sizes to — 
meet your requirements. _ 
ST 


A fast selling, profitable << 
item for stationers. ¥F 


STANLEY R. BRISTOW < 


22-24 Central Avenue 

West Orange, N. J. 
*Picture of a man 
who should own a 


BRISTOW 


~_, 
—z 





APPLIANCES 221 


SAVE TIME 
and POSTAGE 


By Using 
‘*Pelouze’’ Postal Scales 


HEY tell automati- 
cally the exact amount 
| of postage, in cents, re- 
| quired on all mail matter, 
including parcel post 
rates by zones. Warranted accurate. 





Beau- 


tifully finished in French gray or gold bronze 
enamel. 


Made in Several Styles 


Intended for in- 
dividual desk, 
4) library, office or 
=. ay shipping room. 
Dealers = sup- 
plied by princi- 
pal jobbers. 






Standard 


ASK FOR PELOUZE SCALES 





Pelouze Manufacturing Co. 
232-242 East Ohio Street Chicago, Illinois 


IL “The Best Scale to Use is Made by Pelouze”’ 























Seats for the Mighty 


ESCO chair pads and chair cushions are 
fit for the mighty. They are best for 
quality people because they are quality 
goods. Stationers recommend them with 
assurance of satisfaction and profit. A 
new user always smiles. The pad brings 
a feeling of delight. Watch for an- 
nouncement of new numbers 


Economy 
Seat Co. 


511-517 South Paulina St. 
Chicago, Ill. 


Note New 
Address 





BEACON 
FOLDING FURNITURE 
Appeals to Experienced Buyers 


because of its durability and beauty. 
There is a big market for all dealers be- 
cause of the many uses for this type of 
merchandise. The club, the lodge hall, 
the church, the school, the home and, in 
fact, any place where auxiliary seating is 
needed. 

The sets shown above are sold as sets or the 
tables and chairs are sold separately. A large 


variety of colors makes them attractive to 
Decorators. 


Write for full details to 


Our new address 


BEACON STEEL FURNITURE CO. 


1701-9 Twenty-Second Street 
CHICAGO 
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QuickasaFlash! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Mellicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Electric 
and many other users. Any employee can use Mellicke 
Systems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer. 
























The Mellicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculatorn 

Unit Basis Calculators 
Dosen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 

Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Price Checkers 

Vertical Cataloging 
Phone Indexes 


The Dictaform for letters, 
paragraphs and all 
data. 


Mellicke Systems meet every need, and special Caiculators 
can be supplied to meet any special requirements. Let us 
show you without obligation how Mellicke systems can save 
money for your business. Write now. 


Agents—Some valuable territortes are still open. Write today. 


Meilicke Systems, Inc. 
3471 No.Clark St. Chicago, Illinois 











PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


CASS PEERLESS 
WR WIRE 
Rey GOODS CO. 
SAY 2720 Ferry Street 
ANNES LAFAYETTE, 
_gepenae id INDIANA 


ANITA 
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THE DAVIDSON DESK GUARD 


Protect Your Desks 
from Chair Knocks 


The Davidson Desk Guard protects your desk, 
and prevents ladies’ silk hose and dress 
tearing on the rough corners. 

A quality rubber product to match the color 
of your desk. 

Cartons contain one set complete with tacks ready 
to put on. 75 cents per set. 

Write for Dealers’ Discounts 


M. M. DAVIDSON CO. (KX 


123 W. Madison St., CHICAGO, ILL. 








Real Quality 


creates Demand 


It takes real salesmanship to build up a | 
typewriter ribbon and carbon business and | 
it takes real quality to hold it up. That is 
why QUEEN BRAND makes such a good 
proposition for real, live salesmen. Ask us 
for samples and prices. 








A better ribbon for ecery purpos« 





A better carbon for e ery requiremsn 


QUEEN | 


Ribbon & Carbon Co. 


Manufacturers 





| 


109 | Reade Street New York, | N. Y. 
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CATALOGUES 
. SOM 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 














Manufacturer 
\ folder from Meyer & Wenthe 1 North Clark street, Chi 
go, lll, offers a set of six rubber stamps to aid in the col- 
lection of overdue accounts 


From the Tell City Desk Company, Tell City, Ind., come 
several loose leaf sheets showing varicus desks and tables 
Each item is illustrated, with detailed specifications accom 


panying the pictures 
From The Superior 
Chicago, IIL, comes a 


Type Company, 394) Ravenswood avenue 
folder descriptive of the “Compact” 
drawing kit. This is a meta! box in which the essentials of 
drawing equipment for home or field work are ingeniously 
packed, providing facilities and equipment for good work. 
From The B. L. Marble Company jedford, Ohio, comes an 
enclosure of impressive character. This’is a twelve 


page folder, printed in three colors, showing the chief items 
in tl company’s line of chairs It includes lists showing 
banks, trust companies, hotel clubs and public buildings in 


which the con 
From The 


pany’s product is installed 


Bentson Manufacturing Company Aurora, IIL, 


comes its new catalogue of nes of steel filir ibinets, steel 
ecard cabinets, steel storage cabinets steel transfer cases, steel 
ash service counters, Add-—a-—Unit sections, counter height 


cabinets for 
and prices 


correspondence units and 
specifications are given 


combination card and 
filing X-ray films. Complete 
listed 

From The Typographic 
Dayton, Ohio, comes a 


Machines Company, 200 Davis avenue, 
broadside descriptive of the “Set-O 
Type This device sets type for metal duplicating machines 
from a keyboard, and is provided with one or two magazines 

the latter permitting quick changes from pica to elite type 
The lines set can be delivered t a segment or to flat rail 


chase plates 
Direct Mail—Manufacturer 
The Leopold Desk Company. Burlington, Iowa, sent dealers 
a folder explaining the company’s finance plan for aiding deal 


ers to sell office furniture on deferred payments 

The Aladdin Manufacturing Company. Muncie, Ind 
dealers regarding floor lamps which it was desired to 
at special prices. A colored photograph of the merchandise was 
enclosed with the letter, accompanied by an order blank 

The American Numbering Machine Company, 224 Shepherd 
avenue, Brooklyn, N. Y., sent the trade a broadside in two 
colors, directing attention to the merchandising possibilities of 
the company’s No. 41 visible numbering machine and the 
“Ameo” dater 

The Elliott Addressing Machine 
explained its new combined record 


addressed 


close out 


Company, Cambridge, Mass., 
control and addressing ma 


chine in a picture letter, in colors, which was sent to users of 
addressing machines and prospects This letter should whet 
the appetite for such a system 

4 mailing by the Oxford Filing Supp!y Company, 500 Driggs 


avenue, Brooktyn, N. Y., called attention to the company's 
plan for combining various grades of index cards to get quan 
tity discounts. Sample cards were enclosed to indicate the 
various grades, and prices quoted 

4 mailing by The Tenacity Manufacturing Company, Read- 
ing, Cincinnati, Ohio, told how to avoid kicks in the sale of 
loose leaf binders. Tenacity metals for manufacturing sta- 
tioners give that quality of service which avoids complaints 
from customers, and there is no office worker who is more 
finicky about his tools than the bookkeeper 

The Smith Typewriter Sales Corporation, 360 East 


> Grand 
dealers 


avenue Chicago, Ill addressed typewriter regarding 
its new complete service to the trade on L. C. Smith machines 
These include rebuilts, rental stock and rough machines, as 


well as a rebuilding service for the dealer's rough Smith type 
writers, and a complete line of parts for the ‘“‘Elsie."’ 

The Shipman-Ward Manufacturing Company, 4401-09 Ravens 
wood avenue, Chicago, is accompanying its direct mail matter 
with an order blank combining price list, order blank and ad 
dressed cover No envelope is needed, as this is the “‘Envo 
blank’’ form made by The Workman Manufacturing Company 
T? convenience of the combined price list and order Dlank is 
appreciated by the dealers, judging by the returns 

Direct Mail—Dealer 

The Crown Office Supply Company. 322 West Washington 
street, Chicago, Ill., mailed an attractive descriptive price list 
on special items to consumers in its territory 

Accessory Advertising Matter 

The Stationers Loose Leaf Company. Milwaukee, Wis., has 
a booklet for dealers ready for imprinting It is “The Wonder 
of the Binder World,” and tells about the company’s “Flex! 
post” and other loose leaf binders 

The Bates Manufacturing Company, Orange, N. J sent 
broadside to the trade, featuring the Eight" numbering ma 
chine. This included a “jumbo"’ reproduction of national ad 
vertising for window or store dispia) This is : 
type of dealer advertising which is resultful 

The W. A. Sheaffer Pen Company has prepared an attractive 
display trim for dealers’ use at graduation time This is one 
of a number of new pieces to enable the dealer to get utmost 
values from his window and st displays This display 
terial is furnished the company's dealers free on request 

Hanson Bros. Scale Company, 525-31 North Ada street, Chi- 
cago, Ill., has a convenient envelope enclosure ready for im 
printing by dealers This shows the correct weights for boys 
and girls at various periods from birt through the second 
year A Hanson forty-pound ursery scale is shown on one 
side of this enclosure 


a Smashing 


ma- 
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Everyone knew that some day a BETTER bg 

stamp pad would be developed—that day is , 

: here. Back of every business that keeps up 

< with the times, is an individual who keeps ' 

3 ahead of them, and our patented new ink- 
> 


ing principle (capillary attraction) and spe- 
cial constructions makes “SOLO” the 
“sterling” mark of stamp pad quality. You 
overlook a real money-maker if yout fail to 
stock SOLO Pads. Profits are made on sales, 
but dividends are made on satisfaction, and 
you can’t get business and profits without 4 
the right products. Tell them and sell them. , 


AAA 


Manufactured by 


| PEERLESS CARBON & 
| RIBBON MFG. CO., Inc. ; 


476-478 Broome St., New York, N. Y. 


AAA 











LIM POD At 









We exhibit our 
line at American 
Furniture Mart, 
Space 408, 666 
Lake Shore 
Drive, Chicago, 
Illinois 









Yes, eighty years of knowing how 
This is your 


chair 
is incorporated in each one. 
assurance of utmost quality. 


CONRADES MFG. CO. 


Manufacturers of Office Chairs and School Seating 
St. Louis, Mo. 


1942 North Second Street 


The 
goodness of age is back of every Conrades 
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Pneumatic 


INK WELLS 


SS 


VO 


For all the 
qualities that 
offices, banks, 
and railroad 
companies 
demand in 
Inkwells— 
stock the 
fast selling 
ECLIPSE. 


Singly or in 
Sets—-Plain 
or Decorated Write for Dealer Offer! 


GENERAL ECLIPSE COMPANY 
Dept. A, Danielson, Conn. 





























Now anyone can letter with 


COIT’S terrenine Pens 


Prospects are everywhere. 
Your neighbor—every store- 
keeper, students, artists, real 
estate agents, in fact, anyone 
who has lettering to do is a 
prospect. And with Coit's let- 
tering pens, lettering is no 
longer a difficult art; instead, 
anyone can make an attract- 
ive sign with these pens 


You should send for the 
counter display card of twelve 
pens It is sent on thirtv 
days’ sales trial. A very profit- 
able item! 


The Bridgeport Pen Company 


239 John Street 
BRIDGEPORT, CONN. 
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The Yawman and Erbe Manufacturing Company, Rochester, 
N. Y., is furnishing its dealers with book matches as advertis— 
ing specialties. A new and more attractive cover is employed. 
The books are supplied to agents at nominal prices, in lots of 
1,000, 2,000, 3,000 and 5,000, with the dealer's imprint Ample 
space is allowed for the imprint of the dealer, who can use his 
own advertising illustrations if desired. 

Price Revisions 

The Tell City Desk Company, Tell City, Ind., has sent its 
dealers Price List No. 111, covering the seven desk lines and 
the chair listings. 

The Bentson Manufacturing Company, Aurora, IIL, has an 
nounced discounts on its lines of steel filing cabinets, transfer 
cases and steel card cabinets. 

The W. A. Sheaffer Pen Company, Fort Madison, lowa, has 
notified the trade of changes in its terms to dealers on foun-— 
tain pens, pencils and “Skrip."’ 

The W. A. Sheaffer Fen Company, Fort Madison, Iowa, has 
announced changes in prices on “‘Skrip’’ in travelers’ cases, and 
also on the No. 1 standard assortment. 

The Smith Typewriter Sales Corporation, 360 Fast Grand ave-— 
nue, Chicago, ll., has circulated a new price list on its “Smith- 
type Rebuilt,” “rental stock" and rough L. C. Smith type— 
writers 

Se 


Living Cost for Americans in Switzerland 

The division of regional information, ‘United States Bureau 
of Foreign and Domestic Commerce, has issued Special Circular 
No. 128, covering Living Costs for Americans in Switzerland. 
This is mimeographed. Copies can be obtained from the bureau 
at Washington, D. C. The report covers living costs in hotels 
and in private homes, travel faciiities and costs, offices and 
office help, etc., as well as incidental information. 


EIGN 
HOUSE ORGANS 
































Paragraphic reviews of current issues from 
the house organ field, classified for convenient 
reference. 


Manufacturer 

John Leckie, associate editor, The Dixonite (employes of 
the Joseph Dixon Crucible Company), contributed a preach 
ment on “Loyalty” to that house organ 

Forty years of growth were shown in The Idea (Office Spe- 
cialty Manufacturing Company, Ltd.) Pictures were printed of 
the original unit, and of the present extensive manufacturing 
plant 

Graphite (Joseph Dixon Crucible Company) editorialized on 
the value of punctuality The busy man values the time of 
his associates too highly to waste any of it by making them 
wait for him to keep his appointments 

“Are Coupon Books Scraps of Paper’"’ asked Typing Tips 
(The Miller—Bryant—Pierce Company). The conclusion was that 
they are comparable to paper currency—-maybe the U. S. A 
variety, maybe the issues of some bankrupt country 

“A Day with the Hanson Organization’ in Pounds (Hanson 
Bros. Scale Company) was an amusing travesty, illustrated 
with some striking pictures of stage and society life je ware 
Mr. Editor, some of your readers may take you seriously, and 
seek the wild life in the scale orchard 

Business (Burroughs Adding Machine Company) told of the 
policy of an important manufacturer of paint in “Executive 
Training for Office Boys." The youngsters are coached on their 
jobs, and shown the respon ibitities ahead, all with a sympa 
thetic understanding of Young America und his receptiveness 
to fair treatment 


Ww J. Montgomery, assistant sales mnanager, Royal Type 
writer Company, Inc contributed an tiluminating article to 
The Royal Standard How the Royal Portable and Dea'er 
Teamwork Raise Business Level” told of the company policie 


in distributing the portable through dealers, and the publicity 
which makes sales easier 


The real meaning of service was explained in The Lyon 
Standard (Lyon Metallic Manufacturing Compary) That much 
abused word lacks conviction ‘n many cases The article in 


The Standard showed that the salesman who renders real ser 
vice builds for the future by creating a chain of booster 
among the users he serves 

Possibilities of machine bookkeeping posting tray sales were 
urged by The “Y and E” Idea (Yawman and Erbe Manufas 


turing Company) R. A. Furlong, manager system department 
showed that salesmen of machine bookkeeping equipment have 
opportunity frequently to influence the purerase of posting 
trays and sheets The Y and E” representative can culti 


vate this field through the friendly interchange of sales tips 
\ user of “‘Electrites was quoted in Woodstock The Tyne 
writer (Woodstock Typewriter Company) as finding that five 


“Electrit« machines are equal in output to six standard cor 
respondence machines, employing the same class of operators 
In a day of 7% hour: an operator relezsed keys to the extent 
of 100.000 key strokes. That night, still fresh, she worked over 
time, and got credit for 31,300 additional key depressions The 


output was checked with a word counte’ 
The Type Bar Bulletin (L. C. Smith & Corona Typewriters 
Inc.) reported on a Corona Three which went through the 


Mississippi floods Corona was owned by a plantation store 
keeper, who found it deep in mud when it became possible to 
return to his store He thought it hopeless An army officer 


in charge of policing that district had the machine washed off 
and soused in kerosene, and discovered that the damage was 
confined to the rusting of some of the firer springs and some 
of the screw heads 
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Writes Bright Blue 
Turns Je 


+ lack 
~Its Waterpro 
and Everlasting 


. 


ANFORD'S 


PREMIUM WRITING FLUID 





For Signatures of Importance 
and all Writing of 
Intended Permanence 
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\\ the name on the core 







identifies QUALIFIED 


A new feature—a mark that symbolizes 
our guarantee on every roll of QUALI- 
FIED Adding Machine Paper. A further 
positive identification of the constant 
uniformity of quality that has made 
QUALIFIED famous. 











Clear, bright whiteness; lintless, velvet 
surface; exact width and full length are 
now definitely identified by the ALI- 
FIED mark on every roll. 


CENTRAL PAPER CO. Menasha, Wis. 


QUALIFIED 


eADDING MACHINE Paper, 


SY 
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DIEMER 
PRODUCTS 


FOR 
SATISFACTION 


AND 
SERVICE 


ENVELOPES for 
filing, mailing and 
carrying purposes 











in RED ROPE 
and JUTE, for flat 
or folded papers. 
Also Metal End 
Filing Boxes. 
The illustrations 
show a few of the 
designs carried in 
stock. 





Samples furnished 


on request. i 


JOHN F. DIEMER COMPANY 


519 Broadway Est. 1689 New York, N. Y. 
SEND FOR CATALOGUE No. 30 











Sell the 
NON-SPILLABLE 







Office Executives 


You can sell the BOYLE 
SMOKER at $7.85 and 


make a liberal profit. 





FIVE LACQUER COLORS 


Chinese Red ade Green 
Japanese Blue Walnut Brown 
Mahogany Maroon 


(Patent 
Applied 
or) 





ALL STEEL 
NO ASHES—NO ODOR 
SAFE—CLEAN—DURABLE 


Order an assortment of a half 
dozen or a dozen and see how 
quickly they sell. 


ents to 
rms. 


Prompt shi 
rated 


THE BOYLE SMOKER COMPANY 
INDIANAPOLIS, INDIANA 
OUR PRODUCT INFRINGES NO PATENT 
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| Flat and Expanding Wallets ] 























All the perfections associated with the : = ) 
matchless Venus of Milo are found in MILO Sindee we 


Ribbons and Carbons. 




















Beautiful packages, faultless workman- =F, 
ship and the finest of materials are asso- \)\ 
ciated with every sheet of MILO Carbon | r 
Paper and every MILO Typewriter Ribbon. . == {_— — a 
Their impressions are as pleasing to the eye \S 
and as indestructible as the Venus of Milo Mote tp Ry 
herself. individual excellence of each LEATHERWEAR 


paper specialty is augmented by the complete 
ness of the LEATHERWEAR line. The popu 
lar sizes of wallets, envelopes, boxes, folders, 


Dealers will write for our attractive prices covers, etc, are carried in stock and ready for 
> I di ‘ ‘ 
and full particulars. a 








Write for our catalog and p 
2) - 


MILOERSSSGRRTON | MeGILL PAPER PRODUCTS 


PENN YAN, N. Y. pont. nefieekn 
a 700 South Sixth St. MINNEAPOLIS, MINN 


























| MOHICAN 


<r 

















A CONSISTENTLY 
GOOD PENCIL 





‘ 


x 


| ADDING MACHINE ROE 


A 


| Write for samples and prices 
‘lade from pure | 


WHITE BOND 7 . | 
25-50-100 roll 7 . 
oe ~ 7 | United States Pencil Co. 


HANDY HALF DOZEN Philadelphia —Monufactures— U.S. A. 


| | 
YANKEE PAPER & SPECIALTY ¢ Menasha; 
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Inc.) pic- 
One 


The Royal Standard (Royal Typewriter Company, 
tured the “Debutantes of Modern Business’’ on the cover 
was a nameless belle, and the other the Royal typewriter. The 
bell of the latter has a utilitarian purpose 

The Du Pont Magazine (E. 1. du Pont de Nemours & Com- 
pany) printed a page of pictures showing various devices which 
ire finished in “Duco.” The ‘“‘Amcodater”’ of the American 
Numbering Machine Company was one of the subjects shown 


Special service to customers is always appreciated Some 
what rarely it is expressed in a letter The Gill-O-Gram 
Gill Company) published a letter from a cus- 


(The J. K 
tomer who needed some 
order was followed by two like it, 
saved the day 

The Leopold News (Leopold Desk Company) showed how the 
ommercial furniture dealer can help the better office cam- 
paign, and earn a merchandising profit, through the sale of 
floor coverings of various types The article showed how the 
floor covering manufacturers are paving the way for these 
sales through their national advertising. 

Selling coin counting machines on commission was discussed 
n “Steel-Stronge’ Dealers’ Every Month (The C. L. Downey 
Dealers are allowed to secure orders for trials in 
open territory, and if the demonstration results in an order the 
dealer receives a commission These machines sell for several 
hundred dollars, so the proposition interests many stationers 

The Lincoln Line (Commercial Furniture Company) an- 
nounced that this constructive house organ was to be discon- 
tinued. It has achieved the purpose which it was founded for, 
and the educational program it initiated is being carried on 
throug! ther channels Nevertheless, dealers will miss this 


special paper in a hurry. The original 
and Giil’'s made delivery and 


Company) 


eaty house rgan, which was unusually prolific in construc- 
tive ideas 
Lead seals as a specialty for etationers were discussed in 


Steel-Strong”’ Dealers’ Every-Month (The C. L. Downey Com- 
pany). These are sold to banks, department stores and other 
business houses to place a metal seal on sacks of coins, bundles 
securities and other valuables. The average sta 


of currency 


tioner has a number of prospects for such seals and seal 
presses, which can be cultivated for profitable sales 
Equipment salesmen were told that the insurance man, whose 


n policy renewals year by year come automati- 
cally, has nothing on filing equipment salesmen D. W. Duf- 
field, educational director of the Yawman and Erbe Manufac- 
turing Company. brought out this point in The “Y and E 
Idea Repeat sales will give the equipment man a duplicate of 
the insurance solicitor’s annual slice of premiums, or better, if 
followed systematically It's merely a matter of being in on 
the year’s harvest 

Several instances of ci—operation with dealers were narrated 
in Sa-Fax (The Meilink Steel Safe Company) Dealers work- 
ing up sales with local branches of concerns with national dis 
tribution had occasion » get final authorization from head- 
quarters Meilink branches are situated so they can make 
the home office contact, and secure the business for the dealer 
n the territory of installation—Sa-Fax has established an ex- 
hange department, where dealers with overstocks of merchan- 


commissions on 


lise can connect with other dealers who need just such items 
Association 
“For Beauty was n editorial in Making Markets (Sheet 
Steel Trade Extension Committee) building upon the viewpoint | 
that sheet steel prod utilitarian only Beauty can be 
wrought into sheet steel fabrications as well as manifest 


itility The furniture trade demonstrates this, and its fleld is 


broadening | ‘ rt ds artificers in thelr creations 
Dealer 

Good Impr Samuel H. Moss) offered Mun-Kee stamp 
pads as a good vestment 

The Office (Schooley Stationery & Printing Company) showed 
in installation of fifteen Tatum posting trays sold to a Kansas 
Citv custo! ! 

4 double spread in He Office Outfitters) told an in 
eresting tale of how an enterprising cffice outfitter ended a 
business man’s troubles 

‘Why Men Crack After Forty in Quality (Clarke & Courts) 
ndicated the need of keeping fit through exercise, proper eat 
ing habits and moderation in things 

paragrap?) The Office Cat (The Richmond & Backus 
Company) indicated the niceties of office administration and 
quipmer and suggested mpany’s ability to supply all 
requirements of the office 

4 double page spread in Quality (Clarke & Courts) featured 
bound blank books produced in the company’s plant Three 
grades wer hown, and full details of ruling, binding, etc 
given, together w price 

In Justice t the Navy published in Common Sense 
Corlis M & Company Inc.) explained the naval ratio 
st shed 1 t Conference for the Limitation of Naval 
Armaments rhe present plan of our navy provides for ship 
onstr tion 1 ttain the ratio of the United States in seven 
ears 

The Hor 1 lten Mercantile Printing Company, Ltd.) re 
ported the action of a large « producing company in giving up 
its private prir g plant The Item commented on the fact 
that private printing plants, with some few exceptions, are not 

or ical 

Has Reer n Bramwords (The Bramwood Press) narrated 

e outstanding ~chandising success of vears gone A num- 

r stopped advertising n the theory that the momentum of 
the business w d carry it along They have vanished from 

urke . (which is Bramwords, Jr.) 
lowed tl ‘ swipe a picture or an idea from a pub- 
catior and lapt it his own purposes The publisher 
ffered t . custor s in selecting such material, or to 
ri , g 
Internal 
, E. F Stratl rean (Strathmore Paper Company) 

id w t these letters meant during the war. The Strath- 
more mills s them n safety carapaigns, stressing the 
necessity ¢ voiding Accidents. Errors and Fires 

An editorial or Co-Operation n The Gill-O-Gram (The J 
K. Gill Ce pany) showed how the earnest assistance of all 
employes is necessar to rende service to customers A Te- 
cent instance in which a ustomer commended an employe 
n a letter was ed to make the point To the customer the 
salesmar s ti mpa yet that spec’iic service Was pos- 
sible only through the operation of brother employes 
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A Call to the Colors™ 


Red, perhaps, to re- 


mind of an account 












overdue —Yellow, to 
show 
factory order —- Blue, 


progress of a 


to call attention to a 
mailing piece to be 
sent out. 


Graffco 
VISE SIGNALS 


Card 


Originated by us. 
Made of plated 
steel. 12 colors, 2 


sharp 


sizes. No 


make your 
.* --* corners to muttiate 
Files more efficient aitaiaben adeth 


and your Follow-Up 
Systems unfailing. 


Graffco Products 
profit dealers and 


please customers. 
Write for Catalog 


GRAFF-UNDERWOOD COMPANY 


64 Washburn Ave. Cambridge, Mass. 












NEW “C”" STYLE EASY SNAP 
Collapsible, Corrugated, Fibre Board 
STORAGE FILES 


Drop the lid, 
it snaps shut. 
A slight lift, 
it’s open. 
One piece lid 
construction 
to eliminate 
bother with 
flaps. 












42 Stock Sizes—a size for every 
Business Paper. 


Miniature Samples sent on request. 


STRAYER COIN BAG CO. 


Coin Bags Wallets File Boxes Bank Supplies 
New Brighton New York City Branch 
Pa. 30 Church Street 
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For more than a quarter century 
CROWN PRODUCTS have been 
making “Good impressions.” 

Our trademark stands for good 
service intelligently rendered by all 
who sell our products. 

We desire high grade and responsible 
stationer, office supply and individ- 
ual distributor connections. 

Write for full particulars as to the 
profit-making possibilities of this 
line. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U. S. A. 






































FILING CASES 


A very high grade 
line of steel filing cases 
massively built and 
handsomely _ finished 
at attractive prices. 


Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension. 


Built-to-Order 
Cases and Equip- 
ment of every de- 
scription. 


Write for a copy of 
our new complete 
catalogue 





Corry-Jamestown Mfg. Corp. 


CORRY, PENNSYLVANI 
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lilustration for House Organs 
Cobb Shinn, 40 Jackson place, Indianapolis, Ind., offers ef 
fective miniature illustrations for house organs and direct mail 
work, for one or two printings A specimen sheet is sent free 
on request 


On the Outside Looking In 
Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest 


The National Cash Register Company.—Sales Management 
(Chicago) told of this company’s methocs in ‘Training Sales 
men to Buck the ‘Business Conditions’ Objection.” 

Remington Rand, itnc.—‘‘How kemington Rand Handled a 
Merger of Seven Branch Offices’’ in Sales Management (Chi 
cago) told of the consolidation of the constituents at Los 
Angeles, Calif., effecting the transfer, with all its complicated 
details, in seventeen working days 

Smokador Marufacturing Company.—Printers’ Ink published 
an article on the use of advertising portfolios by salesmen 
Elon G. Pratt, sales manager of this company, was quoted on 
his policy regarding the presentation of advertising material 
for the attention of dealers 

Todd Company.—Sales Management (Chicago), published \ 
Salesman Who Shattered a Record of Twenty-nine Years 
Standing." This narrated incidents in the life of Royal V 
Andrus, in the sale of “‘Protectogrephs" and checks His record 
was made in a territory which Mr And-us covered since he 
started with the company thirteen years ago 

The Weber Showcase & Fixture Company.—This company 
furnishes imprinted blotters to its salesman, a complete series 
depicting the company's various design Printing (Wester: 
edition) described how the salesmen use these blotters to build 


business 


Magazine Articles of Genera! Interest 


Walter F. Wyman, general sales manager, The Carter's Ink 
Company, contributed to Printers’ Ink “Some Popular Miscor 
ceptions oft Export Trade.” 

Distinguished Service Buttons for Salesmen”’ in Sales Mar 
izgement told of the plan operated by the Gilman Fanfold 
Corporation, Niagara Falls, N. Y 

In citing a legal authority on “lowest bidder’ The Honolulu 
Item (Mercantile Printing Company. Ltd.) showed that in cor 
petitive bidding the reputable house works to a higher standard 
than irresponsible bidders 

‘Jo Rogers—Salesman of Salesmanshi} was Forest Cris 


sey's view of the president of the Addressograph Company It 
was published in Sales Management, anc cescribed a successful 
business career with several man*ifacturers 


Printers’ Ink Monthly published “Getting Usable Suggest s 
from Employees discussing the procedure in manufacturing 
plants Among the large voncerns quoted were The National 
(ash Register Company, Rand—Kardex Compat Im and the 
Dennison Manufacturing Company 

The Bookseller and Stationer and Office Equipment Jour 
Toronto, Canada, has inaugurated a series of articles on met! 
chandising in the stationery store The first article was cor 
tributed by Victor A. Smith, managing director The Parke 
Fountain Pen Company Ltd Toronto He liscussed The 
Fountain Pen and Pencil Department 

OO —— 


Typewriter Exports 








United States experts of typewriters by ountries uring February 192s 
In experts under this classification where the machine is driven by an 
lectric motor, the value of the motor is included’ with the machine By 
the Division of Statistics, Department of Commerce 

Standard. New Portable, New Use« 

Countries No Dollars No Dollars No 
Austria wn s 44,476 259 $ OM 202 
Belgium 13 15,327 mw) 16,20) r 4 

tulgaria ‘ 2st) 20 72 
Czechoslovakia S21 3,207 442 11,702 ‘ 1,145 171 
Denmark 7 4005 s 28s s 1,.Se2 1 
Estonia ip Pal 
Finland 10 8.900 164 6.204 “ 1,422 
France 1,933 142,579 2,221 89.29 287 11,610 “in 
tlermany 1,644 115.565 1,071 S077 257 6.032 6.19 
(reece 4s L112 7 3, 492 
Hiungary 122 8.156 176 6,336 257 6.055 
Irish Free State 21 1,470 
Italy 726 5.242 S11 18,461 4 1.020 4.78 
Latvia Te 4.178 10 no 
Malta, Goze and 

Cyprus Is ; 210 5 “Me 
Netherlands lus 12.07 1 4.520 111 4.082 1.214 
Norway 1s 4.515 aL LiMe 152 
Pol. and Danzig aw 47.979 286 10,947 58 1,44 116 
Portugal ys 2 2 a8 
Rumania 1m 14.438 4 1.715 20 626 148 
Sev. Rus. in Eu 2 138 820 
Spain 24.5357 72 >, 575 ae 1.45 
Sweden 25.908 Oo 11.344 “> S7 
Switzerland 26.507 lO? 1.194 8 1,100 
United Kingdom. 3.175 218,820 sth 3. 608 415 is 9,905 
Yugoslavia and 

Albania 2 2.135 i) 1.800 172 
Canada SS o3, 773 208 7,852 nus 18.246 27,407 
Frit. Honduras 4 134 
Costa Rica 2 2.335 6 1.518 
(;uatemala ‘7 + 1O1 744 1 \ 
Honduras 8 S38 22 S43 Is 
Nicaragua 17 1.243 » 1.0%4 l ‘ eu 
Panama 28 1.s44 s 2 “ 1.51 147 
Salvador " 2. 408 leo 24 2 
Mexico See 24.210 nia 21,060 28 662 1.0383 
Newfoundland and 

Labrador 1 ou ” ar) ‘ if 
Rermudas 2 115 
Barbados 1 ron ” an 
Tamaica 61 2 72 2 so 
Trin. and Tobago 19 1.266 
Other BR. W. Ind 7 HO8 1 7 2 m4 
Cuba ) 28.082 215 7.807 0 TOO oN 
Dominican Rep > 2.058 s M2 


Net Ww Ind 12 en 6 28 13 res) 
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Good Impressions 








uu can recommend No. 2....3%26% inches ay 
V BS TORY Stamp Pads tv = 4x7 inches 
your trade with ful! assur- No. 4....4 x9 inches . . , 
ance of satisfactory service. Sunni : ‘ ‘ > Th L f C ] All M tal 
Made of high quality ma- {/PPlued onloked. or iaiet e Lifetime Costumer—it s e 
pening Mh —— and and green. We have a PRICED to compete with ordinary wood fixtures, this Sany- 
face despite the tost covers  Price-list and details of our metal Costumer is setting sales records. Handsome 
ote — the most severe line of stamp pads, inks hollow metal construction. 
Made in six -—— as follows: ™ucilage, paste and sealing screwed. Sany- 
—_ . aes onow: wax for stationers on ap 
Senter ..8 sO aches he al lg eh — eae will not tip over. Write for special folder 
at 0 2\%x3% inches any of these items for it 
2 1 
o. 1....2%x4% inches your own private brand. The Sanymetal Products Co., 1695 Urbana Rd., Cleveland, O. 
I U T H E R INK AND STAMP PAD New York Distributor: A. H. Denny, Inc., 356 Broadway 
COMPANY 
55-57 East Park St. Newark, N. J. 





[STAMP PAD 


ee aes Fe er 


CO Eee ee 

























the most economical pencils 
of the world ! 


Try Our 


NEVER BREAK 


STABILO 


THIN LEAD 
COLORED PENCILS 


Prices and samples on request 


Stationery Export & Import 
Corp. 
221 Fourth Ave., New York 
Sole ee of Swan Pencil 


KOO 
WWW 





A UNIQUE FASTENER 


The The Bump fastener is as practi- 
cal as it is novel and unique. No 

Bump metal staples, pins or clips re- 
quired; instead, the Bump uses 
a part of the object to be fast- 
ened and produces a neat, secure 
fastener. There are two models 
—the stand machine preferred by 
some for its convenient and fast 
operation and the hand model 
here illustrated, preferred by 
others for its portability and 
easy squeeze operation. Identi- 
cal results. 








THE BUMP PAPER FASTENER CO. 
LA CROSSE, WISCONSIN 


Eastern Representatives— 
Seymour-Conover Co., 350 Broadway, New York City 





MESSE INTIATTS esses SSeS See sar se sass sss sees te sts testurs sureties ste tu ste ss 
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Two Money Makers 


r 
TURNOVER for Dealers 


is the coveted prize 












UUROMUMOMOMO 









1 Largest 
The principle of turnover introduced into a 1 Discounts 
business makes it possible—as no other one qual- {| you have 
ever been 





ity can—for that business to succeed. However, 
to establish good business by rapid turnover is 
one thing, but to maintain it on the basis of last- 
ingly satisfied customers is another, and the 
crowning achievement in the drive for business 


stability. 





offered 
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In the field of DESK LAMPS and BRASS CUS- ‘“‘Excellograph’’ 
PIDORS there is no greater reflection of these Rotary Stencil 
fundamentals than is seen in the FARIES line. Duplicator 


Inked from Inside 
Completely Equipped, $37.50 retai 


‘‘Francia’’ Pocket 
Adding Machine 
Two Models, $4.85 and $7.50. 


Handle one or both. Write 
at once for particulars, 
discounts, etc. 


Write today for AM 
RONLITE Booklet O-5 
in colors, and for Folder 
©-A-5 showing Faries ex- 
clusive line of BRASS 
CUSPIDORS. 


JEU ROROMOM OMG) 


Selected by . 
Pittsburgh 
“BUYERS WHO KNOW” Typewriter & 
Supply Co. 
> SUITE 980 , 
Faries Mfg. Co. a. | 
Pittsburgh,Pa. | 


PANITTONI TON ONION (ON iON 1/0\15 (0 ON TON YONI ONION 















Decatur, Ill, U. S. A. J gg 
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The 
Quik-Lok 


wvvVrved«yy. 


Stationery Cabinets 
Pay For Themselves 


Storage Stationery cabinets keep stationer office rms ar 
small items lean and instantly available Wast 

e from soiling and loss is prevented wwequently ! 

F ] cabinets are not an expense but a real economy 

1 e The Furnas line is made up of number of items o 
this kind—items of tmportance to ery office They 

| provide a source f business y dealers over < 

Have you a catalogue? 


The file that 
brings the 
smile... of 
satisfaction 





| 7 sizee—Pat. Pend 
Steel reinforced—Automatic lock—Bullt for service— 


Dust proof—Economical and Efficient. A size for every record 
| Fully guaranteed to give satisfactory service. Testimonials 
| Of the highest type are coming in continually from the users 
|} of these files with re-orders. This may be assuring to you, 
but—let us send you a sample without obligation or expense 
to you, that you may, in your own way, and in your own 
business, test out these files to your satisfaction then— 
you will understand why the Quick-Lok storage files are 
being installed by the largest industrial and financial con- 

| cerns in this and many foreign countries 
| Equally well adapted to the needs of the smal! or large 
business, Quick-Lok Storage Files solve the storage problem 
| economically, efficiently and wr e 
Just a card today—right now—and the sample is yours FURNAS 
’ , , 

FURNITURE 

ru 

COMPANY 
INDIANAPOLIS 


IND. 





| TO DEALERS :—Practically no sales resistance is expert- 

| enced in selling these files to those needing economical 

means for the storage of old records. The file sells at 

sight—just show it to your customers—every concern, 

large or emall, ise a live prow . Your turnover will be 

ter, with lees sales effort, on this line than on any 

ne you handle— it. Write teday for literature and 
discounts to responsible dealers. 


| 
THE KAY-DEE COMPANY 


) Manafacturers of Steel, Fibre and Paper Transfer and Storage Files { 
| 3644-64 South 36th Street LINCOLN, NEBRASKA 
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Standard, New Portable, New Used & Rebuilt Parts of 





Countries No Dollars No No. Dollars Dollars 
rr. W Ir 1 
Haitian Ke; 6 ‘7 5 1 os) 
Argentina SoS 8.101 "2u 81 O60 2,235 
Bolivia 10 soo 22 189 
Brazil ils 2.175 161 4 2,310 1,644 
Chile S2 6.151 119 45 1,717 202 
Colombia 16 11.6 2 | 67 60 
Ecuador , 1,728 17 
Brit. Guiana 2 I 7 
Surinan i 285 
tr (,Ular 
Peru so 6,659 La 2S 11 $i" 
Urugua 122 120 " 1,002 
Venezue!l x2 os us 72s 142 - 
Aden 185 

rit In 74 25.768 783 28,752 ; 1,27 1.008 
Brit. Malaya is L17 5 1.440 32 
evyion lw iw 1 ’ 6 212 

hina 14s 10.862 142 5.004 20 710 514 
java and M : 16 6.840 70 2.970 7 os 1; 
Other D. EF. Ir 2 2.524 79 2.844 ot 
Hongkong 1 115 io 186 147 
Iraq ’ 72 5 225 
Japan su 7,130 f 1,231 44 1.685 
Palestine ; 16 
Persia 
Philippine 74 25,04 70 ° 661 192 mm” 
Siam 3 100 
Turkey in A*« 6 2.700 He 1,687 3u 
Australia a) fy $2. 680 ose 10,4629 18 622 5,219 
B. Oceania 108 
Fr. Oceania 1 43 
New Zealand S2 2,208 t 147 wo 
Brit. E Africa 4 326 
Union of 8S. Afr 227 15,368 y=) 1,080 36 
Oth. B. S. Afr ‘ wre l 1) ris) 
Brit. W Africa 11 RS 
Egypt 162 11,279 8 2.23: SL 
Algeria and Tu ‘ 2.319 167 6,018 472 
Other Fr. Africa 17 1,224 18 680 
Liberia ‘ 205 1 1 
Morocco 0 2 1 
Mozambique - mt) 
Other Port af 1 50 " Mt 
Canary Islands l 1.122 °1 ar 1 = 

rota 17.797 $1,218,550 12.184 $450,540 481 S107. 897 $76.57 

Shipments from United States to 
Port R 24 $ I 1$ 7 8 § 223 $ so 
Haw . 1.204 12 22 11 a7 61 
Metal Office Furniture Exports 
d States xports t furniture by countries during 

i ehe ao 1928 es the ) f Statistics. Department of 


Safes Bank 





nd and 

ibinets, safety Other 

fire deposit office 
und vaults furni- Other 
burglar and ture metal 
Filing ‘ proof equip— and fix- furni 
Countries No Ni ment tures. ture 
7) 31.009 $69 

Se 61 2¢ { $247 $512 
ze val 0 2 r{ 17s 
Der 7 A) 130 
Finland t ‘ 124 
Fra 7 $1.0 1,868 32 
Gern ‘ 4 598 
Gi l ) Nn 
Ital 6. TRS 110 
Ne } y 7 x? ‘ ‘ 4 
Norw 54 ; ) 6 
Po T I ? l I » hAe ‘ 

Por ga ] $2* ; 
Rumani ¢ 

Spair 9 " l 428 
Swed lf 4 5 J - | , 19 
Switzerland 0 348 ; 64 

Unit Kings 6 t ; j f ® 22% 
Honduras 1,144 
Yugos and 

Albar ‘ 250 
Canada 79 9 4 8 ‘ n4 f { ; tf 
tritis H 14 
(suatemaia 65 1 1 ’ $60 ~ UU 
Costa | 1 19 ORF 0 Oe 
Nica ’ 2.68 i 267 
Panat 7 one 72 g 1.188 
Salvad l 17 
Mexico j r 4 - R1¢ 
Newt ] | 

Labr 12 
Bern 31 
Rart los ‘ 00 
Jan 7 i ' 79 
rrinidad and T 

bag t 177 
fame & is} 

West Indies ‘ 7 1,145 
Cuba ’ 2.47 4,855 
Domir I 

t by) 9 ‘ 7 ‘ 2 
Net ind W 

In s 
Haitia Repult ‘ 335 
Virgin Islands of 

I": ad Sta 8 
Argentir 4,996 

olivia 5 
Brazil s 1,04 2.0 

ihe ' - 17 ee 
é le mbia . . 1.047 4.0 
I uador 17 ‘ lf 
Falkland Island 
; tial (jula } 7 
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Office Chairs 


Made to stand long service 
at minimum price 
Empire Chair Company 
Johnson City, Tenn. 


Permanent Exhibit — American Furniture Mart 
llth Floor — Chicago, Ill 




















Free Hand Binder 


Requires only one hand. The 
Free Hand Binder gets its name 
from the fact that only one hand 
is required to open or close it. 
Sheets are he'd firmly and neatly 
in this patented device, without 
punching. For office forms such 
as invoices, bills of lading, in- 
ventory blanks and so on, the 
Free Hand Binder is just the thing. 


Write for descriptive price list 
of stock sizes. 


Free Hand Binder Co. 


227 Pearl Street 
NEW YORK, N. Y. 
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Siays Flush 


—every visible 
index needs No. 20 


signal which 
the 


be accidentally 


The new Cook 


attaches ¢ any point on 


card, vet cannot 


scraped ff, due t its unique 
design. 

. 
Enameled in twelve bright col 
ors they classify mailing lists, 
prospects, customers and _ will 
make any isible system (cards 


wr sheets) more useful. Samples 


furnished on 


THE H.C. COOK CO. 


ANSONIA, CONN. 


request. 





for every card file 


COOK’S 


FILE SIGNALS 














Maps -- 
LOOSE-LEAF 


DEALER PROFITS 
ENORMOUS 


Sold singly, in groups or com- 
plete state sets, more than 
100,000 users. Write now for 


sample and complete sales plan. 


The CHARLES D. HEVENOR Co. 
Mutual Building —- — # £Buffalo, N. Y. 





NCES 

















May, 


1928 











Safes Bank 
and and 
cabinets, safety Other 
fire deposit office 
and vaults furni-— Other 
burglar and ture metal 
Filing cases proof equip-— and fix— furni 
Countries No No ment tures. ture 
Paraguay, 31 500 M aie 
Peru 26 792 18 226 10,772 
Uruguay 23 G87 76 4,304 
Venezuela 38 1,003 t 2. 146 486 
British India 545 20,703 123 5, 4,028 295 
British Malaya 25 967 246 
Cevlon 16 469 0 1.573 wits 
China 377 5,750 1 ry 96 
Java and Madura 25 1,065 i 50 15 rf 
Other Netherland 
East Indies 11 1,578 118 —_ 
Hongkong 2.395 118 
Japan 253 7,487 68 8.905 14.140 4.558 2.526 
Kwantung 24 tX6 é 106 
Palestine 4 400 + 
Philippine Islands 465 12,083 28 2.980 129 2,68 2,814 
Siam 20 402 nee 
Syria ‘ 169 15 
Turkey in Asia 3 297 
Australia 162 3.532 ) Re 66 666 
French Oceania. 1 
New Zealand 52 008 t 531 99 1,085 
British E. Africa 5,557 
Union of South 
Africa liz 1,854 1,738 1,158 
Other British 
South Africa 12 399 298 303 
Egvpt 24 1,027 l io 1,335 42s 
Liberia ‘ 247 419 
Other Portugue 
Africa 
(Canary Islands 4 16 
Bulgaria 36 
Total 6.279$213,387 $62 $68,056 $31,482 $58,629$119,095 
Shipments from United States to 
Porto Rico 67 $1.72 20 «=$1,564 $390 
Hawaii 36 1,791 7 448 22 
Adding—Calculating—Billing—Bookkeeping 
United States exports of adding, calculating, bookkeeping and billing 
machines, etce., by countries, in February, 1028 In exports under this 
«lassification where the machine is driven by an electric motor the value 
of the motor is included with the machine Parts of adding and calcu 
lating machines are not shown separately They are included under a 
general classification, “‘Other machinery and parts of, which is not 
segregated for publication By the Division of Statistics, Department of 
Commerce 
Listing rypewriter 
adding bookkeeping Non-listing Listing 
bookkeeping billing adding adding 
machines machines machines machines 
Countries ‘ No Ne ‘ 
Austria 24 8 17,461 ss $017 265 $ 21,262 
Belgium ao) 11,201 a4 17.293 147 13,0098 
Bulgaria 9 700 
Czechoslovakia 11 7.00 1 71 7,111 
Denmark ; 1.44 % ot) 1,757 
Finland 14 S441 = 73 15,013 
France 7 4.276 12s 1” 15,752 
Germany 552 140,668 3 720 nu 58508 
(reece ‘ 160 
Hungary 27 12.575 4 my 
Iceland 2 225 
Italy Ne | SS 5 OW 187 19,953 
Netherlands 16 7 2.72 153 13.861 
Norway 1 618 4s : 
Poland and Danzig 1 aD) 9, 762 eg 10,242 
Ruman'‘a ‘ 
Sov. Russia in Europe 3 1 12 3 1,749 
Spain 2 4 005 75 4. OOF 
Sweden $3 19 LS4 6s 6.701 
Switzerland 20 13,955 ago 49,637 
United Kingdom a8 11 4,181 1 io 105 18,821 
Canada s 6 24.19 2 194 211 10,143 
Costa Rica 2 2.484 
Honduras 1 uM) 1 1 ; 5 
Guatemala 1S 1,120 
Nicaragua 2 130 1 70 
Panama s 812 
Salvador | Es 951 
Mexico 7 so8 3 1265 12 1,081 62 26 
Newfound. and Lab 1 625 
Bermudas 1 163 
Barbados 4 270 
Jamaica 2 1,021 " 615 
Trinidad and Tobago 1 61 10 780 
Cuba ‘ 2.3% I SS5 fil 272 17,781 
Dominican Rep 1 128 41 2,781 
Neth. West Ind 4 307 
Haitian Rep " 795 
Virgin Is. of UL 8 1 115 
Argentina be 271 2 20 640 2 900 77 § 635 
FPrazil 19 12,670 ; 847 57 7,867 
Chile 1,932 6 5,187 
Colombia 2 wit 6 wae 43 2 
Ecuador 17 1 
Peru 6 405) 2 1 
Uruguay 1 780 21 1 
Venezuela 2 401 m1 
Brit. India 1 2 16 2 
China 240 7 I< 
Java and Madura 1 re | 57 1 
Japan 10 4.475 
Philippine Is ; 2 402 2 1 5 112 8.566 
Turkey in Asia 1 25 
Australia 12 535 241 17 OOS 
New Zealand 1 711 2 18 32 2.880 
Union of 8. Africa 12 1,296 
Algeria and Tunisia ’ 2.659 
Canary Islands 1 90 
Total 1.100 $361,922 446 $257,001 90 $5,574 4.400 $405,950 
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Cut NEEDLESS Waste 


OU pay for space you waste and get nothing out of it 
but LOSS. 
can be made to earn its cost. 
Cubic Inch Storage, the big New Idea in office efficiency! 
You get it in Service Steel Units. Adjustable drawers, 14 
Any desired combination. 


You can stop that loss. Every cubic inch 


sizes; 7 styles. Fire-resisting, 


dust-proof, rust-proof. No bolts, rivets, or open joints ex- 


posed. Priced moderate. 


a 


Style B Drawer 





@.] 6 w 
high, 15” dee; 
Dealers — Note . 
Unit No. 131 L-B 

To dealers who can merchandise 

exceptional proposition. we make lrawers Designed for forma, 
aa aitenaiins ie 1‘, s e prints, drawings, etc. 
: ae , st moderate Send for illus- 


detasls 1 folder 


SERVICE STEEL PRODUCTS CORP. 


914-918 W. North Ave., Chicago 


TODAY 


4013B) 


APPLIANCES 
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EUREKA 


The Old Reliable Sanitary 
Copying Cloth and Bath 


This standard equipment for the letter press copy 
method is of goo? reputé« with all users of that type 
yuipment Features of the EUREKA Bath include non- 


rusting metal construction, and an arrangement prevent- 


ng mustiness or mildew EUREKA cloths are non-rave!l- 

ing and treated so as to nsure clear-cut sharp copies 

and absolutely accurate results Now supplied in new 

office green in addition to the standard aluminum finish 
DON’T TURN DOWN ORDERS 

for these goods—just forward them to us; we'll f them 

satisfact you and no trouble. 


r with neat profit 
the EUREKA booklet 


The EUREKA Blotter Bath Co. 


3732-34-36 South Wallace St., Chicago, U. S. A. 


Write for 








233 











I on and OUT 


WILL 


RETURN 





are used by thousands of offices that have 
salesmen, such as real estate offices, auto 
sales agencies, also used in hospitals for 
doctors, internes and nurses. Made in any 
size. Write for circular. 


DAVENPORT-TAYLOR MFG. CO. 


Boston New York San Francisco 
General Offices and Factory 
412 Orleans St. iil. 
































a Miller Comfort PNR, 
Are Ready Sellers 


These soft, springy cushions keep their shape 
and resilience through years of constant use. 
Luxurious enough in appearance to “belong” in 
the most richly appointed suite, yet so inex- 
pensive that any office can afford to equip its 
chairs with “Millers.” 


Made of corduroy, figured denim and jean, 
and filled with pure, fluffy Kapok, the lightest 
and softest of vegetable fibre. No buttons or 
metal projections to catch on clothing or scratch 
chairs. Sizes and shapes to 
fit standard office chairs and 


stools. 


Write for dealer discounts and 
samples of selling helps 


Eau Claire Pad Company 


319 Bellinger St. Eau Claire, Wis. 


2 
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BOWL POINTED 
GOLD PLATED PENS 


CATALOG ON REQUEST 
Ilhustrating our Full Line 


THE MILLER BROS. PEN CO. 





AIR MAIL SCALE 


Uniform Air yi Rates at 10¢ Per Ounce 
te All Points in the United States on 1 Alr Route 
Are Now 3 Effect. 





THE TRINER NO. 9 AIR MAIL SCALE 


United States Post Office Department has equipped 
the service with 27,000 Triner 9-ounce Air Mail 
Scales. This scale was selected on competitive bids 
as the best type for the purpose. 

It is built entirely of steel, with a brass beam and 
brass poise. Each half ounce graduation is clearly 
cut on the beam with a deep “V” shape notch and 
the poise is equipped with a steel dog that seats 
properly, making it easy and positive to obtain ac- 
curate weight. 

The tubular beam is equipped with a balancing 
block within, so that the scale can always be kept 
in perfect balance. 

A high grade scale all the way through at a mod- 
erate price. 


TRINER SCALE & MFG. CO. 


2714 W. 21st Street Chicago, Il. 











FOR TYPEWRITER SUPPLIES 


Test out the 
“AMPCO” Line 


Ribbons and carbons vary in quality almost 
as much as in price, but the price is not 
always an index of the quality, or the cost. 
Low priced supplies sometimes prove very 
costly. 


“AMPCO” ribbons and carbon papers are 
sold not merely on the basis of twelve yards 
to the ribbon or 100 sheets to the box; so 
uniform is the quality that the user can de- 
pend upon a standard number of copies from 
the regular correspondence sheet, another 
standard from the heavy manifold, another 
from the light, etc. And when the factors 
of platen hardness and touch are fixed, the 
service period of the ribbon is quickly de- 
termined. 


“AMPCO” products are helping many deal- 
ers to build a profitable typewriter supplies 
trade. Further details or samples for test- 
ing are sent upon request. 


American Manifold Products Corp. 
2900 Darwin Terrace Chicago, II. 





305 Broadway Meriden We also manufacture Parcel Post and Mail Automatic Scales 
New York City Conn. used by the Post Office Service 
= ® 





o- -< 








Offices, Stores, Factories, Shops 


all use stools, and you can find many pros- 
pects for the profitable SEARLES line. The 
welded steel frame is designed to prevent 
| tipping and is rigid and durable for life- 
| time service. 

| SEARLES Stools are made with walnut fin- 
ish seat and with or without backs; there are 
| four sizes, 18, 25, 27 and 29 inches high and 
we also make stands and stools in chil- 
dren’s sizes. 

Write us for descriptive matter or let us 

know your requirements. 


Searles Electric Welding Works 


Manufacturers 
817-825 W. Washington Blvd. “cs 
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Consumers by the thousands are 
turning to Arlac Dry Stencils. 
That’s natural when you consider 
the long runs of clean, clear-cut 
duplicates they give. It’s nat- 
ural too when you consider that 
they cost less. Alert dealers are 
increasing each re-order to meet 


the rapidly growing demand. 


WRITE US TODAY 


If you don’t handle Arlac Dry 
Stencils, write today for our 


attractive dealer’s proposition. 


Trial Stencil sent on request 
Name style duplicator 


Arlac Dry Stencil Cerporation 
418 Fourth Avenue Pittsburgh, Pa. 




















The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





LEVER SEALS 


Lui 


POCKET SEALS SPECIMEN IMPRESSION 








Self - Inking 
Rubber Stamps 


Cooke 


—ros 
Rotary Dater 


WAX SEALS 





NAME PLATES 


BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 
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DISPLAY I 


0. “UNIVERSAL” MULTI- 
WING DISPLAYERS—..... a :.::05in 


Maps, Plans, Charts, Printing, Bulletins, Statistics or 
Photographs Wings swing from side to side like the 
eaves on a huge book All urgent data posted hereon 
s ready for instant reference Office Equipment Houses 

prested mn handling the ne, are invited t write 


UNIVERSAL FIXTURE CORP. - WRITE FOR CAT. i928 
135 West 23rd Street, New York City 





REGAL REBUILT 
ROYALS 


ROUGH TYPEWRITERS 


All Makes 
All Series 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, {2-14 So. Jefferson St., 
New York, N. Y. Chicago, Lllinois 


Cable Address: REGALTYPE, WN. Y 

















Fits on side of desk, table, 
wall, or over coin box. Beau- 
tifully finished in oxidised 
copper, » ahogany, maroon, 
walnui brown ond ocak tan, 
ivory and other shades. 


The ‘“‘ Telefo-Safety’’ 


New! Patented Office, 
Store, Home Necessity 


Now comes the Telefo-Safety holder to swell the profite of 
the wide-awake dealer. Where to keep the ‘phone so it won't 
fall off or be in the way has been a problem to millions of 
people for many years. The Telefo-Safety solves the problem 
quickly, inexpensively Selle quickly because of its unique- 
ness and usefulness Dealers appointed selling large quan- 
tities Now installed in thousands of large Offices, Stores. 
Banks, etc., not only for telephones but also for electric fans 
Distributors wanted in every city 


NATIONAL PHONE HOLDER CORPORATION 
203-219 South Dearborn St., Chicago 
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George L. Lamb 


MANUFACTURER 


OFFICE 


SCREENS, COSTUMERS, DESKS and 
UMBRELLA STANDS 


Your office equipment is not complete with- 
out these articles, it will be to your profit 
to investigate the LAMB line. New cata- 
logue now on the press, do you wish copy? 


EXHIBITS 


American Furniture Mart, Chicago 


New York Furniture Exchange 
New York City 












SCREENS Un 
CoStONeRS 
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U.S. TYPEWRITER aged MEG. Co. 


RIBBONS 


Dealers 


Sansom at Tenth Street 





ESTABLISHED 1895 


Inquiries Solicited 


Philadelphia, Penna. 
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: Something New And Uni ‘ee 


} Companion To The F cuntaie P 


INELL ete 
5 Tos FLUID 


If the Eraser on a Pencil is essential 
the New Eradopen and Eradovials 


are even more essential. 


The wonderful new single fluid erad- 
ieator Inkout has made these new 
devices possible. 


One well known American concern 
has used nearly 5,000 bottles of Ink- 
out in their numerous offices and an- 


other has used nearly 4,000 bottles. 
THIS PROVES MERIT. 


SPECIAL OFFER 
For $1.00 we will deliver to you 


1—50c Eradopen 
1—50c Bottle Inkout 
1—25¢ Bottle Inkout 
1—15e Eradovial 


Money Refunded If Not Satisfied. 


INKOUT MFG. CO., INC. 


MONTCLAIR, N. J. 








The DE LUXE Panel Desk Pad 


Has a smooth, even writing surface with felt 
back and ends of top grain Eagle-Ottawa leather 
Size 20x36. A handsome article that retails for $6 


IDEAL Linoleum Tops 


Made of brown and green desk linoleum and cut 
to size for tops of desks, tables and other offic 


equipment These tops give finest quality at 
lowest prices. Immediate delivery guarant« 
Liberal dealer's discount. 


IDEAL LINOLEUM TOP CO. 
109 W. Austin Avenue Chicago, Il. 




















of resources and opportunt 
ties results in more than or- 
dinary success. In many 


Intensive : 
Developme If diterence between  truty 


successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very similar to your own, 
will increase your power toearn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way it will in- 
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LALA LPO “~~ 


-rease your capacity for work and your earning power. 
Subscription price is $2.00 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 



























Stubsof cardsheld firm- 
ly by lever binder tn ease 


Trial Assortment Order Loy 


No. 1— 200 cards, a ases, 2 styles, 0 00 

No. 2—1200 7 = . = 500 

No. 3—2500 . 4 “ - oo) 4 1000 
Order Now direct from this Advertisement 

















Your Ink $l Pood, ond ee a PROFITS 


Wiggins Patent Scored Cards printed in 

ur shop and put up in neat Wearwell 
Lovee Binder Cases will prove big money 
makers for you. 

Filling an already established demand 
they practically sell on sight. Protected 
by Wearwell Cases, Wiggins Cards are 
always fresh and clean and detach from 
case with a smooth, straight edge. There 
is, therefore, no waste from spoilage. 


Printers everywhere are averaging a 50 
- cent profit on these cards and casvs. 

ou can get started at once towards this 
big extra profit. Send for one of our three 
sample orders today! 


THE JOHN B. WIGGINS CO. 


1157 Fullerton Ave. 


CHICAGO 


705 Peoples Gas Bidg. 


Wiggins Patent Scored Cards + waernte Lever Binder Cases 


ee 
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SIMONSON . meTAL TIP GUIDES 


For Vertical Letter Files, Ledger Posting Trays, Card Systems and 
Check Files, Are Indestructible 

















NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


Send for Free Sample and 
Dealers’ Discount 


Roger A. Simonson & Co. Manufacturers 1225S. Michigan Ave., Chicago 




















STEEL DIE ENGRAVED 


- PROTECTOR. Business 
CHE SUARINTEE) | wtocto Cards 


PERFECT MACHINES LOWEST PRICES 
—SPECIAL DISCOUNTS TO DEALERS—————— can be used to good advantage in your 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


























A-S-E Transfer Cases ae 
Roll ro ar ing cas s which lock anto Cost is measured by the results 
a Oe er eee obtained and in no other way. 
ee eee a ee It’s what you get, not what you 
Heavy mand stee tram lrawer pay. 
seen tka ci Adal sets Anybody can cut prices but it 
ss a eae wees ON takes Brains to make a better 
enough for easy access—bolted article 
h indle—label holder stamped it ‘ 
rawer front dark greet aked We have samples and price list ; send for them 
enamel finish 
These features—together with at The American Embossing Co. 
active prices—make A-S-E Trans- Steel Die and Copper Plate Engraving 
r Cases “Best Sellers and Printing in All its branches 
' ti a=«- 192-96 Seneca Street Buffalo, New Yort 
ALL-STEEL-EQUIP COMPANY 
Dept. T-5, Aurora, Illinois 
































Windsor Chairs 


Write for illustrations of our stock line 
of this type of chair 


Suitable for Offices, Clubs 
and Hotels 


The Marble & Shattuck Chair Co. 
CLEVELAND, OHIO 
“Designed for Comfort and Built to Last’’ 
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| White River 
MARS PE NCILS Chale Ein. 


Moon Globe Tre tte a = 


Times Half Moor Memphis 
I ribune Gladiator Multator Brattleboro 





Moonlight Vermont 


9.3. STAEDTLER, INC. | OFFICE CHAIRS 


o te Taleo be WORTH 5S NEYY YORK 





STAEDTLER PENCILS SINCE 1662 Catalog sent 
on request 


suwieisee =|! AWIKSTIK >) | 


} ay 
MR. A. Gold Lettered 

(Unbad B' VB Beveled Edge Plate Glass The MUCILAGE WITHOUT A BRUSH 

NO MUSS—NO FUSS 


The Sanitary—Serviceable — Sensible Features of KWIKSTIK 
Make Pasting a Pleasure 


No. 495 






































Mounted on triangular blocks size 2% inches by 10 FOUR POPULAR SIZES .... RETAIL AT / 
inches. Neat in appearance and easy to read. 10¢ + 15¢ + 25¢ + 50¢ 
. . The “ Famous Fifty” (S0c Office Size) is a 
In three popular colored glass finishes: Standard Jet Consistent Repeater to the Office Trade 
Black, Deep Bottle Green, and Maroon. Made espe- 
, my ae ' eden cn oll . Write for FREE DISPLAY MATERIAL and 
cially to harmonize with and match office furniture. Feature KWIKSTIK for Larger Profits 
Prices to Stationers and Dealers on Request. 





KAWIKSTIK COMPAN 
GEORGE & COMPANY, 81 Nassau St., New York | > -? a Airaid Chia 


Established 1913 



















Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 


PARAGON 
INKSTANDS 


125 different styles 
to choose from 
All good sellers 





GARDNER'S HOT 

Office Supplies and GOLD LETTERING 
Stationers’ MACHINES 
Specialties 








Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 
709 Pine St. St. Louis, Mo. 


a 


Stationers’: Glass- 
ware and Hardware 


FRANK A. WEEKS MFG. CO. 
93 John Street New York, U.S.A. BuULTAG CARD CAS 


Self Closing 

















A. W. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow, Brown and White 
THE TRIUMPH OF EXPERT LEAD MAKERS 
No other lead in the 

world is like it. 

Into this brand is concen- 
trated the skill and ex- 
perience of the oldest 
lead mills in existence. 
ORIGINAL — DURABLE — UNIFORM 


Remember: Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


**Pencil Factories Established in 1761" 






tabs with the 
cutting scale 


It is 80 easy to make indexes the 
ay. You need not guess 
the length eut them accurately 
along cutting scale Write or 
typewrite on white or colored in- 
serts, slip insert into. transparent 
index. Three wicths, projection or angular. For ore, 
*. les, anywhere you need an index. rite 
for f eamp'e 
A. Monter. Mfr... Dept. x ., 416 &. Dearborn, Chicage 
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SPEAKING OF CARD INDEX BOXES 


The ASCO Steel line of Card Index Boxes, in various depths for 
3x5, 4x6, 5x8 and 6x9 cards; finished in olive green or grained 
mahogany; with or without locks—are without doubt the best 
value ever produced—offer a large volume of sales and good 


dividends. 


WRITE TODAY FOR OUR LATEST CATALOG 


AaDs 





ART STEEL COMPANY, Inc., 401-409 East 23rd Street, N. Y. C. 




















ASK FOR-- ‘T 


\W\ EB S O N One of these Display Cartons, Mr. Stationer 
It will look well on 


LEADERS IN LEDGER PAPERS your counter or in 
. <5 eeiiet your window—and 


will increase your 
sales of 











The ledger papers made by 
this company are the standard 
by which others are judged 















































Expense Books 
Byron Weston (sompany 
Mills at Da/ton, eMassachusett 9 U.S. 4. BEACH PUBLISHING co. 
WRITE US FOR SAMPLE SHEETS 750 Book Bldg. Detroit, Mich. 
FOR SPEEDING XTRA—Just out! 
DETAIL CONFIDENTIAL WHOLESALE 
4 CATALOGUE No. 375 
The Desk Director, a Sainberg 24 pages full of information. . . Information and Priges 
product, classifies the day’s work on all makes of Typewriters, Adding Machines, Calcu- 
and thus speeds detail. Time is ee ee Duplicating-Addressing -Folding-Ma- 
saved for more important prob- “Write, Phone or Wire for your copy today! 


lems. The Elsane Desk Director, 
with a series of one-half inch 
pockets, has ample capacity for 
most needs. Three grades: paper, 
imitation leather and _ leather; 
price list on request. 


SAINBERG & CO., Inc. 


GSAVE 77 West 130th Street 
Ri NEW YORK, N. Y. 


























J. F. RYAN & COMPANY 


MONARCH PACKAGE SEALER ADAMS MEMO PAD 
RYCO TAPE MOISTENER LEES TEL-TAB 
PARSUL SEALING MACHINE PINZIT MACHINE 
BANKERS SANITARY MOISTENER RYCO BOOK ENDS 


342 MADISON AVENUE 
NEW YORK, N. Y. 
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| Precision | 
Platens 


for Typewriter, Multigraph, Adding Machines 
Recovered with best Goodrich Black Rubber. 
Guaranteed accurate and true to center. 

Delivered free in U.S, 30 Years’ experience. 


Special bargains in complete platens 


Bushnell Mfg. Co. 


3314 S. Spring St. Los Angeles, Cal. 


— 
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READEASY 


World’s Greatest Copyholder 
Made in four standard sizes: 


Desk stand ..........$3.06 
With line guide....... 4.58 
FST 3.50 
With line guide. . . 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use No adjustments necessary. 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

New dealers advised to make first order 
on approval 


Address READEASY 


223 Grand Ave., West Highland Park 
DETROIT U. &. A. 














DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key ssesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
29 Columbus Place 
Brooklyn N. Y. 

















TYLER All-Steel—Easy Rolling 
DISPLAY RACKS 


—-e 





F W Hold 3 times as much as 
counter 
PD Everything Visible 
bad — Adjustable Shelves 
100% Metal Construction 


Extra strong tubular ped- 


—_— — }+—_—., estals 


ad a Patented exclusive feature 
assures perfect shelf 
rigidity 
nt ee 
a —{ ey Large pivoting casters 
« . 
Lowest in price due to large 


production 
Liberal discounts to station- 


y* ” din | ers who tak 4 “y 
TYLER SALES FIXTURE COMPANY 


MUSKEGON HEIGHTS—MICH., U.S. A. 











ee eS ae ee 
Gold Pen Points 


are leaders in the trade, known for their perfection and 
first quality. Your trade gets 100% satisfaction if you 
use Weigel pens You can unhesitatingly guarantee any 
pen point made by us. We back up our product. 
Highest Grade Pen Pointe 
for the repair trade. Im- 
printing done on quan- 
tity lote—all standard 
weight and size — Mani- 
fold, Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did. 


E. O. WEIGEL & SON 


587 South Tenth Street Newark, N. J. 




















BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
Orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards. 


When a card is with- 
Grawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 


142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravera 











Year Round Profits 
in Desk Pads 


Year ‘round profits are customary with Hoffman's 
Never-Warp Desk Pads because of constant turnover 
The value in these pads is unusual due to concentration 
on specialties of great usefulness The sixty styles enable 
you to comply with almost any request At this season 
your stock should be complete to handle the summer 
call for conveniences which lessen office drudgery. Ask 
for our catalog with prices and discounts. 


L. HOFFMAN 
New York 








145 Lafayette Street 








**Steel-Strong”’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags—Coin Storage Trays 


Coin Bag Seals - Seal Presses 
Manual Coin Counters 
Currency Racks — Tellers Moisteners 
Handy Wrapper Cabinets 





Nationally advertised in Leading Bank Journals. 
d exclusively through dealers 
Write for Catalog a Salesman’s Sample Case 


The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 
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The“WHISPER-IT”’ 


sanitarytelephone mouthpiece | ~~ ~ 


Try this out mm your mail b 
ards. A request will bre 


THE COLYTT LABORATORIES 


(Engineering) 
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Yue wowore tree Citance 


Brings Repeat Business 
Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 
evaporate. 


We furnish free advertising 
aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Inc. 
16-F Hudson St. New York 














SAFETY 
BOAES 


Strong, Durable, 
Fire-Resisting Safe 
ty Boxes without a 
peer 

Constructed of heavy 
steel for the protec 





Attractive finish 


Send for Descriptive 
Circular and Prices 


R. ORTHWINE 
344 West 34th St. 
NEW YORK 




















PENS 
Standard since 1858 





POSTAGE 
IS MONEY 


How Many Times Daily 
does your mail clerk use a 4c stam 
where 2c is sufficient? 10-15 times 
That's $60-$90 yearly wasted! 


TRINER 


Postofiice Scales 
are being installed here to 
dispatch bapestant nail and par- 
cel post promptly and correctly. 
Write for Literature 


TRINER SALES CoO. 
53 W. Jackson Boulevard 
CHICAGO, ILL. 





4 Ib. Automatic Seale. = 


For mail and parcel post. 




















EYSTO Tl 
E SPENSADOR 


FoR ‘ co cerTrTre 
A dispenser and humidor that modernizes the business 
man’s desk. For the home, too. 

In Six Attractive 
Colors 
Retails for $2.50 

THE NORLIPP 





















COMPANY 
568 W. Congress Street 
ESTERBROOK PEN CO., CAMDEN, N. J. —— 
r . 
THOMPSON TIME STAMPS j 3 STO PENCILS 
Record the hour and LEADS 
minute A.M. &P.M.., SATISFY 


firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 

Started, Finished,etc. Trinte oo 7 Se of Gene 
TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 


J o MODEL B hasthe 
Used by prominent firms all over th world. Fossien one 
Repeat orders will follow the first sale. Write for folder § piece bed plate 


THE THOMPSON TIME STAMP CO., Inc- 
240-2 West 23rd Sireet New York, N. Y- 
a 















any need of your customers 
for a special service pencil 


STANDARD BUSINESS PENCILS 
COLORED CHECKING ?PENCILS 
DUPLICATING PENCILS 


Popular Priced--S0c to $1.00 


Write for Catalogues and Discounts. 
LISTO PENCIL CORPORATION, Alameda, Calif, 
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AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


S4th and 20th Streets, 
CICERO, ILLINOIS 















Above Below 
THE AZORA THE AZORA 
me dete, 4 : 
. 
| ‘ PAT. DECEMBER 21, 1916 











The Featherweight Eyeshade 
is constructed to protect the ex ba 


wearer’s eyes from glaring arti- 





ficial or natural lights or bril- 
liant reflections. Durable, hy- 


gienic, adjustable, light weight. 





Where it touches the forehead, 
the celluloid is curled, presenting 








a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 








LEON ISAACS & CO. TURNER & HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Sllekest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 
Established 1876 


The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
ithustrated catalog on application PHILADELPHIA, PA. 











Fir Vash Signals 


Card Index 
Signals 


100 one color 
in Metal Box $ .95 
1000 Signals $8.50 


12-25¢ Metal Boxes (20 to box 
with attractive dealer discount 


i 
| Send for illustrated 








folder in colors 

Price List and 

quantity discounts 
\Moore Push-Pin Co. 


Philadelphia, Pa 


Wayne Junction 


Most Maptacks used 
are MOORE uniform 
metal heads with 
sharp-needle-like 





Display Easel Showing 12 colors = reqwuen 








Loose Leaf Rings 


Brass Five 
Nickel Plated Sizes 
Open Easily, No Large 

Close Joint to Tear 

Securely Paper 





i", 27", 1", 11", 2” inside diameters 
for loose leaf books, binding reports, blueprints, etc. 


Write for information T oose Leaf Metals 


The E. w. Carpenter Mfg. Co. 





Bridgeport, Conn. 





_ Kobler Copyholder 


with Liner 
Patented! 


Keep it right in sight! 
Drop it down in your 
desk. 

One model for all pur- 
poses. Retail $9.00 f. o. 
b. New York. Attrac- 
tive discount for dealers. 

Write fer literature 


<—- peer? vor yg 





7 Dept. A. 
’ 11 W. 42nd Street 
—_ New York 





CHAMPION 
Window or Display Hooks 





“SECURITY” 


Pen and Pencil Clips 






STEELGRIP 


. ™ STA-FAST Paper Clips 
VAL-CLIP S 
a 


Pencil Point Protector, Eraser and Clip 


L. D. VAN VALKENBURG CO., Holyoke, Mass., U.S. A. 











on Display 


Live sales managers are de- 
veloping more business now 
with circulars, price-lists and 
all sorts of duplicating ma- 
chine products. Invite them to 
obtain their supplies from you; 
let us show you how to make q 


an interesting dispiay of 
CANODF Inks, ribbons, sten- 
cils, etc Trite us. | 





Canode Ink Co. | 


3005 Carroll Ave. Chicago, Ii. 
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Quick Sellers—Big Money Makers 


HORN 


“Instant” Des 
#4 Handy Files 


Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- 
dex tabs. 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advte., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 
Autograph, Camera, Portrait, 
Postcard, Dise Record, Greeting 
Card Memory, Pe Day's 
we. Diary. 


' Double Dummy Bridge Boards 
Write for prices and special discounts 


W.C. Horn, Bro. & Co. #ss; 200 Sth Ave., New York 








a Supply Trade 


AP? to your volume 
by handling Bath 
Room Scales. These 
scales are used prin- 
cipally by womea’ but 
purchased almost en- 
tirely by men. You 
have business men 
coming into your store 
all the time. Display 
a Hanson Weigh- 
Master Bath Room 
Scale and you will be 
surprised how many 
you sell. This is a 
personal scatie for 
those who value their 
health and demand the 
utmost in quality. 
Write today for 
proposition 


HANSON BROTHERS SCALE COMPANY 
539 N. Ada St. Est. 1888 Chicago 

















Stop—Read This Out Loud 


WINDOW DISPLAY FIXTURES 
ASK for ae 


TEsae 


“MANY SALES ARE MADE ON THE ut 42 























Write on Your Letterhead 


The Oscar Onken Co., Cincinnati, 0. 


No. 624 - 4th Street 











MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 


4 


{ IMARKTT- PAINE, ps 7 








For printing 
price tickets, 
numbering 
bius, boxes, 
shelves, ete. 





ANY ARTICLE OR 
etc... by means of @ 
Made in two sizes. 


HOLDERS MAY BE FASTENED TO 
SURFACE: wood, glass, tin, paper, 
lasting adhesive material furnished. 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 






The only 
that 






at ly 
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attractive 
ecard with each order. Big profit to 
sealers. Write for interesting prices. 


ARTHUR W. HAHN Dept.A 


Y of Manufacturing 
on is BOL ‘Lafayette Street, New’ ¥ 


—— 
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The ROBERTS “49” 


The world’s largest selling, 
popular priced numbering | 


machine - - - $7.50: 


Send for our special Sales Plan for 
Dealers on the Roberts “‘Big Six.” 


ROBERTS NUMBERING MACHINE COMPANY 


; 694-710 Jamaica Ave. Brooklyn, N. Y. 
STOP evertastinc NOISE 





‘ 
. 
( 
( 
{ 
‘ 
{ 
4 
4 
{ 








Made for L. C. Smith, Remington, Royal and Underwood 


ee 
eoeesings state make of machine 
Saves repair calls, does away with desk drumming, makes 
ty ter more shot and 
typewriter is quickly and automatical attached and as 
quickly removed, wi gat Sook from the 
. Smith & Ae Typewriters, 
Ine. Ask for 
Dealers 


ae = liberal proposition. 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse, N. Y. 











— <= Mechanical Writing 
—=y.. in Any Style, Size 
or Form 


By a few simple 
adjustments, 
letter, word = 
line 

be varie the 


writing expanded 
or condensed, or 


the type ale os 
size changed. As 
a writin 






The Varityper 





Seventeen sizes and styles of with appropriate chine. the ARI- 
spacings between letters for size, and fifty-five TYPER has no 
foreign languages, all on one VARITYPER. limitations. 


Guararteed Territories are open for Dealers and Salesmen 


VARITYPER INCORPORATED 


Home Office and Factory 
Brook Ave. at 132nd St. NEW YORK, WN. Y. 
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JAMECO 
STEEL 


EQUIPMENT 


FOR 


OFFICES 
BANKS STYLE 800 

LIBRARIES ‘THE JAMECO LINE fully 

COURT-HOUSES meets the demand of modern 








BOTH business offices for efficient, 
STOCK AND durable equipment, low in price. 
BUILT TO ORDER 
DEALERS 
EQUIPMENT WRITE FOR PARTICULARS REGARDING 


EXCLUSIVE AGENCY 


JAMESTOWN METAL EQUIPMENT CO.—JAMEsTOWN, N. Y. 




















AMES MEANS EXCELLENT SERVICE 








Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 


If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Anes Means Fe XcELLENT SERvIcE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept. Great Britain Office Branch Office 
50 Lispemard &t., New York td 507 Mission St., San Francisco 


Longs, Ltd. 
78 and 80 Queen Street, Londos BE. C. 4, England 


TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER 





























PLATENS 
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All steel—the ideal material for chair irons—is 
free from the defects common to castings. 


All steel eliminates the annoyance from broken | 
spiders, bad base flanges, variations in sockets, etc. | 


All steel is lighter, stronger and takes a better 
finish. Because uniformity is possible in sockets, 
better fitting of legs result and a better chair all 
the way through. 


The life of any chair hinges on the iron. Make 
sure that the chairs you sell are equipped with | 




















C-K all steel for satisfaction to the buyer. 





COLLIER-KEYWORTH CoO. | 


GARDNER, MASS. 




















Perfect Swiveling 
ROLLS AND SWIVELS WITHOUT 
STICKING OR EFFORT 


| 


Indestructible 
OUTLASTING MANY TIMES FELT 
RUBBER OR COMPOSITION 


Does not Mar or Delace 
FINEST WOOD SURFACE, MOSAIC OR 
FLOOR COVERINGS 











"Guardian 
CASTER 


Quiet in Operation 
GLIDES OVER FLOORS NOISELESSLY 


2 








) CANVAS CUSHION : ; . 
TREAD Nrite for fu 
% NO RUBBER OR FELT TO DETE ‘Pivine Brothers (apany 












yew LASTING SWIVEL CASTER. 
‘for Office Chairs « 
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oh 
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aN 
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TAE COMPLETE LINE 


Typewriter Ribbons and 
Carbon Papers 


Oo 


Write for Samples and Export 
Price List 


. - 7 
ae 


H. M. STORMS COMPANY 


561 GRAND AVENUE 
BROOKLYN, N. Y. 
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“Mi B 99 To us “M. B.” stands for “MON BUREAU” 
Toyou “M. B.” stands for “MORE BUSINESS” 


This magazine has been in France the pioneer of modern 
] business methods; it is the reason why it has gained so high 





i reputation among the most progressive business men of 


SIH SMISMWSMIH SSMS IIS s3 








MON this country : 
a4 
BU REAU If you advertise your goods in M. B. you are sure to reach 3 
LE MAGAZINE DE LORGAMISATION the very public that is interested in your goods: office fur- 3 
~~ ee niture and general modern office equipment of every descrip- 3 
| tion. Not only will your ads be read by a large and s 
‘ ' sympathetic public but your copy stands every chance of 3 
being believed, as M. B. in its capacity of an expert in 3 
sound business methods has won the confidence and affec- ei 
tion of its readers 8 
33 
If you want to appeal to the most progressive French firms, 3 
M. B. is the very medium for your advertising. You need “% 
not apply to any other. Just concentrate in M. B. Remem- 
, —_ ber that its initials stand for ‘MORE BUSINESS” for you 
and write today for a free copy of this live wire publication 








The Advertising Manager 


“MON BUREAU” 


186, Faubourg St-Martin PARIS Xéme Arrt. (France) 


PIP HLH HHI HEI HI HTH HEH HEI HEI HI HHH HII HEI HT HEH EF HE HHH HFS HEI HI OHI OHVSWEVSWVSWIGH ISIS 
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The leading ARE YOU? 


Are you interested in 


trade paper trade doings in 
for the office equipment GREAT BRITAIN? 








industry in 
G If a is only one 
erman way of keeping abreast 
y of the times and that 


is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 





BB 
R 





—a monthly journal 
for the Stationery and 


Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 






“Biuiro-Bedarf-Rundschau” 
(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 





Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 





Germany 

















: 
: 
: 
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.. . comparisons with last week. . . 
last month... last year—on your 
desk each day at nine 


AR-SIGHTED business men are now securing 
firmer, closer control of their business with- 
out adding a single name to their payrolls. 

To their desks each morning at nine comes a 
complete report of what happened in every de- 
partment yesterday. Sales, inventory, production, 
cash, stocks—all the vital figures are there. Com- 
parisons with any previous period are easy. 

You, too, can get a picture of your business 
daily—instead of monthly. You can have daily 
facts for daily decisions. You need never be more 
than twenty-four hours behind the actual oper- 
ations of your business. 





Product of 


Gren OC Bice Fevipment (poration 


342 Madison Avenue, New York 


ALSO MAKERS OF SUNDSTRAND ADDING-FIGURING MACHINES 


Elliott - Kisher 


FLAT SURFACE ACCOUNTING-WRITING MACHINES 


Your business... PICTURED DAILY 


With the help of Elliott-Fisher accounting- 
writing equipment, this invaluable daily informa- 
tion is easy to obtain. Elliott-Fisher’s remarkable 
capacity to combine details and simplify complex 
operations does the job. Elliott-Fisher fits smoothly 
into any established accounting system—and im- 
proves it almost beyond belief. 

Thousands of firms are using the Elliott-Fisher 
method for business control. If you will ask your 
secretary to fill out and mail the coupon, we will 
immediately send you complete details showing 
how this method can 
profitably be used in 





your own business. 








General Office Equipment Corporation 
342 Madison Avenue, New York Cit» 


Gentlemen: Kindly tell me how Elliot-Fisher 
can give me closer control of my 


Name 


Address 
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Tomorrow's 
Carelessness? 


A destructive fire in a community gives 
great impetus to sales of fireproof safes. 
But think of the labor and money to be 
saved if those safes are sold and installed 
now before the result of someone’s careless- 
ness wipes out the work of years. 


Schwab Safes are sold right along without 
the need of the dramatic impulse. Their de- ee 
sign and construction have been developed 
to a remarkable extent and their power of 


resistance specified. 


From the amount of combustible materia! in 























the vicinity accurately determined, and the 
fire fighting equipment available, we can cal- 
culate the duration and greatest heat of any 
possible fire, and with assurance recommend 
the type of safe required. 


Likewise the method of selling has been 
worked out in detail. There is a splendid op- 
portunity for dealers and agents who will 
take time to study the proposition and who 
have the energy to cover their territory in a 
thorough and practical way. Those inter- 
ested are invited to write for details. 


THE SCHWAB SAFE Co. 


LAFAYETTE 
INDIANA 
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Weighs less than Tbs. 

Size 64x 11% inches 

Fits a desk drawer 
Accumutlates to 9,999.99 


This new machine will be found in- 
valuable for checking and proving 
sales slips and invoices, figuring in- 
ventories, mark-up, interest, discount 
and percentages; for pay roll exten- 
sions, checking freight bills, adding 
cashiers’ stubs and many other uses. 


It is built with the same care as 


Burroughs 
Calculator 






Pe 
seh ey OO 
>hoy DNiny 
evo. Bey 


Burroughs Calculators of larger 
capacity and is backed by Burroughs 
guaranty and world-wide service. At 
$80 it is priced so low that it should 
be found on every desk of every 
business large or small. 


Ask your local Burroughs represent- 
ative for a demonstration or write to 


BURROUGHS ADDING MACHINE COMPANY, 6355 SECOND BLVD., DETROIT, MICHIGAN 














DESK CLEAN—letters in the mail—nose all powdered—ready 
to go! No need for ‘‘overtime’’—no spotty work—no tired 
wrists and aching backs where there’s a Woodstock Electrite. 
It’s the modern typewriter—a fine standard machine powered by 
electricity. It means faster, easier, more pleasant work for her; 
better, clearer, smarter letters for you. Send for the Woodstock 
Electrite booklet and learn how this modern typewriter can speed 
things up in your office. 
WOODSTOCK TYPEWRITER COMPANY, 35 East Wacker Drive Chicago 


Branches in Principal Cities—Agents ali over the World 











Thirty Million Fingers are today tapping 
the keys of UNDERWOOD typewriters! 
Without these machines, without the 
stenographers— how the business | 

of the world would drag! 




















